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A six-time-or-more yearly 
stock turnover is good news that really happens to 
dealers who stock Webster Carbon Papers and Ribbons. 
Webster is THE fast mover . . . the name that sells and sells. 


If you’d like to know the why and the how of these six 

stock turnovers investigate THE WEBSTER WAY. 

It’s a complete merchandising plan to help you make 
“more sales — and more customers. Here are just a few of 
/ the highlights from THE WEBSTER WAY. 


d Complete customer satisfaction through Webster’s 


@ Rigid quality @ Established brand merchandise 
@ Widest variety @ Exclusive time-saving features 


Complete dealer satisfaction through Webster’s 


@ Thorough dealer cooperation @ Consistent national 
advertising @ Effective advertising aids 
@ Sales assistance by merchandising specialists 
@ Exclusive selling features and sales areas 
@ Service through branch offices 
FULL DETAILS are given in THE WEBSTER WAY. 
Our representative will gladly supply you with a copy or 
you can write to us: F. S. Webster Company, 
i. Amherst Street, Cambridge 42, Massachusetts. 
. It will be well worth your while to consider THE 
\ . WEBSTER WAY — just as it’s well worth your while to 
have Webster Carbon Papers and Ribbons on your shelves. 
(But don’t expect them to stay there!) 


ea ee Webster Dealers 
ae ae turn stock 

----— — g m G times a year! 

a el _ N 

F. S. WEBSTER COMPANY 


13 Amherst Street 
Cambridge 42, Mass. 


The Webster Way 
is the Profit Way! 
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OFFICE APPLIANCES is a news and merchandising journal serving dealers and agents who 
function as distributors of commercial stationery, office furniture and office machines. 


No person, firm or organization directly or indirectly connected with the industry has any 
share in this journal's ownership or voice in shaping ‘ts policy, which has in view the best 
interests of the field it serves. 

Western Advertising Department: Herbert L. Sime and Delysle F. Cass, 600 W. Jackson 
Bivd., Chicago, Ill. Phone DEarborn 2-3206. 

Eastern Office: G. C. Wheeler, Eastern Manager; J. L. Gallup, Assistant Eastern Manager; 
Wallace W. Fisher; 100 E. 42nd St., New York 17, N.Y. Phone MU 2-2373-2374. 
California Representative: S. C. Mead, 2633 Military Ave., Los Angeles 64, Calif. Phone 
GRanite 7-2970. 


SUBSCRIPTION RATES *Per Copy | Year 2 Years 3 Years 
United States 50c $3.00 $5.00 $7.00 
Canada 60c $3.50 $6.00 $8.50 
All Other Countries 75¢ $6.00 $10.00 $14.00 
*February Buyers Index Issue (Parts | and 11) Price $2.00. 
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These advertisements present the products 
of the leading facturers in each di- 
vision of the industry. Because of the 

for honest differences of opinion, 


= ground 
the publishers obviously cannot undertake 
Advertisements a= 
tisers and customers. They do, however, 
offer their services in resolving any dis- 


ments which resuit from relations 
established through the journal. 
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These advertisements present the products 
of the leading manufacturers in each di- 
vision of the industry. Because of the 
ground for honest differences of opinion, 
the publishers obviously cannot undertake 
to guarantee transactions between adver- 
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offer their services in resolving eny dis- 
which result from relations 
established through the journal. 
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(Cont. on page 6) 
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(Cont. from page 5) 
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Wants & For Sale 





OFFICE MACHINE MANAGER — MECHANICS AVAILABLE 





MECHANIC 30 years experience eek per 
Je mechar r as service manager 
Ars 











OFFICE MACHINE MECHANICS AVAILABLE 





ERW ) YPEWRITER; Sundstrand Adding Ma 
Io yea cx rience Married, Christia Thirt 
Appliance Chicag 


JAGER WANITEL EXPERIENCED Sales Manager 
} ; ry mpany j 
M 3 t k wiedge € ] 
} ) | pr ng New J I 
5) B V\ 5 Oftice Apr af < 5] 





SALES — SERVICE MEN WANTED 





ADDING MACHINE MECHANIC wanted t i 
ttice machir Jealer. Must be ber, honest, willing 
.Ag J opportunity for the right man. Send 


ind references. Box W-184, care Off 

6 
MECHANIC i Trice machines witn Ve x ry. 
ty tor right man. Write: Green Bay Office Equi 


sOway Gree Bay W nsin. 


R, 





WEATHER down there in Texas, etc? Opportunity 
—— n 


1Gef ypewriter man with sales abil y ana interes 


n. Kalbu fice Supply, Nampa, Idaho. 





SALESMEN WANTED 





MANUFACTURER F STEEL desks and files interested 


é ea 1/e ; i wing market Gue ? ex 
Ct 1g and Mid-West, New England, West 
t, 3a k Nd expenses paid. Our per 
ad. Box W-185 care Office Appliances, Chicag 











PORTUNITY-CALIFORNIA: Long established 
Fra tribu r ROYAL-VICTOR 
per 3 tor ambitious and energet ale 

j sn. Send é 
VA 86 Apr A 
M WwW W kn 
sé C 
' trad T we de ped a c 
srante an. Write a T 
? sare OFF A Chica 6 
ALESME y , 
e Supt > 
ed a n W 
| 4C West Gen c a Ww 
MEN: plate halfton . 
) + Photo-En 425 S 
U Mir 
MEN WANTE Tw established terri e 
schine, Teletype, Bookkeeping Machine 
ners and office machine dealers. [ J}. Loeb, 505 
City, M 
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The rate for classified advertise- 
ments is eighteen cents a word, 
minimum charge $3.60, payable 
with order. Add six words if box 
address is used. 





OFFICE MACHINE MECHANICS WANTED 


EXPERIENCED MECHANIC on Typewriters and Adding Machine 
with sales ability for permanent position. Leon W. White, 406!/2 £ 
San Antonio St., El Paso, Texas 








SALES REPRESENTATIVES AVAILABLE 


SALES ORGANIZATION covering Michigan, Indiana and Kentucky 
has capacity for an additional line preferably steel! shelving, par 





titions, safes or related goods. Calling regularly on all dealers. Well 
known in area more than |5 years. Top references. Box H-104, care 
Office Appliances, Chicago 6. 





MANUFACTURERS REPRESENTATIVE-WEST COAST, interested in 
representing quality Office Furniture lines in wood, steel, or in 
sulated equipment. Will cover seven Western States. Headquarters 
Los Angeles. Six years experience with Major companies. Box H-105 
care Office Appliances, Chicago 6. 





LINES WANTED FOR STATE OF FLORIDA. Young, aggressive, 
newly started organization, with many years of sales experience. 
Seek major lines of merit, consistent state-wide coverage gquaran- 


teed. Box H-106 care Office Appliances, Chicago 6. 





MANUFACTURERS REPRESENTATIVE traveling Illinois, Michigan, 
Wisconsin and Minnesota desires to add good commercial grade 
ne of wood desks. Capable, well known in industry. Box H-107 
care Office Appliances, Chicago 6. 





SALESMAN WITH EXCELLENT RECORD calling on dealers and 
as operator of own retail establishment has sold his business and 
desires to travel Middle West for some established maaufacturer. 
Knows nearly every dealer from Cleveland to Omaha, Duluth to 
Cincinnati. Interested in section of that area. As retailer sold all 
types of commercial stationery, office furniture and several types 
of office machines. Box H-108 care Office Appliances, Chicago 6. 





WHOLESALER OF USED OFFICE MACHINES covering Southern 
Oregon, Northern California, and Nevada, desires additional job- 


ber items. Sales truck used. Western Typewriter Service, 395 Val- 
encia St., San Francisco 3, Calif. 





WE CONCENTRATE IN MICHIGAN, OHIO AND INDIANA— 

nsequently our manufacturers get results. Can handle one or two 
additional high-grade lines in office equipment field. Write H-10? 
care Office Appliances, Chicago 6. 





SALES REPRESENTATIVES WANTED 
HAVE VERY COMPLETE LINE 


machines and typewriters, protective vinyl office aprons, cuff and 





protective covers for business 


sleeve protectors, and “foam rubber" stool covers, famous ‘pat 
ented'’ FITS-ALL cover. Need direct representation through estab- 
ished selling organizations or manufacturers representative, A ter- 
rific kindred line for people out in field. Will turn over accounts in 
territory agreed upon. Budlew Products, 3535 W. Cortland Street, 
Chicago 47, Ill. 





ESTABLISHED MANUFACTURER nationally known, high-quality 
safes, wants manufacturers representatives. All territories (except 
far West). High commission Protected territory. Box W-187 


care Office Appliances, Chicago 6. 





WANTED-MANUFACTURERS' REPRESENTATIVE in the States cf 
Colorado, Utah, Wyoming by leading manufacturer of stee! desks 
and files Box W-188 care Office Appliances, 
Chicago 6. 


commission basi 


WANTS AND FOR SALE, Continued on page 8 
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WANTS AND FOR SALE Continued from page 7 


SALES REPRESENTATIVES WANTED. Continued 





ESTABLISHED MANUFACTURER of Aluminun tice and Institu 
tional furniture wants manufacturer's representative to cover Illinois 
{including Chicago), Wisconsin, Minnesota and the Dakotas. Write 
giving lines now handled and present territory. Box W-189 care 
Office Appliances, Chicago 6. 





MANUFACTURER'S REPRESENTATIVES wanted for exclusive state 
complete metal office chairs. Comn n basis franchise dealers. 
Advise lines you now carry and what territory. Write King P 


Chair Co., 953 So. Raymond Ave., Pasadena 2 





RETAIL BUSINESSES FOR SALE 





WANTED TO SELL, to man capabk pera fice Supply 
and Equipment Store, OR INTEREST in established business in 
fastest growing Western all-year resort city nly successtul mar 


of proven ability, capable of investing $25,000 or more, need apply 
Further information upon request. Box W-190 care Office Appli 


ances, Chicago 6. 





OFFICE SUPPLY AND EQUIPMENT Store gr ng $85,000 in fast 
growing midwest area available to energetic young man. $5,000 re 
quired. Best franchises, College. Present and potential business t 

much for owner who will assist if wanted. Top references necessary. 


Write fully. Box W-191 care Office Appliances, Chicago 6. 





FOR SALE: WELL ESTABLISHED Office Furniture, Machine and 
Supply store in Northeastern Wisconsin. Fast growing city of 
60,000 population. Inventory $25,000, Good location, Rent very 
reasonable. Building is three st for 
right party. Advanced age is reason for selling. Will work with new 
owner until fully settled. Box W-192 care Office Appliances, Ch 


cago 6, 


brick. Great opportunity 





OFFICE SUPPLY, EQUIPMENT, furniture and business machine 
store for sale; serving 14 counties in South Central Missouri and 
5 counties in North Arkansas. Established 3 years, good living and 
business increasing. Best franchise lines. Competition at a minimum. 


$5,000 will handle. Box W-193 care Office Appliances, Chicago 6 





FOR SALE, long and well established stationery and office supply 
store in prosperous Illinois community. W ell for value 
furniture and fixtures plus inventory. E 
experienced person to take 
Office Appliances, Chicago 6. 


silent pportunity tor 


ssiness. Box W-198 care 





OFFICE MACHINE BUSINESS located in deep uth. Grossed 
10 M first quarter this year. Best Franchises. Trained Help. Good 
Stock and Rentals. Owner Must retire. 8 M cash will handle. Box 
W-194 Office Appliances, Chicago 6. 





WANTED TO BUY, RETAIL BUSINESSES 


WANT TO BUY a going busine f Stationery and Office Supplies 
Could invest $10,000. Prefer town of 





ten to twenty five thousand 


population, located in north central states, or in mid-western area. 


Write full particulars. Box W-195 care Office Appliances, Chicag 
6. 





OFFICE EQUIPMENT OR STATIONERY STORE 
or Western States. State sales volume, rent, lease, exclusive and 
other lines, employees and price desired. Might consider partner 
ship. Box W-196 care Office Applian Chicago é 
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LISTS 


FREE MAILING LISTS of 6,262 nmercial stationers and office 
appliance dealers. Also 5,781 typewriter and adding machine stores 
Write for FREE cataloque of t f retailer wholesalers, manu 





facturers, institutions, banks and é 16 
dressing. SPEED-ADDRESS, 48-02 43rd Street, Woodside 77, New 
York. 





FOR SALE & WANTED TO BUY, USED EQUIPMENT 





2000 and 3000 class National Bookkeeping Machines, Multilith 
Addressographs, Calculators. American Office Equipment C 
801-4th Ave., Seattle 4, Wast 


FOR SALE USED FILES: 125 #2TB-2 G.F. Transfer Cases, 8 
#304VB G.F. Files, 4 Globe-Wernicke five drawer bill files, all i 
jreen Ttinisl Make us an offer. Transylvania Printing Co., Post 


e Box 820, Lexinaton Kentucky. 





WANTED: BURROUGHS OR N.C.R. Bookkeeping and Billing Ma 
nes, Calculators, Comptometers, Adding Machines, etc., any 

tyle. Quote mplete description and best price. AMERICAN 

BUSINESS MACHINES, Inc. 573 Broadway, New York 12, N. Y. 





ELLIOTT-FISHER machines, calculating machines, adding machines 
all ottice equipment, bought and s 
706-908 N. Water St., Milwaukee 2, W 


gd. W. J. Crow ey & mpany 





SASH PAID FOR HAND PRESSES, MULTIGRAPHS, Varitypers 
Typewriters, Mimeograph. We also sell and trade machines. Free 
Catalog, Dixie Service, King, North Car 





LARGE AMOUNT used Visible Cabinets, KARDEX, ACME and 
RAND. Variety 
Eversteel Equipment Company, 69 Sprir 


sizes and styles. A-| ndition, very reasonable. 
} Street, New York 12. 





WANTED SUNSTRAND and UNDERWOOD Bookkeepers, high 
erials, also Remington, National, Burroughs bookkeeping machines. 
Indicate details model, serials, Gibian Business Machines, 128 La 
tayette Street, New York 13. 





VISIBLE EQUIPMENT SPECIALISTS for over 25 years. We buy and 
al! all types of Cabinets such as Kardex, Acme, Postindex. Yawman 
& Erbe, Cardineer, Wheeldex and Ledger Bookkeeping equipment, 
all sizes. Write or wire us for your needs. Stanley Goldman Co., 79- 


81 Leonard St., New York 13, N. Y. 





VISIBLE EQUIPMENT bought, sold and exchanged. We have spe- 
alized for 
upply excellent rebuilt units in all makes. We carry a arge stock 
of Kardex, Acme, Y&E, Globe-Wernicke and other make 

All equipment is shipped on a guaranteed basis. 


35 years in visible systems equipment and can 


including 
upplies for then 
Write and te what visible equipment you need or have for 
2/e. Specia price to dealers. Heineman Office Equipment Co. 
Dept. OA, 4 N. 8th St. St. Louis |, M 





WILL BUY AND SELL—all makes calculators, adding machines, 
bookkeeping machines and other office machinery. Give us full 
pecifications and serial numbers — model number if possible. 
We'll quote highest prices. International Office Appliances, Inc. 
Dep't. EE, 326 Broadway, New York 7 





WANTED TO BUY: Late model Elliott-Fisher bookkeeping and 
. Must be over 300,000 serial number. J. & T, OF- 
FICE MACHINE CO., 605 W. Washington St., Chicago 6. 


billing machine 





KARDEX, ACME, all makes used visible f 
ned cabinets, panels, books, always on hand. Special 


ng equipment. Thousands 
{f reconait 
i r 


ervice and prices to dealers for purchase or sale. Get our quota- 
ns. Chas. S. Nathan, Inc., 548 Broadway, New York 12, N. Y. 





WANTED N.C.R. Typewriter BOOKKEEPING MACHINES, Models 
30612 (118) 18, and Model 30612 (124-2X) 18, with serial num- 
bers ab 3-50,000. Office Machines 619 Pine St., St. Loui 
1, Mo. 





ELLIOTT-FISHER AND SUNDSTRAN[ machines. Comptometers 
Burroughs, Friden, Marchant, Monroe Calculators. Electromati 
Typewriters. Adding machines and a e machines bought, sold, 
ented, rebuilt. Teeter-Warsh Co., 849 N. 3rd St., Milwaukee 3, 


Wis 





UNDERWRITER 4 hr., 2 hr., | hr. jitioned, guaranteed like 
ew SAFES. Large quantity available { mmediate delivery. Write 
your nquiry ft Mike Krasilovsky, 426 | atayette Avenue Brooklyn 
38, N. Y. STer ng 3-7712. P.S. Or give us your nquiries, we 


W it and sell them and net you a large profit 





WANTED: Gestetner duplicators, electric and hand. Dealers for 
Spirit Fluid and Supplies. Right price to dealers on fluid for spirit 
Mishek Co 


~ P 
U make money on our fTluid and supp 
Waseca, Minnesota. 
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Evan Johnson Reaches Journey's End 





@ ON SUNDAY, June 26, 1955, at 
the age of 85, Evan Johnson came 
to the end of a long and fruitful life. 
During most of his business career 
— for the 34 years from 1907 to 
1941 — Mr. Johnson was editor and 
publisher of OFFICE APPLIANCES, 
providing a dynamic type of leader- 
ship that made the journal a con- 
stantly contributing factor in the de- 
velopment of the office equipment 
industry. 

An ardent Hoosier, Mr. Johnson 
was born in the little town of New- 
castle, Ind., in December, 1869. 
Quite early in his career he became 
connected with the trade paper in- 
dustry. Following a brief experience 
with Paper and Press in Philadelphia, 
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December 1869 — June 1955 
CR ee 


he joined the staff of Howard Lock- 
wood & Company, publishers of a 
number of journals, including The 
American Stationer, in 1895. Four 
years later he was appointed west- 
ern manager, with headquarters in 
Chicago. In 1907 he joined George 
Patterson, founder of OFFICE APPLI- 
ANCES in 1904, as a partner. Mr. 
Patterson died in March, 1908, and 
Mr. Johnson continued as editor and 
publisher until he retired in June, 
1941. 

Since July, 1941, Mr. Johnson has 
been listed as ‘Contributing Editor’’ 
on the masthead of OFFICE APPLI- 
ANCES. In a very real sense that title 
was his throughout his entire career 
as an editor. His contributions to the 


office equipment and supply industry 
and the profession of trade journal 
editing were many and varied. 

In the April 11, 1912, issue of 
Geyer's Stationer, now named 
Geyer's Dealer Topics, the late An- 
drew Geyer said, ‘‘Evan Johnson, 
editor and president of OFFICE AP- 
PLIANCES, Chicago, has been a path- 
finder in the office appliance field 
in the full sense of the word. He has 
blazed a new trail in this field that 
has won the admiration of the entire 
trade, and as a_ contemporary 
Geyer's Stationer deems it a privi- 
lege to express its appreciation of 
his work, which has been a distinct 
benefit to us all. 

“Mr. Johnson regards the trade 








paper as one of the greatest influ- 
ences of the times. He believes in the 
mission of the trade paper, in the 
message of better business that car- 
ries, in the uplift spirit that dominates 
the trade paper idea and in the 
cleanness of thought which is the 
universal policy of 99% of all trade 
papers published. His belief in the 
trade paper, present and future, is 
founded upon that other belief that 
business, which is the expression of 
man's essential industry, is the com- 
pelling power of a better civilization. 
Being imbued with such a belief he 
naturally holds high ideals for the 
trade paper. Knowing that the man 
who reads trade papers is a leader 
in many things worth while, he be- 
lieves that the trade paper not only 
has to do with the particular busi- 
ness it represents, but with the ethics 
of business and the morals of the 
man, and he has worked out this 
belief in his magazine, OFFICE AP- 
PLIANCES. Broadly speaking, his in- 
centive has not been simply to make 
money, but to create a trade paper 
which approaches his idea of a busi- 
ness publication. The measure of his 
success is best evidenced by the 
paper itself."’ 


Aided Association 


An outstanding contribution was 
Mr. Johnson's activity in relation to 
the founding of the National Asso- 
ciation of Stationers & Manufac- 
turers, now called National Stationery 
& Office Equipment Association. In 
co-operative action with Charles H. 
Coles, Llewellyn E. Barnes, and 
others, Mr. Johnson created and de- 
veloped the idea of a national asso- 
ciation. Despite occasional waning 
of interest, the idea was kept alive, 
eventuating in an organization meet- 
ing held in Chicago on October 3, 
4 and 5, 1904. At the November, 
1941, convention of NSOEA Mr. 
Johnson was elected to honorary 
membership in the association. 

Mr. Johnson was also present, by 
invitation, at the organization meet- 
ing of the association now known as 
the Office Equipment Manufacturers 
Institute. 


Promoted Dream 


During the years of his editorial 
leadership, Mr. Johnson consistently 
and successfully promoted the dream 
of the founder of OFFICE APPLI- 
ANCES, George Patterson, of bring- 
ing all of the trades related to the 
production and distribution of office 
utilities under the single banner of 
the Office Equipment Industry. The 
soundness of his judgment and the 
effectiveness of the campaigns he 


conducted persistently in OFFICE 
APPLIANCES, are evident today in 
the recognition accorded the office 
equipment industry as a significant 
entity in the total field of commerce. 

A more specialized movement 
launched by Evan Johnson through 
the pages of the journal was the 
diversion of office furniture from dis- 
tribution through household furniture 
dealers to its present channels with- 
in the office equipment industry. Un- 
der the direction of Mr. Johnson 
OFFICE APPLIANCES  unremittingly 
promoted office furniture as a log- 
ical line for the commercial stationer 
and office equipment dealer to 
handle. Today very little office fur- 
niture reaches the user through other 
types of merchants. 


Willing Listener 


Less conspicuous, but perhaps even 
more influential, were the daily con- 
tributions in the way of ideas and 
suggestions to visitors that Mr. John- 
son made from his ‘‘old workshop,”’ 
as he called the space between two 
desks—a roll top and a flat top— 
which he occupied for so many years. 
No matter who the caller was— 
dealer, manufacturer, top executive 
or a beginner—Evan Johnson always 
found time to listen and offer wise 
counsel when it was asked. Thus it 
was that he earned the good will and 
high regard of many friends in all 
categories of the industry. Their good 
will, which he termed, ‘Treasure 
found along the way," is one side 
of the coin of compensation. The 
other side is the giving of oneself 
unstintedly for good of fellow men 
within the industry. 


Withdrew in 1941 


One of the opening pages of the 
July, 1941, issue of OFFICE APPLI- 
ANCES carried an announcement to 
the effect that Evan Johnson had dis- 
posed of his share of the company 
to a group of his associates and 
withdrawn from active participation. 
His interest in the journal and the 
industry continued for the remaining 
years of his life. Much of the ma- 
terial in the Fiftieth Anniversary issue 
of OFFICE APPLIANCES, June, 1954 
came from his mind, from his sharp 
and interpretive recollections of the 
half century following the launching 
of the journal in 1904. 

When Wallace Herbert Blake was 
a member of the editorial staff of 
OFFICE APPLIANCES during World 
War |, he contributed an essay on 
Mr. Johnson to the Forbes Magazine 
series, ‘‘Who Is Our Best Employer?’ 
The following extracts from the ar- 
ticle are shining facets of a many- 


sided man, whose greatest attribute, 
perhaps, was a kind of leadership 
that lifted associates to acceptance 
of ever rising standards: 

“| work for him because he is, 
first of all, a human being, which 
is the essential height of any worker's 
ambition... . 


Not a Faddist 


“He has never yielded an Indiana 
inch to any of the fads or the cults 
of the flickering moment. He manages 
to make us efficient without graving 
a Prussian image of ‘efficiency’ for 
us to adore.... 

“He respects the individuality of 
his employees because he has it him- 
self. He is an animator, not a fore- 
man. He imparts a spirit rather than 
a set of rules. ‘We are all on the 
same plane here,’ he tells the skep- 
tical newcomer to the staff at the 
first meeting in the inner office. And 
in saying it he subtly raises that 
plane. It is a democracy of the best. 
The best is within reach, but you must 
move with it, or move away. But it is 
easier to move with it. 


Loyal to Business 


“He is whole-heartedly loyal to 
business as an unrivaled vocation for 
happiness through service. ... . He 
is puzzled when he sees any of us 
living, ever so little, below that ideal; 
for his faith in men goes ever just 
enough in advance of their perform- 
ance to be pace-maker.... 

“He has carried that naturally most 
anarchistic of organization—the spe- 
cialized magazine office—to a point 
of efficiency that is felt instantly by 
the most casual visitor. And he has 
done it not by talking about it, or 
posting rules, or ‘regimenting units,’ 
or conscious speeding up, or ‘in- 
tensified industry.’ He has done it by 
working just a little bit harder than 
he did yesterday. We are all nor- 
mally lazy, but that kind of thing 
shames a man. We are quite too 
‘class conscious’ to let our employer 
get more out of the day’s grind than 
we do. And yet he still does, and so 
we hold the pace. 


Lived in Work 


“You see he believes, along with 
Carlyle, that work really is worth 
while—per se—in itself... . 

“Somehow you feel that you are 
working for an invisible something, 
which he recognizes and works for 
as truly as do you... 

“You are impelled to make the 
best of yourself—without compulsion. 
That is the quite humorous way he 
has of getting the best of you—by 
bringing the best out of you.” 
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Turn This Page to Opportunity 

Starting with the following page, Office Appliances 
presents a section which we hope will be of cash-in-the- 
till profit to stationers and office equipment dealers. It's 
the Business Gifts for Businessmen promotion — an ex- 
perience report of what others have done and will do, 
a pictorial parade of ideas, a directory of promotion 
services and a comprehensive treatise on how it is pos- 
sible to ‘‘go and do likewise’. 

This trade journal in its more than 50 years of history 
has pioneered ideas for the development of the modern 
commercial stationery store into a business broader 
than the early sell-paper-only conception of a dealer in 
this industry. 

Just as today's stationer has embraced office furniture 
and office equipment as part of his logical business so 
the modern merchandiser in our industry can sell busi- 
ness gifts for businessmen. We are happy to be of some 
assistance. 





Why Advertise? 


Printer’s Ink recently had an answer to this question, 
commenting in boiled-down fashion: 

“It's almost like asking, ‘Why use your voice?’ Because 
we can only talk in person or by phone to a few cus- 
tomers a day, we turn to the use of letters. When we 
want to reach even more customers than we can by mail, 
we turn to the mass advertising media and call it ad- 
vertising. Advertising, in its broadest sense, is merely 
an extension of personal communication and to ask ‘Why 
advertise?’ is to ask ‘Why should we want to communi- 
cate with more customers or prospects?’ In this sense 
advertising truly is the voice of business, and just as a 
human being endowed with a voice would be foolish not 
to make use of it, business endowed with the voice of 
advertising is foolish if it does not also use it."’ 





A ‘Too Busy”’ Uncle Sam 


Our free enterprise system, which has been tried and 
found good in continual progress through the American 
Way, doesn't need or deserve the competition it is now 
getting from the Federal Government. 

Such is the conclusion reached by the Hoover Commis- 
sion and it's the opinion, too, of private firms who resent 
Uncle Sam being the butcher, the baker and the ice 
cream maker without having to pay the piper, who in 
this case is the tax collector. 

The Hoover Commission discovered that the business- 
type enterprises engaged in by the Federal Government 


include airlines, clothing factories, sawmills, steamship 
lines, bakeries, cobbler shops, post exchanges, tree and 
garden nurseries, railroads, rum factories, commissaries, 
hotels, printing plants and laundries. 

The 438 commissary stores operated by the Defense 
Department have total annual sales exceeding $300 
million. They undersell private stores by 20% or more, 
for commissary prices do not cover costs for military 
clerks employed, or depreciation, interest and other 
operating expenses, nor do they cover taxes otherwise 
collectable from private enterprises. 

One twenty-fifth of all fertilizer manufactured in the 
United States is produced by the Tennessee Valley Autho- 
rity for sales in 35 states. Being tax exempt, the TVA's 
costs do not include an equivalent of the heavy taxes 
and certain other items which private industry pays. 

Getting the government out of business should be a 
No. 1 objective of congressmen. They'll need prodding, 
however, for this is an evil which has been long existent. 
Sadly enough, it is expanding rather than diminishing 
in proportions. 





More Than ‘‘Another’’ Award 


There are some laggards in all branches of retailing 
who fail to take advantage of the profits to be gained 
from local pinpointing of ‘household names" in mer- 
chandise. 

We're reminded of this by the announcement of the 
1955 Brand Name Retailer-of-the-Year Awards Competi- 
tion. Purpose of this competition is to find the merchants 
in just about every field of retailing who are doing the 
best jobs in presenting branded merchandise, not only 
to the public they serve but to their employees as well. 

The stationery and office equipment industry has forged 
ahead on the promotion of brand names, some of them 
a century or more known to stationers. We believe that 
any program which is devoted to the development of 
more profitable retailing is worthwhile. In other words, 
we feel that Brand Names Foundation does a job which 
benefits the retailers when it sponsors the Brand Name 
Retailer-of-the-Year awards. 

If you are doing a good job in brand promotion, such 
an award can bring deserving publicity, prestige and 
profit. As a stationer and office equipment dealer want- 
ing to do a better job brand of brand promotion you can 
find the Foundation's materials of practical help in that 
direction. 

Help national reputation establish your brand reputa- 
tion locally. 


Sincerity in selling can work wonders when it begins at the top and reaches down 
to every customer contact. However, sincerity must be backed by knowledge, or lack 
of guidance may ruin its advantages. No doubt the customer appreciates the frank 
opinion that a lower-priced purchase is a good one. Yet, there is also a chance she 
would have been happier with the more expensive article, plus a complete explana- 
tion for the difference in price. The finest ‘‘selling up'’ combines both methods of in- 
creased dollar volume and added buyer satisfaction. 
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@ THERE’s an undeveloped lode of extra profit in 
the present stock of a stationery and office equipment 
store. OFFICE APPLIANCES wants to help in mov- 
ing these goods in the form of “Business Gifts for 
Businessmen”. 

This campaign is based on the promotion of office 
items as business gifts either in the premium type from 
a corporation to its customers, or as personal gifts to 
the businessmen. Just as the idea of selling office furni- 
ture from stores of this industry rather than from house- 
hold furniture firms was pioneered by this publication, 
we want to give tangible help to the promotion of office 
items as personal gifts to the businessmen. 

Is there a market? We say, and emphatically, “yes!” 
Estimates of the volume of business involved in the 
giving of business gifts by corporations vary between 
$750,000,000 to $1,000,000,000 annually. Already, a 
good share of this volume is made up of office items. 

For the most part, however, business which is logi- 
cally theirs is being passed up by office equipment 
dealers. Most of this volume is going to premium houses 
and to department stores. The stationer and office 
equipment dealer, we maintain, is in a position to ob- 


BUSINESS GIFTS ~} 






x 
BUSINESS MEN 
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tain this type of business by first of all exposing him- 
self (through direct mail, advertising, window displays, 
and so forth) as a logical source, and second, by apply- 
ing some promotional effort. 

Business gift selling isn’t easy—without effort. Com- 
petition among sources of supply is great. Possessing a 
considerable stake in this market and a lot of merchan- 
dising know-how are the liquor interests and the food, 
fruit and cheese specialty distributorships. 

Letting other industries dominate the market is in- 
congruous considering that a Sales Management Maga- 
zine survey reveals that while office supplies and equip- 
ment rank third among products most often given by 
corporations, they are FIRST among the recipients as 
the MOST WANTED type of gift. A similar survey by 
Advertising Requirements produced approximately the 
same conclusion. 

Office products for business gifts range from address 
books to wastebaskets. To help sell more of these items, 
right from the shelves, at Christmastime and for other 
gift occasions, OFFICE APPLIANCES is providing a 
complete merchandising kit (see pages 27 to 30). 
Link your stock with opportunity. 


OA’s Gift Promotion Survey... 


@ IN ORDER to validate an opinion concerning the 
extensiveness of the potential gift market for items in 
the normal stock of the average office equipment and 
supply dealer, Office Appliances conducted a survey 
among readers last month. The results indicate sales 
possibilities that warrant careful investigation and strong 
promotion activities. 

The names of dealers to be approached in mak- 
ing the survey were chosen at random, in accordance 
with accepted practice among market analysts. Al- 
though names of participants were not requested, some 
signed the survey sheets. Of the 1053 questionnaires 
mailed out, 237 were filled in and returned. This is an 
excellent return (22.5% ), more than enough to chart 
market facts and potentials accurately, according to 
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marketing experts. 

An optional question asked for information concern- 
ing the participating dealer’s annual sales volume. De- 
spite the optional nature of this query, 206 (87%) 
reported sales volumes, which ranged from $100,000 to 
over $1,000,000. The annual sales spread follows al- 
most exactly the pattern revealed in OA’s general sur- 
vey, “Profile of a Dealer,” giving added evidence of au- 
thenticity and accuracy to the business gift survey. 

On the premise that graphic presentation of statistics 
is more easily understood than lists of figures, the re- 
sults of the gift survey are shown in chart form except 
for one of the eight units of information obtained, the 
unit concerning best selling gift items. On the opposite 
page are the queries and the results: 
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©. Have you made a special effort in any pre- 
ious year to promote stock merchandise as busi- 


ess gifts? 


A. Of the dealers responding, 54.4°/, made a special 
effort to promote business gifts, 45.6% have 
not done so as yet. Most of the larger dealers 
(over $500,000 sales volume) answered in the 
affirmative. The smaller firms were about evenly 


divided. 











». Have your efforts been worthwhile? 


A. Among dealers who have 
promoted the business gift 
idea, 82.0% feel that their 
efforts were successful. 
The remaining 18.0%, 
were negative. 





Do you intend to continue the promotion of 
Hice items as business gifts? 


A. Although 18.0% have not 
found their promotion ef- 
forts effective, 96.4°/, plan 
to continue special pro- 
motions this year, while 
only 3.6% do not. This 
shows that many of those 
who have not been suc- 
cessful in the past are 
convinced that the idea is 
sound. 





What methods have you used to promote 
gift sales? 


Envelope Stuffers 
Newspaper Ads a 
Special Window Displays 
Special Store Displays 
Direct Mail Letters 
Radio Commercials 
Counter Cards 

Window Posters 


Catalogs 


Salesmen's Presentation Kits 


TV Commercials 


Miscellaneous 





A. Envelope stuffers, newspaper ads, and window 
displays are the most used methods of promoting 
business gifts. 


BUSINESS GIFT PROMOTION QUESTIONNAIRE 








5. ©. Please list the five best-selling business gift 
items, office products only. 


A. In order of frequency of mention, the best sellers 
are as follows: 


pens and pencils 
leather goods 


novelty items 
personal files 


desk accessories desks 

portable typewriters calendars 

chairs globes 

telephone list finders pencil sharpeners 
desk pens furniture 

lamps clocks 

staplers seat pads 

ash trays thermometers 
stationery tape dispensers 


adding machines machine stands 
books and dictionaries money chests 

Pens and pencils took first place but leather goods were 
only a little short of the top position. Executive chairs earned 
a surprising fifth place. 


It is important to note that the products named 
are not inclusive of all those promoted as business 
gifts. They are the BEST SELLERS as listed by those 
who have had success in merchanding office products 
as gifts. 


6. QO. When do you promote the business gift idea? 


RARKRKRRRRKRKAR 


A. Of every 10 dealers promoting business gifts, 
three do so on a year ‘round basis, five during 
the Christmas selling season only, and two for 
Christmas and Father's Day. 


7. ©. If you answered ''no'" to Question No. |, do 
you plan to promote office products as business 
gift items this year? 


A. Just about half of those 
who have not tried busi- 
ness gift merchandising in- 
tend to do so this year. 


8. ©. If more ready-to-use promotional material 
were available to you, would you use it for the 
purpose of cultivating the business gift market? 


A. Five out of six would qet 
into the act! 


The strong indication of interest of dealers in busi- 
ness gifts promotion material is gratifying. A promo- 
tion kit has been developed by OFFICE APPLI- 
ANCES and is available to dealers at a nominal cost. 
For complete description of the kit, see pages 27 
to 30. 
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One way to win a customer’s good will 
is to help him do something that will make 
him proud of himself. And one 
dependable approach to this idea is through 
a well-publicized lay-away plan. 
Here’s the psychology behind it. 


Note — The accompanying article is a reprint from 
a recent issue of “What Next?” published by the Der. 
nison Manufacturing Company. It is in perfect accord 
with the idea of selling stock merchandise as Christ- 
mas gifts. Promoting a “lay-away” plan permits an 
early start on a campaign to capture a profitable share 


of Christmas business. 


@ EVERYONE who sees your lay-away reminder 
thinks ahead to Christmas, at least for a brief moment. 
Some of these people give it more than a passing 
thought; some decide to do something about Christmas 
in the near future. Quite a few will come into your 
store with Christmas shopping in mind. 

If these people decide to use your lay-away plan, 
the chances are that they will pick out a more expen- 
sive gift item than if they had to pay cash. Your plan 
the fine pen and pencil sets, the desk accessories—into 
brings the worth-while gifts—the portable typewriters, 
everyone’s price range. When Christmas comes and 


LAY-AWAY PLAN work for you 
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they pick up their purchases, they are proud of what 


they have done—pleased, too, that their gift is com- ; 4 al Stationery 
pletely paid for. ah " q S 
| s Gift Idea 


Customers Like It 


Customers appreciate your lay-away service. You 
are getting them off to an early start with their Christ- 
mas shopping. You are providing an informal Christ- 
mas club plan, helping customers to save money, a 
little at time, for a worthwhile gift. 

There is no risk for you, since the merchandise 
doesn’t leave your store until it is paid for. 


Start Right Away 


[here are many advantages in starting your lay- 
away promotion as early as August: 
1. You can sell the idea to some people before an- 
other retailer lures them away. 
2. You give people a longer time, so that they can 
buy a better gift. 
3. They can have smaller weekly payments—perhaps 
$1.00 a week. 

For each person influenced to buy through your 
lay-away plan, there are many others who will come 
in to buy something through this plan and then decide 
to pay for it all at once and take it with them. 


Use and Sell Lay-Away Tags 


The record keeping that goes with lay-away trans- 
actions is quick and easy. As you can see from the 
illustration, the tag is couponed into three sections, 
all serially numbered. The top is tied to the mer- 
chandise. The middle section is filed in your office and 
is used to record the payments. The end section is the 
customer’s claim check. 

Besides using these tags yourself, you will find them 
in demand among other retailers of your community. 
Be sure your outside salesmen are reminded to show 
these tags. 

Lay-away is important enough to rate the “full 
treatment” publicity-wise. There should be some men- 
tion of lay-away in all of your advertising. 

One excellent way to dramatize the benefits of lay- 
away purchasing is to set aside a small area in a dis- 
play window as a continuing promotion. The idea 
would be to show what “$2.00 a week from now ’til 
Christmas” can buy. Start with a portable typewriter 
during August (since that is also a good back-to- 
school item). Then, as Christmas comes closer the 
lay-away gift suggestion is changed so that the $2.00 a 
week will still pay for it by mid-December. Show a 
leather brief case, a pen and pencil set, a globe, a desk 
lamp—you'll know what sells best as gift merchandise. 
People who pass your store every day will be watching 
to see what you are featuring. They'll understand your 
idea when you have a sign lettered to say, 


SEE WHAT $2.00 A WEEK FROM NOW 
‘TIL CHRISTMAS WILL BUY! 










































@ THERE’S NO SUBSTITUTE 
for experience, when it pays divi- 
dends in selling office furniture, 
typewriters and varied office sup- 
plies as appreciated office gifts. 

Here’s how firms in the stationery 
and office equipment industry have 
successfully built display windows 
to promote stock merchandise for 
the holiday season: 

COMPTON OFFICE EQUIP- 
MENT CO., COMPTON, CALIF. 
—A window display arranged here 
had the floor covered with artificial 
snow and gay red and blue glass 
balls ornamenting the large, white 
tree. At one end was an office chair 
adorned with red and silver ribbons, 
standing beside a steel filing cabinet 
tied with broad, red ribbons. Type- 
writers bore cards saying, “Those 
People Who’ve Been Good Deserve 
an Underwood.” 

BARNUM & FLAGG, SAN 
BERNADINO, CALIF.—The dis- 
play window had a frosted border. 
In it were shown a metal desk, 
swivel chair, typewriter with stand 
set of files, cabinet and duplicator. 
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Reports from Dealers Who Have 


Discovered Success in Promoting 


Business Items for Christmas Gifts 


Chair and files were bound with red 
ribbons. Long red Christmas stock- 
ings hung from the edge of the desk. 


SAN JOSE OFFICE SUPPLY 
& EQUIPMENT CO., SAN JOSE, 
CALIF.—The upper part of the 
wall was covered with blue paper 
dotted with myriads of tiny stars. 
The lower part showed a simulated 
brick wall with icicles hanging from 
the top. In the center was a huge red 
poinsettia. Filing cases were grouped 
at one end and at the other was a 
half-length figure of Santa. 

THE FLOYD STATIONERY 
CO., SAN PEDRO, CALIF.—A 
red background was studded with 
many large white snow crystals. 
Green and silver tinsel were used as 
decoratives. In the center was a 
small table on which were cutouts 
of three youthful carolers. Fixtures 
held photo albums, small files, desk 
lamps, pencil sharpeners and other 
office utilities. 

MEDFORD STATIONERY & 
OFFICE SUPPLY STORE, MED- 
FORD, ORE. The display was fea- 





tured by a leather office chair, 
bound with red ribbons. 

O’NEAL-BRANCH CO., OR- 
LANDO, FLA. Office furniture was 
strikingly suggested for Christmas 
gifting. Steel filing cases, a large of- 
fice chair, a card cabinet, and steel 
desk were bound with red ribbons. 

J. K. GILL COMPANY, PORT- 
LAND, ORE. A pair of windows 
with similar settings were arranged. 
The first, featuring office supplies, 
had panels of lilac at the ends. In 
the center was a large red panel with 
white pleated drapes at each side. 
On the central panel was the bas 
relief head of a white deer, holding 
a tinsel trimmed card saying, “Gift 
Suggestions for the Office.” On the 
panel were large, white crystals. 
Garlands of blue and white paper 
were draped across the window. On 
low fixtures were ash tray stands, 
desk lamps, memo books and waste 
basket. On the floor were many 
small leather goods and pen sets. 
In the second window was shown 
stationery, both social and commer- 
cial, together with pens and pencils. 
In the store, on the front wall, was 
displayed an eight-foot wreath of 
frosted foliage, studded with blue 
lights. 

BURT'S, SEATTLE, WASH. 
White background and floor were 
covered with billows of blue angels’ 
hair. Three typewriters were shown 
on metal stands. Machines were put 
up in ribbon-wrapped packages. 

CENTRAL TYPEWRITER 





THe Tree’s THe THING... in 
gift office supplies and furni- 
ture window at Compton Office 
Equipment Co., Compton, Calif. 
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CO., SAN ANTONIO, TEX.—Sus- 
pended large cutouts of Santa head 
and Xmas bells hung from the ceil- 
ing. A dozen typewriters and adding 
machines were shown on a stepped- 
up fixture. Each was wrapped in 
clear cellophane, tied with red, 
green or yellow ribbons, each with 
little cards of Christmas greeting at- 
tached. Beside many of the type- 
writers were little snowmen and the 
window was strikingly illuminated 
with red lights. 

BANKS, SANTA BARBARA, 
CALIF.—The pair of windows sug- 
gested typewriters as gifts and bore 
cards such as “Everything Under 
the Sun for the Typewriters.” At 
the top of the window was a big, 
round, yellow sun of cardboard with 
ribbons running to a Smith-Corona 
on a small table at one side and an 
Underwood at the other. Beside 
each window was a typist’s chair, 
tied with broad red ribbons. 

STOCKWELL & BINNEY, 
RIVERSIDE, CALIF.—The type- 
writer window had a red floor and 
green curtains in the background. 
In the center was a white tree deco- 
rated with red glass balls. Behind 
it was a green panel, upon which 
were two large red Christmas bells. 
A cutout of Santa stood beside a 
steel safe and suggested, “A SAFE- 
gift for Christmas.” Santa was riding 
in an airplane suspended by fine 
wires from the ceiling. 

STOCKWELL & BINNEY, SA} 
BERNADINO, CALIF.—The brick 
fireplace was centerpiece for this dis- 
play. On the mantle were three type- 
writers and two adding machines, 
all wrapped in cellophane of differ- 
ent colors. Strands of American tin- 
sel hung in the background. In the 
fireplace were three typewriters 
wrapped in red and green cello- 
phane. The firm offered a free type- 
writer stand with a new portable 
typewriter—WBS 


SIMULATED Brick WALL... 
is used in showing office 
needs for gifting at San Jose 
Office Supply & Equipment. 
Girt SUGGESTIONS... for the 
office is the theme of this 
window used by J. K. Gill 
Co., Portland, Ore. 
TYPEWRITERS... as gifts are 
emphasized at Burts of Seat- 
tle, Wash. 

CHIMNEY .. . is used as set- 
ting for office machines at 
Stockwell & Binney store, 
San Bernedino, Calif. 














Girt ILLUMINATION .. . Ivan 
time with Gifts from Ivan Allen. 





Formula for Successful! 
Entry into Gift 


Market is Simple 


by PEGGY BAKER 
advertising manager 
Ivan Allen Company 


Atlanta, Ga. 


S 


@ “LET US TRIM Your Tree” 
and “Brighten the Lights at Christ- 
mastime with Gifts from Ivan Al- 
len.” 

These are two slogans which Ivan 
Allen Company has used success- 
fully in the promotion of stock mer- 
chandise for Christmas gifts. 

Gifts for business friends are no 
problem, our store maintains. 

We tell our customers: 

“We will select gifts from your 
list—giftwrap and identify each one 
—deliver at your office when you 
desire.” 

That’s the basic philosophy be- 
hind the sale of those many items 
on our shelves beckoning for that 





















Allen Co. carries out the theme “Brighten the Lights at Christmas- 
* Featured are large candles with a choir boy lighting them. 


“extra shove” which puts them into 
the hands of customers who are 
thirsting at Christmastime for gift 
items. 

The slogans are banner headlines 
on a very successful mailing piece 
designed to point out to more than 
20,000 customers and prospects that 
there are excellent Christmas gifts 
which can be bought from a com- 
mercial stationer. 

Under the heading in the mailing 
piece, the Christmas story is told 
clearly and concisely: 

“Ivan Allen Company offers you 
a complete shopping service for 
business or personal gifts. We will 
help you in making selections, gift 
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wrap each item in Christmas trim- 
mings and deliver them to your of- 
fice at home in time for Christmas 
giving. Call one of our seven con- 
venient stores today.” 

To Ivan Atlen’s customers, the 
touch of Christmas means _ the 
beauty of a window display—with- 
in their reach. That is why we have 
set up display window without 
glass right inside the store. In this 
display, gift merchandise is arranged 
and spotlighted just as in a window, 
but it is placed so people can pick 
things up to look at them. 

The window-within-the-store is 
especially magnetic at night as shop- 
pers look through one window and 
see a similar window floodlighted 
inside the store. Some of the gift 
merchandise is shown in both places 
for double sales impact. 


Feature Candles 


In the past year we provided each 
store with large candles and signs 
“brighten the lights at Christmastime 
with gifts from Ivan Allen.” Dur- 
ing the early part of the Christmas 
shopping period, we featured large 
lighted candles with a choir boy 
lighting them—in our Atlanta win- 
dow and inside the store, too. The 
other window featured Sheaffer and 
Parker pens. Heavy newspaper ad- 
vertising on Parker tied in with the 
window. Then two weeks before 
Christmas, we put in the “elf” dis- 
plays in our window and inside the 
store. We had the same theme of 
“brighten the lights. 

Other newspaper ads featured 
student gifts in particular plus items 
of general interest. We also used 
considerable material in the way of 
“stuffers” in packages from our re- 
tail stores and shipping department 
and delivery department. 


Make Early Plans 


All of this was planned far in 
advance with the various buyers who 
purchase Christmas-type merchan- 
dise. Early in November we dis- 
played all of our Christmas stock at 
a sales meeting, so salesmen and 
store personnel could become famil- 
iar with everything available, since 
we could not include every item in 
our mailer. Branch store managers 
could also determine what they 
would order for their stocks. 

In addition to gifts, we also did 
an excellent business on Christmas 
gift wraps and ribbons. We do not 
carry these on a year-round basis, 
but picked up nice business on them 
during this holiday period. 
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Each year, our Christmas sales 
increase substantially, so we plan to 
go strong in 1955. This may seem 
a vague statement, but it all gets 
down to the fact that more people 
are turning to us for gifts for busi- 
ness people and personal use, also, 
which is what we are trying to ac- 
complish. 


Sales Pick Up 


We depend upon our outside sales 
force for a good part of this busi- 
ness, especially on quantity sales. 
However, our retail business has 
picked up, assisted by our service 
program which includes these at- 
tractions: 

e Gold stamping and imprinting 
for personalization of gifts. 

e Gift wrapping at no charge. 

® Delivery without charge and 
within a shorter period than depart- 
ment stores can offer. 

e Facilities for special ordering 
of gifts not in regular stock, such 
as leather goods and high-priced 
pen sets, as well as remembrance 
advertising items. 

e Mr. Amco, our telephone order 
service, affords the customer ‘pain- 
less’ shopping by phone, which 
means a lot to working people. 

One item which is gaining in sales 
is that of business Christmas cards. 
We began handling a good line a 
couple of years ago, and do a good 
business on it. We find you have to 
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THOSE GIFTS FOR 

BUSINESS FRIENDS ARE NO PROBLEM! 
We will select gifts for your list 
Giftwrap and identity each one 
Deliver to your office when you desire 











CHRISTMAS ADVERTISING 
Tueme .. . Ivan Allen Com- 
pany newspaper advertise- 
ment, Santa Claus _ says, 
“Those gifts for business 
friends are no problem!” 


late Sum- 





get started early on this 
mer and early Fall. 

Summing up our experience of 
selling office gifts for office people 
I would say we haven’t gone off on 
any tangents in our buying for 
Christmas, but have kept it on a 
profitable basis with little ‘dead’ 
merchandise to write off after the 
holiday. 

That means no more or less than 
the promotion of stock merchandise 
for Christmas gifts. 


VAN ALLE 


Winpow-WirHin-THE Store ... An open gift showcase at Ivan 
Allen Co. invites customers to pick up any item. Merchandise is 
carefully spaced so that each gift idea is inviting. 
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THERE IS 


A BIG BUSINESS 
IN volume 


gifts 


@ THE STATIONERY and office 
equipment dealer can’t afford to let 
those “plus sales” of business gifts 
to businessmen get away from him. 
In the offing, if he adequately pro- 
motes himself as a source of sup- 
ply and of special services such as 
imprinting, is a market including 
more than 70% of American cor- 
porations which present gifts (not 
including cash bonuses or profit 
sharing to employees) at the Christ- 
mas season. 

Proof of the market is found in 
a survey conducted by Sales Man- 
agement which discovered that busi- 
ness gifts pleasing the recipient fall 
mostly in these categories: 


Office equipment, 


including pens 23% 
Food 22% 
Liquor 9% 
Lighters 8% 
Cutlery 6% 
Hobby equipment 3% 
Clocks, luggage, home 

appliances 3% each 


This survey points to the special 
ty market which is wide-open for 
the commercial stationer in such 


20 





=o) 





s 
wae 





GIFTS CAN BE PERSONAL .. . Here’s how business gifts for 


business people are personalized by imprinting at Horder’s 
Inc., Chicago. They range from dictionaries to address books. 


items as ash trays, diaries, pen and 
pencil sets, thermometers, telephone 
indexes, desk clocks, desk lighters, 
memo and note pads, dictionaries 
and brief cases. 

Such items can be sold singly, 
but it must be remembered that 
when the president or purchasing 
agent of a firm does his Christmas 
gift shopping he buys not by the 
single item, but by the dozen, the 
gross or even the hundreds. That’s 
the clue to volume business. 


How It Ils Done in Texas 


Here’s the experience of Mav- 
ericke-Clarke Company, San An- 
tonio, Tex.: 

“One account bought 15,000 
units of a gift item to send to all 
of its customers in observance of 
its 50th anniversary. Such a vol- 
ume purchase would naturally have 
to be in the fairly ‘low unit cost’ 
range. On the other hand, one ac- 
count numbers his customers at 
between 50 and 60, but each of 
these customers will buy from $50 
to several hundred thousand dol- 
lars in equipment from him each 
year. He spends from $75.00 to 


$150 for a Christmas remembrance 
item for each of these accounts. 

“There are many other examples. 
One customer refuses to pay more 
than $1.00 each for his Christmas 
remembrances—but he buys from 
2,500 to 3,000 units. Still another 
sets the ceiling at $4.00 but buys 
from 800 to 1,000 units. 

Now’s the time, even during the 
hot month of August, for adequate 
planning of Christmas gift business. 
Right now, it’s the stationer’s op- 
portunity to establish himself as a 
supplier of business gifts for busi- 
nessmen, doing a specialty job in- 
stead of leaving the field wide open 
to competitors, including direct mail 
and other forms of direct selling 
activities. 

The commercial stationer is in a 
position to provide the personaliz- 
ing, imprinting, wrapping and mail- 
ing service which busy purchasing 
agents and sales managers want. 


Horder's Annual Campaign 


One of the firms which has capi- 
talized on a “Business Gifts for 
Business People” campaign is 
Horder’s, Inc., Chicago. Horder ex- 
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setting up a display of 125 or more every stationer should view the gift stationery and office equipment 
iter n the Spring, for viewing department as the projected selling firms who are convinced that this 
by company store managers and a of standard merchandise in extra industry can obtain the share of 
selected list of customers; sending volume. Christmas gift business to which it 


FOR SUCCESSFUL SELLING OF WANTED BUSINESS GIFTS 


Le) 


cutives have discovered how to do 


ems such as these: 


ut during 


. If possible, arrange a special 


ne business in gift favorites, 


Imprinted featherweight memo 
pads with pencil. 


Imprinted leather rulers with let- 
openers. 

Cigarette lighters. 

Desk memos with magnetic pen- 


( k and barometer sets. 


[Travel clocks. 
Horder’s has successfully tapped 


the Summer a fully-il- 


.. here are 10 rules 


. Use regular stock items for 
your customer off the turkey, 


routine. 


campaign. Get 
it cake and cheese 


Keep the_price range low. It is better to do a volume 
business on $5 or $10 items than sell a few at $20. 


. Be ready to imprint the company’s name on 


every 
item, or at least mark it with the purchaser's trade- 
mark. Remember that personalization is an extra 
service which sells! 


= 


room. Give your 
prospective an opportunity 
to find all your special gift on display. 


Select your salesman carefully. A single order can 
run into thousands of dollars when a large firm is in- 
volved, so make sure that your salesman is ready for 
the job. 


Prepare a sales kit. Have ready your best gift items 
which the salesman can show at the office of the 


lustrated gift article catalog to the 
entire list of customers and pro- 
spects; vigorous personal solicita- 
tion by all of the firm’s outside sales 
representatives; suggesting and han- 
Imprinted dictionaries. dling imprinting 
items smoothly and casually. 


service for gift 


Impetus for Business 

This Chicago firm is selling gifts 
as standard merchandise stocked all 
the year round. The display, the im- 
printing and specialty selling pro- 
vides enough impetus to secure ex- 
he gift market by such methods as tra business. Horder’s thinks that 


It's not too early to start the 


Christmas gift campaign, reasons 
Horder’s and other firms who have 
been panning extra profit dollars 
from the idea of making it easier to 
shop in volume and to personalize 
the items thus purchased. August or 
September may not find the average 
person thinking about Christmas— 
but the purchasing agent is. He al- 
ready is beginning to wonder what 
he can find to give which will be 
new this year. Besides, if each item 
is to be marked, gift-wrapped and 
mailed he will need an early start. 
Begin the selling job now, say 


is logically entitled. 































Prestige Added and Returns 







Reduced when Recipients’ 


Initials are Put on Items 


personalization ts THE HEART 
OF THE GIFT DEPARTMENT 


by RICHARD A. BUCHANAN 


Stewart Office Supply Company 


Dallas, Tex. 


@ A GIFT DEPARTMENT in 
the average stationery store can be 
profitable in many ways. As a sales 
builder it will compensate for slack 
periods in the commercial fields 
and as a profit builder it is excel- 
lent because of unusually good 
markup and consequent full profit 
sales. From the standpoint of traffic 
building, it will bring in many peo- 
ple who would otherwise never visit 
a stationery store. 

Naturally, the conception of what 
constitutes a gift department will 
vary from store to store and from 
city to city. At Stewarts we have 
limited ourselves to items generally 
associated with the office and the 
office worker. 

The heart of our gift department 
is the personalization of a purchase 


whenever possible. This is done by 
engraving or stamping on the mer- 
chandise the name or initials of in- 
dividuals who are to receive the 
items as gifts. No opportunity is 
overlooked at the time of the sale 
to add this little but very important 
touch. The benefits are twofold— 
prestige is added to the gift and 
personalization prevents many re- 
turns for credit or exchange. 
Merchandise sold as gifts falls 
into two general categories: |. Items 
purchased for individual gifts and 
personalized with the _ recipient’s 
name or initials. 2. Gifts purchased 
in quantity and personalized with 
the name of the giver. In the first 
group the popular items are foun- 

















tain pen and pencil sets, fountain 
pen desk sets, thermos sets, brief 
cases, and desk accessories. Quan- 


tity purchase gift items include 
pocket secretaries, billfolds, key 
cases, memorandum pads_ and 


books, list finders, and smoking ac- 
cessories. Naturally, these lists are 
far from complete and there is con- 
siderable overlapping of the two 
classifications. 


Definite Policy 


For many years it has been our 
policy, during gift seasons, to per- 
sonalize any gift item selling for 
$5.00 or more. Our experience 
proves that this additional service 
will close many sales that might 












SurTABLE For _ personalization 
are these gift items displayed at 
Stewart Office Supply Co. Store 
officials have found these ar- 
ticles, out of regular stock, to be 
among the most wanted by busi- 
nessmen. 


22 
















IT 


fain 
rief 
an- 
ude 
key 
and 
ac- 
are 
on- 
two 


licy 
our 
er- 
for 
nce 
yice 
ight 


| Sentived-ware* - 



































TypicAL PAGES from Christmas gift booklet distributed by Stewart Office Supply Co. Printed in black 
and red the booklet is devoted to gifts for individuals and business gifts for quantity purchases and per- 


sonalization. 


otherwise have been a lost cause. 

To convince the hesitant gift 
buyer who is contemplating the pur- 
chase of a fountain pen we have 
found it worth while to provide a 
small certificate stating that the re- 
cipient may return the pen for in- 
stallation of a point of his choice. 
This has been particularly helpful 
in instances when employee groups 
are buying something for the 
“hoss.” 


Wrap Gifts 

\ gift wrapping service is main- 
tained in our store throughout the 
year. Special emphasis and public- 
ity is given it during the month of 
December. There is no question in 
our minds that this service has been 
very helpful in stimulating business 
both in gift items and in gift wrap- 
pings. Another stimulator we used 
with very satisfactory results last 
year was a small brochure illustrat- 
ing and explaining the basic steps in 
gift wrapping. 

Although our major effort in 
reaching the gift field is made dur- 
ing the Christmas selling season, we 
also give feature emphasis to gifts 
for Father's Day, Mother’s Day, 
Valentine’s Day, and graduation. 
Our promotions for Father’s Day 
and graduation have been partic- 
ularly successful because these two 
occasions lend themselves excep- 
tionally well to the commercial type 
of gift 

In attempting to cover every 
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means of promotion we use several 
media of advertising in our efforts 
to get a profitable share of gift 
business. Television and newspaper 
advertising in the fall months is sup- 
plemented by envelope stuffers and 
package enclosures. Window and 
store displays, however, are still the 
most effective ways of increasing 
gift business. Our first Christmas 
window is presented for two weeks 
early in the fall. As the period be- 
fore Christmas shortens the tempo 
of our display program is stepped 
up until the month of December 
when all available window space is 





VITAL FACTOR 


The heart of our gift de- 
partment is the personaliza- 
tion of a purchase when- 
ever possible. This is done 
by engraving or stamping 
on the merchandise the 
name or initials of individ- 
uals who are to receive the 
items as gifts. No opportu- 
nity is overlooked at the 
time of the sale to add this 
little but very important 
touch. The benefits are two- 
fold—prestige is added to 
the gift and personalization 
prevents many returns for 
credit or exchange. 








used to feature items suitable for 
gifts. 

A Christmas gift booklet we used 
last year may be of interest. It was 
simple and inexpensive to prepare, 
involving the use of very little origi- 
nal art work. Cuts and reproduc- 
tions from manufacturers literature 
served very well. Containing 28 
pages, each measuring 642x3% 
inches, the booklet was printed in 
black and red. The first half of it 
was devoted to gifts for individuals 
and the last half to business gifts 
for quantity purchases. An order 
blank on the back page proved 
quite effective in causing customers 
to follow the impulse to order 
while they were thinking about it. 


Profitable Field 
Serving the gift market has be- 
come a very important part of our 
store operation. Our sales figures 
show that the gift field is a very 
profitable adjunct to the commercial 
side of our business. During our last 
fiscal year our gift department pro- 
duced almost 43% of our total 
store business. Through advertis- 
ing and extensive store promotion 
we expect this percentage to in- 
crease during the coming years. 
Merchandising aggressively in the 
gift field is one way in which the 
commercial stationer can compen- 
sate for the loss in volume in certain 
commercial items now being sold in 
the drug store, the variety store and 
the super market. 
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@ MANUFACTURERS are spend- 


ing more for advertising this yea 
than ever before. Competition de- 
mands it. You're in the same spot. 
However, you can profit from the 
manufacturers’ expenditures by get- 
ting the force of their national pro 
grams directly behind your own 
Business Gifts for Businessmen 
campaign. 

A large part of their appropria- 
tions go into sales aids for you - 
newspaper ad mats, display ma 
terial, direct mail enclosures, 
novelties, and others. 

Here is a step-by-step outline for 
getting the most from these sales 
aids: 


1. Get the complete set of dealer 
helps from the manufacturers 
whose products you sell. (Check 
the list that follows and write for 
those you do not have. Do not 
write for them, however, until 
you have definitely decided to 


Ace Lite Step Co 
chair cushions) Ad reprint 


mats, stuffers. Further 

1708 S. State Ch 

Coupon No. 1 
Ace Lite Products Co 

mats, stuffer Fu urth 

Congers, N. Y., or le Coupon No. 2 
Aluminum inten Cor p 

reprints, catalogs, newspar 

ther information: F R. £ 


A 


Akron 8, Ohio, or circle heen No 
Alvin & Co. (artists pf 
reprints blotters droadsi de 
counter easels, newspaper 
information: M. L. Shohan F 
Conn., or circle Coupon No. 4 
Amberg File & Index Co 
ers, filing upplies) Br r 
counter eas 
dow qustere 
TV commercials irther 
berg, 1625 E. Duane, Ka oupo 
No. 5 
American Thermo-Ware Co 
eters reading and magnify 
mats, stuffers, TV mme 
Max Weixel, 12-16 Warren 
or circle Coupon No. 6 
Art Plastics Mfg. Co. (adver 
ers, memo pads, wallets 
tion: R. R. Cone! 1240 \ 
15, Calif., or circle Coupon | No 
Art Specialty Co. desk f 
paper ad mats Further 
berg, 3245 W. Lake 
Coupon No. 8 


a aiden’ od 


radio comn 
idi0 
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A List of Companies Who Have Gift 


Promotion Material Available to the Dealer 


MANUFACTURERS AIDS 


7) 


wv 


4) 


The Blackbourn Systems, Inc 


Blair 


use the type of material de- 


scribed. ) 


Plan your program in advance 
referring to the Promotion Time 
Table — a part of OA’s Busi- 
ness Gift Merchandising Kit. 
Plan to feature as many prod- 
ucts as possible that are suitable 
for Business Giving. Impress 
your prospects with the wide 
variety of Business Gifts avail- 
able at your store. 
Plan a regular newspaper cam- 
paign using layouts and head- 
lines from the Merchandising 
Kit. Mats of individual products 
can be obtained from manufac- 
turers. Set up a schedule and 
stick to it. 
Check your manufacturers’ dis- 
play material and plan to use it 
on counters and in windows. Tie 
displays to newspaper ad copy 
as much as possible. 
Go over your mailing lists care- 
fully. Then have a good look at 
Art Steel Co 
1 
Loupon 
0. 9 
Artmor Plastics Cort t 
tow Cou 
No. 10 
The Bates Mfg. C 
Y rk 7 N. Y r circle Coupon No. 1l 
Fred Baumgarten nsitive tag jisper 
-W 
, Coupon No. 12 
Bausch & Lomb Opt cal Co 
r N Y.. or cir Coupon No 13 
Berger Mfg. Div Republic Steel Corp tee 


Aluminum Furniture Co 


or selling business gifts 


the manufacturers’ mailing 

pieces: folders, catalogs, stuffers. 

Plan to use the direct mail ma- 

terial in your Merchandising Kit 

and relate to your newspaper 
and display activity. 

If your advertising has reached 
considerable volume, consult a good 
advertising agency. Keep asking 
your sources for any new material 
they may be bringing out. Check 
carefully the Sales Stimulator col- 
umn in OFFICE APPLIANCES 
each month. 


Most of all, use the material. The 


manufacturer designed it to make 
sales for you because that is the 


way his business grows. 

Following are the names of 
manufacturers who have dealer sell- 
ing aids available. Address inquiries 
to the individual listed or use the 
coupon on page 25. Your requests 
for material will be forwarded im- 





mediately to the manufacturers in- 
volved. 
tion: [ F : 
3a r ‘Co upon “No 15 
Boorum & Pease Co an 
2p ¢ r © 9 
) ay Track 
iffe T 
11, 84 Hudson Ave., Brooklyn 1 
Coupon No. 16 
Product Co ff , ver desk 
~ ata 
forma tor, 3535 rtland 
ago 47 e Coupon No. 17 


_Charvos- Roos Corp 





display 
tion: £ ard 4 
Ridge, N rcle y hey No 18 

Chicago Desk Pad Co jesk alendars 
desk pad e er tter tra spla 
wiede, 15 N fferson St r circle 
Coupon No. 19 

Columbia Walescraft, Ltd bags, key cases 
personal leather g wallets) Broadsides, brochures 
catalog tuffer rice taa fF ther informat 
E. Behrma N. 17 St., New York 11, N 

: Coupon No 20 

“The C- Thru Rule _ Co plast ruling and drawing 
Jev Ca irther for ; R Zachs 
823 W Coupon 
No. 21 

Curtis-Young Corp art per pyholders 
fice aching P Jur ator nr Bg hure 
tuffer : Maggin, 110 
Ww. 18 4 » Coupon No. 22 
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Damar Produ Inc ap-desk portable secretary 
RBroct r ad mats, stuffers. Further infor- 
rs P rn 233 Frelinghuysen Ave., 
New e Coupon No. 23 

Eat Paper Corp xcial writing paper, typewriter 

r business and social e, enve 
goods, fountain pen desk sets) 
t Further information: C. Davi Pitts- 
field e Coupon No. 24 
Fairaa Rule C artists’ supplies rulers, yard- 
ay racks, stuffer rules no-rust 
r nf rmation Cold pr 4 N J 
r upon No. 25 
Fast Cor taplers, staples) Counter easels 
Ww + iffer 7 irther nformation 
8 ¢ Fletcher, Chicag 14, I 
j No. 26 
Floqu Product Inc artist's ipplie marking 
per Broadside brochures 
newspaper ad mat tuffers 
3rayson 1966 Broadway 
rcle Coupon No. 27 
Genera Per Co pen pent Jer eracers) 
g yunter ease direct 
ntatior stuf- 
¢ rtfolio formation 
W r eet t y ty N J 
N 28 
Gif ather Co. (ash trays, binders, blotters 
eSk € aesk lamp etter trays) 
har al display Further in 
jover, 101 Spring St New York 
" Coupon No. 29 
Hask rtist upplie d2Sk tationery 
tands torage cabinets) 
ewspaper ad mat racic IT 
303 E. Car ttsburgh 
Coupon No. 30 
C. Howard Hunt Pen Co peedbal! pens and inks 
er penc sharpener p Bro- 
easel airect mati letters 
per ad mats ales representa 
r nformatior Charle toner 
e Coupon No. 31 
Jayem Sales Corp. (personal file steel cabinets, steel 
k trays. waste baskets) Ad 
Further information Robert 
Brooklyn 31, N. Y or 
r Loupor N 32 
Kingsley Machine Co. (gold and ro eaf, gold 
monogramming machines) Im- 
ng on a great number of of 
nformation: J. Zukor, 850 Ca 
i, Calif., or cir Coupon No 
33 
Lansdale Products Corp ypyholder etter folding 
hine envelope opener taplers 
juction contro! board Cata- 
newspaper ad mats radio orr 


rther information: Ewald Mayer 
x f or circle Coupon 34 
The fton Mfa. Corp. (binders, brief bags, port- 
italogs, stuffers. Further infor- 


nat 18 West 18th St New York 

N. Y Coupon No. 35 
Lipton Mf C mummed tape sealer dispensers) 
yunter easel stuffer circu 


nation Arthur Shapir 52 W 
12, N. Y., or circle Coupon 








No. 36 
Lux amp Cort jesk lamps) Ad reprint bro 
t plays, newspaper ad Stuf 
amp pictures. Further informa- 
102 Columbus Ave., Tuckahoe, N 
Soupon No. 37 
Markwe Mfg. Co., Inc. (office stapler taples, 
rking brushes, crayon marking 
easels, display rack news 
w posters ales representations 
portfolio Further nforma 
t er, 200 Hudson St New York 13 
f Coupon No. 38 
Marval Mf C telephone ear cushion utility 
Ear Eze, DuDad Box. Further 
up, 1014 W. Burbank Blvd 
Coupon No. 39 
The Mayfair ( file ash boxe letter trays 
aMps tamp dispensers, clip 
Brochures, newspaper 1d mats 
tuff formation R j Carrither 315 
N hicago 6, Ill., or circle Coupon 
No 4 
Mayline C Inc factory chairs, drafting equip- 
t ard typewriter erasing shields 
rure display rack newspaper ad mats 
tuffer formation: W. A. Wendi!and, 619 
N ygan, Wis., or circle Coupon 
No. 4] 
Met > es Mfg. Co. (punches, staplers, sta- 
jummed tape dispenser pocket 
mter easels. stuffer Further 
yle, 1975 WN. Cornell, Melrose 
Coupon No. 42 
Metr tan Typewriter Co., Inc. (portable and 
+a , Further information Bertan R 
w rrento Ave., Detroit 35, Mich., or 
r upon N 43 
Na f Book Co oose leaf equipment and 
rag commercials tuffers Fur- 
sles Promotion Department. Hol- 
Ke e Coupon No. 44 
Norn Per Corp pen-pencil combination, mul- 


pencils mechanica pencil 

er easels, mechanical displays 

window posters, stuffer Further 

sreene, 137 W. 14 St New 
rcle Coupon No. 45 
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Nu-Craft Products Co., Inc. (bank supplies, book- 
keeping machine supplies, desks, files, letter trays 
sorting racks) Brochures, catalogs. Further information 
Joseph A. Berardi, 321 Clarkson Ave., Brooklyn 26 
N. Y., or circle Coupon No. 46 

Orna Metal Products Co. (steel bookcases, desks 
typewriter tables) Ad reprints, blotters, book matches 
broadsides, calendars, catalogs, counter easels, news- 


paper ad mats tuffers. Further information: C. R 
Ehrmann, 2412 S. 7th St., St. Louis, Mo., or circle 
Coupon No. 47 

Oxford Filing Supply Co., Inc. (brief covers, files, 
filing supplies, labels, wallets) Newspaper ad mats 


window posters radio commercials promotion plan 
portfolios. Further information: Sam A. Wood, Clinton 
Road, Garden City, N. Y., or circle Coupon No. 48 

Pagewriter Pen Co. (dip-reservoir pen desk sets) Ad 
reprints blotters ounter easels mechanical dis- 
plays, newspaper ad mats, stuffers. Further informa- 
tion: John B. Williams, 30 Lowell Road, Wellesley 
Hills 82, Mass r circle Coupon No. 49 

Paper-Mate Co., Inc. (ball-point fountain pens, desk 
ets) Further information: Irving I. Imhoff, 8790 Hays 
St., Culver City, Calif r circle Coupon No. 50 

The Pen-Rite Corp. (plastic advertising specialties 
desk clock desk set accessories, ball point fountain 
pens) Catalogs. Further information: Julius C. Green- 
stein, 744 East 138th St New York 54, N. Y or 
circle Coupon No. 51 





Postamatic Co plastic advertising specialties 
pocket type check protectors, pocket postal scale) 
Ad reprints, brochures ounter easels, newspaper ad 
mats, stuffers. Further information: B. B. Goldner, 
1549-51 Belfield Ave., Philadelphia 41, Pa., or circle 
Coupon No. 52 

Prevue-Radsell Co. (metal advertising specialties 


storage cabinets, metal desk set accessories, desk memo 
pads) Ad reprint broadsides, decals, newspaper ad 
mats, promotion plan portfolios. Further information 
S. M. Radzyner, 549 W. Washington Bivd., Chicago 6 
Ill., or circle Coupon No. 53 

Random House, Inc. (dictionaries, everyday encyclo- 
pedia) Display racks, newspaper ad mats, window 
posters, stuffers. Further information: Fred S. Rose- 
nau, 457 Madison Ave New York 25, N. Y., or 
circle Coupon No. 54 

Redi-Record Products Co. (albums, ash trays, ring 
binders, clip boards, desk pads, letter trays) Cata- 
logs. Further information: Bernard Klein, 598 Broad- 
way, New York 12, N. Y., or circle Coupon No. 55 

Regal & Wade Mfg., Inc. (albums, ash stands, ash 
trays, binders, bulletin boards, desk set accessories, 
picture frames) Catalogs. Further information; Sol 
Rael, Maspeth, N. Y., or circle Coupon No. 56 

Reliance Pencil Corp. (artists’ supplies, erasers, 
pencil point protectors, pencils, penholders) Catalogs, 
direct mail letters, newspaper ad mats, stuffers. Fur- 
ther information: E. C. Fuld, 22 S. 6th Ave., Mt. 
Vernon, N. Y., or circle Coupon No. 57 

Rest-A-Phone Co. (brackets telephone arms) Tele- 
phone rest. Further information: Lyle H. Van Dyke 
P. 0. Box 8788, Portland 7, Ore., or circle Coupon 


Reuben Co. (zipper ring binders, leather portfolios) 
Catalogs, direct mail letters, newspaper ad mats 
Further information: Richard Reuben, 555 W. Jackson 
Bivd., Chicago, Ili., or circle Coupon No. 59 

Robinson Reminders (leather advertising specialties, 
desk pads, desk set accessories, wallets and billfolds) 
Catalogs, display racks, newspaper ad mats, window 
posters, price tags, promotion plan portfolios. Further 
information: Westfield, Mass., or circle Coupon No. 60 


service bureau OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the coupon numbers | have 
circled, to send further information without delay about 


SALES AIDS FOR BUSINESS GIFTS 
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Royal Cushion Co., Inc. (office chair cushions) Fur- 
ther information: Margaret T. Gill, 71 Field St., 
Brockton, Mass., or circle Coupon No. 61 

Sengbusch Self Closing Inkstand Co. (advertising 
specialties, bank supplies, desk sets, filing supplies, 
penhoiders) Ad reprints, blotters, catalogs, counter 
easels, mechanical displays, newspaper ad mats, stuff- 
ers. Further information: A Schaefer, 2222 W 
Clybourn St., Milwaukee 3, Wis., or circle Coupon 
No. 62 
Shank Leather Goods Co. (albums, binders, brief 
bags, diaries, personal leather goods, wallets and 
billfolds) Address books, memo books. Further infor- 
mation: R. I. Shank, 230 Sth Ave., New York 1, 
N. Y., or circle Coupon No. 63 

Speed Products Co., Inc. (staplers, tackers, staples, 
index tabs, pressboard covers and folders, erasing 
shields, loose leaf holders) Ad reprints, brochures, 
counter easels, newspaper ad mats, radio commer- 
cials, actual imprinted samples. Further information: 
T. E. Averbach, 32-01 Queens Bivd., Long Island 
City 1, N. Y or circle Coupon No. 64 

Springer Industries (refrigerated office bars) Bro- 
chures. Further information: Robert Stevenson, 48-01 
28th Ave., Long Island City, N. Y., or circle Coupon 
No. 65 

Stationers’ Guild of America (office supplies and 
equipment) Calendars, counter easels, display racks, 
newspaper ad mats, window posters, stuffers. Further 
information: J. W. McCormick, Jr., 1421 Chestnut 
St., Philadelphia 2, Pa., or circle Coupon No. 66 

Surprise Specialties (carpet cleaner and tinter, em- 
bossing sets) Broadsides, window posters, glossy pho- 
tographs. Further information: D. Wachtenheim, 210 
Fifth Ave, New York 10, N. Y., or circle Coupon 
No. 67 

Tola Specialties (binders, memo pads, portfolios, 
book covers) Ad reprints, brochures, counter easels 
Further information: Francis G. Kopezak, 554 W. 
Adams, Chicago 6, I!!., or circle Coupon No. 68 

Samuel Ward Mfg. Co. (albums, binders, blotters, 
Calendars, desk set accessories, memo pads, diaries) 
Catalogs, newspaper ad mats. Further information: 
Maicoim Dunn, 29-37 Melcher St., Boston 10, Mass., 
or circle Coupon No. 69 

Waterman Pen Co., Inc. (fountain pens, mechanical 
pencils, inks, ball point pens) Ad reprints, broadsides, 
brochures, catalogs, counter easels, newspaper ad mats, 
window posters, radio commercials. TV commercials 
Further information: Wallace F. Smith, 1 DeForest 
St., Seymour, Conn., or circle Coupon No. 75 

Wells Chair Corp. (steel office chairs) Brochures, 
counter easels. Further information: Joseph W. Pritch- 
ard, Box 230, Michigan City, Ind., or circle Coupon 
No. 70 

Whirl-O-Matic, Inc. (ash stands, ash trays) Bro- 
chures, catalogs. Further information: Charles Shal- 
leck, 350 5th Ave, New York 1, N. Y., or circle 
Coupon No. 71 

Winfield Mfg. Co Inc. (advertising specialties, 
personal leather goods, luggage) Broadsides, bro- 
chures, catalog, direct mail letters, letterheads, news- 
paper ad mats, sales representations, stuffers, price 
tags. Further information: William Winfield, 61 WN 
Front St., New Bedford, Mass., or circle Coupon 
No. 72 

Zephyr American Corp. (advertising specialties, desk 
set accessories, rotary card files, telephone list find- 
ers, plastic letter trays) Catalogs, display racks, 
newspaper ad mats, stuffers. Further information 
Arnold Neustadter, 95 Morton St New York 14, 
N. Y., or circle Coupon No. 73 
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Service Bureau, Office Appliances 


600 West Jackson Bivd., Chicago 6, Ill. 











OFFICE PRODUCTS FOR , 


+ 


as Christmas Gifts for Business Men 


Address and Appointment Clip Boards 

Books Clocks 
Advertising Specialties Desks 
Albums Desk and Wall Calendars 
Appointment Pads Desk Lamps 
Artists Supplies Desk Pads & Accessories 
Ash Trays and Stands Desk Sets 
Atlases Diaries 
Barometers Dictionaries 
Bars Drawing Sets 
Bibles Files (Combination & Personal) 
Blackboards and Supplies Fountain Pens and Pencils 
Blotters Furniture, Upholstered 
Bookcases Greeting Cards 
Bookends Guest Books 


Globes 

Homes Savings Banks 

Intercom Systems 

Investment Records 

Library Sets (Scissors and 
Letter Openers) 


Brief Cases 

Budget Records 
Carafes 

Chairs 

Chair Pads & Cushions 
Chalk Boards 


Chalks Luggage 
Check Files Maps 
Cigar & Cigarette Lighters Memo Pads 
Cigarette Boxes Mirrors 





Partial list of items stocked by stationers and sold succ 


ifts K 


Money Clips 

Note Books 

Office Machine Stands 
Paper Weights 
Pencils, Mechanical 
Pencil Boxes 

Pencil Sharpeners 
Personal Leather Goods 
Postal Scales 

School Supplies 
Scrap Books 
Security Boxes 

Slide Rules 

Small Safes 

Stamp Holders 
Stands, Machines 
Staplers 

Stationery 
Thermometers 
Thermos Sets 
Telephone Indexes 
Typewriters 

Wallets and Billfolds 
Wastebaskets 


x 








WINNERS OF NOMDA CHRISTMAS WINDOW TRIMMING CONTEST 


Entries were numerous and of high quality in the 1954 Christmas window 
trimming contest conducted by the National Office Machine Dealers Asso- 
ciation. First place went to Herbert Wheeler, Stockton, Calif., whose prize- 
winning window is shown below. Another California firm — George N. 
Hammond Typewriter Company, Sacramento — took second place. The 
Hammond window is shown at the right. 
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HERE IS THE INDUSTRY’S FIRST, COMPLETE, workable merchandising kit ever 


.., the complete 


offered to dealers who want to increase holiday sales by selling BUSINESS GIFTS 


DEALER for BUSINESSMEN. This O-A dealer kit contains 17 important promotion items of 
practical value when put te use in your own store. It includes attractive point- 

of-sale displays, advertising copy and layout, suggestions for store layout, 

MERCHANDISING window display, a suggested promotion time-table, direct mail pieces, and com- 


plete instructions for staging the biggest dealer promotion of the year. The kit 
is now ready and available to dealers at but a fraction of its actual cost. Check 
the many valuable items included in the kit and order yours today. If you are 
not completely satisfied, simply return it without obligation. But place your order 
now and have ample time to plan full use of the valuable material it contains. 
Send no money. We'll bill you later. 


_.. from OFFICE APPLIANCES 









THESE ITEMS IN THE 0-A MERCHANDISING iia 
KIT WILL HELP YOU GET YOUR SHARE OF 
NEW HOLIDAY SALES 








aR 
MOBILE DISPLAYS: Each kit contains four All this, is available in the valuable 
colorful mobile displays featuring Business Gifts for Dealer Merchandising Kit specially pre- 
— Businessmen. Printed in eye-catching Day-Glo ink for pared as a service to its readers by 
atintind Office Appliances, the industry's No. 1 





publication. Never before has such a 
complete, effective merchandising pro- 
gram and sales package been offered 
to dealers. It is available from no other 
source. In quoting the low price of $10 


COUNTER CARDS: Each kit contains two at- per merchandising kit, and the below- 
tractive, heavy-duty counter cards for displaying cost prices of direct mail folders and post 
proofs or tear sheets of your newspaper advertising. cards, Office Appliances is offering full 


advantage of its facilities to dealers. All USE THIS 


material has been specially prepared by 
qualified experts in the industry, and by 
professional advertising and merchandis- 
ing people. The Business Gifts for Busi- 
PACKAGE LABELS: Attention-getting labels nessmen promotion is typical of the serv- 


featuring Business Gifts for Businessmen to go on ice provided dealers by Office Appli- 
BUCINELE GIFTE  — vackoges during the holidays. 500 in each kit se enahias Ofte loca 
for BUSINECEMEN cin ts petion of Indep Ie 














Join hundreds of successful dealers ... get your share of gift sales through this effective holiday p 
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Dealer Holiday Merchandise Kits available only from: OFFICE APPLIANCES, 600 W. Jackson Bivd., Chicago 6 






These Items—and More—are Included in the Big Dealer 
Merchandising Kit Now Available—Order Yours Today 


AD COPY, LAYOUTS: Suggested copy and layouts for 


newspaper advertising, easily adaptable to items 
you stock. 


RADIO-TV SCRIPTS: Promoting your store as head- 
quarters for Business Gifts for Businessmen. 
Ready-to-air script. 


SALES LETTERS: Suggested copy of sales letters to your 


prospects, ready for printing over your signature. 


DIRECT MAIL PIECES: Samples of attractive folder 
showing holiday merchandise. Available at 
below-cost prices. 


JUMBO POST CARDS: Samples of oversize post cards 
promoting your store as headquarters for Busi- 
ness Gifts for Businessmen. Available at low cost. 


STORE LAYOUTS: Pictures and description of attractive 
store layouts featuring gift merchandise. Dozens 
of ideas adaptable to your store and stock. 


All this, is available in the valuable 
Dealer Merchandising Kit specially pre- 
pared as a service to its readers by 
Office Appliances, the industry's No. 1 
publication. Never before has such a 
complete, effective merchandising pro- 
gram and sales package been offered 
to dealers. It is available from no other 
source. In quoting the low price of $10 
per merchandising kit, and the below- 
cost prices of direct mail folders and post 
cards, Office Appliances is offering full 


WINDOW DISPLAYS: ideas culled from hundreds of 
successful displays to help you plan your holiday 


windows. 


GIFT WRAPPING: ideas and short cuts for putting the 
final touch on your holiday sales. 


PERSONALIZATION: A technique for selling per- 
sonalization based on proven methods and 


experiences. 


SALES AIDS: A full list of sales aids available from 
manufacturers especially prepared for holiday 
selling. 


CASE HISTORIES: Detailed reports on successful sales 
events. The “how to” side of successful mer- 
chandising. A great source of selling ideas. 


AD MATS: Mats of headings for your newspaper ads— 
two sizes—featuring Business Gifts for Busi- 


nessmen. 


PROCEDURE MANUAL: And, to cap it all, a complete 
set of instructions, including a timetable, for 
putting the industry’s biggest merchandising 
promotion to work in your store. A workable 
week-by-week schedule. 


USE THIS CONVENIENT ORDER FORM TODAY 


pe oe ow oe we ee ee ee oe ee. ee. eee ee 


YOUR ORDER FOR HOLIDAY SALES... 


advantage of its facilities to dealers. All 
material has been specially prepared by 
qualified experts in the industry, and by 
professional advertising and merchandis- 
ing people. The Business Gifts for Busi- 
nessmen promotion is typical of the serv- 
ice provided dealers by Office Appli- 
ances for over a half century—a service 
that enables Office Appliances to main- 
tain its position of leadership in the 


industry. 


Office Appliances 
600 W. Jackson Bivd. 
Chicago 6, Illinois e 


Please send me immediately and without obligation the following items 
designed to promote extra sales through Business Gifts for Businessmen: 


DEALER MERCHANDISING KIT @ $10.00. 


Samples of self-mailing catalog and jumbo postcards. 





F : Address 
is effective holiday promotion 








Turn the page for 


details of the industry's 
BIGGEST MERCHANDISING PACKAGE. 


eee Available fom. ()ésiee Appliance: 
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TOPS IN DEALER ADVERTISING 


These expertly designed dealer mailing pieces are geared to 
your local prospects and are available with your store imprint. 
Combined, they sell two ways: The large, attractive post card 
sells your store as headquarters for Business Gifts for Business- 
men. The handsome fold-out piece offers 62 attractive gift 
suggestions from your regular stock. Buy either, or buy both, 
and you will have an effective selling tool that is sure to get 
profitable holiday sales. 


—— 
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Attractive . . . hard-selling 


FOLD-OUT GIFT CATALOG 


Printed in color, profusely illustrated with hard-selling produet 
descriptions, these effective direct mail pieces are just what it 
takes to get your gift story into the hands of your prospects. 
Large 11x17 inch size when folded out, this sales-getting cata- 
log folds down to convenient self-mailing size. Order as many 
as you need WITH YOUR OWN IMPRINT at the low-cost of 
only $50.00 per thousand. Lots of 500 cost only $30.00. 


Attention-getting 


JUMBO POST CARDS 


Colorful over-sized post cards that remind your customers té 
come to your store for BUSINESS GIFTS for BUSINESSMEN. 
An inexpensive, effective reminder for your old and new 
customers. WITH YOUR IMPRINT, only $12.50 per thousand or 
$7.50 in lots of 500. 


SEE BEFORE YOU BUY -- - 


Write today for samples of the 
Holiday Catalog and Jumbo Post Card— 
use the Merchandising Kit Order Form. 
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NOMDA Elects Silvers New President; 
Records Broken; To Houston in °56 


(Editor's Note—Pictures of the Denver 
convention and a more complete story 
will be published in the next issue of 
Office Appliances, providing complete 
coverage of a record-breaking session) 


@ IN TOTAL REGISTRATION of 
595, over-all attendance of 700 and in 
other features such as exhibit hall and 
panel discussion participation, the 30th 
annual international convention and 
trade exhibit of the National Office Ma- 
chine Dealers Association was record- 
breaking in scope June 26-29 at the 
Cosmopolitan Hotel in Denver. 

Convention attendants, including deal- 
ers from all sections of the United 
States, Canada and even Puerto Rico 
left the mile high Colorado city with 
realization that NOMDA is forging 
ahead and with high hopes for another 
successful convention in July of 1956 
in Houston, Tex. 

The 1957 convention has definitely 
been slated for Pittsburgh, Pa., and th: 
1958 conclave, subject of spirited bid- 
ding by dealers in such cities as San 
Jose, Calif., Miami, Fla., Atlanta, Ga.. 
and Rochester, Minn., will probably be 
held in Milwaukee, Wis., providing fea- 
tures appealing to the NOMDA execu- 
tive board making the final choice. 


Veteran in Ranks 
New York City gained the new presi- 
dent of NOMDA in the person of af- 
fable Dave Silvers, owner of the Ameri- 
can Business Machines Company. En- 
gaged in the office machine industry for 
more than 25 years he has long worked 
in the ranks of the New York OMDA 
chapter and in the national association. 
He has served as president of his own 
local group, as secretary and vice-presi- 
dent of NOMDA. He succeeds Wilbur 
Walker of Wichita, Kans., presiding 
officer with dispatch and dignity at the 
1955 session. 


Keeney is V.P. 

Other officers selected to serve with 
Mr. Silvers are: 

Vice-president—D. L. Keeney, Jr., 
Keeney Office Equipment Co., Dallas, 
ex. 

lreasurer—Harold Steinke, firm of 
Same name, Upper Darby, Pa. re- 
elected. 

Secretary—Harry Van Zant, H. C. 


Van Zant Typewriter Co., Dayton, 
Ohio. 
Harold Mann, executive secretary, 


will continue to serve the association, 
with the blessing of a new long-term 
contract given him by the executive 
board in recognition of the association’s 
continued progress and enlarged scope 
of services. 

Charles F. Krause, Jr., 
general counsel. 

Elected to the board of directors as 


remains as 
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DAVID SILVERS 


New York City, 
President, National 
Office Machine Dealers Ass'n. 


representatives at large are: Arkansas, 
Paul McWilliams; Canada, William T. 
Corney; Cincinnati, Ed J. McHale; Ne- 
vada, C. W. McLane; Nebraska, E. J. 
Beaurivage; Tampa, Fla., Lee Osmon; 
Tennessee, W. AA. Johnston; Utah, 
Franz Schreyer. 


Represent Chapters 
Representing the OMDA chapters on 
the board are: Arizona, Earl Rowland; 
Baltimore, Burnett Goldstone; Charles- 
ton, Fred Johnson; Chicago, Harvey 
Miner; Cleveland, R. T. Seaman; Con- 
necticut Valley, Ralph Neumayer; Den- 
ver, Frank Stark; Heart of America, 
Lamont Wood; Houston, Edwin T. 
Feigle; Indiana-Kentucky, Miller Hug- 
gins; Iowa, Ivan Fifield; Miami Valley, 
Ed Davis; Michigan, Leon Walling; Mil- 
waukee, J. O. Waedekin; Minnesota, 
Mario Teschion; Nassau, Suffolk, Clif 
ford Schorer; New England, Henry Ge- 
writz; New York, Jack Hutter, Harold 
Peck, Samuel Stein; Northeast Kansas, 
J. C. Frazier; Northern California, E. 
E. Peck, Ray Trenchard; Oklahoma, 
James D. Bushman; Oregon, Harry J. 
Pitts; Pacific Northwest, A. Dolhanyk; 
Penn-Jersey-Del, James S. Gladney, 
Edward Pfitzenmaier, Herbert C. Tous- 
saint; Greater St. Louis, Charles Taylor; 
San Diego, Howard Cure; Southern, Al 
Fincher; Southern California, Alfred 
Foxcroft, Otis Kissack, Henry Van Dalf- 
sen; South Florida, Charles S. Meyers; 
Texas, Russell D. Brewington, Henry 
Sassman; Washington, Clarence E. Bush 
and Western Pennsylvania, Charles 
Chappell. 
An important outgrowth of the Den- 


ver convention, through the medium of 
a breakfast session, was the movement 
for the establishment of a manufac- 
turers’ committee to work in liaison 
with the NOMDA executive committee 
on matters of joint importance. 


Exhibits attract 


The manufacturers were in evidence 
with many well-arranged exhibits at the 
Denver convention. New products manu- 
factured in the United States and 
Europe were viewed by a_ continual 
throng of visitors. Everything for the 
modern business office except a stream- 
lined mechanical stenographer who 
could operate without chewing gum, 
gossip or a coffee break, was on display 
at the Cosmopolitan Hotel. 

Dr. Kenneth McFarland, Topeka, 
Kan., educational consultant for Gen- 
eral Motors, Inc., delivered the inspir- 
ing opening luncheon address. Palmer 
Hoyt, Denver publisher, expressed the 
welcome of the hospitable Denver folk 
who had arranged an entertaining con- 
vention program concluded with tours 
on Thursday. 


Panels are Lively 

Panel discussions were lively and well 
attended throughout the convention. 
Those in charge included: addressing 
machines, Al Fincher; advertising, Har- 
old Steinke; cash registers, Paul Houser; 
bookkeeping, A. Dolhanyk; electric 
typewriters, Al Foxcroft; discount house 
and Fair Trade, Robert Randazzo; dic- 
tating machines, J. S. Gladney; address- 
ing machines, Ed Feigle; calculators, 
Miller Huggins. 

A highlight of the convention was the 
chuck wagon dinner held at suburban 
Wolhurst Country Club on Monday 
evening. About 600 attended, enjoying 
a delectable smorgasbord style dinner, 
square dancing, singing around the 
campfire and under the leadership of 
Executive Secretary Mann and finally 
dancing in the club house. 


Women on Tour 


Women at the convention were taken 
on a bus tour of the city and enjoyed 
a style show, luncheon and prize com- 
petition at Park Lane Hotel. 

Such were the highlights, of which 
Executive Secretary Mann commented, 
“The Denver convention broke all kinds 
of records. Never have the exhibits 
looked so beautiful. Never have they 
been so loaded with the very newest 
product. Many expressed the thought 
that there was a lifetime of education 
in just the displays themselves. Never 
has there been such attendance at th: 
panel discussions. Each one of the many 
activities of the entire meeting was 
given hearty support by the enthusiastic 
dealers and manufacturers.” 






























how McCollem 
handles 1 


a job 


COMPLETE SERVICE 


from building front 
to office furniture 








Exterior and Striking Sign of Sentinel Financial Institution in Kansas City, Mo. 


@ THE SERVICE OF Paul R. 
McCollem, Inc., office furniture 
dealers of Kansas City, Mo., is not 
confined to interiors alone. 

It is the policy of this progres- 
sive firm in presenting an office 
furniture proposal to provide the 
customer with a suggested layout 
of the equipment and also, upon 
his request, to furnish suggestions 
as to what might be done with the 
exterior of the building. 

Such was the experience with the 
recent all-inclusive remodeling job 
done for the Sentinel Federal Sav- 
ings & Loan Association. 

This financial institution in North 
Kansas City now has a new look 
inside and outside, thanks to Paul 
R. McCollem, Inc. 

Sentinel President G. Marion 
Rupard presented the McCollem 
plans to the Sentinel association’s 
board of directors and they enthu- 
siastically adopted both the exterior 
sketch and the interior layout as 
blueprints of progress. 

It had been Sentinel’s intention 
to employ an architect to do the 
work, but the loan officials were 
so well satisfied with the McCollem 


32 


plans that it was decided to go 
right ahead with the job. 

Paul R. McCollem, Inc., there- 
fore prepared working drawings for 
the entire job, inside and out, in- 
cluding suggested parking lot. One 





BANKING COMFORT ..._ is 
achieved in this handsome in- 
terior of the Sentinel Federal 
Saving & Loan Ass’n. Paul R. 
McCollem, Inc., achieved sweep- 
ing, clean lines. 


of the Sentinel board members 
acted as the general contractor and 
through the McCollem assistance 
worked the entire job without any 
outside help. 

Counter work in the savings and 
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PRESIDENT’s OrFice . . . and board room of the Sentinel Federal Savings & Loan Ass’n. 
as designed by Paul R. McCollem, Inc. Due to the limited amount of space available in 
the building two offices were provided which could be opened up for the board meetings 
once a month. This room is made available to several civic groups after office hours. 


loan offices was done in co-ordina- 
tion with a local fixture house un- 
der contract. All of the rest of the 
furniture in the complete installa- 
tion is from both Stow-Davis and 
Steelcase, Inc., of Grand Rapids, 
Mich. 

From ceilings to sidewalls the 
effect is one of complete harmony 
with beautiful furniture. 


Transformation 


The McCollem planning trans- 
ferred the exterior appearance of 
what had been a drab building into 
an attractive structure enhanced by 
a striking sign. Customers stepping 
inside are entranced by the orderly 
arrangement, the sweeping wood 
paneling and the clean counter lines. 

Done in tile and carpeting the 
floor is in keeping with the overall 
treatment 

Part of the McCollem service was 
to provide handsome and efficient 
quarters for the president and board 
of directors. This was done through 
the employment of a sliding panel 
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converting the space into two offices 
which can be opened up for board 
meetings once a month. 

The pleasure of the Sentinel Fed- 
eral Savings & Loan Association in 
the completed job is expressed in 
a letter to the firm from President 
G. M. Rupard. We quote, in part: 

“We have had a very successful 
opening and it goes without saying 
that part or all of the success and 
the many words of praise spoken 
regarding the office and its arrange- 
ment must be laid at the doorstep 
of Paul R. McCollem and Com- 
pany. 

“The fine judgment used by you 
(Paul R. McCollem) and your en- 
tire staff in the remodeling of the 
exterior of the building and all of 
the interior remodeling as well as 
the planning of our working space 
together with the fine selection you 
made on our furniture and fixtures 
is more than words can express. 
As the employees are now utilizing 
the work space, they are enjoying 
the planned efficiency which has 


been worked into our office through 
the know-how and excellent plan- 
ning of your fine organization. 


Help Appreciated 


“Of course each one of you has 
done your part but I cannot close 
without telling you how much I 
have appreciated Jim McCollem’s 
help, for with his knowledge of of- 
fice operation plus his architectural 
ability and his keen sense of interior 
decorating has surely helped to 
make this, in our opinion, one of 
the outstanding savings and loan 
offices. His ability to get things 
done and his friendly manner made 
it a pleasure to have him guide us 
in our undertaking. 

“If at anytime in the future you 
care to use Our name to anyone in- 
terested in our line as well as 
any other business needing your 
services it would be a pleasure to 
speak a good word for the Paul R. 
McCollem organization. 

“Many, many thanks for a job 
well done.” 
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Tustallationn —_ 


DESKS BY LEOPOLD... A recent in- 
stallation of desks manufactured by 
The Leopold Co. provides conference 
space and executive beauty both at 
the Ogden First Federal Building & 
Loan Co., Ogden, Utah. These desks 
were secured through the Weber 
Office Supply Co. of Ogden, chosen 
to supply the handsome quarters of 
the financial institution. 


DONE IN STEEL .. . The Globe- 
Wernicke Co. manufactured the desks 
shown here in orderly arrangement 
for efficient office work at the War- 
ner Bros. Co., makers of foundation 
garments in Bridgeport, Conn. Long’s 
Office Equipment Co. of Bridgeport 
did the installation. 


EFFICIENCY, PLUS ... These Haskell 
Work-Flow drafting desks were in- 
stalled at the Pacific Telephone & 
Telegraph Co. of Los Angeles by the 
Miller Desk & Safe Co. of that city. 
Built-in, push-button efficiency was 
sought and the Miller firm provided 
these desks with adequate sforage 
space and extra pull-out extensions. 


IMPERIAL DESKS . . . In Orange, Tex., 
Imperial Desk Co. No. 700 Metropol- 
itan Group Mellotone desks were se- 
lected by the First National Bank in 
a handsome installation by the Amer- 
ican Ptg. Co. of Galveston, Tex. 














SEATING BY TAYLOR ...A call for 
official business in the Marshall 
County Courthouse of Moundsville, 
W. Va., results in the use of seating 
from the Taylor Chair Co. These wide, 
upholstered chairs were installed by 
Casto & Harris of Spencer, W. Va. 






























BEST IN CLASS ... A 1955 ‘Design in 
Hardwoods” award for highest honors 
in the production design classification 
was presented during the summer fur- 
niture market in Chicago to Charles U. 
Deaton of Kirkwood, Mo. He won his 
honors for his contemporary designs for 
the “Document Suwite’’ of perfected 
matched desks, tables, chairs, bookcases 
and other office furnishings. The units, 
made of American walnut in five har- 
monizing finishes, were the work of The 
Leopold Co., Burlington, lowa. 















ALL IN WOOD .. . The use of wood 
office furniture in general offices is 
typified by this installation recently 
made in the American Furniture Mart, 
Chicago. The modern, pigmented wal- 
nut secretarial desks are designed 
and produced by The Leopold Co. 
Covered in leather, the wainut chairs 
are by the W. H. Guniocke Chair Co. 
Acoustical, visual and illumination 
problems are further resolved by the 
use of white oak plywood tile floor- 
ing, mahogany plywood paneling and 
hardwood filing cabinets. 


RECEPTION COMFORT .. . Bright, efficient 
new offices, designed by Michael Saphier 
Associates, Inc., are aiding the public 
services of the relocated headquarters 
of the New York Convention and Visi- 
tors Bureau at 90 E. 42nd St., New York 
City. Cosco chairs, made by Hamilton 
Mfg. Co., and Jens Risom wood furni- 
ture supplied by Michael Saphier firm 
are used in furnishing the quarters. Se- 
curity Steel Equipment Co. furniture was 
installed through Century, Ltd., the 
House on Green St., New York City. 






























HECTOGRAPH MASTER 
Columbia Ribbon & Carbon 
Mfg. Co. 





Aon 0 
Bla ” Read U 5 
oeen ad Xx 
200 - . _ 
he ben 4 Rea 
Maste na 
ra at . The 
a 3 q 
+ ar 
pirit U new 
node! mak j in 
similar, enlarged or reduced size rre 
ELECTRIC TYPEWRITER pondence, business forms, drawings and 


Underwood Corp. elated items quickly and inexpensively. 
A new model elect pewrit , ‘ 
n sered to in re ea r rat , r j > 
wr niggt Se = ratina ime ment MARKING PEN 
The Carter’s Ink Co. 


both mechanism and de 

unveiled by the Introduced to the trade 
reports the model the company new nproved 
cushion arriage 
mechanism that reduce 
The standard mode 
with ivory <« red keyt 


pocket-size felt-tip marking pen. 
The item wnTer petter bal- 
anced and more mpact than or 
dinary marking pens yet holds 





contrasting green. T more ink, the mpany clain Inks 
with an electr available porous materials are 
that can feed a black, red, green, blue and yellow. 
from ne poo These cc plu white a are 
40 seconds. The standard for marking non-porous 
with fabric or cart objects and both styles dry quick- 
a large variety of new + race T ly, leaving _ brilliant mpressions, 
model retails at $395. (Inquiry Card 8.) Carter's state Equipped with a 
standard p, the marker may be 
readily snapped to the pocket tor 
quick, convenient use. It ais 
tinguished by an automatic leak- 


OCEAN GLOBE caw gard ae 
Weber Costello Co. ( Inquiry Card No. 20. ) 
A sparkling black ear 


with land areas shown in at canes C AR RTE R 3 ‘ > Y 

ohn ig Beier } 0 Wy ° \ INK MAR KI R| carers 

ostel base Fn ‘* 1 ina ee ¥ Felt Tip “CLEANER 
. sc uae cet".. emcy "Marking Pen 





HAND PRESS formation and Weber Cost 
Force Western, Inc. ee ee 
A new hand printing press recent tudent. (Inquiry Card No. |.) 

has been developed and placed on OPEN SHELF FILING 


the market by the company. Force 
Western reports the Monarch ¢ Cel-U-Dex trig 
prints your own postcards, men 
or any message with inter n 


She |-file is a new ft + tor pen helf 
ling which has brought excellent 


able patented base lock rubb: sults, the company reports. The units are 
type or by use of special made in letter (12 inch) and lega 5 
dies. Guides assure perfect nch) size widths, and in lengths of 1I8 
ment on paper or other 24, 30 and 36 inches to fit all standard 
Various size holders are availabl: shelving. Each item hipped knocked 


down and is easily assembled by snap 


and the unit is stocked in 
ping the partitions to a steel base. A 


3!/gxb!/g and 3!/gx84. Each 
is complete with dry ink pad, ink upply of Hol-Dex, a pressure sensitive 
distributor and nickel-plated ‘ abel holder, is packed with each unit 


(Inquiry Card No. 2.) : for index purpose eaadiee Card 25.) 
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| DEALERS! 


Ads like this in full color—appearing 
in September issues Of Satur od 
Evening Post, ea — 
ing them 
lastic-are pre-selling RE 
<smith-Corona portables. L. bes i B 

. “4, a ” by you 

he final “wrap-up * \ 
ee So, be sure you identify aero 
asa Smith-Corona dealer.Tiein andcas ! 

















Subject Grade 
English C+ b A 














History B+ 








French (2 








Algebra, A 








Science | yf . [B+ 














Physical 





Remarks: 
Steady Luyprevemuent, Aince typing notes anol assiqnmoits 


Send your son or daughter back to school 


with a new Smith-Corona for as little as 
$125 a week. Five models to choose from. 


Smith-Corona 


WORLD'S FIRST AND FASTEST PORTABLE 


SMITH -CORONA INC SYRACUSE 1 N Y FACTORIES ALSO IN TORONTO, BRUSSELS AND JOHANNESBURG 
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NEW PRODUCTS continued 


ASH TRAY 
The Windsor Co. 


Ar sity sf Tray that 1raws n tn 





e 

, ea jenerated by @ su r its power 
STEEL DESKS lias yj the 7 t 7 , Is by he’s 
Remington Rand Inc. i Sagat a o> acts meres, leer 
Designed to meet newly ds ped ideas ir within a alfa ball w tate in the 
design and decor the mpany's Arist i f trom the light of a lamp of 
crat steel desk lir n addit to the 3 jarette perating the principle 
exclusive Remington Rand gqrayrite tT radiant energy which produces the 
all units will be availat n heather beige rotating motion, the Radiometer lend 
and surf green witt ther f ecureable tselt ideally tor arrying an advertising 
on a special basis. A iges and ners of message. The device ,Windsor states 
the Aristocrat product both inside and eye-arresting and In be used ft 
out, are rounded and sn th with their ag adorn ash frays, pape veights, desk ROLL-ABOUT FAN 
pearance enhanced by newly desianed tand alendar pad aadiie Card 


drawer pulls. A mponents ere aveilable No. 28.) Precision 
as basic units, and can be assembled t+ . Equipment Co. 





meet particular need The tox irtace Le TI mpany has ar 

of the desks is covered with linoleum of a 2) J production of a 
harmonizing c r to tr tinist t the desk J unique elect 

and is permanently ea to the stee a ed the R About 
op. (Inquiry Card No. 24, ) ability to | 

3 abdouT 5 r 
extra heav >| DD 

Ww A giant 2 

deep-pitched r 

es tree air at t rat 

3,950 cubic teet pe 

t Roll-About 3 

Jouk duty pert er 

placed anywhere, it circu 

stes e na breeze 

SANITARY FILTERS to lee sega yee 

The Protecto Co. ean wtadew 1 os “il 

Designed expressly to protect you the hot, sta de arr 

health and r ine, the >mpany ha The far 5 $39 75,7 D 

Jeveloped a sanitary filter to elin factory ftoquivy Card 


ELECTRIC TYPEWRITER nate transmission of germs by way No. 3.) 


t the common telephone 
Smith-Corona Inc. che WAG Gin Weeks coon 





The company's new electric typewriter trap, it's a_ lightweight plastic 
now has achieved national distribution adaptor that s snugly over the 
and Smith-Corona claims that prolonged phone mouthpiece, and is made t 
and intensive engineering and design hold a patented sanitary filter. The 
make it the fastest on the market. The mpany reports the filter keeps 
machine is distinguished by an unusually the instrument free from germs and 
complete keyboard, and exclusive DB r easily removed trom the device 
er to increase speed and a scientifically and the instrument is ready for a 
designed and slanted keyboard and key fresh filter by the next user. The 
top slope which conform to the natura init is small enough to be carried 
movements of the finger Additiona n the pocket or purse. (Inquiry 
features embrace a power tott wher Card No. 18.) 





the cover plate is raised snd paae 
gauge which indicates how far 
ator is from the bottor 


page. (Inquiry Card No. 23.) 


Or COLOR CABINETS 
Or “KEY” TO THE CARD Steel Service Mfg. Co. 


he mpany reports it now an Ter Geaiers 4 


All New Products displayed here carry an In- io of ie 

‘ > ° sompilete e c ge storage and war 
quiry Card Number. If you are interested in an pe age: Patlig sti taki ae ge “esa 
item, simply circle the corresponding number car- jreen and desert sage. The newcomers are in ad 


ried on the Handy Inquiry Card which appears just dition to the forest soya and office gray num- 
inside the back cover of the magazine. From that tae > ape 96 eee palin i Dp 9 est 
point on, OFFICE APPLIANCES will take over. Sales f i a 


or faster assembly, extra rigidity and added 
Stimulators, which appear on the Inquiry Card protection. (Inquiry Card No. 17.) 


Pages, operate in the same fashion. 








_— = 
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Whether the B D C was used a week, a month, or even six months ago, this 
unique mimeograph is always ready to print instantly—without any special 
preparations whatever. There is no drum to clean, no ink pad to change. 
The ink never cakes or hardens, nor can it leak. The B D C is the perfect 
answer for irregular or infrequent mimeograph requirements. Whether 
used twice a day or twice a year the B D C is always clean, always ready 
to give inexperienced office workers professional looking copies that are 
printing press quality. Get the whole story on this revolutionary mimeo- 
graph design—write for complete dealer information. Bohn Duplicator 
Corporation, 444 Fourth Avenue, New York 16, New York. 





REX-ROTARY 
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DICTATION MACHINE 


DeJur-Amsco Corp. 





The company announce 
an entirely new 
chines which should 
aid to camera and pr 
recording activities and 
the DeJur Stenorette 
push-button type which 
either dictation or trans 
company claims it i 
tape machine designed 
those jobs. The 
pounds and retails for $ 
ing a combination rm 
and enough tape for 30 n 


concept 


Gian 


tinuous recording. (Inquiry Card No. 16.) 


PERSONAL FILE CABINETS 
Acorn Products Co. 





Dn 


Important papers and rece 
tected from damage or loss with 
introduction of two new persona 


cabinets. Acorn claims the 
portable items can easily accommod 
up to 2,000 papers of vital import 
Constructed in two models, 

206! and 2062, the cabinets mea 


12'/o inches across with a height 


inches and 11 inches in aeptt M 
No. 2062 is distinguished by 
compartments, a secret locked 


partment in the lid and contair 
cially imprinted heavy mar 
lopes. Attractively designed 
are constructed of electrically w 


steel. A new type stop hinge 


Ae | 


a] 


lid open when in use. (Inquiry Card 


No. 5.) 


PHOTOSCOPE 


Gestetner, Ltd. 
This machine, one of the latest 
, 
dev pments pertecteo Dy Tf 
Ena ch npany, mar 
photograpn and srTen Ju 
Dp atina esses T rep 
guce ar written printed 
drawn or photographed matter 
~ + 1a n a matter 
minu Th Phot pe 
c 
photograr y transters Tr 
ma The r gina py 
° T *] Te Ww T n 
n+ rv tia agent The i" 
a4 ' 

f +s the & af 
+ n the met j 
NC >| aby TN > 

an D 7 or enia T 
the e¢ J ¢ 


> size desired by the ope 
ator. (Inquiry Card No. 6.) 





MIDGET FILE 


Acme Letter File Corp. 


\. >| e pe 4 y .. srr a TT 
and t t Midget 
n a apa Tr n 
af ba °| nd 
M neavy | en 

>| °| aga ie e r 

ette pap Dack nd nt 

A to Z index. Acr t ts 5 

3k ar ttract tr 
IU who Cc 3-K 


us. (Inquiry Card No. 29.) 
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—NEW PRODUCTS continued 


CASH REGISTER 


Clary Corp. 


Anew ash re 


Change-o-matic Je! 304 
42, which provide mer 
and merchant with rc 4d re 

sile of an entire tem is 
has been announced by the 

ympany. Clary stat na 
typ ' “a " 
Pt neint em 
depar =} indent ton 
bau ut ale 
tax. amounts. total. 
amount dered by and 

ary) | T 1e aque j T m 
er. T Ch mat 
priced t $479.50 (Inquiry 
Card No. 14.) 


CASHBOX 
J-P Products 





A_ revolutionary type t hbox 
that keeps na cou 

paper money and checks as they 
are received 3s been d ed 
by the company. The ns are kept 
counted by mea t metered ts 
and the an t hand u 
matically shown in dollars and cent 
by the tigures on the edge he 
slots. Called A-Flash box 
weighs one pound empty and x 
pounds Tu with & COIN apacity 
of $62.00 na Jenominat and 
measures 6'/4 x 6°%4 x 275% inches. 
J-P Products reports the cashbox 
is made of die-cut C-I! plast 5 
finished in a meta brown 
with an emb« d cover and is sc 
rugged it can support a weight of 
250 pounds. The portable product 
retails at $6.50 each, individually 


boxed. (Inquiry Card No. 


12.) 
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from the 


1 


Combination letter-number in- 
dexing is the fastest known for 
finding and filing in the right 
divisions. 


selling ideas 








2 em 


Miscellaneous folders mark 
groups that correspond infre- 
quently, keep divisions at a 
minimum, 











Here’s a selling aid that per- 
haps you can use to advan- 
tage. It’s an envelope stuffer 
that tells the Direct Name 
System story. Sent with a 
letter from you, it could 
help start some action. 
Write for a sample—and 
we'd be glad to suggest a 
letter to go with it, too. Just 
say the word if you want it. 


Remember that we have 
many other systems to fit 
special problems. See Cata- 
log No. 3704. 











YVAWMAN 2D FRBE MUFG.(O. 1015 100 steeer « rochester 3, ny. 


Aa- 
1-2! 


Now is the time to sell 
filing systems and here 
is why the “Y & E” 

Direct Name System is 
among the best to sell 


This new item can mean an extra sale 


It is the Executive Personal Filing 
System. One of the ironies of suc- 
cess is that as an executive’s busi- 
ness responsibilities grow — his 
personal affairs become more de- 





manding and complicated. This 
“Y and E” personal file is a real 
help to such men. Give it a try and 
you'll see that it sells. 



























































FITS CONVENIENTLY INTO HIS THE SYSTEM ORGANIZES HIS FILING FOR HiIM— 

DESK DRAWER— puts all his pri- you can see how the tabs will save him time and keep 

vate records at his fingertips. his records in order. There are 125 headings from 
which he can choose. 





FOR 75 YEARS « A TIME-HONORED NAME, A QUALITY LINE, A VALUABLE FRANCHISE 
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Designed for use on cabinets of metalor 
wood construction. Zinc die cast. Dull 


age! or bright Chrome, baked Aluminum, 


dull Brass, Antique English finishes. 





oN LB ADDS QUALITY, DURABILITY AND 
i e : = , “BUY” APPEAL TO YOUR PRODUCTS 











( 61-37 - 
: . Smartly-styled decorative hardware 
f Newly styled pull of modern design. Made . x 
of Zinc die cast. Dull or bright Chrome, baked for use on filing cabinets, desks, 
Aluminum, dull Brass, Antique English finishes wardrobes... soundly-engineered 


functional hardware for use 
on chairs, cash boxes or other 
types of office equipment... 





61-514 7 
| : L . whatever your requirements 
j Made of Zinc die cast. Regularly supplied in ; ‘ 

dull Chrome finish. Slim silhouette lends may be, you ll find National 
modern beauty to every cabinet drawer. Lock a dependable, 





one-source supplier of 

quality component 
products. Call on us to 
— work closely with you 


Made of Steel (Brass or Bronze to special or- <= ealatenm mrden 
der). Finished in dull or bright Chrome, dull in solving you 


LABEL HOLDERS 














Brass, baked Aluminum and Antique English. hardware problems. 
Write for com- 
THUMB LATCHES plete information. 





61-379 
Made of Steel. Furnished in all 
popular finishes. Attached to met- 
al drawer fronts by twisting off- 
set prongs into pierced slots. 
~ Made of Zinc die cast. Available in dull Chro- 
mium, or in selection of finishes to match pull. 


61-433 


Made of Zinc die cast. Finished to match pull. 
Positioned for convenient one-hand operation. 





$ 61-590 











61-195 


Made of Steel. Furnished in al! 
popular finishes. Prongs are inset 
toallow holder to cover attachment 
i slots. Lugs 3%" center to center 


-1F YOU ARE AN ORIGINAL ? 
EQUIPMENT MANUFACTURER walily C 


OR JOBBER, WRITE US. IF YOU 


ARE A DEALER, SEE YOUR JOBBER 


ALL FROM ] SOURCE 


NATIONAL LOCK COMPANY CASTERS, LOCKER HOOKS, HINGES, 


LIFT HANDLES... EVERYTHING 
ROCKFORD, ILLINOIS . 





i) 


W.. 
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BUY AND SELL THE BEST TO KEEP YOUR BUSINESS GROWING 


SPECIAL PURPOSE 
DESK TOPS 





DESK HEIGHT FILES CROSS FILES 


ONE DRAWER AND APEX GRADE B FILES 5 y COUNTERS 
SHORT LINE FILES |? i 


~~ 


7h! 
ees 
Sr 





LEDGER, MICROFILM & COUNTER HEIGHT FILES HALF [ BASES FOR 
FINGERPRINT FILES - . BLUEPRINT FILES WIDE TION UPRIGHT FILES 


le 


COLUMBIA STEEL EQUIPMENT COMPANY 


Established 1919 


SUBSTITUTE DRAWERS 








4500 NORTH THIRD STREET + PHILADFLPHIA 40, PENNSYLVANIA + Michigan 4-3982 


Pient No. 1—Third, Orionna, Annsbury & Wingohocking Streets Plant No. 2—American, Bodine & Wingohocking Streets Plant No 


THE HIGHEST GRADE EQUIPMENT AVAILABLE PROFITABLE TO SELL 
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VUE-PAKT LINE 
Dennison Mfg. Co. 


The company now has availabli 
packaging shipping tags, marking 


rim, printed sales, identificat 
waterproof locker tags in rugae 


parent polyethylene bags. The new 


Pakt line includes 28 number 
tion of popular styles, 
Packages contain 50 or !0C 
retail prices ranging from 40 
Dennison states the tags elimir 
through handling, soiling and 
lots with the easy-to-handle 
equally desirable for bin 


peg-board displays. (Inquiry Ca 





MAGIC MAILER 
Pres-To-Line Corp. 


Mn,, 





kn wr 


A new compact office aid 
as the Pres-To-Lite magic 
has been designed to prove an in 
expensive multi-purpose mailing unit 
that seals or opens envelopes witt 


mailer 


one easy stroke, the 
states. Outgoing envelopes 
matically are moistened and sealed 


company 


aut 


through use of a built-in stamp 
moistener. Carrying a one-year 
guarantee, the mailer is 3 x 5 


inches, weighs 23 ounces, and re- 


tails at $9.45. (Inquiry Card 4.) 


MAGNI-CAL RULE 


Myer Rosenberg Premiums 


Made available to dealers is the company's Magni-Cal 
rule which it calls the gift of distinction made to jew- 
elers' standards. The product a 14/44 inch metal 
ruler with one edge calibrated to one-sixteenth inch 
and the other edge beveled for pencil or ink rulina. 
All months of the calendar sible at a glance 
and the current mont} exploited by sliding the 
patented, lucite magnifier over it. The ruler is ideal 
for advertising messages, Myer Rosenberg states. 


(Inquiry Card No. 38.) 


“ 


kaqae 


rd 22.) 





PURSE SET 


The Easterbrook Pen Co. 


hit the 


The newest obje 


mar 


ket 





and 


NEW PRODUCTS continued 


STAMP PAD 
Target Products Corp. 


; ~~ 
otter Ae 






"ta, ' 


Pm... 





an 


rts it has developed 


The company rep 





! _one wi r @ revolut stamp pad that never 
makes an aea jiTT rerite needs re-inkir mbining the chemis- 
Purse Set recer nade availabl try of ink and plastic, the pad consists 
by Easterbrook set of a cloth ring over plasticized 
nat hed pen and pencil gesigned gelatin-like ink which never dries out in 
pecially to tit the daintiest hana the contains Due to the fact there is 
bag. B th iter contained ir no absorbent sterial in tt Target 
an attra tive F ase tnaT keeps Never-Ink pad tamps don't clog and 
em marnieag ana qu y tind come up with sharp lear prints. The 
able in the purse. Among its out device packaged in a mottled 
tandina teature are its sma J grey container snd carrie » tw year 
nd gay, bright fing. qverson guarantee. (Inquiry Card No. 15.) 
x charming nades. Ihe 
entire set, including a jay carniva 
gift box, retails f $5.00. (Inquiry 
Card No. 19.) 
PAPER CLIP 
Originals Co. 
[ played at a recent New York 
y now tor fr t time i t 
f Better Mousetrap paper cli 
3 atop the device a gay 
TT mous which juards the 
posses Originals re 
bizarre clip f red a b 
} an attractive ana welcome aitt 


businessmen. (Inquiry Card No. 31.) 





STATIONERY 
Eaton Paper Corp. 


The cabinet of Eaton letter 
paper illustrated here the 
type readily disposed by 
stationers tor business or per 
sonal gifts at Christmas time. 
The paper is the high grade 
Highland Vellum and man- 
sized, 7'/4 x 10% inches. A 
striking nautical print em 
bossed in gold and black on 
an attractive red _ back- 
ground on the inner cover of 
the hinged cabinet. The unit 
contains 48 large two-fold 


single sheets and 48 envelopes. 
It is priced to retail for $2.50. 
(Inquiry Card No. 10.) 
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WOW ! 


Royal Portable De Luxe now in attractive colors! 


W! 


This new color line is protected! 


ey, 


More students want Royal Portables 
than the next three makes combined! 


RQYA) 
ELECTRIC * STANDARD * PORTABLE 
Roytype Business Supplies 
Royal Typewriter Company, 

Division of Royal Mc Bee Corporation 


Get details of the greatest profit-making plan in portable 
history from your Royal Portable Representative! 





















































OA—8 /55 45 











ONE KEY 
IN ONE LOCK 


locks 
everything 


a 


UNILOCK MODEL 38AU 





THE HOME SUITE 


This office-in-the home fur- 
niture consists of three aft- 
tractive units especially fin- 
ished in beautiful decorator 
colors The 2 drawer file 


combination cabinet and 
desk may be used singly or 
in a group. Well made in 
pleasing proportions for 


home use. 








MODEL 901 COSTUMER 


Quality and excellence are 
apparent in the H-O-N line 
of costumers. Made in 20 
models to fill the require- 
ments of clubs, institutions 
offices restaurants and 
meeting places. Practical de- 
sign and fine workmanship 


in attractive aluminum 





FILES IN POPULAR SIZES 


Suspension letter and legal 
in 2, 3, 4 and 5 drawer 
models. Non-suspension in 
2 and 4 drawer models. 
Vertical Z-bars to give well 
spaced support to drawer 
loads. Heavy torque plates 
in the base for added rigidi- 
ty. Suspension models have 
triple-tied cradle on 10 roll- 
er bearings. Excellent finish 





UNIFILES 


The UNILOCK also unlocks 
an opportunity for greater sales — 


with lower inventory... 


Y ES, it is a fact that H-O-N dealers are specifying the 


UNILOCK model on 80% of their orders, Proof indeed of its 





larity with the public. § This great demand 
UNILOCK has resulted in a price reduction. Now for 
little more you can give your customers complete privacy 
1 both storage and filing compartments. § And this 
is a big advantage to you in reducing inventory because you 
need fewer models for an adequate stock. § Why have a 


variety of optional models when UNILOCK alone gives your 


ustomers what they want at very little ($1.14 on some 


( 
models) additional ? 


Your order now is the answer to that question. — 
38D SERIES 


THE H-O-N CO., Muscatine, lowa isi 


these three basic Un 


models are available with 
H-O s distine UNI 
LOCK ils 
inner 

with dia 

Four versic 

mode Is are 


your needs 


Mode! 38D 


legal d 
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MODEL 


Popular with dealers every 
where ...H-O-N Bookcases 

are made in two sizes 48 MODEL I6F STORAGE 
and 30 inches high. The CABINET 
pleasing style and fine fin- 
ish have created a big de- 
mond for these units by file line for storing 
business and professional supplies. Double doors with 
offices. Both sizes are avail- Also avail 
able either with or without 
sliding glass doors 


A convenient unit of matct 


ing proportions to the Ur 
office 


paracentric lock 
able without doors (MODE! 
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CLIP BOARDS 
Health Items Co. 


The company announces pr 
line of quality clip board 
heavy gauge steel containing 
rust proofing. Springs are ¢ 
employed to assure strength 
of California redwood and the 
letter and legal size. Healt 

on a plan to increase volume 
making the clip boards attract 
by firms. (Inquiry Card No. 35. 





KEYTOP 

Pearl Engrav- 
ing Corp. 

The company re- 
cently announced 
development of a 
keytop that fits all 
late style typewrit- 
ers. Pearl states the 
Universal keytop 
eliminates the need 
of carrying expen- 
sive, assorted inven- 
tories of the item 
and as a selling 
point, gives the 
typewriter a brand, 
new look. One set 
sells for $2.25. In 
lots of 12 sets, $2.00 
a set. The firm 
promises immediate 
delivery. (Inquiry 
Card No. 39.) 
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FOLDING MACHINE 
Print-O-Matic Co. 
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GIFT WRAPPING 
PAPER 
Tuttle Press Co. 


unced 


eral attractive ew product 
to their line of gitt wrapping 
(pictured here epe pape 
and paper acc es. Gift 
wrapped paper mart dae 
ign have been developed Dy 
Fottl. in meet the increased 


Gemand tor ass 
boxed units. Each package 
holds 16 sheets 20 x 30 inche 
—two each of eight d 
patterns—plus 24 seals and 15 
tags. The boxe me in qitt 
paper matching one of the 
designs in the box. Specia 
assortments in large quantitie 
an be made t rder. (In- 


quiry Card No. 26.) 
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PRODUCTS continued 


BOOK-SAVER 
Delkote, Inc. 


Open-shelf filing for those count 
less and rapidly multiplying office 


papers ana ther unbound materis 


now is a reality wit n du 
tion of Book-Saver, the company 
states. The device permits expen 


sive cabinet storage space to be 


reserved for vital current Tile wher 
old papers to be saved are bound 
for the shelf with the new r nen 
sive plastic hinge which can be em 
ployed quickly and aT The 
office. Application may be made 
either by brush or trom an espe 
cially designed plasti yueeze bot 
tle. Delkote reports Book-Saver d 

within minute ana yieid an aimosT 


17 gains 


invisible, flexible binding ; 
strength with age. (Inquiry Card 
No. 21.) 





ils, 
by: & 
Se) 
ae! 
CASH BOX 
Liberty Steel Chest Corp. 
Available in handsome aray, green 
oD wn ri x T n 
pany ate J T de 
petty cast Name t S 
rounded t A A 
f th ] x Tn c 4 
nsia aT 4 n 
coins in transit, and a handy grip 
ease in transporting it around. Overal 
measurement sre Il x 8B x 34 inct 


(Inquiry Card No. 30.) 
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New Chakionals save up to 50% 


ey 









NEW ... National's “De Luze” 
adding machines 


Only on Nationals will you find that every 
key operates the motor bar—so operators 
can now forget the motor bar. No more 
back-and-forth hand motion from keys to 
motor bar. By actual demonstration, this 
feature alone makes the new National 
faster and easier to operate than other 
machines. 

Only on Nationals will you find keys 
instantly adjustable to each operator’s 
touch! (This is as important to accuracy 
and speed as touch adjustment on type- 
writers.) No wonder operators are so en- 
thusiastic about it. They do their work 
faster and—with up to 50% less effort. 

Only on Nationals will you find “Live 
Keyboard” with Adjustable Keytouch 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


977 OFFICES IN 94 COUNTRIES 
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hand motion 
/ and effort! 


“LIVE KEYBOARD" with keytouch ad- 

justable to each operator! Saves up to 50% 

hand motion and effort! In demonstration after 
demonstration, National’s new “De Luxe’”’ series of 

adding machines cut motion and effort while increasing 
operator accuracy and productivity. 

Never before have so many time-and-effort-saving features 

been placed on an adding machine. 


PLUS 8 other time-and-effort-saving fea- 


tures: Automatic Clear Signal... Sub- 
tractions in red ...Automatic Credit 
Balance in red ... Automatic space-up 


of tape when total prints... Large An- 
swer Dials... Easy-touch Key Action... 
Full-Visible Keyboard with Automatic 
Ciphers . .. Rugged-Duty Construction. 


Contact Dayton Office, Adding Machine Divi- 
sion now ... for information about the complete 
adding machine line dealerships still available. 
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—§——NEW PRODUCTS continued 


DESK SCALE 
Hanson Scale Co. 


Pictured here is 





panys desk post Trice ale 

which T tates 5 sturdy 

curate and dependabie. it 

distinguished by a handy 

tainer in +h 7 } L can * ‘ " 
ai e base w - | ‘ten 


tains stamps and stamp rolls 7 = 
whict are avaiiadie ne, 








PERSONAL FILE which « jlable in 
wo and three cents. ine ale 

Franklin File Box Mfg. Co. Ste Pg ais ces nar eal ear 

A new personal file fered in a wide rrect weight and postage 

variety of colors with empha n tw for air mai tirst a and \ 

tone color combinations. The article fea small parcels on the easy-t 

tures one piece deep draw | ge read dial. Scale apacity 

rounded edges, full lengtt 8 n by '/4 The 

key lock, handle and label holder. The article Tered in light gray 

file comes equipped with a 4 and black plastic body. Han 

ers and arries 2 c+ por ¢ + $4 50 son c nt ut the 

Franklin suggest e item for aift aiv packaged in a smart king 

ing or promotion selling. (Inquiry Card Arron and makes an idea 4 

. 


No. 33.) hristrr yift. (Inquiry Card 


CALENDAR BASE 
Keith Clark, Inc. BOX OPENER 
The desk calendar base p Flash Box Opener Co. 


>| 





? A “ tented T Ju 
} ac c 4 j aL di 4 
nas 4 
open y Ae nas been 
A sarar 
anr 3. by TN any. The 
c nea with 4 d 5 j | 
er r Tr ee 
3 atrora 4 4 om 
+} y 
with kes w 
r ' y. The 
: : Meer 3} T T t depth 
} l 5 
} ava j - \ thy 
Kage per U arton 
Pe } 
Wid atety Is € nate 
| A e 
; | any and rn ner 
; 1 f y with r j 
Uu unt 5 
IaIT 3 “¢ 4 
ea rT neavy die st a 
. Te . 
(Inquiry Card No. 7.) 


TW 


No. II.) 


na 4 vailac 
{Inquiry Card 

MEMO PAD 

Mayer Mfg. Co. 

The R Master memo pad 

the mpany reports now 
BRIEF CASE available pper, brass, and 
Hazel-Viny! Products hrome finish, is a deluxe item 
The Student Lugqger is the p} ae nh sets a new n 3h oe bd t 
name fastened on the Jer-the sppeal. Dealers are advised 
arm brief case for h 
pictured here. The case 
cious enough to accomm 
the normal quota of book 
for home study and at the san 
time protects them from inclen 
weather. The Lugger is ava 
a wide range of colors and fir 
and comes equipped with a plast 
zipper. (Inquiry Card No. 32.) 


yesk y ¢ ry makes ar 


+ te and 
muiafor and 
me tor. the 


Tate 





1+ mes at 
kaged and may 
3 with initia 


(Inquiry Card No. 34.) 
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Wolds Finest Duplicator 


AT THE WORLD'S LOWEST PRICES 


Introducing 
SPEED-O-PRINT’S 
LIBERATOR MODEL SOO ELECTRIC 


SPEED-O-PRINT CORPORATION 


1801 W. LARCHMONT AVENUE «+ 
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no. §$-200 





REVOLVING, TILTING, ARMLESS SWIVEL CHAIR 





Beauty 
Fieelst- 1, | Comfort 


Economy 
Durability 


= 





CHECK THESE FEATURES 


Natural satin brushed aluminum finish on the frame. 
Genuine foam rubber cushioning throughout. 
Gracefully styled. 


Upholstering is available in a wide variety of materials and 
colors. 


@ Materials can be furnished in any desired combination. 
@ A beautiful product by expert craftsmen. 


SPECIFICATIONS 
$-200 
PEE ot cavawededeecseccersseooeveges 331%." to 3642” 
ts... Pee ee eele digas setae sense wane ened 17” te 20” 
ee cee aaah k Ob.dd 600466 eee OO wen eh easewe 19” 
i hs ih a 6 Mien 6 66 0.6:9.0'04 08 0 4.000 ewes sess ae eee 18” 
i, ach caddie é bs + 0 +4000 2s bo 4-a'helw a + n.9'e'e 6.eee 12” 
ain dk wi N hie 6 65.04.66 600.0 08 bee 1666 BRECON OSES 18” 
PE ie Skncebe cee er seectaeseoeves descend ensaeel 26” 
i hin sdataend és heehs os 000 ee eae wee eb ease's adm 35 Ibs. 
n/a tiediels ©6066 66000 666 anew neegen een 44 Ibs, 








America’s Standard of Business Seating 


ALUMINUM SEATING 


DISTRIBUTORS 


METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 
AETNA SAFE CO., 46 W. 29th St., N. Y. 





ee 


EASTERN PA. DISTRIBUTOR 

SAFE & EQUIPMENT WHOLESALERS, 260 5S. Fifth St., Philadelphia 6, Pa. 
WEST COAST DISTRIBUTOR 

WHOLESALE OFFICE EQUIPMENT CO., 61 Minna St., San Francisco, Calif. 


WAREHOUSES: Los A i San Fre Seattle 











7 S. CHERRY @ 2 eeer = 


AKRON 8. OHIO 
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Qo ww” 


‘A proven Christmas 
ix gift success * 












WHEN YOU CAN'T 
COUNT ON YOUR 
FINGERS AND TOES 


ADDING 
MACHINE 








Swift is the practical adding machine for anybody — 
everywhere. It weighs only 6% Ibs. —adds and multiplies 
up to 10,000,000.00 has visible dials, 

two-color ribbon and large, readable type. 


Swift is a pace-maker and peace-maker 

in office, store, home — anywhere. Speedy — 
saves hours of figuring. Incontestable — 
Saves errors, arguments — and money. 


Swift also has a smart zippered carrying 
case. Take it home, in cars, on trains or 
planes. Swift is a traveling office! 





_ Small retail stores, doctors, lawyers, traveling 
ia ' Salesmen and housewives find the Swift Adding 
Machine an indispensable and economical aid to daily living. 


write for information TODAY 
SWIFT BUSINESS MACHINES CORP. 


Great Barrington, Massachusetts 


5 = 
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—NEW PRODUCTS continued 


HANDI-PEN DESK SETS 


Sengbusch Se 


The Hand 
the simple t 
signed and 
Pictured at 
plastic. It 
with alloy tir 
right is the 
contains an 
Sengbusch 
by means 
directly to per 
with ivory 


(Inquiry Card No. 37.) 


FILM STENCIL 
Frankel Mfg. Co. 


A revolutionary new deve 
ment in the stencil field ha 
just been announced by 
company. 

The new product, called the 
Klean-Write Plio-Weld_ Filn 
stencil, is said to eliminate a 
objections to film type ster 
cils. It does away with us 
any mucilage or glue thr 
a secret bonding process, and 
at the same time the filr 
not fall off the back 
though stored for years. 

lio-Weld stencil is quarar 
teed to be cleaner and ea 
to use. Absence of any 
hesive facilitates the 
filing of stencils after use. (In- 


quiry Card No. 36.) 


ak 


If-Closing Inkstand Co. 


in U The 


STAPLER 
Wilson Jones Co. 


ang 


rrying an imprinted 
essage. (Inquiry Card 


CURRENCY ENVELOPES 
Northern States Envelope Co. 


The - : + 195s ne of 


engraved may be 
' 
thographea 


mplete sample 


na de INS, while 
attractive styles. A 
with retail price list is ottered to dealers by 


mpany. (Inquiry Card No. 40) 


Award Won by 
G/W Manager 
for Ad Drive 


————a 


REWARD OF MERIT... Kes Downing 
(right) accepts achievement award 
in behalf of the Advertisers’ Club of 
Cincinnati. The presentation was 
made by Robert M. Feemster of the 
Wall Street Journal. 


W. Kesley Downing, sales promo- 
tion manager of The Globe-Wernicke 
Co. of Cincinnati, Ohio, makes adver- 
tising his avocation as well as his vo- 
cation. As a director of the Adver- 
tisers’ Club of Cincinnati and 4 
past president Kes served during 
the past year as chairman of the 
“Truth in Advertising Committee.” 





This committee, in co-operation 
with the Cincinnati Better Business 
Bureau, launched a “Truth in Ad 
vertising” publicity campaign that 
effectively employed newspaper, ra- 
dio, and television to emphasize the 
idea that “Everybody Benefits from 
Truth in Advertising.” The cam 
paign’s primary purpose was to as 
sure the public that most advertising 
is truthful. 


When the coveted 
awards were presented at the recent 
annual convention of the Advertisers 
Federation of America in Chicago, 
the Advertisers’ Club of Cincinnati 
won second place for the “Truth in 
Advertising Campaign.” In the ae 
companying photograph, Robert M. 
Feemster of the Wall Street Journal 
(left) is shown making the award 
presentation to Kes Downing (right) 
who accepted it for the Advertisers 
Club of Cincinnati. 


achievement 
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Success depends on the strength of your line 


The strongest line available today in office equip- 
ment is the Globe-Wernicke line. You, as a franchised 
dealer handling this line, will have three powerful 
competitive advantages. 

1. You will represent the most complete line of office 
equipment, systems, filing supplies and visible records 
in the world. As a G/W dealer, you have a single 
Source for all your needs, and this advantage gives 
you increased efficiency in ordering, stocking, selling 
and delivering. — 

2. Your G/W franchise identifies you with a first- 
rank name, rich in reputation and good will. With a 
G/W franchise you obtain ready-made stature and 
the power to draw upon the brand loyalty of countless 
satisfied G/W customers. 

3. You will have more support in the form of sales 


— 


aids than that offered by any other manufacturer: 
training films, office planning kits, direct mail folders, 
point-of-sale pieces, accurate price data, catalogs and 
a host of high-powered sales literature. This coopera- 
tion sustains a high level of sales. 

Now is your opportunity to secure all the advan- 
tages of a Globe-Wernicke franchised dealership. For 
more information on how you can sell the strongest 
line of office equipment in the world, write us today. 











You can’t miss... 


with Rockwell-Barnes 





“Customer-Keeping”’ quality products! 


Aim straight at profitable 
REPEAT business with Rockwell- 
Barnes OFFICE PAPERS and PAPER 
PRODUCTS... because all R-B 
products are designed to help you 
keep customers through consistently 
satisfactory quality at consistently 
“right”’ prices. 

Samples and prices mailed 
promptly on request to qualified 
tS eh a eo 


You will be proud to recommend 
and sell these R-B quality products 


Spotseald® Adding Machine and Other Rolls * Desk 


Pads, Plain and Ruled ¢ Plain and Printed “Copy” 
Second Sheets * Bond and Sulphite Papers * Mani- 


fold Papers * Mimeo Papers * Duplicating Papers * 


Manila Second Sheets 


- 
| | 
| | 
| | 
| | 
| 
| | 
; | 
| Blotters, Embossed and Plain ¢ File Folders, Manila : 
: Memo Fillers * Notebooks, Eye-Tint® and White « | 
| | 
| | 
| | 
| 
| | 
| | 
| 
| | 


Rockwell-Barnes Company 


Specialists to the Stationer Since 1903 + 35 East Wacker Drive + Chicago 1, Illinois 


56 OA-—8 /55 





is 


55 





OA—8 /55 





and the choice of your customers 


That’s two good reasons why it pays to investigate the Peerless Franchise. 


First, the Peerless line gives you “your choice, sir.”” The choice 
to sell a complete line . . . a model for every customer requirement. 


Then, your customers have a choice, too. More often 


than not, that spells the difference between a sale and just an “inquiry.” 


Why not make another choice today . . . inquire about the 


PEERLESS 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia I}, Pa 
New York « Chicago « Dallas « Los Angeles 


profitable Peerless Franchise ...a 
franchise that offers you the difference 
between sales and “inquiries,” 


a metal desk, file or table for every office need 





ABBR RPran 
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Representatives of office equipment concerns abroad, visiting in the United States, are cordially 

invited to make the offices of this journal their headquarters. The staff at the main office, 600 W. 

Jackson Bivd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 

Square Bldg., Pershing Square, 42nd St. and Park Ave., New York, will be happy to be of any 

possible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve. 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 


Manchester, July 1. 

This month’s article must give space to the successful In- 
ternational Conference held at Brighton in the Royal Pavilion 
on June 11. 

It was, I understand, the first International Conference of 
its kind ever held but it is pleasing to note that the outcome 
of this Conference is that an International Conference will be 
held regularly every two years from now on. It is possible 
that the two-year cycle will begin in 1956, in view of the 
importance of the administrative work to be done and also 
the ratification of all the current proposals adopted. 

Individual representatives, for example, are to report back 
to their organizations and it was felt that to wait two years 
before ratification was too long a period. 

Switzerland, therefore, may be the venue for next year’s 
International Conference although another possible site is 
Holland. 


“ Aa % M * 
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Craig R. Sheaffer represented the National Stationery and 
Office Equipment Association of the United States, and a 
“near neighbour” was Hugh L. Kennedy, President of the 
Stationers’ Guild of Canada. 

Other overseas’ delegates were F. G. Alpe (Past President of 
the New Zealand Commercial Stationers’ Guild) C. R. Collett 
(Past President of the Federation of South African Stationers.) 
Paul Nias (President of the Union des Papetiers Detaillants 
de Belgique) Gaston Roussel (Secretary of the Union des 
Papetiers Detaillants de Belgique) Harry Fr. Wulff (member: 
of the Board of the Finland Pappershandlareforbund) K. A. 
Wendelin (Secretary of the Finlands Pappershandlareforbund) 
Fernand Biberon (President) and Lucien Dupre (Vice-Presi- 
dent) of the Union des Syndicats et Groupements de Papetiers 
Detaillants de France, Herbert Westerich, President of the 
Verband Papier, Burobedarf und Schreibwaren) H. G. Hesbeen 
and C. L. Van Mourik (President and General Secretary re- 
spectively.) 

From Switzerland came R. H. Furrer (President of the 
Verband Schweizerischer Papeterien) and representing Great 
Britain were J. Ogilvie Lennox and Leonard Pagliero (Presi- 
dent and General Secretary respectively of the Stationers’ 
Association of Great Britain and Ireland.). 


u. ve. 


v rv 

T. E. Franklin (Chairman of Council of the Stationers 
Association) presided at the Conference. 

The Conference was opened by the Alderman J. A. Trevel- 
yan Leak, J. P. mayor of Brighton and Ogilvie Lennox 
officially opened the proceedings. 

The background to the first Conference is of interest. For 
some time now there has been a growing awareness among 
various organizations in different countries of the need for 
some international association, and the Dutch in particular 
have been pressing for such a meeting 

Finally the Stationers’ Association decided to stage. such 
a Conference to coincide with the Jubilee Conference of 


, ve 
5 v 
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Business and Pleasure Mix at the International Conference ... 


Present at the Stationers’ gathering are (left to right) L. Pagliero, 
Secretary of the Ass'n., E. G. Hardman, Governing Director, H. T 
Woodrow and Co., Ltd., Liverpool; J. Ogilvie Lennox, President of 
the Ass'n.; T. E. Franklin, Chairman of the Council. 


. Craig R. Sheaffer of the W. A. Sheaffer Pen Co., and o representa- 


tive of the NSOEA, addresses the International Conference. 


. H. L. Kennedy, President of the Stationers’ Guild of Canada (center) 


finds himself one of the social lions of the hour. 


. A, F. Jones, Sam. Jones and Co., Lfd.; C. L. Van Mouril, Holland; 


C. R. Collett, South Africa, and R. H. Furrer, Switzerland, discuss 
business conditions and enjoy a glass of wine on one of the bal- 
conies of the Royal Pavilion. 
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ADDING MACHINES 





Check These 


CASH REGISTERS 





This new trade-mark identifies a Burroughs 
dealer. Wherever it is displayed, customers 
are sure to find the finest in adding machines 
and cash registers. 


Advantages of Being a Burroughs Dealer— 


@ New colors of Burroughs Ten Key— You can 


now offer customers adding machines in these 
four attractive colors . .. Sea Mist Green, 
Alpine Blue, Capri Coral and Amber Gray. 


New broad national advertising— Powerful ad- 
vertising in The Saturday Evening Post, Life, 
and trade magazines reaching millions of 


your potential customers. 
New point-of-purchase eye-catchers for window 
and store display . . . draw new customers 


into your store. 


New aw ard-winning direct mail program, your 


selling job is easier with Burroughs direct mail 
pieces ... recently acclaimed ‘‘best-of-industry.’’ 
OA-—8/55 


PLUS 


Here’s why you sell more... profit more... by selling the Burroughs line 


New medium-priced electric Ten Key in colors 
provides dealers with a top quality machine in 
an attractive price range. 


New expanded staff of dealer representatives to 
work with dealers—providing sales promotion 
assistance, sales training, and to personally 
assist dealers with any other selling problems. 


—all the advantages of selling the famous line 
of Burroughs adding machines and cash registers 
. . . advantages of quality workmanship, out- 
standing service, industry leadership. If you 
would like details on how you can be a 
Burroughs dealer, write or call Burroughs 
Corporation, Detroit 32, Michigan. 

“Burroughs’’— Reg. T. M. 








FAIR SAILING AHEAD .. . With success 
already in sight, hard working officials 
of the Stationers’ Association of Great 
Britain and Ireland and some of their 
guests relax during Fair conducted at 
Harrogate, England. Snapped during the 
second day of the fair were left to right, 
K. S$. Willmott, trade fair assistant, 
Leonard Pagliero, secretary of the Sta- 
tioners’ Association, J. Ogilvie Lennox, 
president of the Association, Mrs. Knox, 
Mancell Gutteridge, member of the Fair 
committee, Knox, a visitor from Los 
Angeles, U.S.A. and Mr. and Mrs. J. A. L. 
North of Leeds, England. 


their own association which was held immediately after 
the International Conference. 

It was unanimously agreed by those present at Brighton that 
a Federation be formed, and the name, following a long dis- 
cussion was agreed upon as “International Federation of 
Stationers’ Associations.” 

The objects of the Federation were determined upon as 
follows:— 

“The objects of the International Federation of the Sta- 
tioners’ Association shall be to foster goodwill and further 
the interests of the stationery trade throughout the world 
with particular reference to cultural, economic, technical 
and educational matters.” 

Items such as rates of subscription, membership and regula- 
tions are to be decided at the next meeting of the Federation. 

A difficulty which did arise was that, because of the world- 
wide representation at the International Conference, it would 





be impracticable to hold Conferences every other year in 
every country. 

For the time being, therefore, the complexion as it were, 
of the International Federation, will be of an organization 
based on a European bloc but universal in nature. For the 
time being at any rate, the majority of countries participating 
come from Europe. 

The next point concerns the country which is to be the 
host for the following conference. If for example, it is 
Switzerland in 1956, then the Swiss will undertake the re- 
sponsibility for administration of the conference and all mat- 
ters relative to it during the intervening period. The country 
which will organize the next Conference also will provide the 
President and Secretary in the two years prior to the Confer- 
ence. 

All the countries invited to attend the first Conference were 
able to accept with the exception of the Scandinavian area. 








Outstanding Exhibits Feature Annual 1955 International Milan Fair 


Leading American manufacturers were represented by 
their choice wares at the 32nd International Milan Fair in 
ltaly. The event, which has grown each year in scope and 
importance, attracts an ever increasing number of office 
equipment and office furniture companies eager to dis- 
play their latest products on the European. market. 


Exhibits pictured here are: 
1. Stand filing and furniture by Olivetti. 
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2. Adding and calculating machines by Lago-Marsino, Milan. 

3. Punched card machines by Powers-Samas, England. 

4. “Torpedo” typewriter and bookkeeping machines by Nebuloni & 
Picozzi, Milan, with Banda English duplicators and Saffa wood office 
furniture. 

5. German-make machines offered by Tombolini-Alfredo, Milan. 

6. Metal furniture displayed by Luigi Gelosa, Milan. 

7. R. C. Allen business machines exhibited by Antonio Ornati, Bologna. 

8. Kardex cabinets, files and steel furniture by Remington Rand inc. 

9. Both iHustrations pictured here show display of office machines by 


Underwood Corp. 
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No other machine has it... no 
feature since Credit Balance com- 
Le ® pares with the importance of the 


exclusive RECALL Key “mem- 
ory”. This feature makes it pos- 
































sible for the standard control 
keys to accomplish more, with 
fewer motions than ever before. 


aatcmeeKeKeltatelmukeKaliat: 





with a MEMORY 


makes all others 


the 


RECALL 
key 


gives this machine a “memory” 


... instantly restores the last amount 
printed. Depressing this key simul- 
taneously with the proper motor 
control speedily and accurately re- 


peats debit or credit items, corrects 
listed errors, reverses debit or credit 


totals, multiplies totals, restores : : 
One demonstration will sell 


totals printed in error, all without 
your customers on its unlimited advantages. 


re-indexing ! 
And there’s plenty of extra selling power in the other R. C. 





Allen features which include automatic step-over multiplication 
with positive back space correction key, and single-double-triple 
R. C. Allen offers you a 
complete line of superior 
business machines. 


cipher keys. 


Here’s a machine with exclusive features 


To find out about a profitable no other ten-key model can match. And it sells 
_. R. C. Allen franchise, or for at a lower price, with a full discount . . . a combination 
more information about the that can’t be beat. 
- Adding Machine with a Mem- 


Ay ory, write us today. B.C. Allen Business Machines. Inc. 


680 Front Avenue, Grand Rapids, Michigan 
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MANUFACTURERS OF FULL KEYBOARD ADDING MACHINES. A WIDE RANGE OF SPECIALIZED CASH REGISTERS, 
A POPULAR LINE OF DESK-MODEL BOOKKEEPING MACHINES, AND THE WORLD'S MOST ADVANCED TYPEWRITER LINE, 




















NOFA Area Conference 
Stresses Quality Selling 


The Area Conference of the National Office Furniture 
Association (NOFA) was held June 18 at Greenbrier Inn, 
Garden Grove, Calif. Robert L. Spencer of Seidman and 
Seidman gave one of the main addresses, speaking on “Taxes 
and Accounting.” He went into considerable detail on changes 
in the general tax structure and related subjects. 

A film dealing with the subject, “Competition and Price 
Cutting” was shown. It stressed the fact that after all, it is 
quality that sells, not price. Briefly it brought out the four 
following points in reference to a quality salesman. He shows 
his customers (i) the added benefits of buying quality; (2) 
the losses, or “taking away” points not received when quality 
is not bought; (3) he takes the price and divides it by the 
number of years and shows how the quality item lasts; (4) 
shows the number of times and ways in which the customer 
gets real value and multiple uses from quality merchandise. 

“Selling quality”, said this film, “is the only selling that 
counts and it is the very foundation of any business that 
lasts.” 

Included in the program was a noon luncheon and awarding 
of a large number of door prizes given by leading firms in the 
area. 

A feature considered especially valuable by all present was 
a workshop conducted by Sam Yocum of the Samuel Yocum 
Company. It took the form of a number of practical dis- 
cussion groups for a definite period during the afternoon. It 
was praised as a time saver and a direct method of distribut- 
ing and sharing experiences. Dealers joined the group where 
the discussion was of most interest to them. A condensed 
report then was given to the entire attendance by each group 
chairman. 

A recording of actual sales transactions, brought to the 
meeting by John Gray, originated in five different cities. The 
purpose was to show not only the good points in personal 
sales contacts but also point out the bad ones. The real need 
of sales training was stressed. Five points in training were em- 
phasized: (1) tell him how to do it, (2) show him how to do it, 
(3) let him do it, (4) criticize and suggest, and (5) repeat end- 
lessly. 


s 


“ 
Richard Nelson of Nelson-Thomas, San Diego, gave the 


1a 
. 
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First Annual NOFA Western Area Conference, Greenbrier, Garden Grove, Calif., June 18, 1955. 


His subject was, “Where 
Does Management Fit into Selling?” His definition of man- 
agement interested his audience, a definition quoted from a 
book “Business Management Handbook” by J. K. Lesser. It 


feature address of the afternoon. 


states: “Management is the handling and understanding of 
people both without and within the organization”. 

Other speakers included: 

Stanley Hall of Parron-Hall, San Diego, governor of the 
14th District, NSOEA; Earl Schaeffer of the Associated Desk 
Company, Los Angeles; Don Hopper of Hopper’s Office 
Equipment Company, Glendale; Bob Benson of Western Of- 
fice Furniture, Los Angeles; Herman Klein of the Miller 
Desk and Safe Company, Los Angeles; and John Gray, Sec- 
retary of NOFA, Chicago. 

* + £€£ €& & 

Floyd Fenn of the California Desk Company, acted as 
chairman of the conference, through appointment by Leo 
Hawkins, president of the Southern California Office Furni- 
ture Association. The area includes the states of California and 
Arizona. There were seventy-seven in attendance. 

In a brief summary, Herman Klein, past 
SCOFA, and past vice-president of NOFA, 
lowing remarks: 

“This meeting is the ultimate of years of planning. In 1947 
a few men got together and formed an organization. Today 
we have from 45 to 50 members. During the past two years 
we have gotten the Geyer trophy for being the most out- 
standing organization. Seeing a group like this assembled 
fulfills a dream.” 


president of 
made the fol- 





Mosler Honors 217 Long-Service Employees 
More than 6,300 years of safe and bank vault manufactur- 
ing experience was honored recently at a series of dinners for 
217 employees of the Mosler Safe Company marking the 1955 
meetings of the Mosler Seniors. 
Of the 217 employees, 131 
25 years or longer. 


have been with the company 


The Mosler Senior is an honor group of employees who} 


have been with the firm 15 years or longer. Thirty new mem- 
bers were welcomed into the club at dinners held in New 
York, Chicago, Boston and Hamilton, Ohio. 


First in point of service is Mathew J. Braegger with 65} 
years. He is followed by Boyd M. Hamilton, 57 years; and} 


Arthur Roden, 55 years. 

Watches for 25 years service were presented in Hamilton 
to Laymon Burns, Thomas Smith and Richard G. St. John, 
by John Mosler, executive vice-president. 
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STEEL STORAGE CABINETS 


e supplies and printed matter clean and orderly. As a storage 


will keep you! ' 
tools and other valuables, will pay for itself over and over again 


cabinet for har 


by preventing pilferage. Doors are equipped with a two-way locking device con- 


tolled by a paracentric lock. Olive green or Cole gray baked enamel finish. 


TIONAL SHELVE 


TWO DOOR CABINETS 


No. 349L —Two adjustable shelves. Size: 30'2" wide, 372" high, 17° deep. $45.00 
No. 35 Three adjustable shelves. Size: 29%2” wide, 52'4” high, 26% deep. $64.95 


No. 47 Two welded shelves. Size: 24” wide, 3742” high, 17” deep. 


$34.50 


COUNTER HEIGHT CABINETS — Three adjustable shelves. 


No. 40: One door unit. Size: 14%” wide, 40” high, 2658" deep. 
*No. 8 Two door unit. Size: 292“ wide, 40” high, 265%” deep. 


DESK HEIGHT CABINET 


$42.50 
$59.00 


No. 2( Two adjustable shelves. Size: 14%” wide, desk high, 24” deep. $24.00 


r above $3.95 ea. 


*ADDITIONAL SHELVES for No. 800 $5.95 ea. 


n Grained Walnut, Mahogany or Knotty Pine Finish $12.50 add'l. 


STEEL 
TRANSFER CASES 


electrically welded. Extra heavy 
annel for additional strength. Files 
lid batteries. Olive green or Cole 


s Packed Packed 
Height Depth Singly 2 toacarton 


10%" 24” $8.45 $7.95 
10%,” 24° 9.45 8.95 
4¥," 24” 7.45 6.95 


Dimension 


k for C112 or C115 order No. C888 $1.90 
r C110 order No. 10FB $1.90 

k add $2.10 to above. 
ibove files $4.99 


No. 349L 


SPACE SAVING DESK...Contains 
three letter size full suspension 
files with spring compressors, two 
double index card drawers for 
3x5 or 4x6 cards (9000 capacity), 
also used for cancelled checks, 
plus a convenient arm rest. Heavy 
gauge steel, desk height, 5412” 
wide, 252" deep. Green or gray. 
No. 1621 $89.00 


STEEL DESKS 


No. 1620 DESK... Consists 
of two letter size full suspen- 
sion drawers with spring 
compressors for record pro- 
tection. Plus three adjustable 
storage compartments under 
lock and key for books or 
supplies. Made of heavy 
gauge steel, electrically 
welded, desk height, 5442” 
wide, 252’ deep. Green or 


Cole gray finish...... $69.95 


SALESMAN’S DESK 


.. This well made, beautifully 
finished steel desk is used 
where space is at a premium. 
Has 4 roomy drawers, an 
arm rest and a private com- 
partment under lock and 
key. Perfect for receptionists 
and students. Desk height, 
40” wide, 18” deep. Olive 
green or Cole gray baked 
enamel. No. 756 $34.95 


Perfect for the 


Small Office—Receptionist— 
Student—"' Office at Home.” 


ABLE ON REQ 


The above with this 
Combination Dial Lock 
instead of key lock. 
No. 349Y $54.95 


SEND FOR OUR LATEST CATALOG 


COLE steet EQUIPMENT CO., INC. 


NEW YORK 285 MADISON AVENUE * CANADA 
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COLE’S PORTABLE DESK FILES 


A work organizer and a pull drawer 
letter file combined. Upper section with 
lift cover for visible records, under lock 
and key. Lower drawer glides smoothly 
on a ball bearing double cradle suspen- 
sion. Swivel casters, and compressors. 
Heavy steel, green or gray. 3012’ high. 


No. C166 


$250 


SPECIFICATIONS 


LETTER SIZE No. 854 
Upper: Section 


Wide 


13” 
12%” 


High 
1034” 
102 


Deep 
24%" 
File Drawer 242" 
LEGAL SIZE No. 858 


Upper Section 


No. C266 


$1995 


16" 
15%" 


10%” 
10%" 


2434" 
File Drawer 2412" 
NOTE: These 


records 


drop shelves 


help keep 
add con- 


No. 254 944% 


orderly and wi 
venience to filing. 
<€ center 
partition 
removable 
PRICES 
Green G 
or Gray Fi 
$44.95 ! 
54.95 


PORTABLE DESK FILE 
No. 854 Letter Size 
No. 858 Legal Size 


WITH ONE SHELF 
No. 855 Letter Size 
No. 859 Legal Size 
WITH TWO SHELVES 
No. 856 Letter Size 
No. 860 Legal Size 


Grained finishes are Walnut, 
Mahogany or Knotty Pine 


“LEGAL BLANK” 
For legal forms, electros or CABINETS 
office forms. Heavy steel, drawers 


are equipped with rear hood for protection of con- 
tents. Rubber feet prevent marring of furniture. Green 
or gray. 


49.20 
59.20 
Cabinet Size 
No. | Wide High Deep 
C166 | ae 12%" 16” 
C266 | 18%” 12%” 16” 


Inside Drawer 
Wide High Deep 
13%” 2 153 
17% 2 15% 


Price 
$12.50 
19.95 


53.45 
63.45 


BANKER’S 
NOTE FILE 


For safe filing of 
notes. Inside dimen- 
sions, 11%8’’ wide, 
5%’ high, 15%’ 
deep. Green or grey. 


ROLL-AWAY FILE 


A low cost portable steel file for quick reference. Top and 
bottom sections under lock and key. Upper compartment, 
regulation letter size. Lower storage compartment, 1334” 
wide, 24” deep. Overall size 14” wide, 30%” high, 25” deep. 
Green or gray finish. 


included No. C40 $4195 
COMPLETE SET OF INDEXES FOR ABOVE 

Consists of 1 set ea. A-Z, Daily, Monthly, Past Due, De 

mand, and special quides $8.00 Set 


25 Hanging “Steel Tab” fold- 
ers FREE with every 5426R file. 


FREE! wo. 54zen $3495 


(les STEEL COUNTERS 


No. 561 $ 


SPECIFICATIONS 
Overall width 7’, 7%" 
Overall height 
Overall depth 


No. 588 915950 


STEEL WALL UNIT 


27 roomy drawers—9” wide, 312” high, 
16” deep. Six adjustable compartments 
... three of them protected by two doors 
under lock and key. Shelves of bottom 
unit are 30” wide, 16” deep. Upper 
shelves 30” wide, 9’ deep, adjustable 
on 2” centers. Green or gray. 


4 SECTION Unit 
10 feet wide) 


No. 562 $264.95 
5 SECTION Unit 


(12% feet wide) 
No. 563 $299.50 


SEND 





3 SECTION UNIT 


Nine adjustable compartments. Addi 
shelves can be added. A steel counter top 
attractive aluminum trim covered with # 
linoleum. Shelves are 2814” wide, 26” 
Counter size: 7% feet wide, 40” high®CABINE 
deep. Green or gray finish. Shipped KD. 567 


No. 561 $218 


Without the linoleum covered steel count#CABINET 
deduct $87.45 from above price. b. 568 


CATALOG 





COLE steet EquipMENT CO., INC. 


NEW YORK 285 MADISON AVENUE » CANADA 


NICRMA INAL. LTE 
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ARLARERD 


Addit 
er top 
ith ? 


26" 4 
hight CABINET Unit (10 ft. wide 
1 K.Do. 567 $324.50 
$21 
CABINET Unit (121 ft. wide 
fe. 568 $389.00 


oun 


TURN WASTE SPACE 
INTO VALUABLE SPACE 


Sturdily constructed of heavy 
gauge steel yet costs less than 
wood. Will last a lifetime. Shelves 
are adjustable on 2” centers. 
Olive green or Cole gray. 


<PARTS CABINET 


Contains 27 drawers (inside dimen- 
sions 9” x 342" x 12 overall dimen- 
sions: 302" wide, 87” high, 13%” 
deep. Shelves, adjustable on 2” cen- 
ters, are 30” wide x 9” deep. 


No. 586 $69.00 


No. 587—Same as above but with 
drawers 16” deep instead of 12 
deep $77.50 


STEEL WALL UNITS> 


Lower unit with 3 adjustable compart 
ments under lock and key. 3012” wide, 
87” high, 17” deep. Shelves in bot- 
tom cabinet 30” wide x 16” deep. 
Shelves above cabinet 30” wide x 
9” deep No. 582 $68.95 


No. 583—Same as above but 75” 
high and all shelves 30” wide x 
16” deep. $69.95 


Additional shelves available 


COMBINATION CABINETS 


A safety compartment under lock 
and key plus a letter file drawer 
equipped with double cradle suspen 
sion. 1434" wide x 3042” high x 285s’ 
deep. Heavy steel, green or gray. 


No. 5002 $48.50 
Grained finishes add $9.00 


BOOKCASE SECTIONS 


Heavy steel, electrically welded 
throughout. Keeps supplies and 
printed matter neat and orderly. 
Four adjustable compartments 
3012” wide, 3742" high, 17” deep. 
Green or gray. 


No. 349S $29.95 


Additional shelves available. 


THE “JUNIOR” FILE 


Small enough to fit any 
nook, large enough to 
keep your letters, bills 
and personal papers 
neat and orderly. Two 
full suspension letter 
files PLUS a steel safety 
vault for your valu- 
ables hidden from view 
by an outer door under 
lock and key. Only 
YOU know the dial 
combination. Heavy 
gauge steel, 17's" 
wide, 37'2" high, 187" 
deep. Olive green or 
Cole gray finish 


No. 198 $4995 


Available in Grained Walnut, Mahogany or 
Knotty Pine finishes at $12.50 additional. 


THE “SALESMAN’S” FILE 


Contains: two full sus 
pension letter files, a 
double drawer for 3x5 
or 4x6 cards (3200 
cap.) also for leases, 
contracts or can- 

celled checks. PLUS 

a secret vault doubly 

protected by an 

outer door with a 3- 
way locking mecha- 
nism. Keeps all your 
records under lock and 
key. Heavy gauge 
steel, 174" wide, 43 
high, 18%" deep. Olive 
green or Cole gray 
baked enamel finish 


No. 961 $5695 


Available in Grained Walnut, Mahogany or 
Knotty Pine finishes at $12.50 additional. 


COLE’S Counter Height INSTALLATIONS 


No. 566 $2685° 


“SAFETY” COUNTER UNIT 


Contains three cabinets with nine adjustable 
compartments under lock and key. Linoleum 
top with aluminum trim. Heavy gauge steel. 
Shelves are 28%" wide, 26” deep. Overall 
counter size: 7 feet wide, 40” high, 29” deep. 
Green or gray baked enamel finish. Electrically 
welded throughout. 

Above without steel, linoleum top, deduct $91.50 


No. 564 $21 goo 


“OFFICE” COUNTER UNIT 


Consists of three full suspension letter files, three compartments ad- 
justable on 2” centers. Plus a storage cabinet under lock and key. 
Shelves are 2814” wide, 26” deep. Heavy gauge steel, linoleum top 
74%" wide, 40” high, 29” deep. Only the open shelving units are 
shipped K.D. The cabinets are welded throughout. Green or Gray. 


Above without steel, linoleum counter top—deduct $77.75 


With an additional letter size, 3 drawer filing cabinet, overall width 
7% feet. No. 565 $269.50 


Additional shelves at $5.95 each 





COLE street equipMmeENT CO., INC. 


NEW YORK 285 MADISON AVENUE 


« CANADA 

















PRONTO STORAGE FILES 



































for less active records... 


OTHER SIZES AND PRICES 


























Inside Dimensions FIBRE BOARD STEEL 
DRAWER FRONT DRAWER FRONT 
SUGGESTED USES aie si ecta 4 | File PRICE File PRICE 
1 eig Leng 
; No Single Carton No Single Carton 
a 12% 10%, .. 24 E210 . . $3.55 . . $3.45 I210L. . $4.45 $4.35 
tletter Size... ___. 12% 104 ..15 | E210S . 3.45... 3.35 1210S... 4.35... 4.25 | 
tlegal or Cap.. 15% 10%, ..24 | E510... 4.35.. 4.25 ISIOL.. 5.60.. 5.50 
Invoices ene 10%, 8% ..24 | E109 .. 3.20.. 3.10 09L.. 3.95.. 3.85 
*2 Rows 8x5 Forms 10% 8%, . . 24 El08 .. 3.50.. 3.40 l08L.. 4.25.. 4.15 
*Invoices or 2 Rows 8x5 10% 8%, 18 El08M . 3.45.. 3.35 108M . 4.15... 4.05 
Freight Bills If, 7 . 24 By 2c Ses 2 ii... BB. 3 
Checks . eo 10'/2 44, .. 24 EI04d .. 3.05... 2.95 Oe. . Bee Se 
Drafts or Checks... 9'/g 4, .. 24 E94 .. 2.40.. 2.30 i941L.. 3.000.. 2.90 
Drafts or Checks... 9/5 4, .. 18 E94M . 2.35... 2.25 941M . 2.98.. 2.85 
5x8 Forms a —_ 8% 54, 24 E8S .. 2.70.. 2.60 i8SiL.. 3.30... 3.20 
*Deposit Slips (2 Rows) 8% 5% 5 | €85S .. 2.60.. 2.50 ig51S.. 3.20... 3.10 
Deposit Slips ...__ 8% 4\/, 24 et se ER os Be imu... 3200.. 2 
Tabulating Cards 7% 3% .. 24 se .. £8.. 22 I731L.. 2.95 2.85 
*3x5 Cards (3 Rows)_. 16'/, 4... 24 E64 .. 4.35.. 4.25 1645L.. 5.60.. 5.50 
*4x6 Cards (2 Rows)... 12% 5 . 24 E24 .. 3.20.. 3.10 1245... 3.95... 3.85 
*3x5 Cards (2 Rows) 107, 3% ..24 | £103 .. 3.05.. 2.95 103L.. 3.85 3.75 
Vouchers (Upright) _ 5's 10%, .. 24 E592 .. 3.35.. 3.25 is92L.. 4.25. 4.15 
Ledger Sheets _...__ 9/2 = | et. 40.. 38 9i2L.. 4.90.. 4.80 
Ledger Sheets 2 124% i24..18 | £12 .. 5.15... 5.0 1212M . 6.70.. 6.60 








*These numbers have removable divider partitions. {Packed 6 to a carton—all others 12 to a carton. 














NEW YORK 285 MADISON AVENUE « CANADA 


CUTS OR PHOTOGRAPHS OF ALL COLE PRODUCTS AVAILABLE ON REQUEST 


=) LO) b LOM itaac) t0)-¥ Vile). 


Letter Size $355 
Legal Size $435 
Check Size $2.40 


STURDY CONSTRUCTION — Prontos are built 
275-lb. test corrugated fibre board and re 
forced with steel on the shell and the four corn 
of the drawers. 

SAVE FLOOR SPACE — Constructed so that th 
interlock into solid units and stack as high 
the ceiling, saving valuable floor space. 


LOCATE YOUR RECORDS EASILY — No more ne 
of fussing and fuming. With Pronto files you¢ 
get at all records just as easily as in your reg 
active files. 

BEAUTIFUL APPEARANCE — Pronto files are bes 
tiful in appearance, finished in an attractive 0 
green. The steel drawer front matches your reé 
lar active office files. 


A 





COLE STEEL INTERNATIONAL, LTD 
JFFERIN STREET, TORONTO, ONTARIC 
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If she uses carbon paper ribbons... 


SHE’S YOUR BABY, 


NMR. DEALER 
for stronger, cleaner PEERLESS IMPERIAL 


CARBON PAPER RIBBONS 


ill Gt 















NEWS—Practically every typewriter company already sells or is planning to come out 
with machines that take carbon paper ribbons. 


TIP —Here is an expanding market, a fertile field for a brainy Carbon Dealer and his 
salesmen. 


SURE SALE—Peer.ess IMPERIAL Carbon Paper Ribbons are made of fine rag tissue, 
strong enough to prevent cutting through. They produce clean, sharp, uniform impres- 
sions acceptable to the most exacting executive. Available in 5 weights and 3 finishes 
for every requirement. 


MONEY—To make money you have to get out of .the groove and get a jump on 
your competition. Because of the turn-over ratio, every customer you Sell an 
PEERLESS IMPERIAL Carbon Paper Ribbons is a continuing source of profit. Get on 
target, Mr. Dealer. Write today for samples and prices. 


PEERLESS-IMPERIAL CO., INC. 


General Office and Factory: 32 Peerless Place, Newark 5, New Jersey 
New York Office: 13, 108 Franklin St. « 
Detroit 18, 37 Linden Street, River Rouge, Michigan 





Sseseaao aout Beas oc Mae i sa os SE SE SEA Bee Be 


carbons, master units, carbon ribbons, carbon rolls for every business need. 
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Stationers 12:30 Club Holds Outing 

Despite the cloudy, cool weather which prevailed all day, a 
goodly crowd of members and guests journeyed to beautiful 
Travers Island in Pelham Manor, Westchester County, N.Y., 
the Summer Home of the New York Athletic Club, to attend 
the annual outing of the Stationery 12:30 Club of New York 
on June 7. 

Some of the diversions of the day were golf and putting 
on the green at near-by courses, horseshoe pitching and card 
playing. As usual, one of the highlights of the day was the 
annual baseball game made up of both dealers and manufac- 
turers properly scrambled. However, good ball was played by 
both teams with the manufacturers victorious 9-5. 

The battery for the winning team was Ray Fritz, Siray 
Sales Company, Inc., pitcher, and Anthony Kmito, J. L. 
May Company, catcher. The battery for the losing team was 
Henry Lerman, Olympic Office Supply Company, New York 
City, pitcher, and David Herschkowitz, Permacel Tape Cor- 
poration, catcher. The umpire was Ernie Beck, Eastern Tablet 





1. William Beyer, Oxford Filing Supply Co., Inc.; H. S$. Bradford, 
American Pad Poper Co.; Robert P. Jonas, Jr., Oxford Filing 
Supply Co., Inc.; Sam M. Levine, Acco Products, Inc. 

2. John G. Bainbridge, Noesting Pin Ticket Co., Inc.; Charles McCarthy, 
SS. E. & M. Vernon, Inc.; William Kelly, William A. Force & Co.; 

Sal Nigliore, Siray Sales Co., Inc. 

3. ¢C. J. McArdle and Joseph A. Linehan, Joseph Dixon Crucible Co.; 

Charles Sehringer, A. Ll. Salomon & Co., New York City; Louis 
Tovernier, PV-Fix Corp. 

4. Stanley J. Pele and Jerry J. Santry, Boorum & Pease Co.; Bernard 
Geiger, Martin M. Moldow Associates; Milton Salit, Cellulose & 
Paper Converting co. 

. M. Hirschboum, Star Loose Leaf Co., Inc.; Emil J. Contreras, Joseph 

Dixon Crucible Co.; Morris Kreps, Greenville, Merchandise Co. 

Ben Morganstern, The Carter's Ink Co.; Harry Adams, Permacel 

Tape Corp.; Andy Frey, The Carter's Ink Co. 

Edward J. Healy, Wilson Jones Co.; Russell L. Myers, John F. Sarle 

Co.; Charles Andriev, Bainbridge, Kimpton & Haupt, Inc. 

- J. P. Glaser, Goldsmith Bros., New York City; Robert Winters and 
John V. Ryan, Manhattan Stationery Co., Inc., New York City; Alan 
Rudolph and Irving ©. Lasner, Goldsmith Bros., New York City. 

9. Lovis Wachtel, American Pencil Co.} Ray W. Fritz, Siray Sales Co., 
Inc.; David Wexler, Speed Products Co., Inc.; Anthony Kmeto, J. L. 
May Co.; Michael Gentile, A. J. Goldberg, Inc., New York City; 
Henry Rosefield, Speed Products Co., Ine. 
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Corporation, whose decisions were respected. 

A high-noon breakfast of scrambled eggs and bacon was 
served at 12 o'clock and during the afternoon refreshments 
were served in the grove adjoining the ball field. 

A delicious turkey dinner in the main dining room was a 
feature of the evening after which cigars were distributed, 
compliments of the J. L. May Company, and ball point pens 
were presented, courtesy of Paper-Mate Eastern. 

The outing committee consisting of Harry Fensterheim, 
S. E. & M. Vernon, Inc.; Mike Gentile, A. I. Goldberg, Inc., 
and Harry Sills, Commercial Stationery Company, Inc., as- 
sisted by Louis Wachtel, American Pencil Company, and 
Edward Leventhal, Biddle Purchasing Company spent the 
day helping members with their tickets and other numerous 
details. 

President Edward J. Healy, Wilson Jones Company, saw to 
the comfort of everyone and Nat Drate, Rubins Corporation, 
made arrangements for those desiring to play golf at nearby 
golf courses. 


Seen At Stationers 12:30 Club 


Annual Outing at Travers 


island, Pelham Manor... 


10. William Biatt, Cole Steel Equip. Co., Inc.; Irving Kaplan, Otto 
Schmidt & Son, New York City; Irvin Amster, Hodgman Rubber Co.; 
Abe Siegel, Star Loose Leaf Co., Inc.; Leo Berg, Aigner Index Co. 

11. Norman Cohen, Perry Ptg. & Staty. Co., New York City; Daniel F. 
Nigro, Nigro-Kuvester Associates; Robert Glassman, Lerman Bros., 
inc., New York City; John Fisk, All-Rite Pen, Inc. 

12. Jim Dwyre, Cushman & Denison Mfg. Co.; Michael Gentile, A. |. 
Goldberg, Inc., New York City; James J. Zitta, Speed Products Co., 
Inc. 

13. Hal Segall, Nigro-Kuester Associates; John J. Cardello, Wingard 
Stationers, Inc., New York City; Robert Mandel, Jayem Sales Corp.; 
Herbert Grayson, Ace Fastener Corp.; Frank Mayerhofer, S$. E. & 
M. Vernon, inc. 

14. Edward G. Deren and Charles F. Shelly, Eberhard Faber Pencil Co.; 
John $. Gale, Gale & Grimler, Inc., New York City; Ray Rooney, 
The Carter's ink Co.; Richard Perkins, Le Page's, Inc. 

15. Harry Lefkowitz, Guide System & Supply Co.; John V. Ryan, Man- 
hattan Staty. Co., Inc., New York City; Samuel Krebs, Ace Loose 
Leaf Corp. 

16. A. L. Sloan, Paper-Mate Eastern; Samuel Newman, Milton Stone 
Assoc.; Ben Simon, $. N. A. Staty. Co., New York City; J. S$. Libien 
Press, inc., New York City; Irving Reighter, Wansco Paper Prod- 
wets Co., Ine. 

17. Charles F. Epifano, Puritan Staty. Co.; Jack Brody, Paramount 
Staty. Corp., New York City; Charles W. Busk, Exyindex Products 
Co.; A. 8B. imhoff, Paper Mate Eastern. 
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Dixon TICONDEROGA — For genera- 
tions, the favorite of executive, secretary, 
and just about everyone who demands a 
fine pencil. 


Dixon THINEX — Slim and strong, in a 
wide choice of colors. Particularly good 
for bookkeeping and fine color work. 


Dixon ANADEL—Each of its assorted 


variety of assortment boxes. 


every time. 


Order them today. 


Pencil Sales Division 98-J-8 


THE JOSEPH DIXON CRUCIBLE COMPANY 


Jersey City 3, N. J. 


Every Dixon pencil is made of the very best woods, 
clays, waxes and graphites — and exclusive 
LEADFAST® construction insures perfect points 


Stock the full family of TICONDEROGA and company. 
You'll find them nice to be with. . . your customers 
vill find them too nice to be without. 


colors mixes perfectly with water, pro- 
ducing a smooth, professional finish. 


“Dixon BEST’—All of its colors make 
bold, broad strokes. A favorite among 
architects, engineers and artists. 


Dixon ENDURO — Movable mouthpiece 
takes any size pencil and sharpens it 
quickly, smoothly, easily. 


Thinex, Anadel, and ‘‘Best’’ are packed in a 














At the NOFA Chicago Chapter Golf Out- 
ing... 


1. Chairman Hal Johnsen, Gunvir Industries, 
and Co-chairman Earl Hanson, mfrs. rep., 
in one of Mohawk's electric carts ready to 
four the course looking for stray golfers. 

2. Sam Henning, Cole Stee! Equipment Co., low 
gross winner with « score of 76. 

3. All tled for a low net of 66: Bob Fuller, 
Arnot-Jamestown Div.; Gerard Peterson, 
Anderson, Riley & Sava; Bob Wade, Weber, 
Hiimer & Johnson. 


Chicago NOFA Men Enjoy Golf Outing 


Responding to the invitation of Hal Johnsen, Gunvir Indus- 
tries, chairman of the tournament committee, 32 golfers turned 
_ut-for the annual golf outing of the Chicago chapter of Na- 
tional Office Furniture Association. Nearly 40 sat down to the 
dinner that was served after all the weary divot diggers were 
home from the toils of the fairways. 

The event was staged at the Mohawk Country Club on the 
afternoon and evening of June 28. With the expert help of 
Co-chairman Earl Hanson, manufacturers’ representative, all 
scores were subjected to the Peoria system and net scores fig- 
ured, Oddly enough neither Hal Johnsen nor Earl Hanson 
played golf. Presumably they were too busy. Besides, the sun 
was very hot. 

Following the banquet, President Warren Spitzer, Spitzer’s 
Office Furniture House, expressed appreciation to Chairman 
Johnsen, Co-chairman Hanson, and everybody in attendance. 
Then prizes were awarded, low gross honors going to Sam 
Henning, Cole Steel Equipment Company, who recorded a 76. 

Three men — Gerard Petersen, Anderson, Riley & Sava; 
Bob Fuller, Arnot-Jamestown Division, and Bob Wade, Weber, 
Hilmer & Johnson — were tied for low net at 66. The supply 
of prizes was almost big enough to provide everyone with 
something to take home. 





NSOEA Manufacturers Meet, 
Discuss Product Packaging 

Product packaging and labeling were the major points of 
discussion when manufacturer members of the National Sta- 
tionery and Office Equipment Association in the East met for 
lunch June 16 at the Statler Hotel in New York City. Forty-six 
members were present as J. L. “Lou” Mann, Sturgis Posture 
Chair Company, vice-president of the manufacturers’ division, 
opened the meeting by introducing Homer Lay, NSOEA 
manager; L. M. Brown, Eberhard Faber Pencil Company, 
vice-chairman, Manufacturers division; Howard W. Gunlocke, 
W. H. Gunlocke Chair Company; Leslie McGregor, Sidney, 
Australia, and James B. Kobak, J. K. Lasser and Company, 
NSOEA trouper. 

Lou Mann briefly outlined the activities of the association 
and its aim to provide better tools for management to work 
with in conducting their business. He told of the travels of 
the Troupe who gave of their time and talents to carry their 
informative messages to regional meetings across the countrv. 

Trouper James B. Kobak gave a condensed version of his 
talk on “The Relief of Sagging Surplus and Pallid Profits”. 
He posed the question of what the manufacturer can do to 
help the dealer to use modern methods to manage and run 
his business. He stressed the value of using the uniform ac- 
counting system which is designed to provide information on 
every important phase of the dealer’s business operation. 

Before introducing the guest speaker, Mr. Mann brought 
out that more and more stationery dealers are adopting open 
display selling fixtures in their stores. 

He asserted self-service and quick selection are the order 
of the day and more progress has been made in the last year 
than in the last twenty. 

He then introduced B. C. Robbins, promotion manaver of 
the Cellophane Division. E. I. duPont de Nemours and Com 
panv whose topic was, “Ideas to Help in Packaging for Self- 
Service”. He declared that one of the advantages of self- 
service selling is that it permits mass display and variety 
at a lower sales cost per employee. He went on to say that 
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shoppers’ desire is captured by an attractive package but that 
having aroused the shoppers’ interest, the package must do 
more, it must answer questions as to what it contains and 
other facts such as how good the product is and how to 
use it to best advantage. 

He pointed out that an increasing percentage of purchases 


is developed in the store, with some 70% at point of sale 
being sold by the package displayed. In stressing the ad- 
vantages of transparent packaging, he showed some samples 
to illustrate strength, cleanliness and packaging of logical 
units. 

To illustrate his talk a colored motion picture entitled: 
“Impulse Payoff” was shown. It depicted the arrangement of 
related items in a supermarket wherein suggestions prove 
valuable in sparking impulse buying and increasing sales. 

Before adjourning, Mr. Mann informed his listeners that 
plans are well under way for the NSOEA Convention. This 
year a model office furniture store will be on display and 
top grade speakers again will be heard. 





Luggage Manufacturers Convene, 
Re-Elect W. H. St. Thomas President 

The luggage, brief case and leather goods manufacturers 
of America recently closed their 17th annual convention and 
supply exhibit at the Sagamore, Lake George, N. Y., with 
the thought expressed by William H. St. Thomas, who was 
re-elected president of the group: “Let’s each one strive for 
individuality; without it we have no valid reason for being 
in business. Let’s all as individuals try to contribute some- 
thing to the economy in the way of new ideas. Let competi- 
tion be the catalyst that brings out the best in us.” 

Mr. St. Thomas, president of the leather goods firm of St. 
Thomas, Inc., of Gloversville, N. Y., reported the recom- 
mendations of the Board of Directors to the membership 
which included exploration of the questions of luggage trade- 
ins; installment plan selling; and the elimination of the “open 
stock” policy. 

Guest speakers at the meetings included Miss Estelle Ellis, 
Promotion Director of Charm Magazine; Bert Bacharach, 
men’s fashion writer and commentator; and Thomas B. Haire 
of Haire Publications. 

Miss Ellie called attention to the growing market of women 
who work, and the potential for the luggage and leather 
goods industry based on the magazine’s theme of “121 days of 
vacation each year.” Mr. Bacharach cited the progress of the 
industry’s public relations program. 

David Kilik of Mutual Brief Case Company in Newark, 
N.J., was re-elected treasurer of the association for a second 
term. New regional vice-presidents included Irving Diamond 
of United Luggage in New York City for the eastern area; 
Howard Bauman of the Enger Kress Company in West Bend, 
Wis., for the Midwest; and Leonard W. Katz of Crown Lug- 
gage in Baltimore for the southern area. 

Elected to serve for three years on the board of directors 
were Morton J. Bohrer of Amelia Earhart Luggage; Murry 
J. Brenner of Charles Doppelt & Company; Paul Platt of 
Platt Luggage; Irving Weiss of Friedman Brothers; and A. S. 
Wichtel of the Allied Luggage Corporation. Victor Pollok of 
Atlantic Products Corporation was elected to serve for one 
year. 

Plans for next year’s convention, stated Mr. St. Thomas, in- 
clude the possibility of a meeting to be held in the mid-western 
section of the United States. 
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BIG VALUE 


takes on New Meaning with 
these POPULAR PRICED 
Pace Setters! 


Sikes capacity for production economies .. . 
with all the advantages of Sikes acknowledged 
construction integrity . . . combine to make 
these chairs extraordinary values. 


Available in genuine Solid Walnut* with top- 
grain leather upholstery! 





$.F. — 184" O. W. — 23/4" 
H.B, — 174" $.D. — 1844" 
W. A. — 2044" 








They make perfect team-mates 
with many models of 


©) 


POSTURE 
CHAIRS 


such as 
4 X133RL X131YL> 











$.F. — 18'/,” $0. 16" 
H. 8. — 16!/5" 
0. W.— 18%" 


ndard Walnut Finish #1, there 
e A ting NEW FINISHES at No 
extra charge kestone Walnut Finish #2 and Sikes 


h #3 . . to meet the needs ot 


tHE SIKES COMPANY iunc., 34 cHURCHILL ST., BUFFALO 7, N. Y. 


Makers of Fine Seating for every Executive and General Office Use . . . Since 1859 
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Elect Ober Head of 
Merchants Group 

Ceril S. (Cy) 
Ober, past presi- 
dent of the Ex- 
ecutive Furniture 
Guild, and head 
of a chain of of- 
fice supply and 
stationery stores 
in Indianapolis, 
has been elected 
president of 
the Indianapolis Merchants Associa- 
tion. He previously had been a direc- 
tor of the group for several years, 
and outgoing treasurer last year. 

Well known in the office furniture 
business, Mr. Ober formed the Busi- 
ness Furniture Corporation, 112 E. 
Maryland St., in downtown Indian- 
apolis, in 1922. This firm has con- 
tinuously prospered so that it now 
occupies a building having 25,000 
square feet devoted to selling space 
(5,000 square feet*of Executive Fur- 
niture Guild merchandise) and a 
warehouse building having 50,000 
square feet. 

In 1932 Mr. Ober, with his broth- 
er, M. L. Ober, organized Stationers, 
Inc., 38 N. Pennsylvania st., in 
downtown Indianapolis, considered 
one of the leading stationery firms 
in Indiana. In 1945, Mr. Ober pur- 
chased Stewart’s, Inc., a book and 
stationery store organized in 1833, 
just 12 years after the first settlers 
came to Indianapolis. In 1950, Mr. 
Ober acquired another pioneer firm, 
the E. J. Gausepohl Luggage Com- 
pany, which he consolidated with 
Stewart’s, Inc., changing the name 
to Ober Book, Luggage & Camera 
Company, at 44 E. Washington 
Street. During the past few years, 
four suburban stores were opened in 
various areas about Indianapolis. 





Cc. S. OBER 


In addition to having served as 
president of the Executive Furniture 
Guild, Mr. Ober also is a past secre- 
tary and the present treasurer of the 
Guild. An attorney, he is senior mem- 
ber of the law firm of Ober, Tuohy 
& Gleason, Indianapolis. 

In addition to this, he has been 
active in the Republican Party, serv- 
ing as treasurer of the Marion Coun- 
ty Republican Central Committee 
from 1946 to 1950, city 
in 1947, and a member of the Board 
of Safety in 1945 and 1946. He is 
an elder and chairman of the board 
of his church, the Central Christian 


controller 
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Church. He and his wife have four 


children, five grandchildren.—AK 








- Bill Carrouth dis- 
plays catch in Oklahoma hunt, 


SNAKES ALIVE. . 


Rattlesnake Hunt 
Is Sport for Carrouth 

Participating in a rattlesnake hunt 
is the unusual pastime “enjoyed” by 
Bill Carrouth, floor salesman for 
Western Bank & Office Supply Com- 
pany, Oklahoma City, Okla. (The 
word “enjoyed” is used advisedly.) 

In the foreground of accompany- 
ing photo is Bill Carrouth with a 
“rattler” he has just captured. It 
was on April 17, 1955, when he par- 
ticipated in the one-day annual rattle- 
snake hunt, held in the Gypsum Hills 
near Waynoka, Okla. 

With a home-made snare, Bill cap- 
tured one “rattler” which measured 
a little over three and a half feet. 
It had eight rattles. 

Climax of the hunt was at the end 
of the day when all the “rattlers” 
were brought in and weighed, then 
taken to a snake pit, where they were 
displayed to the public. 

This hunt, which attracts people 
from nearly every state in the Union, 
serves a two-fold purpose in that it 
helps decrease these poisonous rep- 
tiles which kill many cattle in that 
area; as well as supplying a much 
needed venom for medical use. 

Mr. Carrouth reported that around 
1200 rattlers were caught in the hunt 
this year. 

“ll be right out there again next 
year,” he declared.—EVH 


Burman to Direct 
Polio Unit Drive 
Roger W. Burman. New York 


manager of the National Cash Regis- 








THERE 


ter Company, will serve as chairman 
of the Business Machines and Sup- 
plies Division in the 1955 Sister 
Elizabeth Kenny Polio Foundation 
fund-raising campaign. 

The goal campaign in Greater New 
York is $200,000 toward the overall 
eastern area figure of $554,000. The 
drive will be held through August, 

Mr. Burman, who has served 
in previous Kenny fund appeals, em- 
phasized that the need continues ur. 
gent in the battle against polio, de- 
spite recent scientific advancements. 


Central Lions 
Honor Hofherr 
Harry H. Hof. 


herr, president 
of the Kendrick 
Furniture Com.- 


pany and one of 
the best known 
office furniture 
dealers in Chi- 
cago, was signal- 
ly honored June 
16 with his installation as president 
of the Central Lions Club of Chicago. 

He succeeded Henry B. Witt in 
ceremonies during a luncheon at the 
Illinois Athletic Club. 

It was not the first honor bestowed 
on the likeable Harry. In past years 
he has been president of the National 
Office Furniture Ass’n and also head 
of the Chicago chapter of the same 
organization. One of his favorite 
hobbies is hunting. 


Reyburn’s Pomroy 
Heads Travel Group 


G. A. Pomroy 
Atlanta represen: 
tative of the Rey: 
burn Manuface- 
turing Co., Inc., 
Philadelphia, has 
been elected 
grand counsellor 
of the Georgia 
Florida council 
of The Order of United Commer 
cial Travelers of America. The coun: 
cil, which has about 4.000 members 
in the two states. elected Pomroy te 
head the two-state group at their re 
cent anniversary meeting held in At 
lanta, Ga. 
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America’s lowest-priced 
“quality” business chairs! 


Why sell your prospects “just any” chair? 
Today's aggressive competitive selling em- 
phasizes the importance of handling the 
line that offers more for the money. Com- 
parison will show that the WELLS “ARISTO- 







COMPTROLLER No. 224 
illustrated in elastic Naugahyde 


$62.40 











Send TODAY for colorful Co 








CRAT” Line offers just that! Here is a guest 
complete line of the most luxurious chairs 
ever presented. 
Write TODAY for complete details. 
. . » and don’t forget, WELLS PAYS THE 
FREIGHT! on shipments of 100 Ibs. or more. 
thick, comfortable receptionist 
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State of the Tudustry 


@ Fair Trade Wanted. One of the most illuminating 
surveys in regard to Fair Trade preferences has re- 
cently been completed by the Royal Typewriter 
Company, division of the Royal McBee Corporation 
W. H. Beckwith, sales manager of t! e portable de 
partment, reveals this letter, sent to all Royal port- 
able dealers: 

“Following the request of the board of directors of 
the National Office Machine Dealers Association to 
remove all Royal Portable models from Fair Trade, 
we asked our dealers this question: ‘DO YOU BE- 
LIEVE THAT ALL ROYAL PORTABLE MODELS 
SHOULD BE TAKEN OFF FAIR TRADE? 

“We received approximately 2,000 replies, the 
greater majority from tyr pewriter dealers. The over 
whelming vote favored ny Trading. Specifically, 
82% of the replies asked us to keep Royal Portables 
on Fair Trade in Fair Trad voted 
against Fair Trade. 

‘In accordance with this majority vote, we will 
not change our present Fair Trade policy on our two 
most popular models—Royal Quiet Deluxe (RA 
Model) and Senior Companion (RS Model). 

“Many dealers requested that a Rani sg Portable 
model be made available for promotion | purpose 
The Aristocrat (RB Model) is ideal for this, and we 
will remove it from Fair Trade in all Fair Trade 
states, effective May 26, 1955 

“We feel this promotion will meet the require 
ments of all of our dealers as expressed in their re 
plies to our questionnaire 


e ye and 18° 


@ Announce New Policy. Early in July, Royal Port 
able announced its intentions in regard to off-list 
selling. Said Sales Manager Beckwith 

“The widespread response to our Fair Trade ques 
tionnaire this Spring reflected the deep concern 
prevailing among most typewriter dealers, credit 
jewelers and department stores 

“We believe the manufacturer has an obligation 
to dealers who wish to push and promote his prod 
uct at a profit. . . 

“We will introduce in late August at an increased 
price a brilliant new line of spectacular color Quiet 
Deluxe Royal Portables . sold by us only to se 
lected dealers and the line > will be protected by us 
in every way which is fea sible and legal. . 

“This move is the firs step in a planned Royal 
Portable program to help the profit-minded dealer 
The reaction to this first step will be observed and 
appraised before the next step is announced.” 


nm 2 
oy 
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@ What Prompted Survey? The Royal survey was 
decided upon when the following telegram was re 
ceived from the National Office Machine Dealer 
Association: 

“Inasmuch as the Fair Trade prices under various 
state Fair Trade laws have not been effectively en 
forced the board of directors of National Office 
Machine Dealers Association hereby request that 
you remove from your Fair Trade contracts all your 
models of portable typewriters. Letter r 
our general counsel in New York, N.Y. A moti 
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o forward this telegram to you was overwhelmingly 
passed today by the said board of directors at its 
regular mid-year meeting in Fort Worth, Tex.” 

This telegram was dated Febr uary 28. Royal im- 
mediately took action to poll its dealers and Mr. 
Beckwith commented: 

“Incidentally, we believe it is a fine thing for 
dealers and manufacturers to exchange ideas as 
freely as possible on important questions. The best 
policies are those which mutually benefit dealers 
and manufacturers and we welcome the advice and 
judgment of our dealers on matters of dealer inter- 
est. 

The dealers were polled on two questions: 

I am in favor of Fair Trading. I do not believe 
that all Royal Portable models should be taken off 
Fair Trade 

I am against Fair Trading. I believe that all 
Royal Portable models should be taken off Fair 
Trade 


@ Mutual Action Needed. The National Office Ma- 
chine Dealers Association, concluding a record- 
breaking convention in Denver, welcomes the idea 
developed there of a manu facturers committee. 
Growing consciousness is found today of the inter- 
dependence of dealer and manufacturer, the realiza- 
tion that the two segments of the office machines in- 
dustry cannot expand without co-operation. 

The National Stationery & Office Equipment Asso- 
ciation has progressed well with three divisions— 
dealers, manufacturers, and field division or traveler 
members. NOMDA can do well to chart itself along 
a similar course and likewise NOFA (National Office 
Furniture Association) needs the advice and counsel 
of man iacharets if it is to be a growing organiza- 
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Page 12. Business Gifts for Businessmen. Here's a section 

opening the way to profitable sales for the office equipment 
j dealer. It's Christmas in August, a colorful 
j ilating vista of what can be done profitably to tap 
often undeveloped part of the market 

Page 31. The National Hic xe Machine De Association, 

concluding a cord-breaking convention in Denver, has 

elected David ko of New York City as new president 


Here's a page of late news from the convention, to be fol- 
lowed next month with a photographic report 

Page 142. NSOEA has ended its series of regional conven- 
tions. Office Appliances presents rith any photo- 


the full story ol 
onvention 


graphs, of these sessions. In addi 
the Stationers Guild of Canada 
Page 86. Can a dealer successfully sell 
tion equipment for a new local hotel? 
I and the full story, on how ' 
Inc., furnished the new Statler Hotel offic 





tional organiza- 
; proof that it 
2lsey & Sons, 


ana 
Here 
W.E. Ke 
es in Hartford, Conn 
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Make him “QU/CK ON THE DRAW” 
this Christmas with 


Oxford PENDAFLEX' 


REG, U.S. Pat, OFF. 








Personal Filing Gifts 


Yes, when he needs filed papers in a hurry, 
Pendaflex makes him “quick on the draw’’! 





No better business gift for the business man 
than a Pendaflex personal file, 
for use at his desk, at home, or on the road. 


To get your share of this big gift market, 
remind your trade in your window and counter 
displays, and when you make outside calls, 
that your store is the natural stop to buy 
Oxford Pendaflex filing gifts — 

protected profits, respected name. 





CARRYFILE-Traveling executive doesn’t 
shuffle for the papers—he is “quick on the 
draw” with Carryfile. 





DESK DRAWER FILE—Executive on the DESK TOP FILE — Executive anywhere 
phone keeps no one waiting—he’s “quick keeps papers under lock and key, always 
on the draw” with requested data. ready for the “quick on the draw” treat- 


ment that only hanging folders can give. 





OXFORD FILING SUPPLY CO., INC. <27den Sty; N.Y, . 
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Show a prospect any other desk of comparable quality. Then show him one of Morval’s new 

Saddle Walnut desks—and watch his eyes light up. Wouldn’t yours? Before he saw just another desk. 
But when you show him Morval he sees a desk with an executive jook—at a Clerical desk price. 
Rich-looking duotone colors— Russet Brown top or Beige if he prefers . . . smart, new Saddle Walnut 
body... and a price tag 8% to 20% lower than competitive desks of comparable quality! 


Your sale is made! Other striking Morval color combinations (10 in all!) . . . Palomino, Birch, 





Natural, Coral Oak or Pearl Walnut bodies, with Russet Brown or Beige tops. 
IF YOU’RE INTERESTED in this salesman’s dream come true, write for literature and 


selected territory availabilities. 


Office Furniture 


MORVAL CORPORATION, HERKIMER, N.Y. 
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Elect New Officers in 
Sperry, Rand Merger 


Gen. Douglas MacArthur has been elected chairman; James 
H. Rand, vice-chairman and vice-president; Harry F. Vickers, 
president and chief executive of Sperry Rand Corporation fol- 
lowing consummation of the merger of Remington Rand Inc., 
and Sperry Corporation. 

The election of the executives took place at the initial meet- 
ing of the new board which followed incorporation of Sperry 
Rand in the state of Delaware, concluding step in the merger. 
John Sanderson was named vice-president and Bernard O. 
Reuther vice-president and treasurer. 

Mr. Vickers announced that the board has determined the 
fiscal year of the new corporation will end March 31. Sperry 
Rand, he said, will function with two main divisions—Reming- 
ton Rand, Sperry—with no change in operations of existing 
subsidiaries and divisions. Headquarters of the new corpora- 
tion is at 30 Rockefeller Plaza, New York City. 

Common shares of Sperry Rand are being issued in the ratio 
of 3% shares for each common share of Sperry Corporation 
and two for each common share of Remington. 

Preferred stock of the new company is exchangeable on a 
share-for-share basis with Remington Rand preferred. 





Herman Price Gives Up Eagle 
Managership, Stays as Director 

Herman Price, general manager of the Eagle Pencil Com- 
pany for more than a quarter century, is giving up active 
management of the company but will continue as vice-presi- 
dent and director, it has been announced by Alfred C. Berol, 
president. 

In his announcement Mr. Berol said that Eagle owed Mr. 
Price its “position as the world’s largest manufacturer of 





ROLF THAL 





DAVID PRICE 


HERMAN PRICE 


quality pencils.” He added that “this flourishing business, vir- 
tually world-wide in scope, is the result of the brilliant fore- 
sight and sound administration of Mr. Price.” 

Mr. Price will be succeeded as general manager by Rolf J. 
Thal, his associate for thé past 20 years and in recent years 
assistant general manager of the company. Mr. Thal has been 
active in the domestic operations of the company and has 
figured importantly in the development of Eagle’s export 
business. He has also been a key figure in the development of 
company manufacturing facilities in England, Canada, Mexico 
and Australia. 

Mr. Berol said that the direction of Eagle’s marketing ac- 
tivities would continue under David E. Price, general sales 
manager. 


Opens Branch Office in San Antonio 

Bennie J. Smykal has opened a branch office of the Smykal 
Office Supply Company at 1010 Navarro St., San Antonio. 
Tex. Headquarters are in Austin, Tex.—JHR 
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Top Brand OE Retailers Sought 

Office equipment and stationery stores doing outstanding 
year-round promotion of manufacturers’ brands to the public 
again have the opportunity to qualify for national Brand 
Name Retailer-of-the-Year awards, it has been announced by 
Henry E. Abt, president of Brand Names Foundation, Inc. 

Details about the 1955 competition disclose that up to’ five 
office equipment stores will be in the group of award winners 
to be honored at the Brand Names Day-1956 dinner on Wed- 
nesday, April 18. 

Winners in the eighth annual competition will be selected 
by a panel of exactly 24 judges representing firms which 
were honored as Retailers-of-the-Year in their fields at last 
April’s Brand Names Day. Harold W. Clopp of H. W. Clopp, 
Trenton, N. J., winner of the 1954 top plaque in the office 
equipment and stationery field, will serve as a judge. 


Underwood Shift at Top 


Level; Farwell President 


Philip D. Wagoner, chairman of the board of Underwood 
Corporation, announced recently the election of L. C. Stowell 
as chairman of the board and Fred M. Farwell as president. 
Mr. Wagoner, who has been president and then chairman of 








F. FARWELL 


L. STOWELL 


P. WAGONER 


the board since 1918, continues as a director, a member of the 
finance committee and chairman of the executive committee. 

After 17 years with Dictaphone Corporation, where he be- 
came president in 1927, L. C. Stowell joined Underwood as 
executive vice-president in 1936, becoming president in 1945. 

Mr. Farwell, 48, was executive vice-president and a director 
of S. C. Johnson & Son, Inc., of Racine, Wis. A graduate of 
Yale’s Sheffield Scientific School, 1928, he began his business 
career with International Business Machines Corporation in 
1928. He moved up through the ranks to positions of sales 
manager of the electric accounting machines division in 1935, 
branch manager in Washington, D. C. in 1946, and vice- 
president of the I.B.M. World Trade Corporation with head- 
quarters in Rio de Janeiro, Brazil, in 1950. 

During World War II, Mr. Farwell-was special staff assistant 
in the Ordnance Branch of the Office of Production Manage- 
ment and later was vice-president and general manager of 
the Munitions Manufacturing Corporation of Poughkeepsie, 
ae 

He served in the U. S. Army, entering as a private and 
leaving with rank of major in 1946. He becomes a director and 
a member of the executive and finance committees. 

Mr. Wagoner will serve actively as chairman of the ex- 
ecutive committee. Mr. Stowell is a member of Underwood's 
executive and finance committees. 

Underwood markets accounting machines, punched card 
equipment, adding machines, typewriters, office supplies and 
a line of electronic computers under the Elecom trade name. 
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INVINCIBLE FILES 


ser the pace tor More Sales... Bigger Profits 





Wore Sates with “ Business-Engineered” features 


Advanced design and construction features make it easy to sell 
Invincible tabulating files. Features like the ball-bearing rollers 
that makes the drawer open and close at a finger’s touch... “easy- 
out” trays that can be removed quickly for desk work . . . positive 
locking compressor that adjusts to any location in the tray... 
and many, many more. Small wonder Invincible tabulating files 
sell faster than any other line you can carry. 


Sigger Profits from “only-through-dealer” sales 


Under this sales policy, we sell only to you — there are no 
company-owned branches or retail outlets to take customers 
away from you. What’s more, Invincible is pre-sold in a 
dramatic nation-wide advertising program .. . with all 
inquiries directed to you. 

So — display, stock and sell Invincible tabulating files. 
See how this “business-engineered” line means more sales, 
more profits for you. Write today for details. 


INVINC DL: 


Office equipment for better business living “r- - 
meving 7 wi - removal of file trays. Simple spring 
CIBLE METAL FURNITURE COMPANY ® Manitowoc, Wisconsin stop locks trays back in place. 


In Coneda: A. R. DAVEY COMPANY LIMITED, Factory Representative 
175 Bedford Road, Toronte 5, Canada 
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Monroe Calculating Displays 
Machine Progress in Capital 

Monroe Calculating Machine Company, Inc., producers of 
figuring and accounting equipment, unveiled a big display of 
early handmade calculating machines which are the forerunner 
to the modern high-speed desk computer coming from the 
production line. The exhibit was in Washington, D.C. From 


See ARTMENT OF COM 
¥ PATENT OFFIC 


dding to the inde strial 


wr overtaking fhe 





AST AND PRESENT. . . TOP——Commissioner of Patents Robert 
C. Watson (right) personally presents a patent grant to 
Fred R. Sullivan, president of the Monroe Calculating Machine 
Co. BELOW—Mr,. Sullivan (center) and Leona Haughton ex- 
plain the mechanism of a 1875 calculator to Secretary of Com- 
merce Sinclair Weeks. 


the first patented Baldwin calculator of 1875 embodying the 
rotary-type principle to the newest fully-automatic with auto- 
mation, the month-long display sponsored by the Patent Office 
was held in the lobby of the Commerce Department Building 
from June 7-30. 

In accepting a patent grant at opening ceremonies, Monroe’s 
President, Fred R. Sullivan, pointed out: “Such high-speed, 
fully automatic figuring would be impossible today without 
the Patent System. By protecting the ideas of individuals, the 
Patent System encourages inventive genius to create the kind 
of products that have made ours the most productive nation 
in the world. Figuring machines have enabled the American 
businessman to save millions of dollars and to market better 
products at lower cost. Such machines could not have reached 
their present degree of excellence without the incentive afforded 
by the Patent System.” 

Monroe demonstrated automation at the exhibit with a robot 
controlled automatic calculator computing the astronomical 
number of patents which could be issued in the next 25 years 
based on the present day rate of applications received. 


New Kelsey Directory Out 

The 10th and 1955 edition of the Kelsey Directory re- 
cently has come off the press. The informative guide, put out 
by W. E. Kelsey & Sons, Inc., 634 Asylum Ave., Hartford, 
Conn., covers a wealth of office equipment, supplies and thei! 
respective manufacturers, handled by the concern. 





NSOEA Exhibit a Sellout 


The 1955 convention and exhibit of the National Sta- 
tionery & Office Equipment Association is a sellout. 

That plesant news became a fact with the recent announce- 
ment that 97% of the 460 exhibit spaces had been disposed 
of by June 15. The convention, which takes place Oct. 1-5 at 
the Conrad Hilton Hotei in Chicago, provides the largest an- 
nual showing of stationery, office furniture, and office equip- 
ment held anywhere in the world. 

Attendance at the past two exhibits exceeded 10,000 and 
hopes are high that this year’s affair will exceed that figure. 
Exhibits are restricted to the products of the manufacturers 
who are members of NSOEA, and 55% of the space is 
devoted to stationery and office supplies, 45% to office furni- 
ture and equipment. 

Exhibitors numbered close to 370 on June 15. 





Underwood Picks Up Option 
on Site for Big, New Plant 

Underwood Corporation has taken the first major step 
toward realization of a projected expansion program, includ- 
ing construction of an industrial park containing one of New 
England’s largest and most modern manufacturing plants. 

This was announced by L. C. Stowell, president of Under- 
wood, upon acknowledging a one-year option on a 420-acre 
tract of land located in Hartford’s South Meadows section. If 
purchased, the area will cost $250,000. 

Carleton F. Sharpe, Hartford city manager, delivered the 
option tc E. R. Baines, Underwood vice-president who handled 
the company’s negotiations, in a brief ceremony in the Munici- 
pal Building. 

According to Mr. Stowell, the action climaxed many months 
of study by Underwood Corporation to determine the opti- 
mum location and conditions for its planned expansion. The 
company, which manufactures a complete line of business 
machines, has conducted its typewriter operations in Hartford 
since 1901. Its Capitol Avenue plant, with 23 acres of floor 
space, is the largest typewriter factory in the world. 

“The tremendous growth potential of our business makes 
enlarged and more efficient manufacturing facilities necessary. 
We are literally growing out of our old home on Capitol 
Avenue,” Mr. Stowell said. “An industrial park of the type 
planned will enable us to accelerate our product development 
program, and to assure standards of performance of the 
highest quality to our customers.” 

The projected plant, Mr. Stowell said, “will have the most 
up-to-date facilities, which will contribute to increased ef- 
ficiency in production and to the greater welfare and comfort 
of our employes. A number of problems, many of an engi- 
neering nature, remain to be resolved. As yet we have no 
definite architectural plans, but we are exploring the construc- 
tion of a large, one-story structure.” 

The Brainard Field-South Meadows site is located on New 
England’s main traffic artery, the Wilbur Cross Highway, 
about three miles southeast of the center of Hartford. 





Open New Firm in Oklahoma City 

City Office Supply, Inc., Oklahoma City’s newest office 
equipment firm, was opened recently by Sam Watson, Hugh 
B. Bush, and James D. Grout, all well known in local station- 
ers’ circles. The store has two entrances—322 N.W. Second 
St., and 323 Couch Drive. 

The new office furniture and supply store is featuring Globe- 
Wernicke steel furniture and filing supplies, Imperial Desk line 
of wood furniture, Harter chairs, Sikes chair line, Ohio alu- 
minum chairs, Berger steel items, Anderson & Hickey steel 
files, Cramer metal chairs, B. L. Marble chairs, Techniplan 
supplies, Wilson-Jones loose leaf forms and binders, Cook & 
Cobb expansion files, American Carbon & Ribbon company’s 
typewriter supplies, Eberhard-Faber pens and pencils, Ennis 
Tag & Salesbook company’s line, H-O-N steel line, and numer- 
ous other top products. 

The firm also buys and sells used office furniture; maintains 
a complete supply department; and a service department is 
available—EVH 
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“THEY WILL BE HAPPIER, I know, when they buy furniture 
upholstered in genuine leather. And a happy customer, 
of course, is a customer who will return with more business.”’ 
That is the opinion of Mr. Pomerantz, and it is a sound idea. 
Genuine leather upholstery gives you more profit, and it gives your 
customers more satisfaction. It saves them money in 
upkeep, and practically eliminates replacement costs. 
It is the most impressive upholstery material they can own... 
The Upholstery Leather Group has prepared a booklet 
and a movie giving interesting facts about genuine leather. 
Check the coupon for details, and send it in today! 






Richard D. Pomerantz, President 
A. Pomerantz & Company 
Philadelphia 2, Pa. 







omen at 


Daley gonna huts va 


*American Leather Manufacturing Co. 
Newark, N. J. 

*The Ashtabula Hide & Leather Co. 
Ashtabula, Ohio 

*Bianchard Bros. & Lane 
Newark, N. J. 

*Eagle-Ottawa Leather Co. 
Grand Haven, Mich. 

*Garden State Tanning, inc. 
Pine Grove, Pa. 
Good Bros. Leather Co. 
Newark, N. J. 

*The Lackawanna Leather Co. 
Hackettstown, N. J. 

“Radel Leather Manufacturing Co. 
Newark, N. J. 






THE UPHOLSTERY LEATHER GROUP, INC. 
141 East 44th Street, New York 17,N. Y. Dept. OA-! 


Please send me more details about the upholstery leather movie. 


Please send me a copy of “All about genuine leather...” 
| am under no obligation, of course. 


WN 
’ 





Firm nome 








Raser T Co Adéren 
Ashtabula, Ono 


* Suppliers of finished leather State 


City Zone 








141 East 44th Street, New York 17, N. Y. 


THE UPHOLSTERY LEATHER GROUP, INC, 
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@ That’s how key men in companies throughout 
the country have voted. They’ve given Lyon five 
times more first choice votes than any other manu- 
facturer! And more than the next thirteen manu- 
facturers combined! 


Those are the findings of a nationally known research 
organization that asked executives in 5,000 companies 
this question: 


“If your company were in the market for steel 
equipment such as steel shelving, lockers, work 
benches, shop boxes, etc., what manufacturers 
would you consider?’’ 


Your nearest Lyon Dealer offers the world’s most diver- 
sified and most preferred line of quality steel equipment. 
(A few are shown below.) Equally important, he can 
show you how to get the most out of steel equipment 
in terms of time, space and money. 


LYON METAL PRODUCTS, INC. 


General Offices: 828 Monroe Ave., Aurora, Ill. 
Factories in Avrora, lll. and York, Pa. 





STEEL EQUIPMENT 
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EMPHASIS ON G/W .. . Two views 
showing part of the interior of new 
store of Long’s Office Equipment Co., 
Bridgeport, Conn., illustrating the em- 
phasis placed on displaying Globe- 
Wernicke metal office equipment and 
accessories. 


Long’s New Store 
Attracts Interest 


Long’s Office Equipment Company re- 
cently moved from a warehouse set-up 
to a new store with large display win- 
dows located at 1337 Stratford Ave., on 
busy U.S. Route | in Bridgeport, Conn. 

Throughout the store, Ray Long has 
placed emphasis on displays. For ex- 
ample, his own office is a partitioned 
Globe-Wernicke Techniplan unit which 
is also used for a selling display. Mr. 
Long reports that store traffic has great- 
ly increased and many “lookers” are 
now becoming customers. 

The new store is about 30 x 65. Walls 
are in maroon and tan flat colors. 

This Globe-Wernicke dealer is show- 
ing more than 90% G/W equipment 
and supplies in his showroom. Norman 
Dupuis is store and office manager and 
Jack Clemence is handling outside sales. 

One of the firm’s top layouts recently 
was that done in the New York sales 
office of Warner Brothers Company of 
Bridgeport. Warner’s called in Mr. Long 
in the capacity of professional office lay- 
out consultant. 








50 Years of Eureka Specialty Growth: 
Red Schoolhouse to Industrial Plant 

In announcing a million dollar expan- 
sion program, James H. Dunham, presi- 
dent of the Eureka Specialty Printing 
Company of Scranton, Pa., called at- 
tention to the firm’s humble beginnings. 

Eureka was founded 50-odd years ago 
in a small abandoned red schoolhouse. 
Now, after 50 years of experience in 
solving the specialty printing problems 
of American Industry, the little red 
schoolhouse has grown into a giant-sized 
operation with 150,000 square feet of 
manufacturing and warehousing floor space in two plants; one 
located in Danville, Ill., the other in Scranton, Pa. 

And now there will be a 20,000 square-foot addition to 
the Scranton plant. The new facilities will feature the latest 
innovations in lighting, air handling and materials handling. 
These improvements will enable Eureka to meet the ever-in- 
creasing demand for its products which include trading stamps, 
coupons, certificates, fund-raising seals, labels, tags and sta- 
tionery items. 

The firm takes special pride in handling all phases of a trad- 
ing stamp or premium campaign and in finding the most ef- 
ficient and economical answers to these highly specialized pro- 
motion problems. With its new expansion program underway, 
Eureka looks forward to rendering even better service to its 
many loyal customers. 





J. H. DUNHAM 
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Complete Burroughs-Todd Move 


The Todd Company, Inc. formally became a wholly-owned 
subsidiary of Burroughs Corporation June 10 when officials of 
both companies consummated the acquisition agreement at 
Detroit. 

Final legal arrangements and signing of documents fol- 
lowed approval of the acquisition plan by Todd stockholders 
at a meeting June 3. Under the terms of the agreement, stock- 
holders of the Todd Company will receive one and one-third 
shares of Burroughs stock for each share of Todd stock held. 
There are 350,000 shares of Todd stock outstanding. 

Announcement of the proposed acquisition was made on 
May li by John S. Coleman, president of Burrough Corpo- 
ration, and George L. Todd, president of The Todd Company. 

The Rochester company will maintain its own identity and 
continue its own research, manufacturing and marketing or- 
ganization. Officers, management and personnel will con- 
tinue in the same capacities. 





Hunt Missing Olivetti Machines 

Dictation-Systems, Inc., 3012 University Ave., Minneapolis, 
Minn., has notified the Olivetti Corporation of the disappear- 
ance from their offices of the following numbered Olivetti 
machines: five printing calculators Nos. 855377, 867938, 
875332, 901793, 901811; automatic carriage printing calculator 
No. 913648, duplex/21 adding machine 2878, lexikon 80/30 
standard typewriter. 
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Increase your 
sales volume | 
and profits with 











HASKELL’S 


















































LD-6491-91 
With Elevator Mechanism 
in Typewriter Pedestal 
(Available in right or left hand) 


Geld nnsve GIVES YOU... 

HANDSOME GUQGeL STEEL LINES 
WITH MANY QUALITY FEATURES YOU WOULD 
EXPECT ONLY IN HIGHER-PRICED LINES 







MAIL TODAY | 





Here is a handsome desk with an eye toward sales! A desk you will 

be proud to recommend and one that any customer will be proud = ————— —— ——— 
to own. It’s only one of Haskell’s budget-steel secretarials—and | 

typical of Haskell’s “L’’-Luxury quality—the kind that rolls up | HASKELL, INC. 

volume sales . . . fast! Mail coupon for details. | 303 E. Carson St. 


| Pittsburgh 19, Pa. 


Please send literature and price list. 
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TTT YOUR PIONEER STEEL BUDGET LINE 


a 5 DESKS #© TABLES #© ACCESSORIES 
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Kelsey Equips 
New Statler 
Hotel Offices 


@ THE SKYLINE AND future of 
Connecticut’s Capital City have been 
bolstered with the rising of the ultra- 
modern, $7 million, 16-story Hotel Stat- 
ler. 
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As soon as plans were announced that 
a Statler Hotel would be built in Hart- 
ford, W. E. Kelsey, Sr. and his son AI- 
bert went to New York City to see an 
executive of the Statler Holding Cor- 
poration regarding the equipping of its 
offices. They pointed out that, as two 
of Hartford’s Insurance Companies, 
Aetna Life and Travelers, would finance 
the building of the 455-room Hartford 
Statler, it would be fitting to have its 
equipment needs furnished by local sup- 
pliers. This theme of local buying was 
adopted and carried out wherever pos- 
sible. 


ie 
‘oon 


g 





STATLER HOTEL. . . of Connecticut, furnished by local firm. 


alle. 








After another visit to New York City V4 + <3 i DY 3 7 a D | % 4) 4 ya S. 
by Mr. Kelsey and his son, and subse- N bas 
quent visits by the Statler executives to 3 : rhity 
the Kelsey showrooms in Hartford, it Hit i? ans ees 
was decided that the W. E. Kelsey & Toit ay uiewaat 
Sons, Inc. should equip the offices of this 
new hotel. 











The high quality lines of merchandise 
featured by, and the unsurpassed reputa- 
tion of the 36-year-old Kelsey firm was 
no doubt a determining factor in its 
choice. 





The executive offices were furnished 

in wood furniture by the Standard Fur- 
niture Company and wood chairs by ' 
B. L. Marble Chair Company. The gen- THE SUPPLIERS . . . W. E. Kelsey & Sons, Inc., Hartford, Conn. 
eral offices were furnished with Security 
Steel Equipment Corporation TD-30 line 
of single and double pedestal flat top 
and secretarial desks, Harter steel chairs 
and Security Steel filing cabinets. 


In the reception area Harter high pos- 
ture chairs were used. In addition to the 
executive and general offices, Supreme 
Steel Products wardrobe and storage cab- 
inets were used for storage of uniforms 
and linens. Steel shelving by the Andrew 
Wilson Company was furnished for var- 
ious storage supply rooms. 


Frank P. Morse, the genial general 
manager of the Hartford Statler has 
expressed his complete satisfaction with 
this equipment and says he and his staff 
enjoy working with it. 


Many good wishes have gone to Mr. 
Morse and the Statler organization on 
their new Hotel in Hartford, Conn. and 
congratulations to W. E. Kelsey & Sons, 
Inc. also of that city, on a fine selling 
and supplying job. STATLER GENERAL OFFICES . . . Furnished in steel by the Kelsey firm. 
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‘Columbia Carbon Ribbon: 
Keep Us In Good 


Standing With 
Bxecutives” S 


says - 
WALTER RUED 

5. G. Adams Com: 

St. Louis te 


COLUMBIA RIBBON AND CARBON MFG. CO., INC. 
258 Herb Hill Road, Glen Cove, N.Y. 


Send the booklet 
“Carbon and Ribbon Reference Manual." 


RIBBONS + CARBONS 
DUPLICATING SUP 


! 
t.. 








Wilson Jones Employees Frolic, Golf 

Employees of Wilson Jones Company of Chicago enjoyed 
a day of fun and golf at the sixth annual outing sponsored 
jointly by the Wilson Jones Company and the Wilson Jones 
Men’s Bowling League on June 18 at the Fox Valley Country 





1. Robert Renn, Joseph Ritter, Ralph Bierwirth, Sr., Ralph Bierwirth, Jr. 

2. Arrangements Committee: Howard Schacke, Vern Von Boeckmann, 
Mike Eligass, Fred Minds, Otto Jason, Harold Klos. 

3. Al Claps (back to camera), Ben Schlosser, John Buckley, Ralph Kuhn, 
Arvid Peterson. Partly obscured at extreme right, Ed Rieser. 

4. H. Janacek, R. Ventrello, J. Etchingham, E. Kempinski. 


Club at Batavia, Ill. The day was a beauty and the affair drew 
a crowd of 96 of whom 65 took a whirl at trying to whip 
par and the remainder entertained themselves at cards and 
telling tall tales. 

Winner of the low gross trophy was Ed Rieser with a neat 
card of 82. He was closely pressed by Dick Barbrick who 
turned in 85. Two special trophies were hung up for the 
first time, one for the longest drive and the other for the 
closest approach shot on a 165 yard hole. 

Katz Henek proved to be the muscle man with the driver 
while accuracy honors with an iron went to John Kalesky. 


TAPS ... Smiling 
Tom Ingram, repair 
expert with Horder's, 
inc., of Chicago, for 
the past 35 years, 
has “hung up his 
shinglel"’ Tom, along 
with his wife Grace, 
also a Horder vet, 
will tour Florida 
seeking the perfect 
spot for their new 
home. 








NBS Reflects Vast Growth of 
Duplicating Equipment Field 


The growth of the duplicating and reproduction equipment 
industry can be measured, in part, by the growth of exhibits 
of this kind in the National Business Show, according to 
Rudolph Lang, Managing Director. 

“Last year,” Mr. Lang states, “an impressive representation 
of these products was one of the notale features of the Show. 
The interest of smaller businesses in ‘quick-copy’ methods was 
evident in the inquiries of thousands of visitors. Some of the 
exhibitors in this field reported more leads last year than they 
had ever experienced before. 

There is every indication, according to Mr. Lang, that this 
year’s Show will introduce new major equipment for this 
rapidly expanding market. Already represented, with more 
than two months to go until Show opening, are the leaders 
in this field. The largest annual display by the major equip- 
ment producers and suppliers of auxiliary equipment will once 
again be a feature of the Show. 

A survey recently made of reproduction and duplicating 
operations in private firms in New York City indicated a 
tremendous growth in this field over the past five years. Mr. 
Lang added: 

“The field, itself, and its representation at the National 
Business Show, has grown almost to the point where the crea- 
tion of a special section may be necessary for the display of 
this equipment and associated supplies.” 

“Discussing the Show in general, he said that space in the 
69th and 7lst Regiment Armories in New York City, where 
the National Business Show will be held from October 24th- 
28th, was more than 87 per cent sold, twenty per cent ahead 
of the same time last year. 





Winds Up 35 Years With Marchant 

: A 35 year record of loyal service was 
toasted on June 14 as Marchant Cal- 
culators, Inc., Oakland, Calif., paid trib- 
ute to one of its executives, Harry C. 
Peterson, assistant sales manager. He 
joined the firm only 10 years after its 
founding. 

For his oustanding contributions to its 
progress, Mr. Peterson was honored with 
a banquet at the Athens Club of Oak- 
land. He was presented with a handsome 
sterling silver tea service as a gift from 
Marchant associates in the home office and field sales offices 
throughout the United States and Canada. 

President Edgar B. Jessup said: 

“Much of Marchant’s long record of success in calculator 
sales has been inspired by Harry Peterson’s complete devotion 
to his work.” 

Mr. Peterson joined Marchant June 14, 1920. He has 
risen from assistant cashier to his present important post. 

A native Californian, he was born in the mother lode 
town of Towle. He and his wife now live in Berkeley, where 
they have reared two sons and a daughter. 





H. PETERSON 
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Taking the cue from King Midas...we gave 


this Victor STAPLER 


the "GOLDEN TOUCH" 










The VICTOR Gold Plated STAPLER 


is styled to glorify the desk of any executive. It’s the perfect gift for the man 
who seems to have everything. 

It’s smart... it’s sophisticated . . . it’s useful . . . it’s long-lasting. Smart sta- 
tioners will reap big profits by suggesting the VICTOR Gold Plated STAPLER 
for every gift occasion. 

Beautifully packaged to retail at $7.50 each. Special combination luxury 
package, Blue velvet lined, containing Gold-Plated Victor and 5000 Gold 
Plated Standard Staples at $10.00 retail. Usual discounts to the trade. We SF 
guarantee that the recipient of either of these beautiful gifts will feel a depth 
of appreciation far out of proportion to their nominal cost. 





VAIL MANUFACTURING COMPANY 


subsidiary—E. H. HOTCHKISS CO. 
CHICAGO 19, ILLINOIS 















900 EAST 95TH STREET 
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BEAUTIES ALL... Top row (left to right): Karen Jorgensen, 
Jacqueline Shields, Barbara Dunbar, Ann Wilson, Imogene 
Williams. Bottom row (left to right): Terry Armstrong, 
Nancy Shea, Pat Fowler, Peg Reed, Erma Pasque. 


Finalists Announced in 
Nat’! Blank Book Contest 

The National Blank Book Company, Holyoke, Mass., mak- 
ers of Eye-Ease record keeping forms, has announced the 10 
finalists in their annual “Miss Eye-Ease Selection”. 

Designed as a salute to the millions of attractive office 
employees in American industry, the “Miss Eye-Ease Selec- 
tion of 1955” has drawn thousands of photographic entrants. 

The judging of the finalists was done on the basis of at- 
tractiveness, neatness and business-like appearance by a panel 
consisting of Mrs. Kathleen Berger, Dean of the Chandler 
School for Women, Boston; William Nelson, Associate Per- 
sonnel Director, John Hancock Life Insurance Company, Bos- 
ton; and Paul O. Shields, The Reuben H. Donnelley Company, 
New York. 

Each finalist will receive an award of $200. Cash prizes of 
$100 also will be awarded to the 10 stationers’ salesmen 
whose names are on the entry forms of the finalists. 

Selection of the final winner, “Miss Eye-Ease of 1955”, will 
be by vote of National dealers. She will receive an additional 
$1,500 and her sponsoring stationer salesman an additional 
$500. The final winner will be announced in September: 

The 10 finalists and the 10 winning stationers’ salesmen 
follow: 


MISS EYE-EASE FINALISTS 


Peggy Reed, Russell-Miller Milling Co., Minneapolis, Minn.; 
Karen J. Jorgensen, D. K. MacDonald & Co., Inc., Seattle, 
Wash.; Ann Wilson, Mountain States Tel. and Tel., Phoenix, 
Ariz.; Terry Armstrong, Moser Realtor Co., Dallas, Tex.; 
Erma Pasque, Mountain View Dairies, Inc., Long Beach 13, 
Calif. 

Imogene Williams, Billy Mitchell Village, Inc., San Antonio 
11, Tex.; Jacqueline C. Shields, Stanley L. Gedney, Jr., East 
Orange, N. J.; Pat Fowler, Delta C & S Airlines, Atlanta, Ga.; 
Nancy Marie Shea, Robbins & Myers, Inc., Springfield, Ohio; 
Barbara J. Dunbar, Bendix Aviation Corp., Pacif. Div., New 
York 17, N.Y. 


WINNING SALESMEN 

Al Elie, Miller Davis Co., Minneapolis, Minn.; George 
Ruggles, Ruggles, Inc., Seattle, Wash.; Roy Mason, PBSW 
Supply & Equip. Co., Phoenix, Ariz.; Robert C. Brashear, 
Suggs Office Supply Co., Dallas, Tex.; Dick King, Columbine 
Stationers, Long Beach, Calif. 

Fred Webster, Maverick-Clarke, San Antonio, Tex.; Mr. 
Yeager, Yeager’s, East Orange, N.J.; Jack Ball, Ivan Allen 
Co., Atlanta, Ga.; R. E. Kavanaugh, Garrigan’s Inc., Spring- 
field, Ohio; Max Finger, Simax Stationery Co., New York, N. 
: 2 





Snap-Easy Plant in New Quarters 

The Arthur J. Garvin Press, manufacturer of Snap-Easy bus- 
iness forms, has moved into a new 40,000 square-foot plant on 
Route 75A. At the same time Dick Schneider has been named 
Dallas district sales manager with offices in the Suburban 
Building at 5526 Dyer St—JHR 
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NSOEA Whipping Program 
into Shape for Big Show 


Information recently released on the 1955 Convention and 
Exhibit of the National Stationery and Office Equipment As- 
sociation lists three prominent speakers and three important 
clinic sessions to date. 

A. Boyd Campbell, President of the Chamber of Commerce 
of the United States, and President of the Mississippi School 
Supply Company, the parent of Office Supply Company with 
branches in six Mississippi towns, will address the first day’s 
session October 3. 

A companion speaker for the first day is Robert Kazmayer, 
World Travelers, lecturer and commentator on world events, 
who will talk on U. S. Business and the Changing World 
Picture. They will be joined by Leonard Wilcox of Roberts 
Printing and Stationery Company, Hutchinson, Kan., president 
of NSOBA, who will give his report on the Association’s year’s 
activities. 

Clinic sessions will cover: 

The Health of the Business Executive, a forum conducted 

by world famous medical authorities. 

Office Furniture and Accessories conducted by Ken White, 

nationally known designer. 

Inventory and Turnover, a discussion by Dr. Ralph De- 

Armand Cies, research consultant. 

A bonus feature of the 1955 Exhibit will be a complete 
model store illustrating the modern approach to the sale of of- 
fice furniture and accessories. The store, designed by Ken 
White, will be fully stocked and on display in the Normandie 
Lounge at the Conrad Hilton, headquarters of the Convention. 

Headquarters of NSOEA are located at 740 Investment 
Building, Washington 5, D. C. The executive vice-president is 
Paul E. Burbank from whom further details may be secured. 
Dates of the convention are Oct. 1-5, with the exhibit opening 
on Saturday. 





Health Items Appoints Patterson 

Health Items Company, stationery division, has announced 
the appointment of Pat Patterson of the Patterson Sales Com- 
pany, 3710 Grosvenor Rd., Cleveland, Ohio, as sales repre- 
sentative in the Fifth District, NSOEA. Mr. Patterson stated 
he also would represent Stark Calendars in the same district. 








‘ ~ ad A 
IT GETS YOUR NUMBER! . . . Stanley M. Babson, general 
manager of The Bates Mfg. Co., points out to Mr. and 
Mrs, Bill McDade (and not forgetting Billy, Jr.,) how 
easily Dolly Faas assembles the Bates numbering ma- 
chine. The scene occurred at a special open house for 
employees which drew more than 400 guests. 
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Home you § 


Last Christmas, more dealers than ever dis- 
covered that holiday shoppers are quick to 
buy Stationery and Office Supplies... often in sur- 
prising volumes . .. whenever these items are 
packaged and promoted as Christmas Gifts! 


Many of the items that you regularly stock and sell 


are appreciated by everybody, young and old, as 
gifts they can use and enjoy throughout the year. These Popular Wilson Jones Items 


j ior Make Ideal Gifts for: 
Here’s why it will pay you bigger profits to pro- 


mote your regular merchandise as gifts this @ Business Men and Women 
Christmas: @ Students and Professional People 
© Homemakers 


@ Youcan offer items within whatever price range 

" your customers prefer. 

- @ You and your salespeople are familiar with and 
know how to display, promote and sell the 
items you handle the year around. 





Daily Reminders 
and Diaries 
@ You save the investment in special holiday 
merchandise, and avoid the need for clearance 
sales to get rid of left-over seasonal stocks. 


@® You get your full mark-up and profit. 





Desk Calendars 
and Memo Packs 








Hobby and Home ¥ 
Record Books 









Brief Bags 
Ring Binders and Zippits 
and Memo Books 


| Family Budget Books and Files 
Desk Classifiers 
\ Winson Jones 


209 S. JEFFERSON STREET + CHICAGO 
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A RIBBON WINNER ... One of the most 
beautiful floats entered in the Annual 
Rose Festival floral parade in Portland, 
Ore., June 11 was this one by the J. K. 
Gill Co., of Portland. The float portrayed 
Jack London's famous book, ‘‘Call of the 
Wild” and featured an Eskimo igloo and 
all the trimmings including two pretty 
girls and three handsome Samoyed 
Siberians. The girls were Anne and Mary 
Gill, twin daughters of Mark Gill, secre- 
tary and treasurer of Gill, The float won 
a ribbon in its division. 





TIME FOR A CHANGE... Morris Israel, 
owner of The Typewriter Shop in Port- 
land, Ore., featured the Tippa portable 
typewriter recently in an eye-catching 
display. He used a life-size doll to rep- 
resent a baby in a bassinet with the 
slogan, “‘Time for a Change’’. The dis- 
play, according to Mr. Israel, sold about 
100 typewriters and won a special story 
in the Portland Oregonian. 











AN APPLE FOR THE TEACHER. . . theme 
is used by Haines & Essick, Decatur, Iil., 
in a Back to School window. School sup- 
plies are attractively displayed and ap- 
ples are scattered throughout to add to 
the motif—BW 
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THE TYPEWRITER 


» 
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ADDING MACHINES 
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A WARM-UP DRILL... Arnot-Jamestown 
Div., Aetna Steel Products Corp., sent its 
Kansas City, Mo., sales team through a 
practice session at the Continental Hotel 
there recently. Present to hear the latest 
developments in the company’s line of 
products are, sitting clockwise, left to 
right: W. J, Evans, Barco Office Equip.; 
D. R. Dahlin, Fiddlers, inc.; Joe Kilgore 
and H. E. Cook, Brown ITrsft. and Stor.; 
G. K. Desmond, Arnot-Jamestown; K. S$. 
Ruge. L. H. Martin and K. Rahberg, 
Thatcher, Inc., Topeka, Kans.; E. F. Short, 
W. W. Sprout, W. D. Shearer, and W. H. 
Wallace, Barco Office Equip. Standing is 
R,. F. LaCour, educational director, Arnot. 

(Montgomery Foto Service, KC) 
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Your 
customer's 
GIVEAWAYS wy 
can mean ¢ 


FOR YOU with 


Ganhordls now DESKETTE SET 






















Silk-screened for good-will! use. 
NOW, you can offer colorful, permanently silk-screened 
DESKETTE SETS at a quantity price attractive to your 
customers, their emblem, slogan or sales message a 
tasteful but eye-compelling part of their gift. The set 
comes complete with weighted base, two bottles of 
Sanford's Penit Ink, Feed cap and pen with 22 carat gold- 
plated nib with iridium tip, typical of expensive desk sets. 
Handsomely boxed, ready for wrapping or distribution. 


Influence your salesmen to tap the extra-profits market 
in customer's gifts. 


They have entre to these extra sales—and they will 
enjoy selling the Sanford Deskette—the good-will gift 
that's a/ways used—a/ways exposed—a/ways selling for 
your customers. 


Sanford's DIP PEN DESKETTE ("a page with a dip’’) 
should not be confused with ordinary “specialty mer- 
chandise.” It is a handsome durable desk set that retails 
nationally for $1.95. Special prices for quantity allow it to 
compete favorably with items in the $1.50 price class. 





WRITE FOR 
QUANTITY PRICES 
° 

MODEST SILK- 
SCREENING CHARGES 
. 







See How You Can 
Cash In! 


SANFORD INK COMPANY .- BELLWOOD, ILLINOIS 
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Utility Supply Company 
Enters Wholesale Field 


The Utility Supply Company of Chicago has announced its 
entry into the wholesale distribution field claiming methods 
and innovations as yet not introduced in this industry, al- 
though proven successful in other fields. 

To service dealers in the Chicago area, a “self-service” 
method of selling will be utilized. It will be possible for a 
retail dealer to visit Utility headquarters where thousands of 
items in standard packages on open shelves will be ready to 





HARRY HECKMAN 


M. E. WOLF 


be picked up and checked out in modern super market style 
— no delays, no high overhead! Thus, the dealer in turn will 
be in a position to serve his own customers quickly, efficiently, 
and economically, say officials M. E. Wolf and Harry Heck- 
man. 

In conjunction with this sales room, a large private park- 
ing lot will be at the dealer’s disposal. Also as an aid to local 
stationers, modern fully equipped display rooms will be main- 
tained featuring complete lines of office machines — type- 
writers, adders, duplicators and calculators — as well as a 
complete display of steel and wood furniture, the products of 
America’s leading manufacturers. These sales and display 
rooms will be ready on or about September 1, 1955. 

In addition this new Utility wholesale distribution is 
planned to appeal to all dealers in the progressive Midwest 
of America. A complete new price list showing wholesale 
costs in varying quantities will embody an entirely new con- 
cept of competitive pricing. Every effort will be made to as- 
sure the distribution of this list being confined solely to recog- 
nized dealers in the stationery field. 

With the realization that their dealers success is their own, 
Utility plans to make available to them the “know how” which 
they have acquired in the operation of their own chain of re- 
tail stores throughout the downtown business district in 
Chicago. 

The officers of Utility Supply Company state they are en- 
tering this field as a result of a thorough investigation of all 
phases of the industry. They believe “that the time has arrived 
in the office supply and equipment field as it has in so many 
other lines where the wholesale distributor is of paramount 
importance. The number of items in the line has grown so 
large, and many are so complex that the smaller stationer 
finds it prohibitively expensive to carry many of these prod- 
ucts in stock, or to order small quantities direct from the 
manufacturer. The cost of the issuance of numerous purchase 
orders, the transportation charges, delays involved, and the 
smaller discounts received makes such buying practice eco- 
nomically unsound. By permitting the smaller outlet to group 
his orders for miscellaneous items, a decided savings is ef- 
fected, and thus the wholesale distributor plays a role of true 
importance to the whole industry.” 

The announcement of the new Utility Supply Company 
wholesale division coincides with the 50th anniversary of that 
firm as well as the recent removal to 641 W. Lake St., in 
Chicago. At that location, space exceeds 120,000 square foot, 
permitting a new and aggressive expansion program. In addi- 
tion to the new wholesale department catering to dealers 
throughout the Middle West will be the establishment of a 
chain of franchise stores along the lines now sponsored by 
large national organizations in other fields. While Utility’s 
growth during its first half century has been one of the suc- 
cess stories of the industry, it is their hope that the next few 
years will see the emergence of a far greater institution. 
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SCHOLARSHIP PAYS OFF .. . LEFT—Joseph M. Hogan (right) 
of the Frankford Typewriter Co. in Philadelphia, accepts U.S. 
Savings bonds from L. C. Stowell, president of Underwood 
Corp., as F. R. Dellitt, dealer division sales manager, looks on. 
Mr. Hogan sold the qualifying first prize portable to the win- 
ner of Underwood's scholarship essay contest. RIGHT—L, C. 
Stowell, Underwood president, presents $1000 check to Frazer 
Morton, Lehigh University sophomore who won first prize in 
scholarship contest. 


Underwood Rewards Young Scholars 

A Lehigh University sophomore, newly arrived from Scot- 
land, and a pretty 16-year-old Baytown, Tex., high school girl 
were named top winners in Underwood Corporation’s nation- 
wide scholarship contest. Twenty-six awards were made in 
the essay competition designed to promote the new Underwood 
portable typewriter line. 

First prize of $1,000 went to Fraser Morton of Philadelphia, 
Pa. Presented with a check by Underwood President L. C. 
Stowell, he plans to use the money to help complete his col- 
lege education. 

Second place in the contest which asked portable typewriter 
buyers to tell “Why I like my new Underwood” was Lynn 
Sylvester, Baytown, Tex. 

In addition to the first and second cash prizes, four third 
prizes of $100 savings bonds each and 20 more prizes of $10 
each were awarded. 

At Philadelphia, Joseph M. Hogan, of the Frankford Type- 
writer Co., sold the qualifying first prize portable to receive 
a $500 bond. Miss Sylvester’s lucky machine was sold by Mrs. 
Betty Mahassey, saleslady at Foley’s in downtown Houston. 

Robert Krygier, 13, newspaper carrier for the Detroit Times, 
was one of the four $100 bond winners. 

Others who captured $100 bonds were: Donna Belle Martin, 
16, of Mount Vernon, Wash.; Phyllis Goldman, 14, of Waban, 
Mass., and George D. May, 28, of Atlanta, Ga. 

The youngest essay writing victor was seven year old Sally 
Ann Benard, of New Orleans, while the eldest winner was Mrs. 
Lillie C. Sevigne, who at the age of 70 still finds typing a 
pleasure. Both Miss Benard and Mrs. Sevigne won $10 awards. 








3 “ita Ey _ <= ; tad ial 
YESTERYEAR AND TODAY .. . Pau! Huss and Phil Pratt of 
Southwestern Stationers, Santa Fe, N. M., drew on local color 
for inspiration for their colorful furniture window display. In 
the center of the vivid desert scene they placed a modern 
Sturgis posture chair to contrast the rigors of pioneer days in 
the old Southwest with the luxury and efficiency of today. 





OA-8/55 





SHE’S TAKING NOTICE 


-». instead of giving it! 


AND NO wonpeR!: She can do a full day’s work . . . at top efficiency. . . with minimum 
fatigue . . . thanks to her Art Metal Correct Seating Posture Chair. Here's why: 


1. “TILT ACTION’’ SEAT: The greatest comfort feature ever offered in 


any office chair...exclusive with Art Metal in aluminum chairs. The seat tilts, but the user's 
feet remain squarely on the floor, eliminating the discomfort of cramped muscles. 










2. “LIVE ACTION’”’ BACK: Self-adjusting back “gives” when user ‘eans 


backward. The “‘Live-Action’’ back follows the inclination of the spine and maintains sup- 
. P P 
port at all times. No hand adjustment required. 


A LIFETIME OF SERVICE is built into every aluminum posture chair. Superior features of 
Art Metal construction include these and many more — 


Hardened aluminum frame with 
anodized and varnished aluminum sur- 
face. Natural satin finish is permanently 
resistant to stains, scratches and marks. 
Will not smudge white clothing or 
shoes. 


Welded tubular construction... 
gives extra strength, smooth rounded 
corners. 


One-piece aluminum base con- 
struction is strongest made...combines 
styling with utility. 


Permanently lubricated swivel bearing 
never needs oiling. 


Easy-rolling plate-type rubber casters reduce 
floor wear... give extra-long life. 


ART METAL CONSTRUCTION COMPANY 
JAMESTOWN 4, New YORK 


@ One-chair triais tead 
to major saies 


Let any secretary try an Art Metal 
Correct Seating Posture Chair 

for a few days. She'll lean back and 
r-e-l-a-x...see what comfort really is. 
There’s no surer way to 

clinch a sale, and naturally all her 
fellow-workers want one, too! 





For 67 years 
the halimark 
of the finest 
in office 
equipment 
and systems. 


Correct Seating 
Chairs for every 


office work station 





© 105s 4. » 
GENERAL OFFICE AND EXECUTIVE DESKS - CORRECT-SEATING ALUMINUM OFFICE CHAIRS - FILING EQUIPMENT - WABASH FILING SUPPLIES - POSTINDEX VISIBLE INDEX CABINETS AND SYSTEMS 
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“A lot of lamp 






to retail at $14.75” .. 


@®ee 
DAZOR Flexible-Arm 4 


Fluorescent Desk Lamp 


The trade is saying it with orders and repeat orders: “This 
new Dazor is a lot of lamp at the price.’ With it dealers have 
a fresh approach to office prospects—individual lamp users 
and purchasing agents alike. If you shop the competition (as 
many of your customers do), we think you'll agree that this 
combination of Dazor quality, two-tube lighting and brilliant 
styling is what you’ve been looking for in a full-sized fluores- 
cent desk lamp at a popular price. 


Check the flexibility, color selection and other features of the 
new Model No. 1000 at the right. Then we invite you to 
contact your Dazor Distributor promptly to arrange your 
part in this profitable lamp-selling operation. If you need 
the distributor’s name, write to Dazor Manufacturing Corp., 
4481-87 Duncan Ave., St. Louis 10, Mo. In Canada address 
Amalgamated Electric Corporation Ltd., Toronto 6. 












6 6eq 





ANOTHER QUALITY FIXTURE 
BY THE MAKERS OF 


Dazor FLOATING LAMps 


FLUORESCENT and INCANDESCENT 


96 


%* $14.75 is the Eastern Retail 
Price, applying east of Denver 
and El Paso. The Western Re- 
tail Price is $15.75, applying 
to Denver, El Paso and points 
west. Prices do not include 
tubes. For Industrial User Prices 
and Dealer Costs, consult your 
Dazor Distributor. 





Model No. 1000 
Features That SELL 


Takes Two T8 15-Watt Tubes 


Dazor-Patented 
combination switch and starter 
assures positive action 


Twin Flexible Arms 
allow light to be positioned 
easily, 8 to 14 inches 
above desk surface 


Choice of Two Finishes— 
statuary-bronze or gray baked 
enamel over bonderizing 


Rigid 202” Reflector 
is .035 drawn steel 


Base is Zinc Die Casting 
with felt-aluminum 
base plate 


On and Off Buttons in Base 
9’ Heavy Thermoplastic Cord 
Underwriters Approved 


DISTINCTIVE LIGHTING 
for the 

General Office 
Governmental Office 


Executive Office 


Reception Room Librory 


Hotel Room Student Room Den 







Patented and 
Patents Applied For 
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Appointments... 


Advanced by Underwood 


Matthew E. Meek has been appointed 
national sales manager of Underwood 
Corp.'s typewriter division, heading up 
sales activities for the electric, manual 
and retail portable machines. He was 
formerly assistant to the president and 
had joined Underwood in 1948. 





Clary Promotes Munoz 


The promotion of Paul Munoz to the 
position of assistant export manager 
has been announced by Clary Corpora- 
tion. He joined the export department 
of the business machines manufacturer a 
little over a year ago. 





Heads Lipton Mfg. Publicity 


Arthur £—. Shapiro has been appointed 
assistant to the president in charge of 
publicity and advertising of the Lipton 
Mfg. Co., manufacturers of automatic 
and manual tape dispensers and mois- 
teners. Mr. Shapiro also assumes pro- 
motion duties of the Flash Box Opener 
Co., New York City, manufacturers of 
safety knives and the Flash box opener. 





Elected to Old Town Board 


Emmett L. Tabat has been elected to the 
board of directors of Old Town Corp. Mr. 
Tabat joined Old Town in April of 1955 
as vice-president in charge of sales and 
research. He was formerly general sales 
manager of the A. B. Dick Co. 





Scribe Selects Taggart 


Rodger Taggart has been named assist- 
ant national sales manager of Scribe 
Corp., which is the national sales organ- 
ization for the Permoflux Scribe mag- 
netic dictation systems. Previous to join- 
ing Scribe, Mr. Taggart was with Bur- 
roughs Corp. for six years. His head- 
quarters will be at the main Scribe 
Corp. offices in Chicago. 








Tension Adds Salesman 


Eddie Wood has been added by Tension 
Envelope Co. of Kansas City, Mo., to its 
representation in western Oklahoma. He 
was for the past two years city sales- 
man with Bartlett Safe & Desk Co., 
Oklahoma City. Mr. Wood began his 
business career in 1948 with H. Dorsey 
Douglas, Inc., office equipment firm of 
Oklahoma City.—EVH 


Arnot-Jamestown Appointee 


Ray LaCour has been named educational 
director for Arnot-Jamestown division, 
Aetna Steel Products Corp., manufactur- 
ers of modular office furniture. Mr. La- 
Cour's duties will take him traveling 
throughout the United Stetes and Can- 
ada with the Arnot Road Show, a 
lecture-demonstration course for dealers 
on the subject of office layout and 
Planning with Arnot products. 


OA-8/55 


























aw 
SN 


_\ 








Nd FI hy 


Wo N 


f° 8 








Ten-second efficiency test 


for your customers 


Here’s a quick test to try on your office manager 
friends. Show it to them! 


~< 
m 
nn 


Does your office have: 


® pock-marked floors? 
scuff-tracks near desks? 
banged-up furniture legs? 
worn-out rugs? 

screeching furniture? 
inoperative casters? 





ooooog| 
oooo00|% 


Even one “yes” answer is worth doing something 
about. Something like letting quiet-rolling, easy- 
swivelling Bassick “Diamond-Arrow” casters lay 
the ground-work for increased office efficiency. 
Their soft-rubber or hard-phenolic plastic treads 
provide safe, sure floor protection. 

Don’t forget, though, to make sure you're well- 
stocked with the Bassick casters this test calls for. 
The Bassick Company, Bridgeport 2, Conn. Jn 
Canada: Belleville, Ont. 











For tubular-base chairs For metal-base chairs 
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look to | Appointments... 


Columbia Raises Vet 


Columbia Ribbon & Carbon Mfg. Co., 
Inc., has announced the election of 
Howard M. Trowern as vice-president. 


Mr. Trowern, well known throughout the 
industry, joined Columbia in 1909 work- 
| ing in the various departments of the 
| factory. Upon completion of his World 


War I service, he was appointed export 
CARBONS... RIBBONS 





manager and in 1929 also made New 
York branch manager. He maintains of - 
fice at 58 W. 40th St., New York City. 





Promoted by Autopoint 


John E. Finney has been promoted to the 
post of Chicago district sales manager 
for the Autopoint Co., division of the , 
Cory Corp. Mr. Finney joined Autopoint 

in June, 1949. He became district sales 
manager for an eastern area and at the 
end of March, 1953, was named sales 
promotion manager for Autopoint in 
Chicago. 





Carbon Paper Picks Vet 


B. (Jack) Cooke recently was appointed 
western and northern Ontario repre- 
sentative for Carbon Paper Service 
Bureau, a division of Challenger Mani- 
fold Corp., Lid. He brings to the com- 
pany the experience gained during 30 
years in the field of carbon paper and 
duplicating stencils. He also will handle 
the Old Town duplicating machine. 








Heads Facit Ad Staff 


Albert J. Ackley has joined Facit, Inc., 
as advertising manager. Mr. Ackley will 
be in charge of advertising, sales pro- 
motion, public and dealer relations for 
the organization. He is spending a few 
weeks at Anderson & Cairns, Inc., Facit’s 
advertising agency, before establishing 
his headquarters at the company’s New 
York office. 





Leaders in 


AMCO's complete Autopoint Promotes Pollock 

Talcinohaidelaclelals The appointment of Lewis S$. Pollock as MATCHIR 
; - | assistant to the vice-president in charge 

relate Male)ele)ar Sify “4 ayy, of sales for the Autopoint Company, a MATCHID 
‘ a a division of the Cory Corporation, recent- 

for the office | ly was announced. Before joining Auto- A 

fetele(=1a-melaMeye 1 i-s- ee ' | point Mr. Pollock spent 8 years with 

| Brown & Bigelow as a salesman and 
folate! profits for you! a | field training executive. A 1940 grad- 


vate of Western Reserve University, he 
spent World War Il as an Air Force In- 
telligence Officer. In his new position, 
he will be the assistant to Roy W. Pot- 
ter. He will serve as a field supervisor 
with headquarters in Chicago. 





| 
| Promotions at Burroughs 
Send for Ulustrated | 


Edward Littlejohn (pictured) has been 
appointed director of public relations for 
Burroughs Corp., it was announced by 
President John S. Coleman. He formerly 
was associate director. At the same 
time, Mr. Coleman announced the ap- 
pointment of John L. Rose as associate "M 
director. He formerly was assistant di- y 


AMCO Catalog 


rector. Mr. Littlejohn succeeds William 


A. Durbin, who has resigned. Born in A 
> Sydney, Australia, Mr. Littlejohn now is 
AMERICAN CARBON PAPER MFG. CO. an American citizen. In 1945 he was hand 


appointed Australian vice-consul in New 


(ZF Mm CoO 





Factories at Ennis, Texas—Chatham, Virginia | York and in 1948 was assigned to the Australian Embassy in less 
Washington. Mr. Littlejohn joined Burroughs later that year. Perf 
Warehouses and Offices at Houston, Dallas, New Orleans, Mr. Rose joined Burroughs in 1953 as manager of the com- erie 
Birmingham, St. Louis, Denver, Los Angeles. | munications and publicity department and is a veteran news- comr 
paperman., 
appr 
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At last ....a line that is always up-to-date. 
Ideal for business gifts any time of the year. 


| SMEA ) pAFTED 


GIFT LINE 



















A New Kleer-Pak Binder 
“For Sales Presentation Use or 


as a Personal File” 


A place for clippings, photos, or pedigree pa- 
pers, testimonial letters . . . a file that every busi- 
nessman can use. No metal rings or fasteners to 
punch through cover ... something new — a flex- 
ible plastic ring that holds plastic leaves in perfect 
alignment. Cover is hand rubbed, pure vinyl in 
Rodeo Design. Ready for personalization. 10 by 
12 inches. 


No. R-10 with 10 Sheet Protectors 
No. R-20 with 20 Sheet Protectors 
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MATCHING GIFTS fou 
MATCHING NEEDS 
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: my Personal Portfolio FOR MORE SMEADCRAFTED 

: A carrying case that can be carried under the arm. Made of ITEMS ... TURN PAGE! 

s hand rubbed, pure vinyl, in Rodeo Design, with the new noise- 

- — <= ) 

n less Taylon plastic zipper . . . there’s nothing to catch or tear. 

< Perfect for carrying home papers and records. . . a favorite with 

“ commuting executives ... the perfect gift for the busy man. 11 by 
1 3 au 36 fede THE SMEAD MANUFACTURING CO., INC. 
approximately > inches. HASTINGS, MINNESOTA 

5 



















GIFS by smean cRaFTSME 


Gifts created by Smead craftsmen are not duplicated else- 
- where. Smead’s Leather-Like Material finish—Smead’s plaid 
finishes—Smead’s pastel finishes are the results of tested re- 
search, design and proven product appeal. 

In addition to this the utilitarian value and everyday use of 
each and every item shown on these pages makes them a re- 
minder of the giver’s thoughtfulness. 
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“Smead’s Desk Secretary” | 


The “Executive” is an expanding personal] 
desk file with a right hand index, tabbed for quick 
access. It has 10 subdivisions and is complee———= 
with identification tabs. Comes cellophane wrap.- 
ped ...individually boxed. Cover is made of pure 
vinyl, dark brown, in pig skin finish. 10 by 12 
inches. Indexed with gold colored tabs. 
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Smead’s 
"On The Street” Carrying Case 
in Leather-Like Material 


Here is an economical expanding wal- Material finish that stands up in aq 
let that doubles as a carrying case. It mate.... wipes clean with wet clot 
features the famous ““Glyd-Loc” fastener is unaffected by perspiration. Can b@ 
; eliminates frayed and rotting tie to carry an extra tie and shirt on 
cords, fuss and broken finger nails. Size trips. A commuter’s special. 

10 by 15 inches. Comes in Leather-Like 
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Smead’s Glyd-Loc 
snugly holds contents 
to any Capacity. 







PART CAPACITY 





Smead’s Expanding File in Leather-Like Material 


This Expanding File contains 21 roomy pockets indexed by alphabet. Leather- 
Like Material finish is unaffected by perspiration, humidity .. . can be washed clean 

. Outwears ordinary cover stock by 9 to 1. Comes in sizes 1014 by 444, 954 by 7%, 
1142 by 6, 12 by 10, and 15 by 10 inches, with and without flaps. 


Illustration of Actual Color and Grain of 
Smead’s Leather-Like Material 


21 POCKETS 
ALPHABETICAL 








eS —— el 














Smead’s Household File — 
“A Gift for any occasion” 


A time and money saver for the home . . . an expand- 
ing household file with a 3-way combination index... 
13 pockets divided alphabetically, monthly, or for use 
as an income tax or budget record file. Measures 9% 
by 74% inches and comes in green, blue or maroon 


plaid or in pastel daisy design. 


A Family Office In Every Home. 
Applies Office Efficiency To Household Records. 


W315-B (BLUE) 


W315-G 
(GREEN) 


W315-M 
(MAROON) 


W315-M 


aniniGd7/fJyqjAvaus SHL 








P315M (MAROON) 
P315B (BLUE) 
P315G (GREEN) 














Smead’s Pattern File L-513 Smead’s Recording File 


A gift for the homemaker . . . a ten compartment pat- 


tern file divided by pattern description . . . everything This expanding case has ten roomy compartments 


from “aprons’’ to “miscellaneous”. This expanding wal- 
let measures 9% by 712 inches and comes in maroon, 
blue or green plaid or bright pastel daisy design. The 
inner flap has a printed cross index of the patterns, the 


indexed both by numbers and by alphabet. Perfect for 
carrying seven inch recordings and tapes of your dic- 
tated mail. Upper flap of wallet is organized for use as a 
cross reference of titles. Expands to 8 inches. Size: 734 by 
7*4 inches. It’s especially attractive in Smead’s Leather- 
















pattern number and the name of the person for whom the 


pattern was used. Like Material finish. 
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SMEAD’S 
Smead’s Kwik-Twst Paper Hole Drills are the handy 


pressure operated drills that eliminate the mess of round 
oe paper cuttings. Cuttings travel up the plastic storage 
handle as drilling proceeds. Handy desk tool . . . fits in 


any drawer. Comes complete with template and instruc- 
tion sheet. This gift would be appreciated by office re- 
ceptionists, secretaries and the girl who does a multitude 
of jobs in a small office. Comes individually gift wrapped. 











e Portable 


e Convenient - ' / ya —— 
3 p——__ ATTRACTIVELY PACKAGED 








e No litter 





e No adjustments 
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Smead will furnish you with 


A. Window display material 


HERE IS HOW 
SMEAD WILL 
HELP YOU! 
WITH GIFT 
MERCHANDISING 


B. Inside the store display material 






C. Newspaper mats 





In addition to this, Smead will give 
you different ideas for arranging win- 
dow and aisle displays featuring the 
items in the ‘““Smeadcrafted Gift Line.” 







It is not necessary to confine the 
gift giving values of the “Smead- 
crafted Line’ to the holiday season. 
Every item shown in this brochure 





, 









may be featured as a gift very accept- 






able on any occasion, at any time of 
the year. 






SWAPS OUT STAPLES OF 


eS a ee 


r= 4 


STANDARD MEDIUM SMALL 


L\tC 


STAPLE REMOVER 


Whatever size the staple may be, the ACE Staple 
Remover will snap it out instantly! When remov- 
ing standard staples, you support the underside of 
the staple with a finger, place BOTH pairs of jaws 
centrally over the staple bridge and apply just 
enough pressure to close. Pulling upward is not 
necessary. Small and medium size staples require 
only ONE pair of jaws. Just place them in about 
the center of the staple bridge and press together. 
The same speedy, efficient removal occurs on 


STAPLE REMOVER staples of any size. Millions of ACE Staple Removers 
4 are giving satisfactory service all over the world! 
extracts staples easily 
end quickly without @ NEW DISPENSER DISPLAY CARD 


tearing paper or material Use it to your profit and advantage on count- 
ers and in windows. Holds 6 ACE Staple 


SAVE YOUR FINGER WAILS Removers. Always looks good regardless of 
how many are sold, since a picture of the 
Remover appears wnder each device. Your 
own experience proves this to be the most 
effective way to increase sales! Tell us how 
many you need. 


SOLD THROUGH DEALERS EXCLUSIVELY! 
PLETE LINE OF ACE STAPLING EQUIPMENT AT THE N.S.0.E. A. CONVENTION, CHICAGO, OCT. Ist thru Sth 











SOME OF THE STAPLING EQUIPMENT MANUFACTURED BY ACE 





ACE PILOT ACE STANDARD ACE scouT ACE LINER ACE CLIPPER ACE STAPLES 





ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE e¢ CHICAGO 
IN CANADA; ACE FASTENER (CANADA) LTD., 6705 UPPER LACHINE ROAD, MONTREAL 28 * 770 DU PONT STREET, TORONTO 4 
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sizes and prices meeting 
all figuring needs 


THE NATURAL WAY ADDING MACHINE * THE ADD-PUNCH MACHINE 





If you operate a supermarket... 
sell building supplies... , 
or have a real estate office — the Friden 
shows how you can make your best profit 


..ina range of 


THE THINKING MACHINE 
OF AMERICAN BUSINESS 


More BUSINESSES of every kind, every 
day, mechanize their figuring with the fully 
automatic Friden Calculator—for this reason: 
The Friden performs more steps in figure-work 
without operator decisions than any other 
calculating machine ever developed. Operator 
decisions (thinking plus motions) take time 
— much of which is saved by Friden figure- 
thinking. Time-savings on payroll, invoices, 
inventory, discounts, cost control—all business 
calculations—amortize quickly the cost of this 
machine. And operation is no problem: With 
only the simplest instructions anyone can op- 


erate the Friden. 


EASY TO SEE THE COST SAVINGS a Friden can 
bring your business. Ask your nearby Friden 
Man to show you some examples with your 
own figure-work. Friden sales, instruction and 











service available throughout the U.S. and the 
world. FRIDEN CALCULATING MACHINE CO., INC., 
San Leandro, California. 

© Friden Calculating Machine Co., Inc. 


> 


ITIdC 


THE AUTOMATIC CALCULATOR © THE COMPUTYPER 

















Appointments... 





Friden Appoints Manager 


Roy C. Renholts has been named fac- 
tory manager of the Friden Calculating 
Machine Company, Inc. He has been pro- 
duction manager for the past ten years, 
Mr. Renholts started with the company 
21 years ago as a drill press operator 
when Friden had a small plant in East 
Oakland. He became successively, spe- 
cial tool maker, experimental depart- 
ment foreman and then production man- 
ager. He has been instrumental in de- 
veloping many cost-saving production 
ideas. He lives at 72 Palo Seco Court, 
Oakland with his wife and two children. 



















































G-W Promotes Kelly 


John J. Kelly has been appointed dis- 
trict representative for The Globe-Wer- 
nicke Co. in New Jersey, Delaware, and 
southeastern Pennsylvania, the territory 
covered for many years by veteran 
Stanley Wright who recently retired. 

Mr. Kelly (pictured) joined G-W in 
March 1953 as a salesman in the Sys- 
tems Division in the New York branch 








sales office. A year later, he was pro- a 
moted to manager which position he 
held until his current appointment. A 
navy veteran, he saw active duty in all 
three theaters of war. His headquarters 
will be 10-03 Arnot Place, Fair Lawn, 
N. J. 
Underwood Makes 2 New Managers ia 
- Underwood 
Corp. has  an- 
nounced the pro- 
motion of two of 
its personnel to 
branch manager- 


ships in reward 
for past perfor- 
mances. 

Arnold E. Gilles- 

pie, formerly type- : . 

A. GILLESPIE writer division Ww, HOSFORD 
manager in Wash- 
ington, D. C., has been promoted to branch manager of the 
Nashville, Tenn., office. He joined Underwood in 1945 as a 
typewriter salesman. His headquarters are at 213-14 Avenue 
N., where he will direct sales and service. 

William L, F. Hosford, typewriter salesman in Los Angeles, 
has been named manager of the Wilshire branch, Los Angeles. 4 
A graduate of Detroit Business University, he joined Under- 3 
wood in 1951. He is married and a veteran of World War Ii. 
His headquarters are at 6237 Wilshire Blvd. i 





a 


Borroughs Appoints District Sales Heads 


William Spittle and 
Bob Cody are new 
district sales man- 
agers of the _ Bor- 
roughs Mfg. Co. Mr. 
Spittle is assigned 
Michigan, Indiana, 
Ohio, Kentucky, West 
Virginia, western 
Pennsylvania and 
New York State ex- 
cluding New York 
City. Mr. Cudy man- 
ages Wisconsin, Min- 
2 ! airs nesota, lowa, Mis- 
WM. SPITTLE souri, North and BOB CODY 
South Dakota, Ne- 
braska, Kansas, Mon- 
tana, Wyoming and 
Colorado. 





























STORMS 


ma KEEPS PACE 
= eae Lip 
ELECTRIC 


TYPEWRITE 


... with the finest TYPEWRITER CARBONS 
...in many grades and finishes . .. made of high 
quality, silky-soft paper ...and coated with first 
grade, specially-formulated inks, to insure sharp, 
clean, easily read copies. 




























LPS 2 


Ss] pes > 











.. Glso First Quality RIBBONS... 


made to withstand the heavy pressures of the 
electric machines ...and which give sharp, clean 
impressions. 


Keep up-to-date with your customer's requirements 
for Carbons and Ribbons for electric machines. 
Write for complete information. 


= STORMS 


as @ 


onus SERVICE BUREAU 
eles, The Storms Service Bureau is. | 


atall ready to help you with special e C 

der applications of carbon paper, : | Vi % ; O RM ~ O 

ur Ul. inked ribbons and carbon rolls. : 7 is . 
You are invited to consult with 


Sore fy, neat cae STORMS BUILDING BROOKLYN 38, N. Y. 


obligation, of course. 


SS SS SS SS Sa aa eae ae 


H. M. STORMS COMPANY OA-8 
Storms Building, Brooklyn 38, N. Y. 


Gentlemen: We would like to know more about Carbons and 
Ribbons for electric machines. 


(1) Please send us complete information. 
C) Please send us a copy of your 1955 Catalog. 
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WESCO 
PRESENTS 


at - 


| Appointments... 






Ditto Boosts Selogie 


Ditto, Inc., has announced the appoint- 
ment of T. A. Selogie (pictured) to the 
post of assistant general sales manager of 
administration. The newly created berth 
| ds part of Ditto’s broad expansion policy 
| In the field of sales. Mr. Selogie’s duties 
will embrace those formerly handled by 
W. J. Biddle who has taken over the 
duties of district manager at Atlanta, 
Ga. Mr. Selogie, who previously had 
been controller, has served Ditto for 22 





years. 


STEEL 
suspension 


Pvt. & 






Royal Names Export Chief 


R. E. Jacoby, formerly assistant sales 
manager in the overseas division, has 
been named export administrator for 
the Royal McBee International Division. 
He has steadily advanced in his Royal 
career begun as a bookkeeper in 1921. 
He has made extensive visits to Royal 
dealers in South America and at the 
home office was directly responsible for 
the supervision of the operational func- j 
tion of the Overscas Division. 


It's introduc- 
tion time 
again here 
at Wesco— 
and we 
are plenty 





Promoted by All-Rite Pen 


proud of 

our latest Charles W. Richardson (pictured) has 
product. We can af- become assistant to the president of 
ford to be. Built with All-Rite Pen, Inc., moving up from his 


former position as sales manager. This 
move, along with the appointment of 
Bronson ‘‘Bud"’ Purdy as national sales 
, manager, is part of a general expansion 
Cap Cea? ae Sp” program which includes stepped-up na- 
ply, our new 2800 tional and trade advertising. 

suspension file will 
provide a lifetime 
of service. 

Best of all—the 
2800 is priced right 
for the budget con- 
scious buyer. It is the 
finest low priced sus- 


the skill and engi- 
neering background 
that only years of 





Heads Ditto, Inc., Finance 


Scott Harrod has been named vice- 
president of finance for Ditto, Inc., con- 
cerned with the financial aspects of 
Ditto'’s growth and future planning, as 
well as with the overall direction of the 
company’s financial division. He came to 
Ditto from Bell & Howell Co., where he 
served for the past several years as \ 
secretary and treasurer. 


F * A T U fe E % pension file avail- 


able today! 


Each drawer operates on 6 
steel bails and 4 absolute 
friction free rollers e Side 
locking type follower blocks 
e Full 28” depth e Inde- 
pendent frame work con- 
sisting of six vertical upright 
channels welded to cabinets 
sides with WESCO’S exclu- 
sive interlock weld e Full 
pan bottom on case e Su- 
per reinforcing torque bars 





Mosler Promotes Cronin 


George G. Cronin has been appointed 
manager of the Mosler Safe Company's 
retail sales division, a newly created 
post. He will be responsible for all 
phases of the firm's national branch op- 
erations and expected to give sales and 
administrative support to Mosler's in- 
creasing branch operations. Mr. Cronin 
joined the firm in 1947 after a four-year 





e Pleasing individualized ‘'Finger-Tip’’ Operation hitch in the Navy. He is a member of 
chrome hardware @ Plated the National Sales Executive Club. He, 
suspension slides e@ Re- New York Display and representative his wife, and their three children reside 
bound eliminator on all Arthur Gordon Co. Associated at 16 Rotunno Pl., New Rochelle, N.Y. 


206 Lexington Ave., New York 16, N.Y 
drawers ¢@ Heavy gauge California Warehouse & representative 
furniture steel @ F. C. Charles, 2436 E. 8th St Craft Gets Big Boost 


Los Angeles, California 
Texas Warehouse and representative A. T. Craft, assistant sales manager 


C. W. Kuse, 2414 W. Holcombe Bivd for the Midwest Division, has been ap- 

eae Say Cones pointed general sales manager of The 
McBee Company. He replaced E. H. Gib- 
son, who resigned. Mr. Craft will head: 
quarter in Athens, Ohio. He joined the 
company in 1946 as a salesman in the 
Detroit territory. Prior to the war, he 
had managed a family business, The 
Glouster, Ohio Press. After Army serv: 
ice, he sold the newspaper to join Mc 
Bee. He is a native of Glouster and ¢ 
graduate of Ohio University. 


wt aoe SF QUay, 
4 


> Miami Warehouse & representa- 
TSTERM MEG CoN * 


tive Mac Weiner United Office 
Furniture Wholesalers, 535 WN. 
W. 24th St., Miami, Fla. 












UVRORA. iit. 


WESTERN MANUFACTURING CO. 


AURORA, ILLINOIS | 
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sales 
has 





- for 
ision. 
toyal 
1921. 
Royal 
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func- 


9 out of 10 people 
Se 


OG) 
w+ a 
fir) | 


use the ‘Yellow Pages’ 
7A i Cara, GES ES 
IJATCS Se 


1 Oo when they’re ready to buy! 





vice- 
con- 
s of 





‘e he 
‘Ss as 


Such usage of the ‘Yellow Pages’ in telephone 
directories makes them a chief source of 
buying information in homes, offices and 
factories all over your community. 


So, when you advertise in the ‘Yellow Pages’ 
you’re putting your sales messages where they 





Find Your : 
| pletneeetinatee will do you the most good — right where 


whee prospects look when they’re ready to buy! 














ail “Yellow Pages’ 

_ If your business could be better, let the 
oa S ‘Yellow Pages’ help you make it better. 
1 the Advertisers of branded products are using this 


n the emblem to tell prospects how to find their dealers. 


The 
serv: 
1 Me 


~~ Why not take a closer look now at the ‘Yellow Pages’ for promoting your business? Call your 
local Telephone Business Office for the Classified Directory representative. He'll be glad to help. 
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Electrically welded 
heavy gauge steel 


construction helps 
you sell the... 


PARKER 
SLIDING 

DOOR 
CABINET 


3 CONVENIENT 
SIZES! 


6 SLIDING DOOR 
MODELS! 





STYLE 


72SL 
72SL-24 
42SL 
42SLG 
3OSL 
30SLG 


A NEW 
STEEL 
SLIDING 
DOOR 
CABINET... 
Write 

for our 
latest 
catalog. 








54 North 11th Street & 


features of construction... 
* No swinging Doors to block aisle space. 


° Adjustable shelves for Storage use or easily converted for 


Wardrobe use. 
* Shelves easily adjustable within cabinet. 
* Electrically welded construction throughout. 


¢ Shipped SET-UP ready for immediate use (no nuts, bolts 
to fuss with). 


* Heavy gauge furniture steel throughout. 
* Baked on Enamel finish in Grey, Green or Brown. 


¢ Doors operate on large roller bearings which have con- 
tinuous smooth operation. 





DESCRIPTION SIZE 
Steel Sliding Door, 72x36x18 
Storage or Wardrobe 
Steel Sliding Door, 72x36x24 
Storage or Wardrobe 
Steel Sliding Door, 42x36x18 
Storage 
Glass Sliding Door, 42x36x18 
Bookcase 
Steel Sliding Door, 30x36x18 
Storage 
Glass Sliding Door, 30x36x18 
Bookcase 


Available with lock on request 


It's a must for business concerns. Saves val- 
uable space . . . only one of its kind. Sell 
its many fine points—you'll profit! Sliding 
doors glide on ball bearings. Electrically 
welded. Four shelves adjustable every two 
inches. Available with lock optional to as- 
sure privacy. Available in baked enamel 


finish: Green, Gray, Grained Walnut and 
Mahogany. 


Parker Stee! Products, Inc. 


Brooklyn 11, N.Y. 











Sign Proclaims Bartlett's 

Sole Ownership of Company 

ae A new sign reading “Bartlett Desk & 
Safe Co.” has replaced one long familiar 
—"Cox & Bartlett Desk Co.” at 206 W. 
California St., Oklahoma City, Okla. To- 
day’s change in signs and a correspond- 
ing change in the firm name reflects a 
change in ownership that occurred about 
two years ago, when the Amiable Gus 
Bartlett became sole owner of the busi- 
ness he operated in partnership with 
William Cox for about 11 years. 

Gus Bartlett has been connected with 
the office equipment business since 1919 
when he started out with Star Safe & Cabinet Co., in Tulsa, 
Okla. He joined Remington-Rand Inc. at the time of the firms’ 
merger in 1925 and served three years as district manager, 
headquarters in Tulsa. 

Following his service with Remington-Rand in Tulsa, Mr. 
Bartlett came to Oklahoma City and joined Western Bank & 








GUS BARTLETT 





SIGN OF THE TIMES . . . A new sign at Bartlett Safe & 
Desk Co., 206 W. California St., Oklahoma City, Okla., 
signifies final changeover to a new firm name. 


Office Supply Co., then headed by the late D. W. Collins. 
When Mr. Collins resigned in 1929 as president of Western 
Bank & Office Supply Co. to form his own firm—D. W. Col- 
lins Desk Co.—Mr. Bartlett joined Collins and became secre- 
tary-treasurer of the firm. Early in 1940, he was named assist- 
ant general manager. Following the death of Mr. Collins in 
the fall of 1940 and the subsequent sale of the business Mr. 
Bartlett in June, 1941, became associated with Wigger’s Inc., 
where he managed the furniture and office equipment depart- 
ments. 

In April 1942, Gus Bartlett and “Bill” Cox formed their 
partnership to operate Cox & Bartlett Desk Co. About two 
years ago Mr. Bartlett purchased his partner’s interest but con- 
tinued to operate under the old firm name. Mrs. Betty Bartlett 
assists her husband in the office Work. 

The Bartlett company is exclusive distributor for Invincible 
Metal Furniture Co., Mosler Safe Co., Stanley Manufacturing 
Co., and others. 

Bartlett’s main store affords about 4,375 square feet of dis- 
play and office space, including a balcony space of about 875 
square feet. Also maintained is a warehouse at 109 W. Cali- 
fornia, which supplies 3500 square feet of storage-—EVH 





Joe Harris Opens His Own Business 

Joseph E. Harris, for 35 years with three companies in 
the stationery and office equipment industry, has opened his 
own business, Joe Harris & Company, 7239 Harrisburg Blvd., 
Houston 11, Tex. He was previously connected with the Mave- 
rick-Clarke Company, Clarke & Courts Co., both of Houston, 
and the Zac Smith Stationery Company, Birmington, Ala. 

Mr. Harris desires to hear from sales representatives and 
manufacturers who could serve his store. 
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in Gifts, the Trend 
is to Office Chairs! 


America’s business-gift market is booming! For- 
tune Magazine tabs the ’55 volume at $1.8 billion, 
up 700% since *49 ... with 85% coming in the 
final quarter. And office chairs are in the thick of the 
. now ranked fifth* 


among best sellers by office equipment dealers! 


battle for these extra profits . 


*OFFICE APPLIANCES Business Gifts Promotion Survey 


In Office Chairs, the 
Trend is to COSCO! 


This fall, Cosco offers your biggest sales opportunity 
in office chairs. Cosco Office Chairs are smartly 
styled, sturdily constructed, value priced . . . and 
prominently advertised in the pages of Fortune, 
Newsweek, U. S. News & World Report, and Business 
Week. So, in your promotion plans for the coming 


gift season, think of Cosco first. Your customers will! 


HAMILTON MANUFACTURING CORPORATION « COLUMBUS, INDIANA 
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MODEL 20-LA 
Conference Chair $27 50* 


MODEL 18-TA 
Executive Chair 











MODEL 60-Y 
Space Maker Chair $1050* 


























MODEL 15-F 


Secretarial Chair $2995* Ny 


*Zone | retail prices 





Feature Nationally Advertised 
Orie 


LU5CT hairs 


It pays to give the customer what he's looking for 






COPR. 1955 














BRIEF BAGS 


PORTFOLIOS 
ZIPPER RING BINDERS 
ATTACHE CASES 


(that also maybe used as Week-End Bags) 


SALESMEN’S SAMPLE CASES 


A Nationally Known, Quality Line 


Ideal Christmas Gifts 
that Any Man will Use 
and Really Appreciate 





Priced to assure 
the Dealer of a 
Proper Profit. 






Get Your Copy 
of our 
New Catalog showing Complete Line 


CHICAGO SADDLERY CO. 


105 South Jefferson Street 
CHICAGO 46, ILL. 
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Ben Lapper Saves Pencils; 
It’s an Interesting Hobby 


The commercial stationery and office equipment industry is 
like a diamond with many facets, each one reflecting an im- 
portant and interesting part of the whole. Most people as- 
sociated with this field of endeavor are usually content when 
the business day is done to forget about filing cabinets, type- 
writers, desks and the like. Not so, Ben Lapper, a Long Island 
gentleman aptly nicknamed “The Mechanical Pencil King”. 

Ben, who has been a part of the industry for 41 years as a 
retail store manager, sales representative and window display 
master, has a unique hobby. He collects, and is now the owner 
of a most comprehensive collection of mechanical pencils. 

The collection started innocently enough. About 25 years 
ago Ben decided to work on an idea he had had to invent 
and market a repeater type of mechanical pencil. 

It was while doing research that he gathered together a 
number of domestic and foreign models to aid him in his 
work. At about the same time, he patented, manufactured and 
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INFINITE VARIETY ... of pencils intrigues a collector, 
Ben Lapper. 


7 
+. 





marketed a visible system of filing known as the “Wind-O-File”. 
This latter endeavor took up all his time and the pencils were 
shelved until a later date. 

Conscious realization that the pencils he had collected could 
be the beginning of an interesting hobby did not come about 
until his wife threatened to throw the “junk” out of the closet. 
It was then, on an evening about 25 years ago while picking 
through the “junk” that he realized that some of the pencils 
were works of art; that some came from foreign lands; that 
some were novelties; and that collectively they represented a 
chapter in man’s endeavor to perfect a finer, more satisfying 
writing instrument. His interest had been awakened. 

From that moment, the pencils and their acquisition, their 
proper cataloging, mounting on panels, polishing and research 
into their respective histories, took much of his spare time. 
There are more than 1,000 pencils, all mechanical, and all in 
perfect working condition, the oldest of which dates back to 
Civil War days. One of these made by a well known present 
day manufacturer of fine writing tools, represents the first 
mechanical pencil for which U.S. patents were issued. 

Among those in the collection are pencils from almost half 
the nations in the world, from this and the last century; pencils 
which are studded with semi-precious and precious stones, 
hand-carved silver and gold filigree; pencils as small as acorns, 
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Regna can print double cash receipts 


“sea ees oe. 
i 
-we @ sh @O Os @ © 
i ee ee ee ee ee 

LECECET 
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(one for store, one for customer). 





Cash Registers of Canada Ltd., 704 Notre 
eal, Que., and Business Equipment Ma- 
) St. W., Toronto, Ont. 


TINENTAL U. S.: Jorgen S. Lien, Box 507, 


/355 











anew concept of 
cash register design 


If there is one cash register which fully meets the performance and 
budget needs of all small and medium size retailers—surely it is 

the magnificent new Regna DeLuxe! A cash register . . . an adding 
machine ...a bookkeeping machine—it is ideally suited for the 
multiple functions of cash protection, cash-credit control and general 
figurework. Sturdy, precision-built, soft-spoken . . . virtually 
maintenance-free! And note the Regna’s trim, rounded styling: 

so elegant, compact, unobtrusive. Yet for all this versatility and beauty, 
the Regna is low-priced, within easy reach of the smallest storekeeper! 
New manual or electric models with through-colored Carbamide 

cases in green, ivory arid maroon. 











New square-shaped ‘‘sculptured” keys 
are far easier and faster to operate. 
Electrically and hand a 
A complete stock of Regna parts is located in ated models with or without 
service centers throughout the U. S. indication. 


Visible item indication shows clerk 
and customer individual items, total. 














Regna Cash Registers, Inc. 
175 Fifth Avenue, New York 10, N. Y. 
Gentlemen: 


Please send details and prices on the Regna Deluxe Cash Register 
plus information about becoming a Regna dealer. 








make 
JUSTRITE ENVELOPES 


your 
SHIBBOLETH* 


For Quality, Variety, 
and Service, make 
Justrite Envelopes 
your slogan. Justrite 
Quality — finest 
paper stocks and 
surest knowhow 
founded on over 35 
years in the enve- 
lope industry. Justrite 
Variety—a complete 
line of standard and 
unusual envelopes. 
Justrite Service — 
close deadline de- 
livery, drop shipments un- 

der your label, planning 

assistance, and free es- 

timates. For a complete 

sales package, make pore 
JUSTRITE ENVELOPES Se 
your ‘shibboleth.’ slogan 





Report Card Jackets 
A JUSTRITE FEATURE 


A wide variety of sizes and paper 
stocks help you create an attractive, 
durable, and low cost method of Back- 


to-School advertising. 


WRITE FOR 

PRICE 
LIST 
F-8 










owt 
NORTHERN STATES ENVELOPE CO. 


300 E. 4th STREET, ST. PAUL, MINNESOTA 


JUSTRITE ENVELOPE MFG. CO. 
523 STEWART AVENUE S.W., ATLANTA, GEORGIA 
Two modern factories to serve you. 
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and telescoping models which open into 15-inch rulers. There 
are pencils with compartments for perfume, needle, scissors and 
thread, memo paper rolls, cigar clippers, advertising specialties, 
and so forth. There is even a model with concealed window 
shade mechanism, which was very popular with the students of 
an eastern college which Mr. Lapper’s daughter attended. It 
seems that the students foresaw the pencil’s potentialities as a 
method of acquiring better grades during their exam periods. 
The collection was first displayed in the college library build- 
ing. The attendants later informed Mr. Lapper that the show- 
ing created more interest and attracted more attention than any 
other collection they had ever featured. Until then, his hobby 
had been relatively unsung, but the start toward public showing 
and recognition has been made and he decided to continue 
by incorporating the pencils within his window display work. 


Placed on Display 


His capacity as window dresser for many large commercial 
stationery and office equipment firms gave him the opportunity 
to have the collection displayed over the length and breadth 
of New York. In fact, even Macy’s Department Store became 
interested and displayed the pencils in the store windows. 

There were a few small articles printed in trade magazines 
and newspapers about the collection and even some of the 
foreign language papers gave it a few lines. It was through the 
window displays and newspaper articles that Ben came to the 
attention of others interested in the same endeavor, (until then 
Ben was under the impression that he was alone.) and thes: 
people and he began to correspond, trading duplicates, and ex- 
changing ideas and historical information. He receives letters 
and pencils from Rotterdam, Africa, China, Italy, France, 
England, South America and other parts of the globe. His 
search for additions has taken him into many strange places, 
attics included, and has acquainted him with friendly people 
all over the world. 

Since that small beginning and due to more publicity, Ben 
and his collection were featured on CBS-TV, bringing the col- 
lection to the attention of millions of viewers, some of whom 
have sent unusual and antique items for addition to the col- 
lections. The collection is now being used by one of the 
world’s largest ball pen manufacturers as part of a advertising 
and promotion program. Wherever displayed comment and 
interest has been so great that Mr. Lapper has decided to in- 
crease the scope of the collection by adding unusual as well as 
well-known samples of writing tools covering the field of pens, 
brushes and quills. 


Combs the World 


Some of the latter items include such fascinating things as 
both the smallest and the largest fountain pens every made; 
hand-carved ebony and ivory ink stands from Burma: Oriental 
ink and brush holders which were used in China, Japan, Turkey 
and Persia centuries ago. He has featured quills with hand- 
worked gold points from England and France and his samples 
of Early American writing tools is a collection by itself. He has 
one carved ivory model which has embedded in a tiny opening 
a perfect, detailed copy of the famous St. Anne De Beaupre 
church near Quebec in Canada. 

Mr. Lapper, 61-47 Bell Blvd., Bayside, L.I., N.Y., would like 
to hear from anyone interested in his collection. If any chari- 
table organizations would like to use his collection for display 
he would allow them to do so free of charge. 





Burlington, N.C. Firm Expands Its Lines 

The Hart Office Supply Company with E. F. Hart as man- 
ager in Burlington, N. C., has expanded its business from sales 
and service on portable typewriters only. 

Sales and service now includes not only portable type- 
writers but all kinds of business machines, office furniture and 
allied accessories. 

Plans were made for moving by this firm, with which R. P. 
McLeod is identified, to a new and larger location in the busi- 
ness district at 201 Maple Ave. 

Distributors and manufacturers have been asked to send 
their trade literature to the expanding firm. 


OA-8/55 









ike 
iri- 
lay 


an- 


les 


pe- 
ind 


1S1- 


nd 


55 


2200-G Largest swivel armchair 


for big men in all jobs and all men in 
big jobs. Cushioning consists of mold- 
ed foam rubber over steel springs to 
provide luxurious comfort. Impres- 
sive appearance coupled with maxi- 


mum utility 





\ 
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With these four Sturgis chairs you can offer your customers virtual 


custom fitting service. You can fit any man, big, middle-sized or small, 


from president to junior executive. You can match practically any office 


color scheme. And you can satisfy almost any budget requirement. 


Important question: do you have a sample of each chair on your floor? 





Manuf rgis, Michigan and Charleston, South Carolina 
THE ST TURE CHAIR COMPANY, STURGIS, MICHIGAN 
Gene es, 154 East Erie Street, Chicago 11, Illinois 
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UPHOLSTERIES come in a variety of 
attractive colors: Versilan, Mont- 
clair, Gros Point, Elastic Versilan. 
Bedford Cord, Deep Buff Leather, 
Top Grain Leather. 


FINISHES: Exclusive Sturlon finish 
in green, walnut and two shades of 
metal desk gray. Baked enamel finish 
in solid color mahogany, maroon, 
and colors to match soft-tone wood 
desks and standard metal desks. 
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a in metal chair design 


plus a unique 
flared-back sweep 
which eliminates 


} auty 





scuffing contact 
With wall... 
protects both chair 
back and wall 









M-1000 FBL 
Arm Leg Chair 


new SM Lute ‘aide 


by 1 METAL-LUX 








This trim-lined ultra-modern metal chair 
group combines a streamlined design of 
unusual beauty with useful function 
(chair backs cannot scuff walls). An ideal 
chair for use in lobbies, reception rooms 
or offices. The armchair features deluxe 
spring seat construction and Tenite 

arm rests. Side chairs are available with 
spring or padded seat. Lifetime frame 
construction and flawless finish make these 
fine chairs virtually indestructible. The 
““Swept-Back”’ group is designed for 
large volume sales and profits. Write 
today for the full descriptive details. 





M-3000 FBL 
Side Chair 
(Spring Seat) 





M-7000 FBL 
Side Choir 
(Padded Seat) 


there is nothing finer in metal 


MILWAUKEE METAL FURNITURE COMPANY 


101 N. Campbell Ave., Chicago 12, Illinois 
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At the Casa Miller in Havana, Cuba... 


TOP PHOTO—Exterior shot of new quarters occupied by Casa Miller, 
pioneer firm of Havana. BOTTOM PHOTO—The staff and a ‘‘visiting 
fireman" pose in front of an open shelving display. Left to right 
are Omar del Rio, Antonio del Rio, W. G. Rupprecht, American sales 
manager, Teodoro del Rio and A. Mestre. 


Havana Firm Expands Business 

Operating out of its new and enlarged quarters at San 
Juan De Dios No. 155 is the firm of Casa Miller, located in 
Havana, Cuba. The business is directed by Teodoro del Rio 
who has represented the Miller-Bryant-Pierce Company of 
Aurora, Ill., in Cuba since 1928. 

The firm has enjoyed a steady growth under the guiding 
hands of Manager del Reo and the passing years have seen 
the company gradually increase and improve relations with 
outstanding American firms including Smead Manufacturing 
Company and Speed-O-Print. 

Since its move into present quarters, the firm has expanded 
its line of products and now handles metal office equipment, 
new and rebuilt typewriters, adding machines and other 
specialties. 

The pictures displayed here were taken during the annual 
visit of William G. Rupprecht, export manager of Miller- 
Bryant-Pierce, to Latin America. 





Blumhof Joins Al Cook Firm 

Elmer Blumhof recently joined the Al Cook Desk & Office 
Supply Company, Oklahoma City, Okla., as floor salesman, 
where, according to L. E. Walk, head of the firm, “he is do- 
ing a wonderful job particularly with our detail work.” 

Originally from Missouri, Mr. Blumhof has been connected 
with the stationery business in Oklahoma City for some 35 
years. 

While still in school, Mr. Blumhof worked during the sum- 
mer of 1920 at the Standard Office Supply Company, taking a 
permanent position after finishing his education in June 1921. 

He was soon named secretary and store manager of the 
Standard Office Supply Company, which was headed by the 
late Frank M. Hughes. Following Mr. Hughes’ death, when, 
in 1945, the business was absorbed by the H. Dorsey Douglas 
Company, Mr. Blumhof went along. He spent nine years as 
floor salesman for the H. Dorsey Douglas Company.—EVH 
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BORROUGHS fii 
LIBRARY SHELVING 


Sliding shelves—*4” vertical adjustment—single or double faced 


In a few words, here are the facts regarding this 
outstanding value. Sliding shelves are adjust- 
able without bolting...open back units have 
corner bracing—no unsightly cross sway braces 


... l-piece double-faced end panels and cornice 


tops...these features make Borroughs Library 
Shelving a sure winner with customers every- 
where. If you are not already a Borroughs dealer, 
write our sales department today for more facts 
on the Borroughs line of sales and profit boosters. 
Send for our Steel Office Furniture Catalog today. 


CR 


, EE 


—— 


3 Heights 42” 84” 90” 


36” wide outside—9'4" depth of shelves 























Bookcases and Storage Units Sliding Door Storage Cabinets _— Library Shelving Wrap Rocks 


A ——. 








BORROUGHS MANUFACTURING COMPANY 


A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 


3002 NORTH BURDICK all KALAMAZOO, MICHIGAN 
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STUDENTS’ WALLETS 


Make strong, durable carrying case 
and work organizer for students ... 
used in business, too, for papers, 
samples. Tape ties. 





@ EXPANDING WALLETS 


Big capacity wallets with red rope or 
tan cloth gussets . . . with ties or slide 
fasteners. Great choice of sizes. 


@ ELASTIC CORD WALLETS 


Long wearing elastic cord eliminates 





tying or fastening . . . easy opening 
and closing. Extra deep flaps for 
protection. 


@ PARTITION WALLETS 


Available with 2, 4, or 6 compartments 
for separating or classifying contents. 
Tan cloth gussets, tape tie. 


@ FLAT WALLETS 


Ideal for filing or carrying important 
papers . . . well glued seams and wide 
flaps. Stocked in 10 sizes. 














ALL KINDS 
of Every Kind of Specialty Envelopes... 


more than 400 styles, sizes, stocks, and weights 


SOLD THROUGH DEALERS ONLY 








General Office and Factory, Quality Park, $?. Paul 4, Minnesota 
Chicage Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 




















Space Sells Well for 1955 
National Business Show 

With space for the 1955 National Business Show 93% sold 
in the 69th and 7list Regiment Armories, New York City, 


plans for the Show’s appearance in the New York Coliseum 
in 1956 are now under way, Rudolph Lang, managing di- 
rector, has announced. 

A feature of the opening show in the Coliseum is planned 
to be the “Office of Tomorrow”, Mr. Lang stated. He said 
that architects were already at work designing and laying out 
what might be a typical and efficient purchasing department 
layout of the future. 

Mr. Lang said, “We have chosen a purchasing department 


the advances in the office equipment and sup- 
ise that department represents problems that are 


to demonstrate 


ply field beca 





— 
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THE SHOW MUST GO ON ... Officials of the Office Executives 
Association, sponsors of the National Business Show, sign up 
for the Show's appearance in the New York Coliseum in 
October, 1956. Present were, (seated I. to r.) Alwyn W. Og- 
den, president, and James F. Walsh of the Coliseum and stand- 
ing (|. to r.) Charles B. Haverin, chairman of the Show com- 
mittee, and Rudolph Lang, managing director. 


common to all large businesses and to most small ones. Solu- 


tions of out and procedure problems here will greatly 
benefit najority of the people who look to the National 
Business Show for the last word on office problems of all 
kinds.” 

The “Office of Tomorrow” will suggest solutions to the 


problem pace flexibility which plagues many businesses 
high cost of remodeling and rearranging of 


changing conditions. Lighting, decoration and 


today witl 


layout to 


work flow be treated in an imaginative and effective way. 

It is planned that the equipment to be shown in the “Office 
of Tomorrow” will represent a projection of an ideal combi- 
nation of methods and procedures according to leading au- 
thorities. Equipment and machines which are probabilities of 
the futur be exhibited in mockup form. 

The purpose of this National Business Show theme center 
Mr. Lang said, “is to throw a spotlight on our industry’s 
research progressiveness. It will bring home forcefully to 
our industry’s customers, which represent all business, the fact 


that the progress of the last decade is likely to be surpassed 
in the next 10 years. 


“Automation is just one problem that must be dealt with 
in the office of the future,” Lang stated. “But it is one which 
is being approached carefully and thoughtfully. Leaders in our 
industry riving this problem much time and attention 
We plar present some of the problems and solutions in 
our “Off Tomorrow.” 

“To so today’s problems”, Lang said, “we will again 
present at National Business Show a comprehensive dis- 
play of proven, practical, profit producing office equipment, 
OA—8 /55 











For the Important Men in Business 


522% UL 


EXECUTIVE POSTURE CHAIR 


Proudest office possession of top management 
throughout American business. ..the MILWAUKEE 
Executive Posture Chair...a triumph in custom 
quality and healthful posture seating, unsurpassed 
for luxury and distinction...a gilt-edge investment 
in lifetime, fatigue-proof, individualized comfort 
and well-being. 

Write for complete details on the MILWAUKEE 
Executive Posture Chair—the largest-selling 
luxury chair in the office field. 


makers of fine chairs for over half a century 


MILWAUKEE CHAIR COMPANY 


Milwaukee 45, Wisconsin 





117 





machines and services. The 1955 Show, October 24-28, will . 
provide management with the year’s best opportunity to re- 
view the progress in our field and analyze the value of new 
equipment planned for introduction at this year’s National 
Business Show.” 





THE 


Nutt Adit 


LINE* of SPIRIT PROCESS 





New Do-it-Yourself Kit Teaches Rapid Reading 


Americans, it is said, can package anything—even educa- 


usually involved attending a class. 

There now is a Rapid Reading Kit on the market. This new 
course-in-a-box is made possible by a new invention called a 
“Phrase-O-Scope”. Produced by the Foundation for Better 
Reading of Chicago, the device is a flat, plastic, training 


*the line of least resistance 


Since 1948 when we introduced the first spirit process me- 
chanical addressing system we have constantly developed 
and improved the line. Our objective has been to provide 
a simple method of fast, clean, clear mechanical addressing 
at a reasonable price. That our objective has been attained 
is evidenced by the demand for and sales of the Master 
Addresser line. Those who buy addressing machines buy 
quality plus economy . . . and they buy Master Addresser. 
A demonstration and a comparison of Master Addresser 
values breaks down any buyer's sales resistance. 





ADDRESSING MACHINES = | | tiitis'to doubie their reading speed and understanding. it has 








MODEL 40 


Prints from paper tapes easily pre- 
pared on standard office typewriter. } 
500 names per roll. Reproduces list } 
up to 50 times. Tapes automatical'y ! 
advance with each imprint. Variable : 
margin guide. Incl. supplies and Fed- : 
eral Excise tax $52.17. : 





Se oe | gadget with a spring-driven shutter. Specially prepared cards 
MODEL 40-H | slide inside and are concealed until the viewer trips the shutter 
Easy swing foot pedal provides 
faster imprints and smoother 
operation. Leaves both hands 
free for feeding envelopes. Lists 
prepared for Model 40 usable 
in Model 40-H. Sturdy stand 
has adjustable side leaves. 
Incl. supplies and Federal Excise 
Tax $110.47. 







to expose one phrase after another in a fraction of a second. 
The idea is for the reader to learn to read groups of words 
instantly instead of reading each word separately. The tech- 
nique is a recognized one. 
It was used during World War II to teach aircraft identifica- 
tion. Flyers and gunners were able to see the whole plane at a 
| fraction of a second and remember it is easier than trying to 
| recognize individual parts of the plane. 
The Rapid Reading Kit, which contains the Phrase-O-Scope, 
Phrase-O-Scope slides with over 900 items, 120-page Reading 
Skills lesson book and High Gear Reading Guide booklet. 
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MODEL 90 

Separate paper address slips (pre- 
pared in any typewriter) in in- : | 
dividual holder-cards provide dual ; | O’Brien Heads Victor Sales Training 
purpose addressing and _ record 

keeping system. Greater selectivity. 
Automatic card feeding. Easy sort- 
ing and filing in 3x5 card trays. 
Incl. supplies and Federal Excise 





Elmer O’Brien has been named director of sales training for 
| the Victor Adding Machine Company. He replaces D. Lloyd 
: | Allor, who has accepted the position as manager of Victor's 
Detroit branch. These changes were announced by Vice-Presi- 





Tax $94.87. : dent A. F. Bakewell. 
dhienovexecauaden ssssssessstnsiiinnsiinnnssessseeeseeeneseeesseeeeseeeeesseeneeeeeed Joining the company as a sales correspondent in 1946, Mr. 
> O’Brien has been active in both dealer and branch operations 


MODEL 90-H 
Foot operated Model 90-H 
designed for larger lists and 
faster addressing. Heavy 
duty tubular steel table. 
Adjustable shelves. Pivoted 
tray to hold card files. 
Incl. supplies and Federal 
Excise Tax $174.90. 


over the years. Most recently he served as administrative as- 
sistant to Mr. Bakewell for dealer sales. 


Write for complete information 
on MASTER ADDRESSER’s line of 
more versatile spirit process ad- 
dressers. 





MASTER ADDRESSER CO October 1-5—National Stationery & Off t pment A t a a 
e *xhibit. Conrad Hilton Hotel, Chicag 


October 24-28—National Business Show, 69t! J 71st Reg t Armories, New 
6500-D West Lake St., Minneapolis 16, Minnesota York City “ : 
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Bonus Construction 
cans Sales and Profits! 





























The exclusive strengthen- 
ing insert is an important 
feature of the Victory 
giving added reinforce- 
ment to the ends and 
bottom where ordinary 
cases fail. It slips easily 
in place during assembly. 









MONROE, MICH. « NEW YORK, N. Y. J. A. Hoerner Company 





‘ e Carpenter Paper Company 
/ Clery Federal Stationery Company 
Associated Stationers Supply Company 
7 Adams, Cushing and Foster, Inc. 













There is much to be had from “Bonus 
Construction.” For you... Sales and 
Profits, new customers, and the increased 
business of your old customers. For 
your customers . . day-in, day-out, 
unswerving service and the satisfaction 
of knowing their inactive records are 
occupying the lowest-cost storage space 
available today. We ask you to 
compare the Victory - in all thirteen 
sizes - with any other make of similar 
design. Compare construction and prices. 
We are confident you will be convinced. 
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Modél Now 683° 
Arm’ Revolving Chair 
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Arm Chair 


Looks can fool you! Take the Gregson 680 Series, for 
instance. Sure, it looks light and airy . . . but man, these 
chairs are rugged: ! 

Spring and foam rubber seats offer lasting comfort to 
the modern executive, and at a price that he will thank 
you for. Scuff plates and 2-inch ball bearing casters add 
long life to the beauty and ruggedness of the Arm Swivel 
Chair. And handsome brass ferrules on the Companion 
Arm Chair add that “extra something” that makes them 
sell fast. 

Both chairs are available in Gros Point and Naugahyde, 
or Gros Point and top grain leather combination ... in 
a wide range of colors . . . and at a price to suit even the 
grumpiest purchasing agent. 

here’s a new feeling in office furniture... a new light ’n 
airy look. It’s available in the new Gregson Series No. 600. 
Write for full information today. 


DEALER INQUIRIES INVITED 




















GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 


120 


RUGGED! 











FOR THE OFFICE .. . A display by Syms-York Co. 


Direct Mail, Personal Contacts Build Business 


“Getting the complete outfitting of an office is our aim,” 
said Austin J. Salisbury, sales manager for the Syms-York 
Company, office equipment, Boise, Ida., “and we have been 
very successful in this respect. Our outside salesmen cover 
the entire state for printing, book binding, and office equip- 
ment and from them I receive many valuable tips. The news- 
paper is another valuable source of information regarding 
new firms, remodeling, and the like. 

“I have specialized particularly in bank outfitting, and 
installations have been made in practically every city in the 
state. Aside from this personal contact I consider direct mail 
the most effective form of publicity. We have our own print- 
ing plant, so are able to get out very attractive mailing 
pieces, selling much new office equipment. 

“TV is of little use to us. Anything which interests the 
housewife can be televised to good advantage, but the big 


business or professional man, even if he does watch the 
screen, is not impressed.” 
The Syms-York Company, has a large salesroom on the 


corner of two busy streets. The sides are entirely of glass, 
so that the interior can be seen by all passing. Corplete 
office outfits of different types are grouped about the floor, 





suggesting a complete installment rather than the simple 
purchase of a chair or desk.—WBS 
Cincinnati Plans Gala Show 

Diversified representation of business, industry, service and 


professional pursuits who are users of modern office and busi- 
ness equipment will be welcomed to the Hotel Sheraton- 
Gibson Roof Garden, Oct. 25-26 for the first annual Cincin- 
nati Office & Business Equipment Show. 

The two-day affair will have exhibit and demonstration of 
all types of modern office and business equipment. Exhibit 
contracts now are being completed with metropolitan Cin- 
cinnati dealers. It is proposed to have booth representation by 
numerous nationally known brand manufacturers. Space al- 
ready has been assigned to the following firms: 





Atlas Ribbon & Carbon } & Parin 

Ramsey Business Equip Miami Systems 

Eriksen’s Inc Davidson Sales & Serv 
Internat’! Bus. Machines Addressograph Multigraph 
Dolbey & Co Jerwood Corp 

Chas. Bruning Co A. Kindel 

Kelsall-Voorheis Ralph C. Coxhead 

John H. Green Paper slobe Office Equip 

C. Loth, Inc [ Corp 

The Haloid Co Nichols Sales Book 

Diebold, Inc Manpower, Inc 

Recordak, Corp Mimeograph Sales & Service 
Redeker & Dic Standard Duplicating Machine 
Rex Rotary Duplicator National Cash Register 
Eastman Kodak Stores Ford Wagner 

Minnesota Mining & Mfg A inting Machine Exchange 
Wallis Named Controllers’ Head 


N. Wallis, treasurer of Dennison Manufacturing 
Company, has been elected president of the Controllers In- 
stitute of America, effective, September 1. He succeeds C. R. 
Fay, vice-president and controller, Pittsburgh Glass Company, 
who will become chairman of controllers. 


Robert 
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Distinctive in appearance .. . efficient . . . convertible . . . ASE Steel 
Desks possess a host of advantages which create real customer satis- 
faction . . . build greater profits for you. Remember, too, that these 
satisfied customers stay sold on All-Steel and you . . . they offer a recep- 
tive market for profitable repeat business. Line includes flat top, type- 
writer, billing machine, fixed bed, calculating machine and interview 
desks in a wide range of types and sizes. 

It will pay you well to display ASE Steel Office Furniture 

prominently on your floor. Foremost in quality . . . give 

it the floor space it deserves . . . ASE office furniture 


practically sells itself. 




















ASE line will make profits on your floor 


ALL-STEEL EQUIPMENT INC., Aurora, Illinois 


ASE CONVERTIBLE 


OFFICE DESKS 
Better Built for Better Business 


[SFACTION 










Write for complete information. Franchise may be open in your community. 
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tana Chains 


iG- 


Business Builders 


Indiana 





Indiana Chair dealers build business because 
Chairs are built right! Customers come back for more 
because the complete comfort, the durability of finely 
wood-crafted Indiana Chairs, sell them on buying more 
of the same. Show the full line for a fullest measure 
of profits, Enjoy steadily increasing year around volume. 


We'll send ALL facts. . . write NOW! 





Indiana Chain Co. we 


SRS PE RR, INDIANA 


TT 
pl MEMBER OF WOOD OFFICE FURNITURE INSTITUTE 
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Is He a Varnish Salesman? 


by DONALD C. TAYLOR 
@ TO LEAP RIGHT at the subject, have you ever seen a 
salesman, hurrying out to sell posture chairs, who keyed re- 
marks solely to the glamorous paint? 

So what should he sell then? Maybe this is worth reanaly- 
sis. 

Great merchandisers, including A. T. Stewart, John Wana- 
maker and Claude Hopkins, have all insisted that there’s a 
primary need to acquire the right understanding of a product’s 
basic value to the consumer. As Macy's possibly once said to 
Gimbel’s; 

“See that guy? He went thataway!” 

Macy’s and Gimbel’s both know no customer will stick 
very long without being sold value. 

Should a sales man be a scientist, then, to sell posture 
furniture? Well, the sales man hardly has the time for it. 

Yet, in his individual review of his work, or in sales meet- 
ings, there should be room for re-examination. 


A Good Appearance 


One thing about good posture, it looks good. Obviously, it’s 
a false note to expect a salesman striding along to emulate 
one the Buckingham Palace’s Guards or a stenographer to copy 
an empress receiving petitions. 

But shouldn’t the salesman strenuously on the job of selling 
posture chairs know main values? 

Why does good posture look right? Because it’s the natural 
carriage for people in top-notch condition. Take a note, Miss 
Smith, underscore the North American Indians. 

Ever inspect, consciously, the easy imprint of carriage of 
Olympic athletes—in slow motion? Same principle. 

The same principle can operate just as well sitting down. 

But note this—with a sturdy, intelligent race under favor- 
able conditions of food, climate and labor, the experience of 
good bodily posture ought to present no problem. 

As everybody knows—modern life is not just like that. 
There’s hurry, strain, less life in the open, less physical ex- 
ercise. 

In such an environment the human body can use all the 
help it can get. ; 

But anyone offering such help ought to be careful not to 
promise too much for it. 

Good posture is almost invariably a mark of good health. 
So, without the latter, it is impossible to promote too much 
of the former. If an individual is really in poor health, he or 
she ought to consult a physician for health and posture im- 
provement. Under certain circumstances, special exercises for 
posture improvement may assist. 


Posture Helpful 


What more, besides alert appearance, does good posture 
accomplish for persons of average good health? 

It’s been said on competent authority that combustion with- 
in the body is favored by continuous adequate aeration of 
the lungs. Likewise, circulation should be favored by provid- 
ing space for unimpeded action of the heart. 

Then, the function of the abdominal and pelvic viscera, in- 
testines, liver, and so forth, are favored by a free excursion 
of contracting muscles and by a sufficient support of the ab- 
dominal wall to keep the stomach from sagging (an awful 
sight in a swimming suit) and the intestines from being 
crowded into the pelvis (basin of bones surrounding the lower 
part of the backbone). 

A physician, Carnett, in his studies of his patients who 
spoke of abdominal tenderness found the symptoms some- 
times located in the abdominal wall. A common cause of 
this, especially in individuals under 30 years of age, was ap- 
parently excessive lumbar lordosis, one of the commonest 
manifestations of faulty body mechanics—from which arises 
irritation of the spinal nerves as they pass through the inter- 
vertebral foramina (openings). That sort of tenderness leaned 
to disappearance with correction of the excessive lordosis 
(curvature of the spine forward) and faulty body mechanics. 

Men and women sit erect, or at least nearly so. They’re the 
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CELL LIBERTY & 
tact-Finding Syetem 


Point-up advantages of systematic record 
storage ... it’s so easy with Liberty Storage 
Boxes. Labels are factory applied; gummed title 
strips are provided. Put the contents information, 
box serial number and “destroy” date in spaces 
provided on the label. Set up an office record 
showing everything on the label, plus storage 
room shelf number and position by section. 

System is complete ... ready 
for fast-finding of any 
record. This simple 
feature quickly sells 
prospects on Liberty. 


and get SYSTEMATIC 
GALES VOLUME! 


with this and other 
EXCLUSIVE FEATURES 














Sell Liberty 
RECORD STORAGE Boxes 


_ AND PROFIT —by selling @ quolity product that pr 











the good will of satisfied users and builds repeat or 


_ AND PROFIT —because Liberty Storage Boxes, once sold 
are immediately deliverable, require no servicing, are com- 
pletely trouble-free. 


_AND- PROFIT—because your customer is sold exactly what 
he wants from the 25 stock sizes ovollabls, Sener any pedind 
fiat in carton for low shipping costs. 


. AND PROFIT—becouse — sagen | 


sellin, volume-producing line. +. oe 


DISPLAY LIBERTY BOXES PROMINENTLY ae HEY 
LEADERS, TRAFFIC-BUILDERS, REPEAT 





Send for our New Catalog, prices and discounts. — 








DELIVERED FLAT, convenient for 
storage until needed. No loose 
parts, one piece construction. Set 
up in seconds. 





EASILY SET UP by anyone in 
seconds. One piece scored con- 
struction with no loose parts 
makes Liberty Boxes quick and 
easy to put into use. 






SPILL-PROOF PROTECTION. 
Cord fastening compensates for 
strain . . . prevents contents from 
spilling and disorganizing, 





So 








QUALITY CONSTRUCTION of 
highest grade, moisture-resistant, 
corrugated fibre-board. Rein- 
forced at all points of strain . . . 
with quality fittings throughout. 
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YOU AND YOUR 
SALESMEN WILL 
HAVE MORE 
"GOOD DAYS’ TOO 


when you sell the 
complete Harter Line 


Consumer ads like the one reproduc- 
ed on the right are pre-selling your 
best prospects on the quality and 
comfort they'll find in Harter chairs. 


Now, as through the years, con- 
sumer advertising on a broad scale is 
a continuous program with Harter; 
not just an “in again, out again” 
proposition. It makes selling easier 
for the Harter dealer and his sales- 
men. Along with the integrity of the 
product, this consistent advertising 
is one of the important reasons why 
dealers have found that a Harter 
franchise is a profitable piece of 
property through lean years as well 
as boom times. 

Harter makes the complete line of 
chairs, backs it with sales promotion 
and catalogs it superbly. That’s why, 
with Harter, you’re prepared for 
every chair sales opportunity. 


If there’s no Harter dealer in your area, drop 
us a line and let’s talk it over. 


The Harter dealership is 
protected; not “‘footballed”’ 
all over the street. You 
won’t find Harter chairs in 
mail order or discount 
house catalogs. 


ASK ANY DEALER WHO 
HAS A HARTER FRANCHISE 
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Gives You More 










ood Days 
t the Office 


HARTER 67-T 
EXECUTIVE 
POSTURE CHAIR 





%. 


This chair helps you work, comfortably. New, compact design 
lets you move about freely without bumping your desk. Puts 
you close to your work without straining or sitting on edge. 
And the Harter 67-T gives you the same kind of comfort 
you'll find in large chairs—seat and back tilt together in 
perfect synchronization. You can lean back and relax without 


your feet leaving the floor. 


You'll find, too, 5 adjustments that are essential for the chair 
to fit you personally. This chair encourages good posture 
to help you resist fatigue. 
Seat and back provide the cool comfort of foam rubber and, 
yet, the compact overall dimensions give you a chair that makes 
working a pleasure. A free trial of the Harter 67-T in your 
own office will prove it. 
Write for informative booklet, ‘‘Posture Seating Makes 
Sense.” We'll send name of your nearest Harter dealer. 


HARTER CORPORATION 


wD 825 Prairie, Sturgis, Michigan 


In Canada: Harter Metal Furniture Ltd., Guelph, Ontario 


“RIARTE R ‘cuss 


STURGIS, MICHIGAN 
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only mammals who do so. Their erect posture requires an al- 
most unconscious but constant muscular contraction (postural 
tonus) to equalize the force of gravity. 

It follows, logically, that the greater the departure from 
effortless equilibrius (good posture)—and from its balance and 
counterbalance (watch the skier in space)—the greater will be 
the amount of reflex muscular action required to work, or 
struggle against that in order to keep a human body from 
toppling ove! 

Keep easy, upright posture naturally, then, rather than 
make body tendons and muscles levers against one another. 

A lot of reflex contractions hoist the amount of muscle 
fatigue. Is poor body mechanics more fatiguing than good 
body mechanics? Yes. 

Might as well also beam an orb at a brace of associated 
static defects. Throw into the ring this jaw-breaker — function- 
al scoliosis. Where’s that microscope, podner? What does 
that refer to? More simply, it means a lateral curvature of 
the spine that’s attitudinal and shows no structural change of 
the vertebrae or ribs. Ah, it’s easier to smile with no busted 
ribs, at least. That weakening curvature disappears when good 
body mechanics is attained. 

Pronation of the feet (no connection with athlete’s foot) is 
another associated static defect. What is it? Fancy this. If an 
office worker sits down wrong, and, no doubt, of his own 
sweet will, stays in such fashion, there’s a tendency toward 
flattening of the longitudinal arch and a sagging of the internal 
malleolus (ask a sidekick what that one means) results. 

Wow! What’s worth realizing, it’s quite common. 


Study is Revealing 


A remarkable experiment was collated a number of years 
ago at Smith College. One of the large private prep schools 
for girls sent a large number of students each year to this 
college 

Almost without exception these students fell into the A and 
B grades of posture in the Smith College ratings. 

From records it was evident that, on entrance to the prep 
school (before being exposed to the training program there) 
these girls exhibited only C and D grades of posture. 

As a result of the A and B grades these girls received at 
the college they were exempted from any work in body me- 
chanics. Yet, it was found after three or four years without 
any such training their grades remained A & B. 

By actual count more advanced from B to A than fell back 
from A to B during those years of no training. 

Such results make effort along these lines of improvement 
in body mechanics seem productive. 

It has been shown that without training only a negligible 
number of C and D posture rank change to the higher grades. 

Is well designed posture furniture a help to the problem? 
It should be 

Professor William James, the eminent psychologist, became 
convinced that the erect posture keeps up the spirits and tends 
to banish fear, despondency and depressing thoughts; that 
bodily posture definitely influenced the emotions. 

To sum up important factors, good posture gives psycho- 
logical lift, fends off fatigue. Mentally and physically it’s an 
aid to highest human efficiency. It retards physical aging. 
Notice the old and round shouldered office clerk. Not in- 
evitable 

Good posture also may be a preventive against minor or 
serious disease, or, a progressive malformation of bones. 


Good posture, then, is worth while. Maybe it’s equally a 
point to remember that an able salesman of posture furniture 
will know whys and wherefores, and not gaily sell as though 
he were entrusted with merely $1 beads or varnish of cheap 
quality 





Addo Makes Machines Available to Dealers 
The Addo Machine Company, Inc., announces the avail- 
ability of the grand total machine to its dealer organization. 
This is in continuation of its plans to introduce a complete 
line of Addo-X 10-key business machines to the buying public. 
The Model 241E Addo-X enables the user to add a series 


of totals in the second register and by depressing the grand 
total key he obtains the final accumulation of totals. 
OA—8 /55 








THE TWO-IN-ONE BANK PEN 


Changepoint Pens may be had as Fountcin Pens or Ball Pens, 
and either may be converted to the other type. Such edapte- 
bility makes Changepoint Pens especially practical for office 


standardization. 


Due to RECENT IMPROVEMENTS, Changepoint Ball Pen refills will 
now write to the last drop of ink and give the full measure of 
service, They still hold four times more ink then average of 
other refills. Ink is non-transferable and permanent. Colors— 


blue, green, purple and red. 


NEW! Gaze 


PORCELAIN BASES 


Just as Functional as 





Bronze or Chrome but 





Much Lower in Price 


W\ 
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Write for Literature 


Telephone Dlamond 3-7965 546 South Rockford 
Tulsa 20, Oklaboma 





Ball Pen Refill (Actual Size) 
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Eye Appeal, Comfort Appeal 
and SALES APPEAL 


Here’s a chair that is really smart in appear- 
ance and its semi-lounge qualities make it 
perfect for the small size, or small budget 
office. It’s the Guest Chair by Gunlocke—in 
genuine walnut with top grain leather up- 
holstery. And, of course, it meets Gunlocke’s 
high standards in comfort, styling and con- 
struction. Every execu- 
tive office in your terri- 
tory is a prospect for 
these chairs. 





Chairs for Your Working Comfort 


GoW, M. GUNLOCKE CHAIR COMPANY 
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NSOEA Issues Manual on Duplicating, 

19th in Series for Training 

r Bc. ee ATR ee “Duplicating Supplies 
; : and Equipment and | 
How to Sell Them”, 
Manual No. 19 in the 
sales training series of 
the National Station- 
ery & Office Equip. | 
ment Association will 
be issued in time for 
the dealer sales train- | 
ing programs which | 
usually start about 
September 1 after the 
summer recess. Be- | 
cause of the value to 
the salesman of spe- 
cialized training in lo- 
cating and _ satisfying 
i customer copying 
needs, this manual is ideal to start the new training season. 

Published as a service to its retail members, NSOEA has 
devoted a major portion of Manual No. 19 to a description of 
the three major office duplicating processes sold by the average 
member: gelatin, spirit, and mimeograph. A section on “How 
to Sell” duplicating equipment and supplies follows, plus the 
question lists which have been a popular part of previous man- 
uals. A separate Leader’s Guide assists the sales manager in 
conducting meetings around the manual. 

The sales training manual is beautifully printed in two colors, 
highly illustrated, and includes actual photographs and brief 
descriptions of duplicating equipment offered by NSOEA man- 
ufacturer members. This is the first time that specific manv- 
facturers’ equipment has been a part of the manuals. Included 
also is a list of phoocopying equipment manufacturers plus a 
brief description of the equipment. This is included because 
of the growing interest on the part of the stationery and office 
equipment retailer in selling photocopy machines. 

Members of NSOEA received free copies of each manual 
as released. Extra copies for their salesmen cost only $1. For 
further information, write to the National Stationery & Office 
Equipment Association, 740 Investment Building, Washington, 
&. <. 

Other Sales Manuals published by NSOEA include: 

How to Sell Stationery Satisfaction. 

How to Sell Filing Supplies. 

How to Sell Loose Leaf. i 

How to Sell Fountain Pens. 

How to Sell Blank Books. i 

How to Sell Visible Records. 

How to Sell Posture Seating. i 

How to Sell Carbon Paper and Ribbons. H 

How to Sell Filing Equipment. 

How to Sell Paper. 

How to Sell Wood Desks. 

How to Sell Pencils. 

How to Sell Metal Desks. 

How to Sell Staplers. | 

How to Sell Safes. 

How to Sell Office Planning. 

How to Plan Your Office Layout. 

How to Sell Rubber Bands. 

How to Sell Ink. 














Mosler Dealers Win Display Awards 

Four office equipment dealers were awarded prizes for out- 
standing window displays promoting the Mosler Safe Com- 
pany’s recent nationwide “Secretary’s Dream Vacation” con- 
test, it was announced by Edwin H. Mosler Jr., president. 

First prize of a $100 U. S. Savings Bond went to Lucas 
Brothers, Inc., Baltimore. Heer Printing Company, Columbus, | 
Ohio, won second and a $50 bond. ' 

Toepfer Safe & Lock Co., Milwaukee, and Ace Desk Com: | 
pany, Cleveland, tied for third place, and each was awarded 
a $25 bond, 
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Girls with new Clarys are apt to guard them with 
their lives! Because Clary is the one adding machine with 
everything that modern business people want. 


This great and growing trend to Clary is very 
pleasant for Clary dealers...who are now selling more 
Clary Adding Machines than ever before. 


The Clary line is the long, profit-making line. It includes 

both Adding Machines (10-Key and Full Key), and Cash 
Registers (Single Total and Itemizing, Receipt-Printing. ) 
A few Clary franchises are still available. Please 

write to Dealer Division, Dept. A85, 

Clary Corporation, San Gabriel, California. 





CREATORS OF MODERN COMPUTING MACHINES AND CASH REGISTERS FOR AMERICA AND THE WORLD 
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Morgan City, La., Stationer 
Erects Modern, New Building 


Reported by Art Carrow 


Now The L-H Printing Company of Morgan City, La., presented | 
| its new printing and office supply plant to the public recently | 


to serve you and at the same time celebrated the 30th anniversary of the 





firm. 
Henry Hebert and Byron Leonard started the business in 
ette r rar | 1924 and L. W. Gray, the present owner, bought the business 


in March of 1925. 

Printing ink is in the blood of Gray, because his grandfather 
established the Gray Press in Morgan City in 1878, which 
later sold out to the local newspaper. 

L. W. takes complete charge of the printing department, 
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THIS IS Hamp 


New Mt. Olive, Illinois 
Branch Plant Opened 


To provide the fast, complete service for 
dealers that is such an important part of 
Hano policy, we have opened our new Mt. 
Olive plant where manufacturing shipping and 
other service facilities are now starting opera- 
tion. Now being equipped with modern | 
Hano machinery and staffed with men who | 








have dealer know-how, the new Mt. Olive 
plant will help Hano dealers provide better 
service and realize better profits. 








ie : G 

Complete shipping service for 
Hano dealers on... 
¢ Autographic Registers and Forms 
® Snap-a-Part Forms 
¢ Continuous Forms 
© Continuous Carbon Interleaved Forms 
* Tabulating Forms | 
© Stock Forms | 
© Record-keeping Accessories 
INVITATION | L-H Printing Co. New Quarters. . 
Ask for the new 6-page folder "This is Hano” — judge | 1. Attractive entrance with receding front wall. 

for yourself how Hano Dealers make profits on the > Salas aaaemnaee ae oe Sy Grats Gechetinll team. N 


lete Line. S Dealershi in th 
ah om rl Midwest for setablished Mrs. L. W. Gray directs the affairs of the office supply and 


stationers. equipment division and son, Leroy Gray, is charge of the office 
machine division. 

The new building is constructed to take additional floors 
when ever needed, a front of 60 feet by 75 feet deep. The 
building has a beautiful terraza flooring, flourescent lighting 
and is air-conditioned throughout. 

The front of building is entirely of plate glass divided into 


PHILIP 





INC. six panels with full glass doors. The office supply store takes 

up the front part and the printing department is in the rear. 

General and Sales Offices: | Warehouse and Branch Plant | In addition to a complete line of office supplies, the firm 
HOLYOKE, MASSACHUSETTS MT. OLIVE, ILLINOIS | also distributes National Blank Book products and the complete 


line of Remington Rand Inc., including steel equipment. 
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SELL 
the Complete 


Office 


Package Plan Selling With... , From The New Champion Series 


MYRTLE ACCESSORIES * LAMPS * PICTURES 


... Will Increase Sales and Profits * ASH TRAYS 


* DESK ACCESSORIES 
No. MS-C499 No. R-4172 No. R-4136 


* UPHOLSTERED FURNITURE 


‘ | * DRAPERY MATERIAL * CARPETS 


Myrtle’s complete line of office accessories not 
only helps you to increase volume with complete 
office sales, but gives you a line of fast moving 
items with a high profit margin that will produce 
extra sales the year around. (Perfect as gifts for 
the office, or for home use in den, game room 
or informal living room). 
Myrtle decorators have chosen an entire new 
line of contemporary accessories from the na- 
ie, Gore tion’s prime sources of supply. Send today for 


GAR-C6? the illustrated “Accessory Kit’’ — your guide to 





GAR-P21 No. C-5369 increased sales and profits. You save time and 
GAR-C69 money with the all-from-one-source buying con- 


venience of the Myrtle Package Plan. 


* Only a few of this wide line of accessories ore 
illustrated. 








No. HAR-9914 
No. R-A-161 No. R-C-2050 No. R-B-208 No. R-BE-117 


MYRTLE DESK COMPANY 


HIGH POINT, NORTH CAROLINA 











If you're looking for comfort . . . dramatic styling 

. eye-appealing tailoring superb quality and 
the finest craftsmanship . . . there’s no doubt about it, 
you'll find them all in this No. 1742F JOHNSON 
CHAIR. It’s your dest posture chair . . . with that 
famous 4-way custom-fit adjustments, foam rubber 
cushions and arm rest, spring filled back, gros point 
and genuine leather upholstering, plastic scuff plates 
. . . All these fine features . . . at the /owest price! 


Learn how this popular number can mean 


lots of easy sales for you! Write for the 
big new JOHNSON CHAIR catalog today. 


JOHNSON CHAIR COMPANY 


7109 Merchandise Mart Chicago 54, Illinois 
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Coast ‘‘Talks’’ to Coast 
Via Monroe Adding Unit 

Business machines in New York “talked” with machines in 
San Francisco June 1 and 2 in a demonstration of what 
automation can mean for the office. The demonstration was 
held for the public in the window of the Monroe Calculating 
Machine Company at 99 Park Ave., celebrating the opening 
of new and larger quarters for the company’s Uptown branch 
in New York City. 

By means of electrical impulses and the common language 
of the punched tape, the figure work done by an operator at 
an Auto-Punch adding machine in the window of Monroe’s 
San Francisco office was flashed to New York in less than 
1/20 of a second. Spectators in San Francisco saw the infor- 
mation sent out, and a split-second later spectators in New 








Frisco ‘‘talks"’ to New York via Monroe adding machine. 


York saw the figure work received at the Park Avenue branch 
in the form of a perforated paper tape identical to that pro- 
duced in San Francisco. 

“Automation for the office is not a thing of the future,” 
said Fred R. Sullivan, president. “It is with us here and now, 
bringing with it a degree of speed, accuracy and economy 
never before realized.” 

The Auto-Punch can perforate at the rate of 30 digits per 
second. The tape punched on the west coast was fed directly 
into a telegraph machine which relayed the information in- 
stantly to New York. A punched tape identical to that created 
in San Francisco is automatically re-created in New York for 
feeding into other business machines, and simultaneously 
translated into readable figures on a printed page. 

An operator at an Auto-Punch adding machine in New 
York prepared a common-language tape for transmittal to 
the west coast. 

“The possibilities for punched tape are almost limitless,” 
stated Mr. Sullivan. “Savings banks, insurance companies, cor- 
porations with several manufacturing plants—any business 
with decentralized accounting will soon have more accurate, 
timely information because of the common language concept 
ot punched tape.” 

Monroe also is showing its new fully-automatic duplex 
calculator which it says is the only American calculator which 
directly adds as it multiplies and directly adds as it divides. 








Paco Takes Over Toledo Firm 

P. Ray Touney, co-owner of the Paco Toledo Company, 
806 Madison av., Toledo, Ohio, has announced the purchase 
of Preferred Products Company, 1723 North Twelfth st., 
Toledo, manufacturers of a non-spill inkwell and pen set. 

Mr. Touney said manufacture of the nonspill pen set will 
be continued under the firm name of Preferred Products, Inc., 
with headquarters at 806 Madison, and Paco will continue to 
be the sales outlet for the organization —AK 





Hanson Scale Appoints Johnson 

The Hanson Scale Company has announced the appointment 
of Paul E. Johnson, 907 N. W. Irving St., Portland 9, Ore., 
as representative for the states of Oregon and Washington. 


OA-8/55 

















bw to create “‘Impulse Sales 
OOSE-LEAF COVER 


Just feature... 


Your customers will quickly see the many 
advantages of this pioneer and original cover 
with built-in fasteners. So easy to use! With 
DUO-TANG you offer an attractive variety 
of colors and materials! Such beauty and 
workmanship! The perfect answer to any 
loose-leaf cover problem. 


People know a good thing when they see it 
and the urge to buy will be there in a big 
way, if you keep your counters and shelves 
stocked with the complete Duo-Tang line. 
Be ready for this demand and ready for 
profits. Duo-Tang’s unsalaried salesman, (THE 
NEW COUNTER DISPLAY AND STORAGE CASE) 
helps customers make a quick selection. Write 
for latest catalog of this ‘“‘easy-to-sell’’ line. 


MFG. CO. 


a St., Chic 
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As you might expect, OA's Buyers Index issue is the outstanding buying guide in the 


industry, because it is geared to the expressed needs of dealers and advertisers. 


To make sure of providing the most useful service possible, Office Appliances 


contacts users from time to time seeking better ways to serve dealer needs. 


So, when stationers, machine dealers and furniture dealers across the country 


say that OA's Buyers Index issue is in almost constant use—that it is an invaluable 


source of buying information—it is an endorsement that is meaningful and re- 


spected. 


Here, for example, is what a respresentative number of dealers told us in our 


most recent questionnaire: 


89% use the Buyers Index issue at least once each 
month (only one said ‘‘never’’). 


44 6% use the Buyers Index issue at least once every 


week. 


Small wonder that during 1954, after 
the Buyers Index first introduced buy- 
ers’ inquiry cards, more than 14,000 
dealer inquiries were received con- 
cerning products and manufacturers. 
Such response registers the steady 
dealer traffic in the annual Buyers 
Index issue—traffic that pays off for 
advertisers and dealers, alike. Here's 
How: 

tt. locates customers: When deal- 
ers turn.to the Buyers Index they are 


seeking specific buying information. 


They are ready-to-buy customers 
looking for a buying source. 

lt locates wanted merchandise: 
The complete listings direct ready- 
to-buy customers to available lines. 
They locate the right merchandise at 
the right time for making sales. 

lt directs buyers to your company: 
The complete listing of manufactur- 
ers provides full between-calls cov- 
erage and service to customers, when 
they are ready to buy. 


it makes new sales contacts: The 


full supply of dealer inquiry cards 
in each Buyers Index directs inquiries 
to the efficient OA Service Bureau 
where they are quickly processed 
and forwarded to proper suppliers. 
They enable OA to direct new cus- 
tomers to appropriate sources. 

This effective 4-in-1 sales service 
provides a plus value to manufac- 
turers who supplement their listing 
material with additional sales infor- 
mation by advertising in the Buyers 


index Issue. 
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There's this about 


Three important reasons why: 


The Buyers Index Issue... . 


For Advertisers: The dramatic leadership 


of the Buyers Index issue in number of 
pages of advertising and the number of ad- 
vertise lid evidence of its importance 
in pre y sales the year ‘round among 


office y and equipment dealers. 


For Dealers: The advertising in the Buyers 


index e provides an additional source 















































of helpf nformation on merchandise and 
merct ng that makes the Buyers Index 
the n nprehensive, most-used buyers 
guide ble. 
MORE ADVERTISERS 
Buyers Index Advertisers 
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PLAN NOW te get full sales edvantage of 
the most complete, mest-used, buyers guide 
the industry. Be sure you ore adequately 
epresented in both Office Appliances end 
e annual Buyers Index issue in February. 
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CATALOG-TYPE INSERTS 
IN THE BUYERS INDEX ARE 
A PROFITABLE INVESTMENT 
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if what you sell goes into an of- 
fice, your advertising belongs 
in Office Appliances’ Buyers In- 


dex Issue. 


aA 
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600 WEST JACKSON BLVD. 
CHICAGO 6, ILLINOIS 
NEW YORK: 100 E. 42nd ST. 





LOS ANGELES: 2633 MILITARY AVE. 
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“We whisk 


pes «(mistakes away 
My) the best way... 


-—— 


BY THE 
MILLIONS!" 


“Tt’s back to school come 
September, for 12,300,- 
000 of us — more of us 
than ever before in the 
country’s junior and sen- 
ior high schools. And millions and millions plus in the 
grammar grades!” 

“WHAT WE DO CONCERNS YOU! The mistakes we 

make by the millions in writing, typewriting, drawing, are 

whisked away the student’s-preferred way with Weldon 

Roberts Erasers.”’ 

ORDER YOUR WELDON ROBERTS ERASERS NOW FOR THE 
GREATEST-EVER SCHOOLTIME DEMAND IN SEPTEMBER! 






~ BALLPOINT © 
Uleldon Rofetth GSranan 
No. 38 MADE IN USA. 
PEN-PENCIL 
ne ee 


= 


NO. 38 BALL POINT 

BRAND NEW! Handy elliptic eraser of special tex- 
ture for CLEANLY ERASING ALL WRITING OIF 
BALL POINT PENS AND PENCILS. Attractive green 
color.. Packed in attractive display box, 2 dozen to 


the box. 


JET ERASER 


Convenient « 

drical stick erase 
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typewriting R bination eraser that does most 
fills. Tops for tyt \ t g. Handy, bias beveled 
ing, accountir Soft pink pencil rubber 
drafting, profes joined t soft gray ink eraser 
sional and student For ink | and crayon eras 
use. 

WELDON ROBERTS RUBBER CO. 


365 Sixth Avenue e Newark 7, N.J. 
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Victor Officials Honored by Research Institute 


B. W. Lawrenz, director of personnel, Victor Adding Ma- 
chine Company, has won the second annual Award for Merit 
presented by the Research Institute of America for his “con- 
tribution to executive skills.” 

The Research Institute also presented a company citation to 
A. C. Buehler, president of Victor. 

The award was granted because of Victor’s program of 
developing sound and happy relations with new employees. 

Explaining the program briefly, Mr. Lawrenz stated: “Hir- 
ing alone does not turn a person into a dependable productive 
employee. This change comes through the company’s (and 





RECEIVE MERIT AWARD ...H. P. Dunsmore (right), presents 
a Research Institute award to Carl Buehler (accepting for his 
father) and a medallion to B, W. Lawrenz. 


more directly the supervisor’s) efforts to establish a feeling 
of mutual understanding and confidence. 

“The basic tool we at Victor use to promote this end is the 
followup interview. These important mutual interchanges of 
ideas are scheduled at 10, 30 and 90 days after employment 
begins. We have found them a most helpful means of clarify- 
ing basic company policies and learning about any adjust- 
ment difficulties encountered by the beginner.” 

Mr. Lawrenz was one of 200 award winners out of 20,000 
members of the Research Institute honored this year “for 
steadily advancing the level of achievement within the frame- 
work of their company operations.” 

Formal presentation of the bronze medallion to Mr. Law- 
renz and the citation to President Buehler was made by Mr. 
H. P. Dunsmore of the Executive Staff, Research Institute of 
America. The citation was accepted by Executive Vice-Presi- 
dent Carl Buehler in behalf of his father. 





Wesbanco Whistle Tells Firm’s News 

“The Wesbanco Whistle” is the name selected for the new 
house organ of the Western Bank & Office Supply Company, 
Oklahoma City, Okla. It is published monthly for distribution 
to the firm’s personnel and friends. 

Publication of the house organ was undertaken at the sug- 
gestion of Grant Davis, the firm’s new president. A staff was 
elected to serve one year to produce the publication. In No- 
vember of each year, a new staff will be elected and both staffs 
wilk work together on production of the Christmas issue. 

The “Whistle” is produced in Wesbanco’s own shop. Pictures 
are lithographed and the rest is letterpress —EVH 





NOFA Works on Broad Risk Program 

National Office Furniture Ass’n. has revealed it is working 
on a broad form transportation insurance plan to cover ship- 
ments of goods on a warehouse to warehouse basis while in 
transit via any means of conveyance in the United States and 
Canada. The annual cost to dealer-members is $30.00 and to 
manufacturer-members $40.00. NOFA asks that interested 
parties or firms contact them on their own office stationery 
at 327 S. LaSalle St., Chicago 4. 
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New ESTERBROOK PETITE-PAK 


The brightest, prettiest, gayest pen and pencil purse sets ever! 


Everything new but the name Esterbrook. New Nationally advertised in full color in: LirE « 
size—new colors—new style—To bring you new Post « COLLIER’S « GLAMOUR « AMERICAN 
sales—new profits. * NATIONAL GEOGRAPHIC 

Order the special Petite-Pak Assortment now. Free wrought iron 

merchandiser and Free window display with each assortment. 


PAM-1 ASSORTMENT 
Includes: 
24 Purse Pens with Points 
24 Matching Push-Pencils ( made up’ts 24 complete sets 
24 Purse cases (4 of each color) 
24 Carnival gift boxes 
6 Purse Pens (assorted colors) with points * 6 Gift boxes 
12 extra Renew-Points (6 fine, 6 medium) 
FREE wrought iron display and merchandiser (as illustrated) and 


FREE colorful window display TOTAL RETAIL VALUE $141.00 
(less your regular discount) 


Gsterbrook 


THE ESTERBROOK PEN COMPANY, CAMDEN 1, NEW JERSEY 











MARKS UP TO 
3000 GARMENTS 


ODORLESS 
QUICK DRYING 


BLACK 
INDELIBLE INK 


RUN PROOF 
WON'T WASH OUT 
WON'T EVAPORATE 


writes and marks directly on: 


COTTON e NYLON 
e WOOL e SILK e 
LEATHER e RAYON 


used by professional laundries everywhere 


NATIONALLY ADVERTISED 
AIDS AVAILABLE 


brilliant 4 
display 


DEALERS’ 


color 


INDISPENSABLE TO: 
card 
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SAMUEL TAUBMAN & €O. 
1 WEST 34TH STREET, NEW YORK 
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Lermans Welcome 300 Guests 
At New Long Island City Plant 

An open house party was held May 26 at the Lerman 
Brothers’ new building at Hunters Point Ave. and 39th St., 
Long Island City, New York. About 300 guests, including 
many representatives of the trade, were on hand from 2 to 
6 p. m. to inspect the new quarters and partake of the buffet 
supper. 

Irving and Isidore Lerman took pride in showing the mod- 
ern one-story brick building which occupies an entire city 
block. The general and sales office are at the front, with the 
executive office in the left wing. The major portion of space 
is devoted to storage and warehousing of equipment and a 
part of this section contains a large receiving platform where 
three trailers may unload at one time. 

In the right wing is the firm’s printing plant where presses 
can handle practically all of their customers’ needs for general 
printing work. 

The Lermans pointed out that three years of careful plan- 
ning went into the selection of the new site. For many years 
the firm has had a retail store at 14th St., New York City. 
Due to the expansion of business, the stock space there had 
become too cramped for efficient handling of orders. The 
new location is not hampered by traffic problems and yet is 
only 15 minutes away from midtown New York. The facilities 
are adequate to carry a large amount of stock and fill almost 
any order within 24 hours. 

Both Isidore and Irving Lerman see a big future ahead 
and plan to increase services to customers. The Lermans stated 
they would feel grateful for the splendid cooperation and 
assistance they have received over the years from the many 
manufacturers and salesmen who have done so much to help 
make the firm a success. 





Sell Magne-Dex Visible Line 
Through G-F Under New Plan 

Ernest A. Dahl, Sr., general manager of Business Efficiency 
Aids, Skokie, Ill., announces that arrangements have been 
concluded effective June 1 whereby The General Fireproofing 
Company through its branch offices and franchised dealers 
will sell Magne-Dex visible equipment. Business Efficiency 
Aids will furnish Magne-Dex trays and cards to G-F, these so 
constructed that they will fit into the various lines of desks, 
files and Super-Carder units of General Fireproofing Company. 

Business Efficiency Aids will continue to sell through fran- 
chised dealers a complete line of Magne-Dex equipment and 
housings—just as it has in the past. 





Pettibone Addresses Cleveland NOFA 

C. L. Pettibone of the B. L. Marble Chair Company was 
the speaker at a recent meeting of the Cleveland NOFA chap- 
ter, the last session until resumption in September. 

Mr. Pettibone discussed the position of his company, as a 
manufacturer, in regard to the NOFA organization. He stressed 
the fact that the Cleveland Chapter should expand its mem- 
bership and activity and secondly, “Business is good and mem- 
bers should benefit by it and not give their profits away.” 

The NOFA insurance program was discussed. Announce- 
ment was made that the NOFA officers’ conference would be 
held in Cleveland in September. Clark Knierman was appointed 
hospitality chairman. 





Brewington Adds Salesmen 

Two new city salesmen were added recently by Noel Brew- 
ington, Office Machines, 418 N. Robinson St., Oklahoma City, 
Okla. They are H. L. Kirk and J. E. Holtzmann. 

Mr. Brewington also enlarged his business establishment 
with the addition of an adjacent building on the north and a 
large lot extending to the corner of Fourth St., formerly used 
as a service station. The lot furnishes the highly desirable and 
much-needed parking space for customers and salesmen. 

The added building has been given over to the service de- 
partment, thus freeing additional space for sales display and 
office space. Herman W. Parrott is in charge of the service 
department.—EVH 
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5 It's the toughest, longest wearing vinyl material ever produced 
for business and commercial furniture — famous Tolex with the 
it exclusive NYGEN fabric backing. 
a It's beautiful too! Produced in an exciting selection of patterns 
d and HOUSE & GARDEN colors for every decorating motif. LONDONDERRY 
d Truly a superlative upholstery . . . send for samples today. *Reg. T. M.—The 
General Tire & Rubber 
4 CED Company as used with 
d 7 ALAN w the famous NYGEN 
: TEXTILEATHER erRETCH Ilo te 
GENERAL fh ; IN Rich, new Pampas 
Division of The General Tire & Rubber Co. EVERY DIRECTION! . leather effect shown on 
PLASTICS > chair is stocked in 21 
cee vies TOLEDO 3, OHIO colors for immediate 


shipment. 
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GINGHER VALET MODEL V-12 


GINGHER 


THE COMPLETE NEW LINE OF 


Valets & Wall Racks 


FOR EVERY WARDROBE 
STORAGE NEED... 


e Features of all Gingher Valets 


1 Assembly is accomplished in less 
30 than half a minute by inserting 
posts in base sockets and sliding 


SECOND top shelf section over posts. 


2 Shelves of one piece with 


ASSEMBLY rounded corners and coin formed 


ventilating openings. 


& 3 Extra large individual self-align- 
ing spaced hanger openings. 


NO BOLTS a Aluminum | umbrella holders in 
—- a2: 
NO SCREWS ee — 


* 6 Rests on non-scuffing square 
cupped rubber shoes. 


7 All welded construction of finest 


UNITS CAN BE LOCKED furniture steel. 

TOGETHER INSTANTLY 8 Finished with beautiful gray or 

side to side and/or green baked-on permanent enamel. 
a te 9 Exclusively designed wall 

back to back ape brackets enable one man to install 

stantly changed to wall racks. 


any desired pattern. 10 Each unit complete with hard- 
wood polished hangers. 


For complete information about this new line of 
quality wardrobe racks, write today to 


GINGHER MFG 


314-328 Depot Street, Scranton 9, Pa. 


Since 1924 Precision Manufacturers of Machine and Electrical 
Products, Instruments and Components 
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Paul Dickson, owner of the News Journal ford, N. C 
has killed two birds with one stone. He recently put up a 
new building to house his news plant, and at the same time 
installed a top flight office s partment Calhoun 
Office Supply Pager Ca za., ha sprung into 
e ence with the partnershir Jack Holland, nerly with 

s ce Exchange, Ca Ih 1 Alton DeFoor, pre- 

connected with Lee’s Office S apply of Dalton 

© t+ & HE F 

621 Market ponents 

supply and uipment 

m ager an : Sam Harper 

on irers are requested to 

=| 7-19 S. Third St, Colum- 

bia, Pa., whicl *h previously had confined its business to print- 

ng needs, has opened a retail stationery store to handle 
office supplies and furniture. R. S. pera is the owner 

&¢ £ & & & 

ply Company of Mississippi has added another 

chain of stores with the purchase of the Commer- 

ial Dispatch of Columbus, Miss. Hank McGarity i: ; manager 

ind business operations will include a job printing plant 

The shop has been named the Office Supply Company f 

Columbus Business Supply Corp oration has been formed 

by Robert Sweeney and Bernard Buchman and will operate 


tt 42-34 27th St. Long Island City, N.Y. The ; 
formerly 1ted with the Premier Supply oes 
dle stationery printing and office furniture 


MANUFACTURERS 


A constant stream of private investment capital must be 
maintained if the economic life of the United States is to 
continue to grow and there must be an incentive offered 
for private individuals to invest their money. 

These principles are brought out in a recent 36 page 
study prepared by the National Association of Manufactur- 
ers. A program for continued prosperity built purely on 
increases in “purchasing power” is not sufficient, the 
association reported. 

The article asserted that the risk taker must be honored 
and rewarded, not suspected and penalized and that the 
obstacle of discriminatory taxes must be removed. The 
study strongly emphasized that risk takers must be able 
to rest secure in the knowledge they will not be despoiled 
of the fruits of success either by excessive taxation or by 


unnatural monetary inflation. 
*¥ ££ &£ & & 


xk kk 

The “guaranteed annual wage” won recently by the 
CIO auto workers from Ford and General Motors was 
sharply assailed as not a guaranteed wage, but a supple- 
mental unemployment compensation that could sow 
financial ruin on the United States. This opinion came 
from a panel of NAM executives summoned to consider 
the subject in a special meeting in Chicago. 

Panelists agreed that “guaranteed payments” under 
the agreements may not be collectible in certain states 
due to conflict with laws that bar dual public and private 


jobless compensation. 
* + & & F 





Barricks ne Company now is settled in its 
w and larger home at 134 W. S4th St., Chicago 9. The 
tructure is a modern four story, fireproof building occupying 
38,000 square feet of space with rail tr ick | ‘ and truck 
sading facilities. Increased d ind for Barricks product 
lictated the move Cc. L. Barkley & Company. Chi cag 
1anufacturers, closed for vaca July 2 and reopened 
Vy 19 


* + &* & # 
unces that it now 





Universal Paper Goods Company annou 
3 in full pre juction in its new plant at 3510S sartield Ave 
ngeles 22, Calif. President H. H. Biber states the fac- 
tory is completely modern in every respect and contains 
20,000 square feet of manufacturing space . _ Hillside Metal 
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sf For The Accountant 


This gift-selling TUFIDE 
photograph is available 
in mat form in several 
sizes for use in your 
own local advertising. 


- Amrice's Fastest-Selling Line Of 


AND STUDENT CASES 

You'll ‘Gontuuiee a bigger share of profitable Christmas gift 
business for your store if your plans include a TUFIDE gift 
promotion. Because TUFIDE business and student cases are 
known and demanded by more people . . . because TUFIDE 
out-sells any other brand, by far . . . because TUFIDE out- 
promotes and out-merchandises all other brands with consistent, 
hard-hitting advertising in America’s leading national magazines 

you owe it to your store, and to yourself, to stock and 


feature TUFIDE! 


. tor five full years! 


Only ‘TUFIDE has this amazing sales-producing guarantee. 
That’s why more and more customers ask for TUFIDE, by 
name! Amazing TUFIDE looks like leather . . . feels like 
leather . . . yet outwears leather 5 to 1, and costs far less. 
We have a $1,000,000 inventory—a complete selection of smartly 
styled TUFIDE business and student cases ready for immedi- 
ate shipment, to help you make this the most profitable Christ- hes 
mas you ever had. Place your order today! | 


Products 1401 w. Jackson Bivd., Chicago 7, Ill. 
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GENUINE TOP GRAIN 
COWHIDE DESK PADS 
AND ACCESSORIES 


THE PERFECT GIFT TO MATCH THE DECOR OF ANY OFFICE — AVAILABLE IN STOCK 
AND SPECIAL LEATHERS 


282 SERIES 

A. Glass 6” Ash Tray 

B. $/Gold Screen 6%,” Ash Tray 

C. Library Set—tetter Opener and Shears 
D. Double Pen Set (Sheaffer White Dot) 


Single Pen Set (Sheaffer White Dot) not shown 
Executive Letter Opener 

S/Gold Screen 4” Ash Tray 

Large Pencil Cup—3'%," diameter, 44%,” high 
Correspondence Folder (Letter and Legal Size) 
Desk Pad Size 19” x 24”, 20” x 36”, 24” x 38” 
(also available folding and all leather desk pads) 


-ZOmm 


Look fo the seal of quality in distinctive leather desk accessories! 


O~OZERe Xr 


S. 


Work Distributor (Side or End Open—é6 or 10 Pocket) 

Letter Tray—Legal Size 

Memo Pad Holder (5” x 8” or 4” x 6”) 

Cigarette Lighter (Evans) 

Telephone Directory Cover (11” x %Y.") 

Cigarette Box (Will hold King Size and Regulars) 

Calendar Pad and Filler (Plain or Gilt Edge) 

Home Waste Basket 912” diam. 1234” high. 

Executive Waste Basket size 12” diam. 15” high not shown 
Doodle Pad Size 11” x 8%” 
Hand Blotter 


CHICAGO DESK PAD CO., inc. 
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Products, Inc.., 
Office Furniture 1248 S. Figueroa St., 
sent it in Southern California. 


advised of the appointment of Wholesale | 
Los Angeles, | 


Calif to 
* ee # & | 
Pron Edward J. Kalal to district manager of the | 
Akror trict office has been announced by Marchant | 
Calculators. Inc. He previously had been a salesman in the | 
Cle The Akron branch is located at 174 W. 
Exchangé he service department continues under the | 
direct Otis R. Smith. 
+ &£¢ & & & 
The nat rubber band industry will snap all previous 
ecords tl with a high of 15 billion bands if the cur- 
rent prc tion rate continues, according to Robert W. 
Nickels, manager of sundries for The B. F. Goodrich Com- 
pany. That higher than the record 1950 figure, or 
enou ls to circle the earth 28 times, without 


&# tt & & # | 


Frederick V. Heiserman has been advanced to district 
é Paducah, Ky., district office, it was an- 
Marchant Calculators, Inc. He previously had 
t Mt. Vernon, Ill. The Paducah branch is 
fferson St. At the same time, the promotion 


f John K. Jensen to district manager of the Canton, Ohio 
branch w vealed. The office is located at 1014 McKinley 
Ave., N. W The Fisher Pen Company now is located 
in larger rters in Forest Park, Ill. The new factory and 
warehou py an entire floor at 7333 W. Harrison St 


Forest Parl western suburb of Chicago. . . . Harold M. 


Nelson ha ( 1ppointed manager of International Busi- 
ness Machines onal sales district with headquarters in 
Chicago. H ned the company in 1946 as assistant sales 


Yawman and Erbe Appoints Bestor 


In anticipation of the retirement of Arthur J. White, for 
46 years in charge of factory accounting at Yawman and 
Erbe Manufacturing Company, Rochester, N.Y., amnounce- | 
ment has been made of the appointment of H. Clay Bestor 
to that position by Merland G. Hamm, assistant secretary- | 
treasurer 

Mr. Bestor who joined “Y and E” this year, was formerly 
office manager of the Morgan Machine Company, and was 


previously associated 
Colonial Beacon 


with Eastman Kodak Company and 
Oil Company. Mr. White joined “Y and E” 


in 1909 as a cost accountant and was appointed manager of | 
the department in 1920. He will gradually relinquish his duties 
to Bestor in order to devote more time to his personal affairs. 
[wo other appointments in the accounting departments were 
also announced. Thomas H. Breslin has been named supervisor 
of payroll and timekeeping. 
Donald M. Lewis, who has also been with “Y and E” since 


1951, 


has been appointed supervisor of the cost department. 





Covers Southern California 


Ernest R. Daniels has been appointed by 
the American Pencil Co. as its repre- 
sentative in the Southern California ter- 
ritory with headquarters in Los Angeles. 
A native Californian Mr. Daniels has 
been selling 
since 1931. Previously, he was associ- 
ated with Crocker Co., Eversharp, Inc., 
Bert Morris Co., and of late represented 
several manufacturers in the west. 





Gray Names Sales Chief 


The Gray Manufacturing Company has 
appointed Donald Hamilton, Jr., general 
sales manager, it has been announced. 
Mr. Hamilton will be responsible for 
marketing, distribution and service pol- 
ities of the company for Audograph and 
allied products. He will devote a con- 
siderable portion of his time to “broad- 
ening Gray's national sales and service 
Program."' He makes his headquarters 
in Gray's New York office, 521 Fifth Ave. 
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S, albums and scrapbooks 
LX in finest top grain cowhide 


We're all set! All set to deliver the best and most 
complete line of CAMILLE albums and scrapbooks 
we've ever had! This exciting new line from an old 
line manufacturer is now being featured by leading 
department stores and stationers . . . and if you're 
looking for profits, you'll send us a starter order for 
the following fast selling numbers! 


FLIP-UP PHOTO ALBUM 


Popular! Contains three 
10-pocket sheets; screw 
post construction con- 
cealed by bookbinder 
back (no rivets exposed). 
Plenty of room for more 
sheets. (S 66) 


SCRAPBOOK 


Handsome! Thirty-six 14 
x 12 grey pages, round 
cornered and scored, in- 
cluded. Screw post con- 
struction; bookbinder 
back; matching satin 
moire lining; room for 
expansion, (S 122) 


NEW LARGE PHOTO ALBUM 


A Camille exclusive! De- 
signed to take six jumbo 
prints horizontally or ver- 
tically, or nine 344 x 3% 
prints per 12 x 12 page. 
Supplied with 20  pre- 
glued, self-stick pages that 
do away with hit-or-miss 
photo mountings. Trans- 
parent dividers frame the 
prints permanently. Regu- 
lar pages available. (S 111) 


All three albums are made of finest top grain cowhide 
with 24K gold tooling, bookbinder backs, satin moire 
linings. Covers have rounded corners, extra thick pad- 
ding, come in ginger brown, hunter green, or cherry 
maroon. Prices are no higher than you would pay for 
lesser quality leathers. Also in kid-grained fabrics that 
look, feel, end even smell like leather. 

Rush your orders direct—or write today for complete 
catalog. Line yourself up now for the biggest holiday 
season ever. 


THE CAMILLE CO, INC, 19 Rockwell Place, Brooklyn 17, N.Y. 
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NSOEA District No. 1 Holds 
Meeting in Groton, Conn. 


Record Registration of 443 — 
J.W. Murray Elected Governor — 
W orkshop Sessions, Addresses by 
Outside Speakers Help Program 


THE FINAL REGIONAL meeting of the 1955 season 
(NSOEA Dist. No. 1) was held at the Griswold Hotel, Groton, 
Conn., June 23 to 25. The meeting was well-planned and 
publicized — a fact which accounted for the excellent at- 
tendance of dealers and their wives. 

Governor Garry E. Dell, Burt & Dell, Hartford, Conn., 
performed a commendable job of running the convention. The 
good attendance at the workshop sessions attested to his lead- 
ership. 

Several excellent outside speakers contributed greatly to 
the success of the business meetings. The opening meeting on 
the morning of Thursday, June 23, got under way with NSO- 
EA’s president, Leonard B. Wilcox, making his presentation 
concerning the activities of the association and how dealers 
can use the services most effectively. 

President Wilcox was followed by Robert Hanna, market- 
ing manager, Trumbull Div., General Electric Company. Mr. 
Hanna interested his audience with reports of the high degree 
of confidence with which his firm, one of the largest in the 
world, faces the future. He disclaimed the common assump- 
tion that General Electric’s business is unique. Rather, he 
said, it has much in common with all types of small and 
medium-sized businesses. 


Critical Years Ahead 


Mr. Hanna emphasized the fact that the next 10 years 
are critical to our economy because of the smaller number of 
people entering the working force. The need to increase 
work or productivity, both in the office and the plant, was 
never greater. 

Quoting from an editorial that appeared in Office Ap- 
pliances, April 1955, he pointed out the fact that the ratio 
of office workers to factory workers is constantly decreasing. 
Since their is no apparant decline in this trend, he claimed 
that the future of the stationery and office equipment indus- 
try could only be viewed optimistically. 

Closing the first business session was Walter Raleigh, 
executive vice-president, New England Counsel, who pres- 
ented some very interesting figures concerning the New 
England economy. He showed conclusively that the textile 
slump made news far out of proportion to its actual effect on 
New England as a whole. He claimed that the mobility of 
labor and the prosperity of the metal working industries have 
contributed to a healthy industrial picture in the New England 
States. 

Friday’s program, with Governor-elect John W. Murray 
presiding, featured three regular members of the Troupe— 
James B. Kobak, J. K. Lasser & Company, J. L. Mann, 
Sturgis Posture Chair Company, and Orvin A. Maen, Smead 
Manufacturing Company. 


Introduce Head Table 


As dinner Friday evening drew to a close, Governor Garry 
E. Dell, Burt & Dell, Hartford, Conn., introduced past-gover- 
nors and their wives sitting at the head table. They were: 
James T. Towhill, James T. Towhill Company, Boston, Mass.; 
E. W. Pape, Adkins Printing Company, New Britain, Conn.; 
A. L. King, Ward’s, Boston, Mass.; Leo W. Burt, Burt and 
Dell, Hartford, Conn.; Bernard Willander, Thomas Groom 
and Company, Boston, Mass.; Stanley McGar, J. F. Molloy, 
Inc., Meriden, Conn.; Horton R. Frisbee, Roberts Office 
Supply Company, Portland, Me.; Sidney H. Challenger, Frank 
H. Fargo Company, Bridgeport, Conn.; Edward Granfield, Ed- 


(Turn to Page 145, Please) 
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EX-GOVERNER GERRY E. DELL, Burt & Dell, Hartford, Conn., 
congratulates John W. Murray, John W. Murray Co., Boston, 
Mass., new governor, and Ray Scheppach, Scheppach & Goek. 
ler, New Haven, Conn., lieutenant governor elect. 


On the Opposite Page... 

1. Mrs. & Mr. Edward W. Mead, Posting Equip. Corp.; Sam Jason, 
Samuel Jason Associates, Montreal, Canada; Henry Riegel, Seng- 
busch Self-Closing Inkstand Co. 

2. Mrs. Guy Hart, Joseph Dixon Crucible Co.; Ben Willander, Thomas 
Groom & Co., Inc., Boston, Mass.; Mrs. Pavl W. Cheney, South- 
worth Co.; Edward Stockwell, American Pencil Co.; Mrs. Robert E. 
Gooley, Cushman & Denison Mfg. Co., Inc.; Mrs. H. S$. Sanders, 
Stationers & Publishers Board of Trade, Inc. 

. Jack Silber, Advanco Products, Inc.; Rochelle Silber; Mrs. J. Silber. 

Mr. & Mrs. H,. B. Van Dorn, Joseph Dixon Crucible Co.; Mrs. & 

Mr. George Holt, Waterman Pen Co. 

Spencer F. O'Leary, Fred J. Bready, George Holt, J. Howard Kelley, 

all Waterman Pen Co. 

E. Dewhirst, Mr. & Mrs. Alvin Shulkin, Mrs. & Mr. Irwin Shulkin, 

all Allen Pen Co., Boston, Mass. 

. Herbert Grayson, Ace Fastener Corp.; Harry 8. Hershon, Alien 
Staty. Co., Cambridge, Mass.; Martin M. Mcldow and Charles F. 
Moldow, both Martin M. Moldow Associates. 

8. Mrs. Ted Hargen; Jack Kennedy, Trussel Mfg. Co.; Edward Gran- 
field, Edward Granfield, iInc., New Haven, Conn.; Ted Hargen, 
Yowman & Erbe Mfg. Co.; Mrs. E. Granfield. 

9. Mr. & Mrs. Frank R. Curtiss, Neva-Cleg Products, Inc.; Mrs. & Mr. 
Robert E. Gooley, Cushman & Denison Mfg. Co., Inc. 

10. Mrs. J. E. Towhill, James E. Towhill Co., Boston, Mass.; Mrs. W. 
G. Page, Adkins Prtg. Co., New Britain, Conn.; Mr. & Mrs. Garry 
E. Dell, Burt & Dell, Hartford, Conn.; Mrs. Thure Bengston, Adkins 
Prtg. Co., New Britain, Conn. 

11. Robert C. Schmutzier, The Reyburn Mfg. Co., Inc.; Fred Bowes, Old 
Town Corp.; Bill Driscoll, Carters Ink Co.; Ed H. Knapp, Victor- 
Remington Rand, Inc. 

12. Mrs. B. Shulkin, Allen Staty. Co., Lynn, Mass.; Mrs. P. Maravnick, 
Brock Press, Inc., Stamford, Conn.; Mr. & Mrs. Lewis Foster, Speed 
Products Ce.; Mrs. & Mr. Sam Kovner, W. B. Mason Co., Brockton. 

13. Mrs. E. W. Mead, Posting Equip. Corp.; Mrs. Joseph F. Yates, 
Joseph F. Yates, Inc., New Haven, Conn.; Bill Martin, Bruhn Office 
Equip. Co., Burlington, Vt.; Mrs. M. Ohanian, Wilson Jones Co.; 
Bill Aylward, The Globe-Wernicke Co.; Mrs. Frank R. Curtiss, Neva- 
Clog Products, Inc. 

14. The General Fireproof Co., cruise on the Thames River and Long 
isiand Sound with Mr. & Mrs. Larry Miller as hosts. 

15. Robert E. Lyons, Lyons Cord & Camera Shop, Ludlow, Mass.; Mal- 
colm Derry, The Globe-Wernicke Co.; David Claflin, George 8. 
Graff Co.; Stanley McGar, John F. Molloy, Inc., Meriden, Conn. 

16. Harold M. Catlin, Jr. and Paul W. Cheney, both Southworth Co. 
Howard S$. Sanders, Stationers & Publishers Board of Trade; Bert 
Chillson, American Pad & Paper Co. 

17. Charles Hennion, Mattatuck Staty. Co., Waterbury, Conn.; Olto 
Cavanaugh, Harford Office Supplies Co., Hartford, Conn.; John 
Dwyer, mfrs. rep.; L. J. Fisher, Plimptons, Inc., Hartford, Conn. 

18. Charles F. Crowley, Adams, Cushing & Foster, Boston, Mass.; Mrs. 
Ann A. Crowley, McKenzie’s, Quincy, Mass.; Victor Corkran, mfrs. 
rep.; Leon Banov, Art Steel Sales Corp.; J. George Aigner, Aigner 
Index Co. 

19. Edward Yarock, Davis & Nye, Inc., Waterbury, Conn.; Bill Boyer, 
Wilson Jones Co.; Dick Fitzgerald, Eagle Pencil Co.; Joseph Yates, 
Joseph F. Yates, Inc., New Haven, Conn.; E. T. Macintyre, Defiance 
Calendar Co. 

20. George J. Burns, Bainbridge, Kimpton & Haupt, Inc., New York, 
N. Y.; Spencer F. O'Leary, Waterman Pen Co.; Charles Dwyet, 
John Dwyer Co.; David Aronson, Mittag & Volger, Inc. 

21. Arthur J. Rousseau, R. |, Business Equip. Co., Providence, R. 14 
Lew Foster, Speed Products Co., Inc.; Donald C. Swan, Yawman 4 
Erbe Mfg. Co.; L. J. Fisher, Plimptons, Inc., Hartford, Conn. 

22. Richard P. Towne. National Blank Book Co.; James W. Hayes 
Blake & Rebhan Co., Boston, Mass.; J. Lou Mann. Sturgis Posture 
Choir Co.; Bill Blech, Gustave Fischer Co., Hartford, Conn.; Bob 
Slate, Bob Slate Stationer, Cambridge, Mass. 

23. Henry Riegel, Sengbusch Self-Closing Inkstand Co.; Henry Rosnosky, 
Henry Rosnosky Co., Boston, Mass.; Max L. Smith, Joseph Dixo# 
Crucible Co.; James T. Towhill, James T. Towhill Co., Boston, Mass 

24. Mrs. J. W. Murray, John W. Murray Co., Boston, Mass.; Nat ®. 
Blish, Reyburn Mfg. Co., Inc.; Mrs. & Mr. John V. Powell, Joht 
W. Murray Co., Boston, Mass. 

25. Mr. & Mrs. Ronald E. Daley, Daley's Staty. Store, Waterbury, Conn/ 
Mrs. & Mr. Charles E. Reynell, Oxford Filing Supply Co. 

26. At the Registration Desk: Dorothy Dionne; Thomas J. Russe!l, Apst® 
Products. Inc.; Lois Young; Max L. Smith, Joseph Dixon Crucible 
Co.; Jack Wilson, Es*erhrook Pen Co 

27. Mrs. & Mr. Allan Murray, Victor-Remington Rand, Inc.; Mrs. & Me 
Louis F. Caracci, The Nor-Wood Co., Inc. New York, N. Y. 
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Fortune readers mean business for you — immediately! The man in the Jaguar is one 
example of how readers respond to Standard's compelling ‘‘Offices for Living’’ ads 

in Fortune. He promptly tucked his Fortune Magazine and himself in his Jaguar and scooted 
160 miles to and from the Factory Showroom for first hand facts on duplicating the 

‘Office for Living’’ in his own office. Others write in by the dozens — in 

response to Fortune ads and to local tie-in promotions of Standard dealers. So if you're 

a Standard dealer and haven't yet started local tie-in advertising 


and direct mail, now is the time — Fortune readers are looking for you. 





IF YOU'RE NOT YET A STANDARD DEALER, write now. 


Some Authorized Dealer territories are still open. 


* 


Our man in the Jaguar actually saw the first of our Fortune 
color series. Pictured above is the advertisement which 

wili appear in the September issue. Full color mailing pieces 
featuring this ad are available — write now! 
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FORTUNE READERS 
ARE LOOKING 
FOR 
STANDARD DEALERS 





Standard 


FURNITURE COMPANY 
HERKIMER, NEW YORK 
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ward Granfield, Inc.. New Haven, Conn.; and Philip A. 
Rooney, Bailey’s, Inc., Brockton, Mass. 

Mr. Dell called upon John B. Dwyer, who announced the 
establishment of a Jim Armington Fund by the New England 


Travelers Club to perpetuate his name. 

This Fund is operated by a committee appointed by the 
club president. The purpose of the Fund is to carry on the 
name of Jim Armington and in his name to make a dona- 
tion each year, on July 17, his birthday, to one of the many 
causes which Jim supported so generously during his long, 
happy and productive lifetime. 

The first committee appointed in 1955 by President Spen- 


cer O'Leary will be made up of three members: John B. 
Dwyer, three years; Nathanial P. Blish, two years; and Edgar 
H. Knapp, one year. 

Each year the New England Travelers Club president will 
appoint a new member for the committee, who will serve for 
three years 


Donations to the Fund will be solicited annually from 
members of the New England Travelers Club, The Boston 
Stationers Association, Connecticut Valley Association and 
from all Jim’s friends throughout the world. 


$100 is Donated | 


The committee this year plans to donate $100 in Jim’s 
name to Wonderland Summer Camp for Children, operated 
by the Salvation Army in Sharon, Mass. 

Contributions may be sent to the treasurer, New England 
Travelers Club, c/o Miss Berry, third floor, 63 Franklin St., 
Boston, Mass 

The final session was called to order Saturday morning 
with James W. Hayes, Blake & Rebhan Company, Boston, 
Mass., presiding. The first speaker was Henry Berry, Henry 
Berry Associates, who gave his talk entitled, “To Live and 
Grow — Modernize your Store”. His message pointed the way 
to greater sales and increased profits for dealers through 
store modernization by the use of open display fixtures. 

The next speaker was Richard L. Scheidker, vice-pres- 
ident of Association of American Advertisers, whose talk | 
was on the “Value and Effect of Advertising”. 

The next order of business was the election of officers. | 
Stanley McGar, John F. Molloy, Inc., Meriden, Conn., sub- | 
stituting for chairman of the nominating committee, Sidney 
H. Challenger, Frank H. Fargo Company, Bridgeport, Conn., | 
placed in nomination the following officers: governor, J. W. | 
Murray, John W. Murray Company, Boston, Mass.; lieutenant 
governor, Ray Scheppach, Sheppach & Goekler, New Haven, 
Conn. There being no further nominations the nominees were 
unanimously elected. 

At 9:30 A.M. the New England Travelers Club held its 
meeting in the TV Room with President Spencer F. O’Leary, 
Waterman Pen Company, presiding. Governor Dell and Pres- 
ident Wilcox appeared briefly as guest speakers. President 
O’Leary announced that the late James Armington had be- 
queathed the club $500 and that a committee had been set up 
to establish and operate the fund in memory of Mr. Arming- 
fon. 


Governor Dell Presides 


At 5:30 P. M. a cocktail party was given by Morton 
Mencher, manager, Hotel Griswold. At 7:00 P. M. the grand 
banquet was held in the main dining room with Governor 
Dell, presiding. After guests at the head table were introduced 
and talks by NSOEA President Leonard B. Wilcox and 
NSOEA Executive Vice-president Paul E. Burbank were | 
given, a certificate of merit was presented by Mr. Burbank to | 
Mr. Dell as an expression of appreciation by NSOEA for a 
job well done. Mr. Burbank also presented a certificate of | 
merit to Spencer F. O'Leary, president of the New England 
[Travelers Club in appreciation for his contribution to the 
association. Governor Dell then announced that total at- 
tendance was 443, with a dealer attendance of 135, a record | 
convention. He expressed his appreciation and gave thanks to | 
his officers and committees for doing an outstanding job. 

Guests then adjourned to the Cinderella Room where a 
variety floor show was presented, courtesy of the Griswold 
Hotel 

Each afternoon of the three day convention was reserved 
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CHAIR 
TO FILL EVERY 








NORMAL AND 
SPECIAL NEED 


.. in sizes, materials EF, a 


and price ranges to # 


suit every requirement. 


As a Cramer dealer, you can offer 
customers their choice from OVER 
A HUNDRED AND FIFTY qual- 
ity-built chairs, each model exactly 
suited to the particular requirements 
of modern offices, shops, factories, 
specialized trades and professions. 


Our records show that dealers 
who make the most profits also 
make the most of this COMPLETE 
line, by furnishing chairs not only 
for the customer’s office, but also for 
his entire operation. That’s why we 
recommend that you 


KEEP A REPRESENTATIVE STOCK ON 
DISPLAY — KEEP YOUR SALESMEN 
WELL-INFORMED — AND YOU'LL KEEP 


Gace 


PROFITS COMING IN! 


@ Dealerships available ~ 
in certain areas; sa al 
Dept. OA-2 for 
complete story)” 
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important 
thing... 


CARBON PAPERS and RIBBONS 





Is not simply that Codo offers its Dealers a 
proved popular array of Dealer Aids includ- 
ing blotters, matches, emery boards and 
many others. 





oY BEST MATERIALS 


Y QUALITY CONTROL 


Y PACKAGE DESIGN @/ SELLING AIDS 


@ CARBON GRIPPER @/ BUYER'S GUIDE 











And that spells PROFITABLE Carbon, 
Ribbon, and Hectograph Supply business. 


2 Wr Ry 
ils 
Pe @Q" MANUFACTURING CORP. 


Factory: Coraopolis, Pa. 
79 Madison Ave. 401 Wood St. 564 W. Monroe St. 
New York 16,N. ¥. © pittsburgh 22, Pa. Chicago 6, Il. 
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for recreational activities. Easily the standout in this respect 
was the championship soft ball game between the dealers and 
the Travelers. The dealers were under the helm of George 
Kandres, L. E. Muran Company, Boston, Mass., while the 
Travelers were captained by Nat Blish, Reyburn Mfg. Com- 
pany. The contest was closely fought throughout the entire 
game. A pitchers’ contest between Alvin Shulkin, Allen Pen 
Company, Boston, and Burt McLean, Cooke & Cobb, resulted 
in an 18 to 16 victory for the dealers. Highlights of the game 
included the timely hitting of Nat Blish and a sensational 
“Say, Hey” catch in the ninth inning by Walter Concannon, 
Concannon Stationery & Gift Store, Marlboro, Mass. 

The full program also included golf, swimming, horse-shoes, 
putting contests, ping-pong, boat cruises, a fashion show, and 
several cocktail parties and dances. 





Royal Register to Open New 
Plant, Sales Office in lowa 

R. Dexter Brown, president of the Royal Register Company 
of Nashua, N. H., has announced that his firm will open a 


| new plant and regional sales office at Bettendorf, lowa. The 
| new plant, occupying 20,000 square feet at 2300 State St., 
| will start operations on or about October 1. 


“Our increased sales this year have made necessary a com- 


| plete program of plant expansion,” Mr. Brown stated, “with 






— 


swat REGISTER og 


ALL 





New Plant at Bettendorf, lowa. 


new production facilities in the Midwest to service dealers in 
that area as well as the West.” 

Gerald Bostwick, formerly Royal Register representative in 
New York City, will be regional sales manager at the Betten- 
dorf plant, James Quinlan of Nashua will be plant superin- 
tendent. 





Kistler Elects Officials, Forms 
New Company, Opens Branch Store 

Election of officials, a department merger and announce- 
ment of the opening of a new branch feature news events at 
The Kistler Stationery Company, 1636 Champa St., Denver, 
Colo. 

The following slate of officers was installed at the annual 
June 9 meeting: chairman of the board, E. O. Kistler; presi- 
dent and treasurer, W. H. Kistler; executive vice-president and 
secretary, W. F. Spaulding; assistant secretary, G. C. Lipp; 
assistant treasurer, Rachel N. Starr. 

E. O. Kistler announced merger of the wholesale depart- 
ment with a local drug sundry house and formation of a new 
company named K. & W. Wholesale, which is a wholly owned 
subsidiary of the parent company. 

The firm is housed in a 22,500 square foot warehouse 
located at 3201 Walnut St., Denver. Officers of the new com- 
pany are: president, W. F. Spaulding; vice-president, W. H. 


| Kistler; secretary, Glen G. Barclay; treasurer, Emmet C. 


Thompson. 

Kistler states the new branch store is located in one of the 
largest and most modern buildings in Denver. The shop is 
25 x 100 feet and handles principally commercial stationery, 


| pens and social papers. 


The fixtures were designed and produced by Henry Berry 
Associates and merged smoothly with the modern decor of 
the new Denver Club building. The grand opening was set 


| for July 20 and was preceded by an intensive advertising 


campaign. 
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FOR CHRISTMAS 
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This Year Not Just 4, But 
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For Gifts of Lasting  ,y’ 
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Personal Value &. 


Sight Light gives: you 5 perfect answers to the quest 
unusual gifts of lasting personal value. Exceptionally 
variety Of co-ordinated colors to complement every type 
interior. Every model a boon to BETTER SEEING and 
el Ulolgelahi-— of “Blessed Relief from Eve Sliselia 


Are YOU Selling ALL Models? 


Deaiers with outstanding sales record 
3 Sight Light models in a variety of 


is especially important for peak Christ 


REMEMBER — Sight Light is Underwrite 
Approved and Selectively Distributed for your 


protection. 


MAIL THIS COUPON 


M. G. WHEELER CO., INC., DEPT. 8-OA 

22 W. PUTNAM AVE. 

GREENWICH, CONN. 

Send immediately complete literature and latest prices on 
all Sight Light Models. 








NSOEA Dist. No. 2 Meeting 


Held on Shores of Lake Placid 


213 Registered at Whiteface Inn — 
E. S. Howard Elevated to Governorship — 
Delegates Decide to Return to Same 


Locale Next Year 

e THE LURE OF LAKE PLACID in the Adirondack Moun- 
tains of upper New York brought a crowd of 213 men, 
women and children to the annual assembly of NSOEA Dist. 
No. 2 at the Whiteface Inn on June 2, 3 and 4. Pleasant 
mémories of the 1954 convention in the same location in- 
fluenced a large number to attend this year. When the con- 
vention site committee recommended that the 1956 gathering 
be in the Whiteface Inn there were no dissenting votes. The 
time was set for June 21, 22 and 23. 

Gov. Harry Sanner, Sanner Office Supply Company, Erie, 
Pa., with the generous and skillful co-operation of committee 
members from both dealer and traveler groups, made the meet- 
ing a genuine success. The results of their pre-convention work, 
as well as their discharge of responsibilities during the meet- 
ing, met with the full approval of all in attendance. 

New officers elected at the Saturday business session were 
E. S. Howard, E. S. Howard Company, Oswego, N. Y., gov- 
ernor; Martin Murrett, Ryan & Williams, Inc., Buffalo, N. Y., 
lieutenant governor; Stanley Cooper, Pfleeger Business Equip- 
ment, Inc., Utica, N. Y., lieutenant governor; Tony Paul, 
Snyder, N. Y., treasurer; Elmer Payne, Payne Brothers Office 
Equipment Company, Cortland, N. Y., secretary. 

The Empire State Travelers Club met in annual session on 
Friday afternoon and elected the following officers: John 
B. Dwyer, manufacturers’ representative, president; Tom Free- 
man, Bainbridge, Kimpton & Haupt, Inc., vice-president; 
Frank E. Wilkerson, Dennison Manufacturing Company, sec- 
retary-treasurer. A special office was created and Bill Vogel, 





“Official Personalities”’ at Lake Placid 


1. New Officers of District No. 2: Elmer Payne, Payne Brothers Office 
Equip. Co., Cortiand, N. Y., secretory; Stanley Cooper, Pfleeger Bus- 
iness Equip. inc., Utica, N. Y., lieutenant governor; E. S$. Howard, 
E. $. Howard Co., Oswego, N. Y., governor; Martin Murrett, Ryan 
& Wiliams, iInc., Buffalo, N. Y., lievtenant governor. Tony Paul, 
Snyder, N. Y., treasurer, was not available at the time picture 
was token. 

2. New Officers, Empire State Travelers Club—John Dwyer, mfrs, rep., 
president; Tom Freeman, Bainbridge, Kimpton & Haupt, inc., vice- 

sident; Frank Wilkerson, Dennison Mfg. Co., secretary-treasurer; 
Ed Goodlett, F. S$. Webster Co., immediate past-president. 

3. NSOEA Troupers: Lou Mann, Sturgis Posture Chair Co.; Orvin Moen, 
Smead Mfg. Co.; Homer Lay, NSOEA manager; James Kobak, J. K. 
Lasser Co.; Henry Berry, Henry Berry Associates. 
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On the Opposite Page. . . 


1. Gov. Harry Sanner, Sanner Office Supply Co., Erie, Pa., and Gov.. 
Elect E. S. Howard, E. $. Howard Co., Oswego, N. Y. 

2. Ralph Henriques, Bates Mfg. Co.; George C. MacGreevey, Elmira, 
N.Y.; W. F. Vogel, Sengbusch S$, C. Inkstand Co.; John Knauer, 
Knaver Office Supply Co., Erie, Pa. 

3. Harry E. Fellowes, Bankers Box Co.; Howard Gunlocke, W. H. Gun- 
locke Chair Co.; Alan Murray, Victor Safe & Equip. Div., Reming/on 
Rand, Inc. 

4. Bob Macke, Macke-Williamson Staty. Co., Rochester, N. Y.; Joe 
Beyma, Dennison Mfg. Co.; Ernie Porent, W. E. Ludwig, Phil H. 
Yawman, all John R. Bourne Co., Rochester, N. Y. 

5. Harold Graves, Wilson Jones Co.; Harry Sanner, Sanner Office Sup- 
ply Co., Erie, Pa.; Isabelle C. Ryan, Ryan & Williams, inc., Buffalo, 
N. Y.; Charles Reynell, Oxford Filing Supply Co.; Martin Murrett, 
Ryan & Williams, inc., Buffalo, N. Y.; George Schmieg, Syracuse 
Office Equip. Corp., Syracuse, N. Y.; Ed Goodlet, F. $. Webster Co.; 
E. S$. Howard, E. $. Howard Co., Oswego, N. Y. 

6. G. F. Breakfast Saturday morning! Mrs. Larry Fitzpatrick, Roch- 
ester, N. Y.; Mrs. W. A. Santor, Rochester N. Y.; Al Nichols, Roch- 
ester Staty. Co., Rochester, N. Y.; Mrs. Homer Lay, Washington, 
D. C.; Larry Miller and W. A. Santor, both General Fireproofing Co.; 
Lorry Fitzpatrick, Rochester Staty. Co., Rochester, N. Y. 

7. Hy Goldstein, Rochester Staty. Co., Rochester, N. Y.; Mrs. and Mr. 
Don Crile, Office Equip. Co., Canton, Ohio; Mrs. Hy Goldstein, Roch- 
ester, N. Y. 

8. Mrs. and Mr. Lee Payne, Payne Bros. Office Equip., Cortland, N. 
Y.; Mrs. and Mr. Luien Shubmehi, Syracuse Office Equip., Syracuse, 
N. Y.; Mr. and Mrs. Dick Seyler and Gov. and Mrs. Harry Sanner, 
all Sanner Office Supply, Erie, Pa. 

9. Lou Hoelscher, Hoelscher's, Buffalo, N. Y.; Mrs. Ray Hoelscher, 
Buffalo, N. Y.; Mr. and Mrs. George Schmieg, Syracuse Office Equip., 
Syracuse, N. Y.; Mrs. Lou Hoelscher, Buffalo, N. Y.; Milt Schuster, 
Smead Mfg. Co.; Ray Hoelscher and Ed Makey, both Hoelscher’s, 
Buffalo, N. Y. 

10. Howard Wennerstrom and Dr. A. J. Bickford, both Jordan's Office 
Equip., Plattsburg, N. Y.; Stanley Cooper and Ralph Pfleeger, both 
Pfleeger Business Equip., Utica, N. Y.; Mr. and Mrs. Robert Clements 
and William Gubitz, al! W. F. Gubitz & Sons, Glens Falls, N. Y.; 
Mrs. Howard Wennerstrom, Plattsburg, N. Y. 

11. Seated: Mrs. George Wheeler, OFFICE APPLIANCES; Mrs. Alan 
Murray. Standing: Walter Lennartson, OFFICE APPLIANCES; Alan 
Murray, Victor Safe & Equip. Div., Remington Rand, Inc. 

12. Gov. and Mrs, Harry Sanner, Sanner Office Supply Co., Erie, Pa. 

13. Jack Asthalter, W. A. Sheaffer Pen Co.; H. W. Koehn, mfrs. rep.; 
George Anderson, Boorum & Pease Co.; Vern Evans, Vernon R. 
Evans Co., Utica, N. Y. 

14. Church Davis, Eaton Paper Corp.; Robert Mitchell, and A. J. Beyma, 
both Dennison Mfg. Co.; Frank Dobimeier, Eaton-Nascon; Frank 
Wilkerson, Dennison Mfg. Co. 

15. Mr. and Mrs. William Perry, Syracuse, N. Y.; Mrs. and Mr. D. I. 
Whitfield, Bardeen’s inc., Syracuse. 

16. Don Crile, Office Equipment Co., Canton, Ohio; H. M. Donisthorpe, 
Ace Fastener Corp.; Tony Paul, Snyder, N. Y.; Bob Carter, Min- 
nesota Mining & Mfg. Co.; Walter Miller, Otto Ulbrich Co., Buffalo, 
N. Y. 

17. Homer Lay, NSOEA manager; Mrs. Homer Lay; Mrs. Leonard Wilcox; 
Leonard Wilcox, Roberts Prtg. & Sfaty. Co., Hutchinson, Kans., 
NSOEA president. 

18. Hy Goldstein, Rochester Staty. Co., Rochester, N. Y.; Frank Palmer, 
retired; Milt Shuster, Smead Mfg. Co.; Lou Hoelscher, Hoelscher's, 
Inc., Buffalo, N. Y. 

19. Mr. and Mrs. Al Preston, Utica Office Supply Co., Utica, N. Y.; Mrs. 
and Mr. John Kennedy, Pfleeger Business Equip. Inc., Utica. 


Sengbusch S-C Inkstand Company, was elected sergeant-at- 
arms, with station outside the door of the meeting room. 

All of the formal addresses of the convention were pre- 
sented by the NSOEA Troupers as follows: “It’s Yours for 
the Asking,” by Leonard Wilcox, Roberts Printing & Sta- 
tionery Company, Hutchinson, Kan., president of NSOEA; 
“Seano’s Amazing Elixir,” by James Kobak, J. K. Lasser & 
Company, New York, N. Y.; “To Live and Grow — Modern- 
ize your Store,” by Henry Berry, Henry Berry Associates, 
Milwaukee, Wis.; “The Keys of a Master Salesman,” by 
J. L. Mann, Sturgis Posture Chair Company, vice-president, 
manufacturers’ division, NSOEA; “You, the Teacher on 
Main Street,” by Orvin A. Moen, Smead Manufacturing Com- 
pany. 

At noon on Thursday the registration desk was opened and 
was a busy place until seven o'clock, when dinner was 
served in the main dining room. A “get acquainted” party 
started in the Terrace Room at ten in the evening. 

Under the chairmanship of Walter Miller, Otto Ulbrich 
Company, Buffalo, N. Y., former governor of District No. 
2 and past-president of NSOEA, the Friday morning session of 
addresses was conducted without deviation from the printed 
program. At the luncheon Dr. George Owens, mayor of the 
town of Lake Placid, gave a message of welcome. 

Early Friday afternoon a dealers’ forum was conducted in 
the Sentinal Room, with Tony Paul, Snyder, N. Y., as moder- 
ator. At the same time the Empire Travelers Club met and 
elected the officers previously listed. 

During the afternoon many of the men enjoyed a boat ride 
on Lake Placid, and in the evening everybody had a goed 
time participating in a “Monte Carlo Nite.” 

Troupers Berry, Mann and Moen gave their addresses at 
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ning session. Before adjournment the of- Club golf tournament was in process, those not interested in 

1 preceding paragraph were elected and the “cow pasture pool” indulged in other forms of recreation, such 
was chosen again as the site for the 1956 as loafing. 

District No. 2. With Howard Gunlocke, W. H. Gunlocke Chair Company, 

ifternoon, while the Empire State Travelers as master of ceremonies, the program at the annual banquet 
































ran like clockwork. Walter Lennartson, OFFICE AP- 
PLIANCES, was called on to give the invocation. During 
the formal program following dinner, Immediate Past-presi- 
dent Ed Goodett of the Empire State Travelers Club and 
Harry Sanner, Immediate Past-governor of District No. 2, 
were presented certificates of merit by Homer Lay, NSOEA 
manager. Frank Wilkerson, secretary of the Empire State 
Travelers Club, announced the names of winners in the golf 
tournament. Then, a sextette of former governors of District 
No. 2 — AI Preston, Lou Hoelscher, Walter Miller, Harry 
Sanner, Vern Evans and George Schmeig — “rendered” one 
verse of “Smile the While you Kiss Me Sad Adieu” 





LETTER VAULT SAFE-T VAULT NSOEA Manufacturer’s Division Meets 

Designed for filing valuable esigned for compact maxi- The Manufacturers’ Division of the National Stationery & 
personal papers in hanging mum pacity Cc mbination 1c ? ; > . ati > > av > 
Tmadtiters Gea hour ter. mum om dee Com Sonne Office Equipment Association met Tuesday noon, June 28, 
nace tested tested. Two sizes at the Palmer House in Chicago. 


Paul Burbank could not be present because of the press of 
other business. Homer Smith represented the home office. 

Lou Mann, vice-president of the manufacturers’ division 
acted, as chairman of the luncheon meeting and introduced 
the speaker who represented the DuPont Company. The effec- 
tive use of packaging in the retail store, dramatized through 
a Jim Handy film, provided those present with a provocative 
message. 





WALL VAULT CLOSET VAULT 





p Ss 
Designed for home or pr vate Desig ed a re closet 


office. Easy to install perma- wall and rest on shelf. Install- i 
nently. One hour furnace it-yourself. One hour furnace of U.S. office machines, 


tested. tested equipment and supplies 








Net Value 
Bookkeeping, Accounting Machines Non-descriptive Etc Quantity (Dollars) 
New, except Punched card ... 415 535953 
Bookkeeping Accounting Machines Descyipt ive, Text 
Writing, New except Punched card . 828 1336095 
Listing Adding Machines, New, except Punched card Type 2664 451949 
Non-Listing Calculating Machines, New, except Punched 
card and Pocket Types ......... 2071 761394 
Non- — Adding and Printing Calculating Machines 
ie 443 154210 
CARD FILE HOME VAULT Card Punching Punched card and Auxiliary Machines, New 184 548594 
Sasi and Geuble drawer file Deniened ‘edbeciatiy ter G00 ae ere Card Punch Etc. Machines, Used ane 197551 
for safekeeping carded infor- tecting insurance policies, fereuating Mecidecsian Cabeitetinn Cos 
" bye aati. a g, Bookkeeping, Calculating, Card Punch Etc 
— Half hour furnace psc Dam etc. Half hour Seki’ @este. thes. 1566730 
. i iis Addressing Machines Ae 253 109011 
Addressing Machine Parts, Nes. 46639 
Duplicating Machines, except Lithograph Offset Type 435 51836 
iplicating Machines, Lithograph Offset Type 37 58283 
Duplicating Machine Parts, Nes. . 50993 
7 Cash Registers, New ° 1018 297666 
Cash Registers, Used and Rebuilt . 78 25125 
Cash Register Parts, Nes. : 402899 
Typewriters, Standard, New, except Electric 4962 654529 
Typewriters, Standard, Electric, except Automatic, New 592 149973 
Typewriters, Portable, New .... 1889 103611 
>) Typewriters, Used and Rebuilt, except Automatic 1720 89937 
FOR A BUSINESS MAN Drewes enn econ Bie 
bed Typewriter Parts, Nes piss 448316 
Staplers, For Office Use ........ ; 39647 59012 
Dictating Machines ; 477 ae 
yery t 2 ; a Mail-Handling Machines and Parts, Nes. 
Every business man has private papers and other Checi-Handling Machines and — 53657 
valnahloc in : ffice Appliances and Parts, Nes. . 
valuables in his office and home that ought to be Mechanical Pencils, all Materials, Doz. 10701 52913 
: Mechanical Pencil Parts . 
fire, theft and prying eyes. Pencils, Black Lead, except Mechanical, Gr 40513 100155 
Pencils, except Mechanical, Nes., Gr. .... 9477 40016 
Pencil Leads Lh ne 
Tilemmariaa. Crayons Ba ails ai wale 
ild hardly suggest a more thoughtful nag “A PPEE SS ER epteaie seemne 444936 
litt fn ; ” Pens, Fountain Type, Doz. ... 41339 4 
ft for a Business Man” than a Her San Pan fonts le Garttdens, Dos Prva 127054 
r a . ; A Fountain Pen and Ball Pen Parts, Nes 
1CU fire-resistive TED SO how S your Fountain Pen Points Including Points for Dip Pen Desk 
< oa Gan i: Sets, Gr. 39921 65168 
)u don't have a selection on your floor, Pen Points, Carbon Steel, Plain or Plated, Gr 6900 8720 
Desk Pen Sets ; 5146 20815 
passing up a real profit opportunity. Ink, Writing eg ; 117833 
: Ink, Nes. seed 212718 
Carbon Paper, Lb 77584 91850 
Ribbons and Ribbon Cloth for Office Machines, Inked Ria. 


Office Supplies and Parts, Nes. 


EIL IN 5 T 3 EL SAFE co M PA N Y Figures ea, — Net ete ry 1955 





bce) 8 4010) 6, OHIO by the U. S. Department of Commerce 

(A breakdown by countries is available from the Foreign 

A, B and C LABEL SAFES, HOME VAULTS, ogi foe Trade Division of the Bureau of the Census, United States 
BUSINESS MACHINE AND TYPEWRITE AND Department of Commerce, Washington 25, D. C 
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Office Furniture by HARTER CORPORATION, Sturgis, Michigan 
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For 
Wery 
mportant = 
ersonal = 


Comfort 





Today’s handsome posture chairs and business chairs make 
splendid use of this finest of foam cushioning. It smooths 
and beautifies furniture lines, but more important, Koylon 
offers true rest and relaxation through the long hours of 

a busy day. This deeply luxurious cushioning allows 
buoyant support and unhindered ease in any position— 


lets every member of a conference 





work refreshed—to do better 
work, For lasting distinction, 
you'll want U.S. Koylon 
Foam Cushioning. Ask 


your supplier or dealer. 


UNITED STATES RUBBER COMPANY 


ROCKEFELLER CENTER + NEW YORK 
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S. M. Harris, of Hudson, Ohio, called at this journal's 
office on June 24 accompanied by “Pat” Patterson, manu- 
facturers’ representative, who represents him in the Fifth | 
District. Mr. Harris makes a new line of clipboards and has 
some helpful ideas for the distributor in merchandising the | 
product. He is interested in over-the-counter sales and in | 
quantity orders for premium purposes. He was encouraged 


by the initial response of the trade to his products. 


McCaleb, 


4 


June 24 


of Cincinnati, Ohio, signed the Guest 
He is well known through the industry, first 
as assistant sales director for Associated 


Bruce 
Book 


as salesman, later 


Stationers Supply Company, and recently as general manager | 


Pounsford in Cincinnati. Mr. McCaleb has 


of the 
signed 
activities 


store 


from 


Homer Smith, who recently rejoined the staff of the Na- 
& Office Equipment Association as mer- 
and his son, 


tional Stationery 


chandising manager, 
visitors on July 5 
purpose of gathering material for a new NSOEA manual on 


business leathergoods and to make the necessary preparations 


for moving his family and household goods to Washington, 
D. C. Conversations with Homer Smith are always stimulat- 
ing and informative. 





James Arthur Burbank, II, and Miss Marybeth Keser were 
4 in the home of the bride’s parents, Mr. and 


married June 
Mrs. Sidney J. Keser in Portland, Conn. The groom is the 
son of Paul Burbank, executive vice-president of the NSOEA. 





United Staple Company Takes New Quarters 
The United Staple Company, Inc., has moved into a one- 


story building of its own at 49-01 Fifth St., Long Island 
City, N.Y 

Albert Robbins of the firm advises that the move was neces- 
sary because of business expansion. Securing of the new 


quarters allows an increase in equipment and personnel which 


Mr. Robbins declares will make possible improved service to 
the trade 

The firm now in a position to handle particular prob- 
lems the dealers may have regarding staples. 





Triner Sales Makes Price Increase 

reases have been announced by Triner Sales Com- 
scales No.’s AAI, 9T and 8-T. These in- 
necessary because of rising production costs states 
Lang of the firm. 


Price inc 


pany on its beam 
creases are 


F. A 
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re- 
Pounsford and is laying new plans for future | 


David, were welcome | 
Mr. Smith was in Chicago for the dual | 





Make a Fire Hazard Survey 
like this... 





... and you're on the way to 
writing-an order for a safe 


Top salesmen in the safe business don’t talk safes to 
their customers—they talk PROTECTION! 


They start by surveying each customer's fire hazard, 


and in so doing win their customer's confidence. 


Does this sound too technical—too complicated? It 
isn't. Indeed, it’s quite simple, with the aid of a table 
and a survey form (see above) which we furnish our 


dealers. 


Want a copy of the table and a sample of the survey 
form? We shall be pleased to submit them on your re- 
quest. And we'll include copies of two béoks which 
every safe salesman should have—“How & How Long 
Should Business Records Be Kept?” 


wet tHe 


FB 
Po -_ A Practical Manual of Protection 
<a $ Equipment.” 


Herring-Hall-Marvin Safe Co. 


HAMILTON, OHIO 


BUILDERS OF THE | SILVER STORAGE VA 











Pocono Manor Inn Scene of 
Third District Convention 


Mountain Area Proves Attraction 
for Stationers — Elect Steever 
New Governor to Succeed Stout 


@ STATIONERS OF THE Third District NSOEA held their 
annual gathering June 12, 13 and 14 at Pocono Manor Inn, 
Pocono Manor, which is located in the Pocono Mountains in 
northeastern Pennsylvania. The estate owned by the inn com- 
prises 3,500 acres ranging in height from 1,500 to 2,000 feet 
above sea level. It is heavily wooded. Outside activities pro- 
vided include golf, fishing, boating, swimming and horseback 
riding. 

At the time of the meeting the beautiful mountain laurel was 
growing in profusion. Some tall bushes of deep pink rhododen- 
dron were in full bloom, other varieties in bud for later 
blossom. Amid such inviting facilities and surroundings the 
program committee wisely left liberal free time for the visi- 
tors. 

Most of the program was furnished by the NSOEA Troupe, 
President Leonard Wilcox leading off with his comprehensive 
discussion of association services offered to all members. J. L. 
Mann, vice-president manufacturers’ division and president of 
Sturgis Posture Chair Co., gave his timely address, “The 
Keys of a Master Salesman.” 

Orvin Moen, Smead Manufacturing Co., told of the ac- 
tivities of several companies including his own in co-operat- 
ing with commercial students and their teachers by supply- 





Newly Elected officers, 3rd District NSOEA... 

Left to right are John Link Jr., Lucas Bros., Baltimore, Md., 
Paul F. Steever, Office Equipment Co., Harrisburg, Pa., Governor-elect; T. 
M. Stout, E. W. Curry Co., Pittsburgh, Pa., ex-Governor; John A. Busch, 


Treasurer; 


Baltimore Stationery Co., Baltimore, Md., ist Lt.-Governor. Woodrow 
Spears, Industrial Office Supply Co., Newark, N. J. 2nd Lt.-Governor was 
not present when photo was taken. 

ing classroom material, getting over to students the point that 
the local stationer will be the students’ teacher after gradua- 
tion from school. Henry Berry, Henry Berry Associates, Mil- 
waukee, put over the case for store modernization in his 
usual forceful style and James Kobak put life into the im- 
portant but too often uninteresting subject of business control 
through adequate accounting. 

Governor Tom Stout, E. W. Curry Co., Pittsburgh, called 
the meeting to order. After invocation by the pastor of the 
Mt. Pocono Methodist Church and a verse of The Star Spangled 
Banner, Mr. Wilcox started his address. 

The governor provided an interesting luncheon speaker in 
the person of Dr. Merle Reade Swihart, Pittsburgh minister. 
Using the subject “I Like Business Men”, he referred to 
Nantucket Island on which his family has a summer home and 
told of the island’s prosperity in the Eighteenth Century. 
Then, he said, it was engaged in the profitable, though risky, 
business of whaling. Later, division developed and prosperity 
died out, likewise the whaling industry, and the island has yet 
to regain its former stature. 

Business men, said the speaker, must be creative, curious, 

(Turn to Page 157, Please) 
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On the Opposite Page... 


18. 


20. 


21. 


22. 


23. 


24. 


25. 


26. 


27. 


28. 


29. 


30. 


- Edward A. 


. Irving A. Roth, Roth Bros., Philadelphia, Pa. A. W. Gill, 


. Al Paris, Creely & Shirley Co., Camden, N. J., 


Registration Desk—Bill Boyer, Wilson, Jones Co., standing ieft front; 
next man unidentified; Paul E. Burbank, NSOEA standing left rear; 
Paul F. Steever, Office Equipment Co., Harrisburg, Pa. standing 
right rear; Mrs. P. F. Steever; Mrs, Rickie Behrend; Alan E. Behrend, 
Lucas Bros., Baltimore, Md. 


- Mrs. K. G. Kirk; K. G. Kirk, F. $. Webster Co.; Mrs. A. F. Treher; 


A. Fred Treher, A. Fred Treher Co., Easton, Pa. 


- Edward J. Johnson, Cook's Inc.; Ward Taylor, The Walcott Taylor 


Co., Washington, D. C.; Fred Milner. Joseph Dixon Crucible Co.; 
William G. Hintz, William G. Hintz Inc., Reading, Pa.; Henry Guth, 
manufacturers representative. 

LaGasse, Victor-Remington Rand, iInc.; Mrs. §E. A. 
LaGasse; John G. Kolb, C. Howard Hunt Pen Co.; Mrs. E. W. Land; 
E. W. Land, Charles G. Stott & Co., Washington, D. C. 

A. W. 
Gill & Co., Trenton, N. J. 1s. R dorf, Southern Stamp & 
Stationery Co. .. Richmond, Va. 





- Thomas M. Stout, E. W. Curry Co., Pittsburgh, Pa.; Paul F. Steever, 


Office Equipment Co., Harrisburg, Pa.; Sam’! S$. Rosendorf, Southern 
Stamp & Stationery Co., Richmond, Va.; Charles W. Lukens, Yeo & 
Lukens Co., Philadelphia, Pa.; A. W. Gill, A. W. Gill & Co., Trenton. 


- Paul E. Burbank, NSOEA executive vice-president; E. L. Rosenberry, 


Koh-l-Noor Pencil Co.; Richard D. Pomerantz, A. Pomerantz & Co., 
Philadelphia, Pa. 


. G. Fred Griffith, Noesting Pin Ticket Co.; Mrs. C. W. Lipman; Master 


Sandy Eliot; Charles W. Lipman, George 8. Graff Co.; Richard A. 
Jonas, Jr., Oxford Filing Supply Co. 


. William F. B. Lindenberger, National Blank Book Co.; Matty Mat- 


thews; R. J. Polson, L. E. Hendrickson, all Harter Corp. 


. New officers of the Penn-Mar-Va Travelers Club—Joseph W. Ward- 


men, Bates Mfg. Co.—Ist vice-president; Joseph W. McCormick, 
Stationers Guild of America, secretary; James W. Curran, Eagle 
Pencil Co., president; Wm. D. McCully, $. E. & M. Vernon Inc., ex- 
president; Rose Cushman, NSOEA treasurer; George E. Harscheid, 
National Blank Book Co., retiring secretary; Edward F. St. George, 
Oakville Co., 2nd vice-president was absent at time. 


. Taylor Kellogg, C. Howard Hunt Pen Co.; Joseph 8B. Runnels, Com- 


mercial Office Furniture Co., Washington, D. C.; Herbert Walsh, Ace 
Fastener Corp. 

Perley Covey, Eber- 
hard Faber Pencil Co.; Ben Wachtel, Parker Pen Ce.; P. M. Valen- 
tine, Virginia Stationery Co., Richmond, Va.; Frank Sheehan, Eber- 
herd Faber Pencil Co. 


. Mrs. M. C. Sutherland, Everett Waddey Co., Richmond, Va.; Harry 


M. Shaaber, 8 Equi t & Supply Co., Reading, Pa.; Mrs. 


H. M. Shaaber. 





. Edward Kemp, Ever Ready Calendar Mfg. Co.; W. A. Wentworth, 


Ken Anderson, Allied Carbon & Ribbon Mfg. Co. 


. Leonard B. Wilcox, Roberts Printing & Stationery Co., Hutchinson, 


Kan., Paul E. Burbank, NSOEA executive vice-president; Rose Cush- 
man, NSOEA. 


. L. E. Laskowski, Coftterel Co., Harrisburg, Pa.; Clement M. Mather, 


Joseph Dixon Crucible Co., David 8. Spencer, Earl ©. Spencer, 
Spencer Stationery Co., Chester, Pa., Herbert Grayson, Ace Fastener 
Corp. 


. William P. Reinhardt, A. Pomerantz & Co., Philadelphia, Pa.; Mrs. 


J. G. Aigner; J. G. Aigner, Aigner index Co.; Earl H. Prentzel, 
Speed Products Co., Inc 

E. M. “Ted” Bradford, American Pad & Paper €0.; Elmer Steinmetz, 
Paul Cook Supply Shop, Kingston, Pa.; H. $. Bradford, American 
Pad & Paper Co. 


. Dr. Merle Reade Swihart, guest luncheon speaker; John M. Palmer, 


Palmer, Trout & Co., Trenton, N. J.; Orvin A. Moen, Smead Mfg. Co.; 
Henry Berry, Henry Berry Associates; Paul F. Steever, Office Equip- 
ment Co., Harrisburg, Pa. 

John Link Jr., Lucas Brothers, Baltimore, Md.; R. Lewis Watkins, 
Remington Rand, Inc.; Thomas M. Stout, E. W. Curry Co., Pitts- 
burgh, Pa.; W. B. Mallorey. Mallorey Office Supply Co., Washington- 
ton, D. C.; W. T. Weodhouse, Woodhouse Stationery Co., Wash- 
ington, D. C. 

Rose Cushman. NSOEA; James B. Koboak, J. K. Lasser & Co.; 
J. Lb. Mann, Sturgis Posture Chair Co.; Leonard 8. Wilcox, The 
Roberts Printing & Stationery Co., Hutchinson, Kan.; T, M. Stout, 
E. W. Curry Co., Pittsburgh, Pa. 

E. Robert Whitesell, Brooks Co., Philadelphia, Pa.; Robert E. Gooley, 
Cushman & Denison Mfg. Co.; H. M. Donisthorpe, Ace Fastenér 
Corp.; Frank R. Curtiss, Neva-Clog Products, Inc. 

Max Block, Keystone Steel Equipment Co.; Stanley M. Woodruff, 
Weis Mfg. Co.; Cal. Johnson, Julius M. Stark & Co., Baltimore, Md.; 
Mike Weinstein, Martin M. Moldow Associates. 

Cal Johnson, Julius M. Stark & Co., Baltimore, Md.; Mrs. C. Johnson; 
John A. Busch, Baltimore Stationery Co., Baltimore, Md.; Jerome J. 
Savage, Carters Ink Co. 

Edward A. LaGasse, R. Lewis Watkins, Allan Murray, Victor-Reming- 
ton Rand Inc. 

Edward F. St. George, Oakville Co.; Joseph Mazer, Keystone Steel 
Equipment Co.; Adrian Will, Standard Office Supply, Pittsburgh, Pa.; 
Henry Maedell, Eagle Pencil Co.; John F. Emhardt, Columbia Steel 
Equipment Co. 

Herbert C. Hooks. Moore Push Pin Co.; Robert D. Raeder, Kingston, 
Pa.; William H. Cravens, Charles C. Smith, Inc.; Charles W. Lukens, 
Yeo & Lukens Co., Philadelphia, Pa. 

J. L. Mann, Sturgis Posture Chair Co.; John M. Palmer, Polmer, Trout 
& Co., Trenton, N. J.; William F. Vogle, Sengbusch Self-Closing Ink- 
stand Co. 

William Harrington, Boorum & Pease Co.; Henry E. Wheatley, Hugh 
A. George Co., Wilmington, Del.; E. G. Kilfeather, Boorum 
Pease Co.; Al Phillips, Columbia Ribbon & Carbon Mfq. Co.; E. W. 
Land, Charles G. Stott? & Co., Washington, D. C.; Sid Lichtenstein, 
manufacturers representative. 

Ray Trautfelter, Griffith-Koch Co., Baltimore, Md., John A. Busch, Bal- 
timore Stationery Co., Baltimore, Md.; Mrs. Ethel Trautfelter; Mark 
J. Kenna, American Pencil Co.; William D. McCully, $. E. & M. 
Vernon Inc. 
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Exclusive features 
olUti Ce Mme) om-r-Vi-1— 








Dallas, Texas 








Metropolitan Savings & Loan © Installation by Clarke & Courts 


vo} olol lo Mos mm col meme i galhael a — 


EASY HEIGHT ADJUSTMENT e SNAGPROOF DENSIWOOD LEGS 
SMOOTH FLOWING DRAWERS 


These “Exclusives,” plus distinctive styling in selected natural 
grain wood, more than meet modern business standards. 
Leopold Extras Help Build Up Volume 


Leopold provides the tools to help you give your customers a 
complete office planning service. Ad promotion helps make 
selling easier, faster, more profitable. Write us for details. 


1 Megpel/ wins "eg 


BURLINGTON, IOWA 
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alert as to what customers can use effectively, follow through 
all qualities of the Nantucket sailors of old. To business 


men he gave credit for the spiritual development of today, the 
rebuilding of downtown Pittsburgh being cited for example. 
“There | Better Way” was the topic chosen by John 
M. Palmer of the Trenton stationery firm of Palmer, Trout 
& Co., who was asked to tell the results of new procedures 
established some months ago. His business had grown rapidly 
since its inception in January 1940. The flaw was in record 
keeping, accounting and customer service. Salesmen, he said, 
were paid a percentage of profit on each sale but frequently 
months elapsed before costs could be ascertained. Deliveries 
were slow, likewise billing and purchasing for back orders. 
Still the business thrived, located as it is in a section of the 
Delaware valley known as the fastest growing business area in 
the country. A firm of business engineers was called in to study 
and make commendations as to improved service to cus- 
tomers but without consideration of increased sales. The report 
was made and adopted. Although he felt that three months 
time was too short for accurate appraisal he listed the fol- 


lowing evident benefits: 

Business completely departmentalized, each department man 
with authority 

Department heads meet weekly. Problems are discussed 
openly and solved 

With authority established, shipping clerk has developed 
initiative. Stock stationery items are sent out in 24 hours, 
equipment in 48 hours. Back ordered goods are ordered the 
same day. Prompt service has reduced the demand for special 
discounts 


All pricing and costing is done by one department and 
in one operation. Instead of waiting months the salesmen 
know their earnings the first day after the close of the month. 
Invoices go out on time, producing better results on collec- 
tions 


Hear W. D. McCully 


Following a Third District custom, the president of Penn- 
Mar-Va Travelers Club, this time William D. McCully, of 
S. E. & M. Vernon, Inc., was asked to make a brief talk. His 
remarks were built around the words representation, co- 
operation and education, taken from the Penn-Mar-Va slogan. 
As representatives of the manufacturers he stated that the 


travelers were expected to inform dealers of improvements 
in products which improve customer acceptance and sales; 
to analyze market trends and help dealers to capitalize on 
them; to be aware of and report dealers going into business 
and dealers going out. 

On co-operation he recited an incident in which he obtained 
a good account through the assistance of a fellow traveler, 
and of the readiness of members to work with stationers in the 
district. The Penn-Mar-Va club under Mr. McCully was of 
great help to Mr. Stout in preparation for the convention and 
in providing elaborate convention entertainment. 

Mr. McCully’s talk was followed by committee reports 
and election of officers. For governor in the ensuing year 
the choice was Paul Steever, Office Equipment Co., Harris- 
burg. John A. Busch, Baltimore Stationery Co., and Woodrow 
Spear, Industrial Stationery Co., Newark, were elected first 
and second lieutenant governor respectively. John Link, Jr., 
Lucas Bro Inc., Baltimore, was re-elected treasurer. Regis- 
tration wa nounced as 243, divided into 59 dealers, 94 
manufactur! ind representatives, 89 ladies, one guest. 

The dinner was a joyful occasion as usual, with Governor 
Tom Stout master of ceremonies. Prizes were awarded to 
winners in the golf tournament held during the afternoon. 
Certificates of appreciation for tasks well done were awarded to 
Mr. Stout 1 to William D. McCully, S. E. & M. Vernon, 
Inc., president of the Penn-Mar-Va Travelers Club. The 
presentation of certificates was made by Paul Burbank, execu- 
tive vice-president NSOEA. 

[he Travelers Club helped in many ways, the activities most 
evident being two evening parties put on for the convention 
ind a Broadway play, “The Four Poster.” 


Pen-Mar-Va Elects 


The tw ixth annual meeting of the Penn-Mar-Va 
Travelers ( was held at Pocono Manor Inn, Pocono, Pa., 
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For that Extra Quality 
Faste r Delivery 


THE CROWN LINE 
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Economy Efficiency 


nsist on the best 


R.A. STEWART AND CO., INC. 


8O Duane Street 





New York 7, New York 
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QUICK! 
ACCURATE! 
EASY! 


1,000 or more clear, sharp 
impressions from one 
stencil without re-inking! 









PRINTS LABELS . . POSTCARDS 
ALSO PRINTS POSTCARDS, MENUS, FORMS, BULLE- 


TINS. Just type, write, trace or draw on inexpensive 
stencil . . snap it on duplicator and print—like using a 
rubber stamp. New FORM-CUT® stencil has facsimile of 
your label or shipping form die-impressed into the stencil 
for printing directly on boxes, cartons, packages. At your 
Office or Shipping Room Supply Dealer. Write for litera- 
ture and Free Sample FORM-CUT Stencil and Print. 





over 30) Years 


MULTISIAMD 








STENCIL DUPLICATOR R 


MANUFACTURED ONLY BY THE MULTISTAMP CO. MORFOLK, VIRGINIA 
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on June 12, preceding the Third District convention. 

James W. Curran, Eagle Pencil Co., was elected president, 
succeeding William D. McCully of S. E. & M. Vernon, Inc,, 
who presided at the session. Joseph W. Wardman, Bates 
Manufacturing Co., was elected first vice-president; Edward 

St. George, Oakville Co., second vice-president; Joseph 
McCormick, Stationers Guild of America, secretary; Rose 
Cushman, NSOEA, treasurer. Miss Cushman has _ handled 
finance for Penn-Mar-Va for many years. 

Paul Burbank, Miss Cushman and retiring Governor T, 
M. Stout were elected one-year honorary members. Paul 
Cheney of Southworth Co., A. Stanley Wright and William 
E. McClellan of The Globe-Wernicke Co., and Edward Kress, 
Wallace Pencil Co., all retired from active work in the district, 
were elected honorary life members. 





Remington Rand Dealers Learn 
Products, Top Sales Approach 

A detailed review of the products of the Dealer Sales Divi- 
sion of Remington Rand Inc., and effective sales and merchan- 





School days again for Rem Rand dealers 


dising techniques, were the basis of meetings held recently at 
the Hotel Statler, Hartford, Conn. for dealers and _ their 
salesmen. 

The school was conducted by H. W. Barnes, director of 
sales education for the Dealer Sales Division. He was assisted 
by R. S. Reynolds. 

The sales schools are a part of the continuing sales edu- 
cation program for dealers and their staffs in product features, 
demonstrations, markets and promotional methods. They are 
being held in major cities throughout the United States. 





King Appointed by Floyd Stationery 

Appointment of R. B. (Dick) King as general manager of 
Floyd Stationery Company, San Pedro, Calif., has been an- 
nounced by J. A. Eichhorn, owner. 

Mr. King has been in the stationery, printing and office 
equipment business in Long Beach, Calif., for the past 15 
years and owned his own store in Long Beach until joining 
Columbine Stationers & Printers in that city four and one-half 
years ago. He recently resigned as general sales manager. 

Floyd’s has been experiencing a steady increase in floor 
sales since recently installing self service fixtures throughout 
the store. It is claimed by many observers that the Floyd in- 
stallation of these fixtures is one of the finest on the coast. 


———— 


Herrmann Represents Sengbusch in Illinois 

Sengbusch Self-Closing Inkstand Company, Milwaukee, 
Wis., has announced that A. F. (Heinie) Sengbusch has de- 
cided to curtail his traveling and, of his own accord, has 
relinquished the State of Illinois, including Chicago. This ter 
ritory is now covered by Robert (Bob) Herrmann. 

Mr. Sengbusch, however, will continue to represent Seng: 
busch in Missouri, Kansas, Iowa, Nebraska and Oklahoma. 
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For Bigger Sales and Profits 
Promote These Brand Accepted 


The New Remington 


Unmatched in Gift Appeal 


The New Remington Quiet-riter has everything 
- Style... performance... and consumer 
acceptability. The Quiet-riter is now being pre- 
sold in your own area with the biggest 
advertising campaign in Quiet-riter history! 
And to help you tie in your store, we'll 

provide you with free envelope stuffers, counter 
cards and complete newspaper ad mats. 
Tie-in...cash-in on this profitable opportunity 
- order your Quiet-riter today! 





The Perfect Gift — For Home or Office 


Any time is the right time to give your profits 

a lift with this excellent gift item — Victor 
Treasure Chest. The Treasure Chest is the ideal 
fire protective unit for valuables in home 

or office. It provides your customers valuables 
with certified protection against severe heat 
reaching 1700° F. for at least one hour. Feature 
Victor Treasure Chests in your store — 

we'll help you sell with free stuffers, window 
streamers, counter giveaway sheets, 

newspaper ad mats and an outstanding lighted 
display. Write us for full details. 





7 Rtand 
Remington. DEALER SALES 315 Fourth Avenue, New York 10, N. Y. 


DIVISION F SPERRY RAND CORPORATION 
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Dist. 13 Meets at Grossinger’s; 
Re-elect Carl Judkoff Governor 


Troupers Provide Stimulating Program — 
Registration Totals 328 — Moldow 
Presents Travelers’ Point of View 


@ THE ANNUAL CONVENTION of New York Stationers 
of NSOEA District No. 13 was held on June 19-21 at The 
Grossinger’s Hotel and Country Club, Grossinger, N. Y. Gov- 
ernor Carl C. Judkoff, Cantigny Printing & Stationery Corpo- 
ration, New York City, presided. 

Located in the beautiful Catskill Mountain area, just a two- 
and-one-half-hour drive from New York City, this magnificent 
resort of some 850 acres has been operated by the Grossinger 
family for a great many years. The main lodge is surrounded 
by smaller cottages within walking distance, some of which 
bear the well-known names of Milton Berle, Eddie Cantor, 
and so forth, each of these celebrities having frequently 
visited Grossinger’s. In fact, Grossinger’s is the scene of the 
first appearance of many a performer in the entertainment 
field. 

This was the next to last of a series of regional conventions 
staged by NSOEA throughout the country. A program of in- 
formative addresses was given by Troupe and local speakers. 

President Leonard B. Wilcox, Roberts Printing & Stationery 
Company, Hutchinson, Kans., gave his talk entitled: “It’s 





OFFICERS OF NSOEA 13TH REGION RE-ELECTED— 
G. Fred Griffiths, Noesting Pin Ticket Co., treasurer; 
Carl C. Judkoff, Cantigny Ptg. & Staty. Corp., New 
York, N. Y., governor, New lieutenant governor not 
chosen, 


Yours for the Asking”. He was followed by Henry Berry, 
Henry Berry Associates, whose topic was: “To Live and 
Grow — Modernize your Store”. The next Trouper was Orvin 
A. Moen, The Smead Manufacturing Company, whose talk 
was entitled: “You, the Teacher on Main Street”. Next was 
J. L. Mann, Sturgis Posture Chair Company, who spoke of 
“The Keys of a Master Salesman”. He was followed by James 
B. Kobak, J. K. Lasser & Company, who spoke of “Seano’s 
Amazing Elixir”. 

The program was divided into two morning sessions June 
20 and 21, preceded by registration which started Sunday 
afternoon. A Hospitality Hour was held in the Terrace Room 
followed by dinner in the main dining room and later an all- 
star variety show was presented in the Terrace Room. 

The first session was called to order by Governor Judkoff, 
who gave the welcoming address. In outlining the program to 
follow, he stressed the value of the information contained in 
the messages of the NSOEA Troupers. In conclusion he an- 
nounced the recent death of Louis Wachtel, American Lead 
Pencil Company. All stood with bowed heads in respect to 
his memory. 

Martin M. Moldow, president of the Metropolitan Travelers 
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1. Mrs. & Mr. Herbert Grayson, Ace Fastener Corp.; Mrs. & Mr. 
Joseph Strauss, Fulton Marking Equip. Co. 

2. Mr. & Mrs. Savi Chapman, Cole Steel Equip. Co.; Mrs. & Mr. 
Joseph Cohen, Alpha Office Supply Co., New York, N. Y. 

3. Frank May, J. L. May Co.; Mrs. & Mr. Sam Bruner, Angler Products 
Co.; Mrs. Frank May. 

4. Mr. & Mrs. Bernard Saltzman, Peerless imperial Co.; Irving M. 
Levy, Art Steel Sales Co.; Mrs. & Mr. Irwin Bermin, National 
Stationers, Philadelphia, Pa. 

5. Jerome J. Savage, The Carter's Ink Co.; Carl C. Judkoff, Cantigny 
Prtg. & Staty. Corp., New York, N. Y.; John Fisk, All-Rite Pen, 
inc.; Manvel Davidson, Perfect Rubber Seat Cushion Co. 

6. Mrs. & Mr. Lowenthal, A. W. Faber-Castell Pencil Co., Inc.; Mrs. 
Ada Pearlstein and Mrs. Jack Brody, both Paramount Staty. Co., 
Philadelphia, Pa. 

7. Sophia Ehrlich, Stationers Ass'n. of New York; Gerard D. White, 
Acco Products, inc.; Mrs. & Mr. Seymour Simon, $.N.A. Staty. Co., 
New York, N. Y.; Mrs. & Mr. Arnold Gofthilf, guests of S$.N.A. 
Staty. Co. 

8. Rudolph Mueller, Esterbrook Pen Co.; Mr. & Mrs. Charles Reynell 
and Mrs. & Mr. James T. Hurley, ali Oxford Filing Supply Co. 

9. Arthur Smith, Boorum & Pease Co.; Mr. & Mrs. Dave Gabe, 1!.D.L. 
Mfg. & Sales Co.; Mrs. & Mr. Sam Jason, Sam Jason Associates, 
Montreal, Canada. 

10. Mr. & Mrs. J. S$. Libien, Libien Press, Inc., New York, N. Y.; Mrs. 
Herbert Grayson, Ace Fastener Corp.; Mrs. & Mr. Jack Landis, 
Young Chair Co. 

11. Mrs. Charles Lipman; Sandy Eliot; Charles Lipman, George 8. 
Graff Co. 

12. Walter W. Wentworth, Allied Carbon & Ribbon Mfg. Co.; Mr. & 
Mrs. Charles Pierson, Piersons of Binghampton, N. Y.; Joseph A. 
Linahan, Joseph Dixon Crucible Co. 

13. Mr. & Mrs. Harold G. Rice and Mrs. & Mr. E. J, Bonney, all Apsco 
Products, Inc. 

14. Ed. F. Dooley, Wilson Jones Co.; Robert Reichman, Mooneys, Inc., 
New York, N. Y.; Ed. J. Healey, Wilson Jones Co. 

15. Mrs. & Mr. Charles A. Granath, Waterman Pen Co.; Mr. & Mrs. 
William Schroeder, R. A. Brant Co., Newark, N. J. 

16. Mr. & Mrs. Harry Lefkowitz, Guide System & Supply Co.; Mr. & 
Mrs. Sam Newman and Mrs. & Mr. Milton Stone, all Milton Stone 
Associates. 

17. James B. Kobak, J. K. Lasser Co.; J. ‘‘Lou'’ Mann, Sturgis Posture 
Chair Co.; Leonard B. Wilcox, Roberts Prtg. & Staty. Co., Hutch- 
inson, Kans.; Henry Berry, Henry Berry Associates; Pav! E. Bur- 
bank, NSOEA executive vice president. 

18. Ralph A. Maish, Jr., Dennison Mfg. Co.; Leonard B. Wilcox, Roberts 
Prtg. & Siaty. Co., Hutchinson, Kans.; Wm. Ayluard and Joseph 
Somol, both The Globe-Wernicke Co. 

19. Fred Roscher, Fred Roscher, Inc., Mt. Vernon, N. Y.; Sig. H. Engle- 
berg, Eagle Pencii Co.; Emil J. Contreras and Joseph Linehan, both 
Joseph Dixon Crucible Co. 

20. Alex W. Burkhardt and John Peles, both Victor-Remington Rand, 
Inc.; A. C. Cohen, Bradley Corp.; J. J. Zitta, Speed Products Co. 

21. Mrs. & Mr. Bernard H. Nemlich and Mrs. & Mr. Jacob Basseches, 
all Regan Furniture Co., New York, N. Y. 

22. Mrs. & Mr. Stan Parola, Mrs. & Mr. Ken Rosenblum, Mr. & Mrs. 
Wm. Kaye, all Philadelphia Stationers, Philadelphia, Pa.; Mrs. & 
Mr. Joseph Wexelbaum, The Cooke & Cobb Co. 

23. Mr. & Mrs. Nat Rosenthal, Alpha Office Supply Co., New York, 
N. Y.; Mr. & Mrs. Jerry Kremsdorf, Guide System & Supply Co. 
24. Mrs. & Mr. Leo Berg, Aigner Index Co.; Mrs. Robert Meyer, Bin- 
ney & Smith Co.; Mrs. & Mr. J. G. Aigner, Aigner index Co.; Mrs. 

& Mr. Harry Seidman, Trinity Staty. Co., New York, N. Y. 

25. Mr. & Mrs. Ben Schumsky, Perry Prtg. & Staty. Co., New York, 
N. Y., Irving M. Levy, Art Steel Sales Co.; Sophia Ehrlich, Sta- 
tioners Association of New York; Wm. Lampel, Art Steel Sales Co.; 
Mrs. & Mr. M. Berkowitz, Uncle Abe's Staty., West New York. 

26. Mr. & Mrs. Gerard D. White, Acco Products Co.; Jack Bainbridge, 
Noesting Pin Ticket Co. 

27. Mrs. & Mr. Jack Schulman, Legal Staty. Co., New York, N. Y.; 
Wm. Herbert, Minnesota Mining & Mfg. Co.; Mrs. Mortimer Libien, 
Libien Press, Inc., New York, N. Y.; Sherm Farley, Minnesota 
Mining & Mfg. Co.; Mortimer Libien, Mrs. & Mr. J. S$. Libien, all 
Libien Press, Inc., New York, N. Y. 

28. Stanley Geismar, Joshua Meier Co.; Carl C. Judkoff, Cantigny Prtg. 
& Staty. Corp., New York, N. Y.; Martin M. Moldow, Martin M. 
Moldow Associates. 

29. Julius Roth and Mrs. & Mr. Barney Goldberg, all Barney's, Hart- 
ford, Corn. 

30. Mrs. & Mr. Joseph Mazer, Keystone Steel Equip. Co.; Mrs. Jennie 
Grossinger, Grossinger's, New York, N. Y. 

31. Mrs. Ben Levy, Marvin Levy, Ben Levy, Edwin Levy, all Majestic 
Staty. Co., Philadelphia, Pa. 


Club on Tuesday, presented “The Travelers Point of View” 
in which he expressed his appreciation for the privilege of 
the club members in helping to make the convention an out- 
standing success. He concluded with a brief outline of the 
aims and purposes of the Club such as co-operation with 
dealers and other organizations in the Metropolitan New York 
area. 

Chairman Robert Reichman, Mooney’s, Inc., New 
York City, placed in nomination the name of Mr. Judkoff for 
re-election to the post of Governor and G. Fred Griffiths, 
Noesting Pin Ticket Company, as treasurer. The post of lieu- 
tenant governor was not filled at that time. There being no 
other nominations all were unanimously elected. 

A motion was made by Mortimer Libien, Libien Press, Inc., 
New York City, to than the Grossinger family for a job well 
done in being hosts to the convention. 

On Tuesday evening, the Grossinger family were hosts at 
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ROWLES is the 
dependable source for all your 


SCHOOL EQUIPMENT 


*& Chalkboards 

* Bulletin Boards 

*& Aluminum Chalkboard Trim 
& Framed Blackboards 

*& Blackboard Erasers 

* Window Shades 

*& Darkening Shades 

*& Darkening Channeis 


%& Classroom Seating 

* Primary Furniture 

& Tables & Chairs 

*& Library Equipment 

*& Playground Equipment 

%& Vocational Furniture 

& Teacher's Desks 

& Misc. Classroom Equipment 
Rowles offers you a complete line of high quality School 
Furniture and Equipment—everything you need to pro- 
vide your customers with the specialized kind of service 
they need. 
Rowles School Equipment has been a favorite for more 
than 50 years. Make Rowles your headquarters for all 
your school equipment needs. Enjoy the benefits of the 
Rowles trademark, the convenience of one centrally lo- 
cated source . . . and the profits on every sale you make. 


White for the latest Rowles School Equipment 


cataleg and complete information on the Rowles 
Dealership program. 


E. W. A. ROWLES COMPANY 
ARLINGTON HEIGHTS, ILL. 
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a reception and cocktail party in the Terrace Room followed 
by the annual banquet in the main dining room, attended by 
members of the NSOEA 13th Region, their wives and guests. 

During the dinner Steelmaster tie clasps were distributed, 
courtesy of the Art Steel Sales Corporation, Wearever ball 
point pens by David Kahn, Inc., Paper-Mate ball point pens 
by Paper-Mate Eastern, Inc., and the new Minilist address 
and key chain for ladies, by the Zephyr American Corpora- 
tion. 

At the conclusion of dinner, officers of both the local and 
national associations were introduced. Paul E. Burbank pre- 
sented a plaque to Governor Judoff on behalf of NSOEA in 
recognition and appreciation of his second year of excellent 
service. He then presented a plaque to Martin M. Moldow, 
president of the Metropolitan Travelers Club. 

Governor Judoff announced that next year’s convention will 
be held on June 17 to 19 at Grossinger’s. A screen was th>n 
set up and a motion picture of the TV show, “This is Your 
Life,” was shown. It depicted the life story of Jennie Gros- 
singer and her family. Entertainment was provided in the 
form of a star-studded variety show, after which the floor was 
cleared for dancing for the balance of the evening. 





Burroughs Expands Detroit Facilities 

Expansion of manufacturing facilities 
in Detroit by Burroughs Corporation, 
necessitated by increased demands for its 
products by banks, business firms and 
the armed services, was announced re- 
cently by John S. Coleman, president. 

He stated the company has acquired 
the nearly new manufacturing building 
on Tireman west of Schaefer Road from 
the Detroit Harvester Company. The 
one-story structure was built in 1951 
with an addition completed in 1953. The building is situated 
on 23 acres and contains 104,000 square feet of floor space. 
It is expected that nearly 1,000 persons will be employed in 
the new plant when plans are compieted. The plant largely 
will be used for production of classified electronic equip- 
ment. 

An accelerated demand for Sensimatic accounting ma- 
chines has required additional space in the Plymouth plant, 
the company said. Burroughs, which has been engaged in 
defense work continuously since World War II, recently was 
awarded two prime contracts by government agencies. 

In addition to the increased demand for the conventional 
Sensimatic line, the basic unit is being incorporated in several 
new electronic devices now being produced or in the final 
stages of development and testing. 








MEET THE CHAMPS .. . Participating in the presentation of 
the Clary Corporation's President Cup to the Phoenix branch 
are (from left) W. H. Barth, Western regional credit man- 
ager; J. W. Stallings, general sales manager; Robert Waylan, 
branch manager; Harold Hinchman, branch service manager; 
and William Messenger, branch office manager, The Cup is 
presented annually to the branch which has achieved the most 
outstanding sales and service record the preceding year. 
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NOW AVAILABLE IN THREE RICH FINISHES 
« CHROME 
rm -1.7-4--) 


e COPPER 


AS ADVERTISED IN 


SUITABLE GIFT PERFECT WRITING ANGLE— INDIVIDUALLY 
FOR HOME OR OFFICE SIZE 9/2" x 3%” GIFT PACKED 


MAYCO DELUXE ROLLMASTER MEMO PAD 


THE PERFECT GIFT BECAUSE: 





¢ Beautiful Design and Finish Compliments any Desk 
e Attractively Gift Packed 
e Sturdy Metal Construction (Guaranteed for Life) with Lustrous Finish... 
e Uses Standard Size Adding Machine Roll... Refills Available Everywhere 


e New Dealer Prices... The Industry’s Most Liberal Arrangement 
for Real Gift Item Profits 


TEAR OFF HERE —MAIL TODAY 







* Exclusive Personalizing Feature 
— ace en —— ee 
MAYER MANUFACTURING CORPORATION 
3130-3140 W. 51st ST., CHICAGO 372, ILLINOIS 
Please rush details regarding MAYCO DELUXE ROLLMASTER 
SPECIAL IMPORTANT FEATURE MEMO PAD/AND INDIVIDUAL INITIALS. Also, send complete catolog 
e Personalized Gift— of desk and stationery accessories. 
Neat Initials Available 


to Personalize Each Pad 


COMPANY NAME____ 
INDIVIDUAL — 
STREET ADDRESS__ . 
————— ——— STATE 
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THESE HANGERS 
WON'T FALL OUT! 


It is so easy and effortless to file and find with Guide-O-folders 
because they just glide along on the metal frames. They can’t 
sag and scrape along the bottom because THEY HANG! They 
always remain in vertical position. Nor can the metal hanger 
strips fall out for they are permanently attached. The adjustable 
metal tabs are both 1/3 and 1/5 cut. If you are not selling Guide- 






O-folders yet, write for full information today. 


FOR THE DESK TOP — GUIDE-O-FILE 
with SLID-O-MATIC Disappearing Top 
A personal file where information can 
be kept instantly available. The Slid- 
O-Matic top completely disappears at 
the slight push of the finger. It slides 
back into place with equal ease. Smart- 














THE COMPLETELY MODERN 
UP-TO-THE-MINUTE WAY 
TO FILE AND FIND! 


In these days of high clerical costs how 
can your customers resist the opportunity 
to cut their filing and finding costs as much 
as 30°? That's what Guide-O-folders will 
do for them. With absolutely no additional 
cost for housing. Guide-O-folders increase 
the speed and accuracy of every filing sys- 
tem. Make sure all your customers are using 
them. 








¥ fashioned of steel. Popular gray _- 
inish. Equipped with 4 rubber feet to S) 
protect desk or table. FOR THE DESK DRAWER — the 
The Guide-O-file is equipped with 25 GUIDE-O-TRAY quai 
Guide-O-folders complete with adjust- A personal file unit which fits into the valu 
able metal tabs and an assortment of deep drawer of all standard desks. M 
inserts for tab headings. Keeps important data at finger tips al- at t 
Also available on a sturdy metal stand ways in an upright position. Unit con- ond 
mounted on rollers just the right height sists of metal tray and 25 Guide-O- aaa 
for easy reference. folders, adjustable tabs and inserts. 
next 

MANUFACTURERS OF ‘‘TRANSFILE’’ FIBRE BOARD FILES AND ‘‘GUSSCO’’ FILING SUPPLIES daus 
go t 

Se 

GUIDE SYSTEM & SUPPLY = 
a thou 

Can; 

335 CANAL STREET NEW YORK 13, N. Y. “A 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. Paris 
Mrs. 
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Dream Comes True For Grandmother, 
Winner of Mosler’s Secretary Contest 


“It’s a dream come true.” 
That’s what a Jefferson City, Mo., grandmother said June 
15 when informed that she had won first prize in a national 


secretaries contest 


She is Mrs. Marie Agniel, 58, of 700 E. McCarty St., who 


has eight grandchildren, four of whom live in Jefferson City. 
The prize is a two-week all expense paid TWA tour of 
Europe for two, plus $1,000 in cash. 
Mrs. Agniel has been saving for and dreaming of a trip 
to Europe so that she could see two of her sons who are 
stationed there, as well as her four other grandchildren. 


Her youngest son, S/Sgt. David Agniel, 21, has been sta- 





GRANNY GOES TO PARIS ... Mrs. Marie Agnie! (top photo) is con- 
gratulated by Bob Brown, president of Brown-Weber Co., Mosler dealer 
in Jefferson City, Mo., on winning first prize in Mosler's nationwide 
secrefary's ‘‘Dream Vacation" contest. Mrs. Agniel, who secured her 
entry blank at the Brown-Weber store, has eight grandchildren. Her air 
tour of Europe will include Paris. Bottom photo shows presentation of a 
$1,000 diamond wrist watch to Miss Ardith D. Schumaker, second prize 
winner. Award is made by George Green of Green's Stationery in 
Albany, N.Y., at whose store she obtained entry card. 


tioned in Germany for three years. Six months ago he mar- 
ried a girl there whom his mother is looking forward to meet- 
ing 

Sponsore the Mosler Safe Company of Hamilton, Ohio, 
the contest was designed as an educational campaign to ac- 
quaint secretaries and their bosses with the dangers of storing 
valuable records in obsolete record safes. 

Mrs. Agniel’s oldest son Lucien Agniel, 36, is press attache 
at the U. S. Embassy in Vienna, where he lives with his wife 
and four rer 

“I've been scrimping and saving, hoping to make a trip 
next year so I could see my sons, grandchildren, and new 
daughter-in-law Mrs. Agniel said elatedly, “but now I'll 
go this summer and not have to worry about expenses.” 

Secretary to John M. England, chief accountant for the 
Public Service Commission of Missouri, the winner beat out 
thousands of secretaries from all over the United States and 
Canada 

According to Mosler, the prize includes stops at London, 
Paris, and B els, but the itinerary can be changed to allow 
Mrs. Agniel to visit her sons. 
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BUSINESS GIFTS 
for BUSINESS MEN 


TOP QUALITY 


da Salle ASH TRAYS — SMOKERS 


COSTUMERS 


Gifts Every Man Will Appreciate 


A wide selection in Walnut, Jeweler's 
Bronze, Solid Brass, Anodized Alumi- 
num, Chrome & Latest Decorator Col- 
ors. 


Screen top 
Ash Trays 
and Floor 
Smokers 
ranging 
from $2.50 
List for 
#262 in 
beautiful 
baked 
Decorator 
Colors, to 
$12.00 for 
#18 
genuine 
Jeweler's 
Bronze, or 
#19 Solid 
Brass, and 
$22.00 for 
Floor 
Smokers in 
Bronze or 
Brass. 


No. 240x Chrome 


No. 740x Anodized Aluminum 


Other Floor Smokers 
from $8.00 List for a 
medium size Smoker 
with 6 inch glass liner, 
to $35.00 for 740X fin- 
ished in a rich, luxurious 
Gold Anodized Alumi- 
num and equipped with 
a 14% inch stainiess 
steel beverage tray. 


11 inch Base, weighted 
with a 13 ib. casting. 
7. inch Ash Receptacle 
can be removed, cleaned 
and replaced within a 
few seconds. 


Send for Catalog illustrating Complete Line of Walnut & 
Metal Ash Trays, Smokers and Costumers. 





8 x 10 in. Actual Group Photographs 
Supplied FREE for use by Dealers’ Sales- 
men. 











LA SALLE PRODUCTS CO. 
2216 N. Clybourn Avenue, Chicago 14, Ill. 








165 








# 5 





| 
a 


i 


ay 





Stationers’ Guild of Canada, Inc., New Board of Directors... 


SEATED—Gordon Lowe, Luckeff Loose Leaf, Ltd., Montreal; Hugh 
Simpson, H. M. Simpson, Ltd., Charlottetown, Prince Edward Island; W. 
J. O'Reilly, United Staty. Co., Lid., Toronto; Robert Usher, Commercial 
Printers, Ltd., Regina, Sask.; Hugh Kennedy, L. E. Waterman Pen Co., 
ltd., George Basil, Carter's ink Co., Lid., Montreal; Donald H. Evans, 
Evans & Kert, Lid., Ottawa, Ont. STANDING—fred Smart; Jack Chip- 


man, Brown Brothers, Ltd., Montreal; Tom O'Neill, Frank M. O'Neill & 
Co., Ltd., Halifax, N. $.; A. G. Lancaster, Dennison Mfg. Co. of Canada, 
Ltd., Toronto; $. Tackaberry, Windsor Office Supply, Ltd., Windsor, Ont.; 
William Miller, Miller Stationers, Ltd., Edmonton; Jim Luckett, Luckett 
Loose Leaf, Ltd., Toronto; AHan Singer, Allan Singer, Ltd., Montreal. 


Canadian Stationers Hold Annual Assembly in the Maritimes 


Saint John, N. B., Entertains Visitors — 
Robert Usher Takes Over from Hugh Kennedy 
As Chief Executive — 1956 Meeting 
Scheduled for Montreal 


@ SHORTLY AFTER THE delegates and their ladies arrived 
in Saint John, N. B., for the 22nd annual meeting of the 
Stationers Guild of Canada (May 29, 30, 31 and June 1) the 
city became fogbound and stayed that way for the duration of 
the convention. Undaunted by adverse weather conditions, the 
165 delegates cheerfully went about in the Admiral Beatty 
Hotel making the convention a success. 

Voting by ballot, the membership present elected the follow- 
ing to serve as directors of the Guild for the coming year: 
George Basil, The Carter’s Ink Co., Ltd., Montreal, Que.; 
Louis Chabot, LaLib. Chabot, Inc., Quebec City, Que.; Jack 
Cloke, Cloke & Son, Ltd., Hamilton, Ont.; Robert Denvor, 
McFarlane Son & Hodgson, Ltd., Montreal, Que.; Miss D. 
Douglas, Doug’s Book Shop, Port Arthur, Ont.; Don Evans, 
Evans & Kert, Ltd., Ottawa, Ont.; Eric Jeanfavre, General 
Stationery & Paper, Ltd., Winnipeg, Man.; Gord B. Lowe, 
representing the Guild Field Division, Toronto, Ont.; J. S. 
Luckett, Jr., Luckett Loose Leaf, Ltd., Toronto, Ont.; John 
A. Macfarlane, Columbia Paper Co., Ltd., Vancouver, B. C.; 
Wm. Miller, Miller Stationers, Ltd., Edmonton, Alta.; Hugh 
Moore, T. J. Moore & Co., Ltd., Quebec City, Que.; Tom 
O’Neill, F. M. O’Neill & Co., Ltd., Halifax, N. S.; Wm. 
J. O’Reilly, United Stationery Co., Ltd., Toronto, Ont.; Hugh 
M. Simpson, H. M. Simpson Co., Ltd., Charlottetown, P. E. L,; 
Allan Singer, Allan Singer, Ltd., Montreal, Que.; S. Tacka- 
berry, Windsor Office Supply Co., Ltd., Windsor, Ont.; Ar- 
mand Toupin, Thos. V. Bell, Ltd., Montreal, Que. 

At the meeting of the new board of directors, held Wednes- 
day afternoon, June 1, the following officers were chosen: 
Robert Usher, Commercial Printers, Ltd., Regina, Sask., presi- 
dent; A. G. Lancaster, Dennison Manufacturing Company, 
Ltd., Toronto, Ont., vice-president; John R. Chipman, Brown 
Brothers, Ltd., Toronto, Ont., vice-president. 

A pleasant pre-convention event was a reception in the 
ball room of the Admiral Beatty Hotel on Sunday evening. 
It was an occasion when old friendships were renewed and 
new acquaintances made. 

Promptly at 9:30 on Monday morning the first general 
business session was called to order by Harold Hopkins, 
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On the Opposite Page. . . 

1. New officers of Guild: A. G. Lancaster, Dennison Mfg. Co. of 
Canada, Ltd., Toronto, vice-president; Robert Usher, Commercial 
Printers, Ltd., Regina, Sask., president; J. R. Chipman, Brown 
Brothers, Ltd., Montreal, vice-president; Fred Smart, secretary- 
manager. 

2. 1954-55 President and Some of His Predecessors: Ll. W. Jones, 
Lordly Jones Co., Ltd., Hamilton, Ont.; Eugene Charters, Charters & 
Charters, Ltd., Montreal, Que.; Hugh Kennedy, L. E. Waterman Co., 
Ltd.; L. F. Beattie, Beattie Staty., Litd., St. Catherines, Ont.; J. S. 
Luckett, Sr., Luckett Loose Leaf Co., Ltd. 

3. Harold Hopkins, Barnes-Hopkins, Ltd., Saint John, N. B8., conferring 
with Guild Secretary Fred Smart. 

4. Ross Imrie, Eagle Pencil Co., Ltd.; Tom O''Neill and A. H. Berringer, 
both Frank M. O'Neill & Co., Ltd., Halifax, N. $.; Gordon Lowe, 
Luckett? Loose Leaf Co., Ltd., Toronto, Ont.; A. L. Naismith, Buntin- 
Gillies Co., Ltd., Hamilton, Ont.; Terry Rodgers, Eagle Pencil Co., 
Ltd. 

5. Marshall Urquhart, J. & A. McMillan, Ltd., Saint John, N. 8.; 
Harolde J. Savoy, Dominion Blank Book Co., Lid.; George Butcher, 
General Staty. & Paper, Ltd., Winnipeg, Man.; Milt Shaw, Eberhard 
Faber Pencil Co., Canada, Ltd.; Ed Baker, Canadian Staples, Ltd.; Ed 
Almond, Spicers (Export), Ltd., Toronto, Ont. 

6. R. R. Burley, R. W. Wright & Co., Ltd., Halifax, N. $.; Mrs. Jean 
Boyd, Halifax, N. S.; G. J. McGillivray, Preston-Noelting, Ltd.; Mrs. 
and Mr. R. W. Wright, R. W. Wright & Co., Ltd., Hailfax, N. §.; 
Mrs. Hugh Kennedy, Montreal, Que. 

7. L. T. Allen, J. & A. McMillan, Ltd., Saint John, N. B.; Paul Steever, 
Office Equipment Co., Harrisburg, Pa.; Sam Jason, Reliable Printing 
Co., Ltd., Montreal; A. L. Colpitts, R. R. Colpitts & Son, Ltd., Monc- 
ton, N. B.; Fred Smart, secy.-mgr., Stationers Guide of Canada; A. 
G. Ingram, R. R. Colpitts & Son, Ltd., Moncton, N. B.; Allan Singer, 
Allan Singer, Ltd., Montreal; Gilles Meunier and Douglas Harford, 
both Wilson Jones Co. (Canada) Ltd. 

8. Joe Johnson, Hay Staty. Co., Ltd., London, Ont.; George Raymond, 
A. R. Davey Co., Ltd., Toronto; Jim Luckett, Luckett Looseleaf, Ltd., 
Montreal; S. Tackaberry, Windsor Office Supply, Ltd., Windsor, Ont.; 
Fabien Dawson, Dawson Brothers, Ltd., Montreal. 

9. Phil Murphy, Mahon's Staty., Ltd., Halifax, N. $.; Flip Dawson, 
Dawson Bros., Ltd., Montreal, Que.; Don Heasley, Donald McLeod, 
Ltd.; Charles Lipman, Geo. B. Graff Co.; W. J. Glendinning, Acme 
Carbon & Ribbon Co., Ltd., Toronto, Ont.; W. A. Bordeleau, Vil- 
lemarie Freres, Litd., Montreal, Que.; Roberts $. Parish, W. J. Gage 
Co., Ltd., Toronto, Ont. 

10. Bob Gooley, Cushman & Denison Mfg. Co.; J. L. McKenna, Maritime 
Pub. Co., Litd., Sussex, N. B.; Joan Martimer, Evening News — 
Globe, Saint John, N. 8.; Herb McClellan, Viceroy Mfg. Co., Ltd.; 
Hugh Kennedy, L. E. Waterman Co., Ltd., Montreal. 

11. James Preston, Preston-Noelting, Ltd., Stratford, Ont.; R. L. Warner, 
Luckett Loose Leaf, Ltd., Montreal, Que.; Eugene Charters, Charters 
& Charters, Ltd., Montreal; Steve Luckett, Luckett Loose Leaf, Ltd., 
Montreai; Douglas Harford, Wilson Jones Co. (Canada) Ltd.; Jack 
Malcolm, Office Specialty Mfg. Co., Lid.; Jim Luckett, Luckett Loose 
Leaf, Ltd., Montreal. 

12. George Raymond, A. R. Davey Co., Ltd., Toronto, Ont.; G. A. 
Kindree, Acme Carbon & Ribbon Co., Lfd., Toronto; Lloyd Dickinson, 
Walter Dickinson & Co., Ltd., Toronto; Robert Usher, Commercial 
Printers, Ltd., Regina, Sask.; F, R. Morgan, Minnesota Mining & Mfg. 
Co.; R. S. Greenwood, Warwick Brothers & Rutter, Lid., Toronto; D. 
R. Berry, Scripto of Canada, Ltd.; W. J. O'Reilly, United Staty. Co., 
Ltd., Toronto. 

13. At the Monday Luncheon: Rev. A. E. Kerr, Dalhousie University, 
Halifax, N.S., the speaker; R. W. Wright, R. W. Wright & Co., Ltd., 
Halifax, N.S.; Rev. J. Allison Fraser, Exmouth St., United Church, 
Saint John, N. B.; Mrs. lL. W. Jones; Tom O'Neill, Frank M. O'Neill 
& Co., Lid., Halifax, N.S. 

14. More Head Table Folk at the Monday Luncheon: L. W. Jones, Lordly 
Jones Co., Ltd., Hamilton, Ont.; Mrs. Tom O'Neill; Mrs. R. W. 
Wright; Rev. A. E. Kerr, Dalhousie University, Halifax, N. S. 

15. 16. 17. & 18. Just before the Ladies Tea at the White House Lodge 
near Saint John. 
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You can guarantee your customers 
increased typing efficiency with 


EATON’S CORRASABLE BOND 


EATON’S COR-RA-SA-BLE is more than jist another 
fine quality bond paper. It is the means to a whole new 
program of typing efficiency for your customers. Because 
Corrasable is the unique Berkshire Typewriter Paper 
that erases without a trace, with a mere flick of a pencil 
eraser—eliminates costly re-typing, insures faultless 





100-Sheet Packets of Corrasable are the introductory 
items that lead to ream sales. In all four weights. 
i 


results. There is no substitute for Eaton’s Corrasable. 
Once a firm or individual has tried this extraordinary 
paper, your repeat business is assured. The first step, 
of course, is to stock Corrasable Bond, demonstrate 
Corrasable and be ready for the demand. Newspaper 
advertising mats, radio script supplied free on request. 





500-Sheet Ream Boxes of Corrasable Bond available in 
9, 13, 16 and 20-lb. weights. 


There is a Berkshire Typewriter Paper for Every Business Requirement 


Eaton’s Berkshire Parchment Bond — for the best letterheads 
and all permanent documents. 

Eaton’s Berkshire Linen Bond—where permanency is wanted 
but the highest grade is not essential. 

Eaton’s Berkshire Bond—quality with economy. Very popular, 
especially for legal work. 

Eaton’s Diamond White Bond—whitest white typewriter paper 
ever made; for letterheads and all business and professional work. 


Also Manifold Papers + Duplicate Copy Papers + 


EATONG 


ve / . 
oF (vyPewatten it 
PAPERS 
= 


Qe 
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Eaton’s Souvenir Bond—for all work where great permanency 
and toughness is not needed. 

Eaton’s Eminence Bond—the leader among the low-priced 
typewriter papers where quality appearance is desired. 

Eaton’s Cascade Bond (Wove)—Eaton’s Gloria Linen (Laid) 
—very satisfactory for work where low price is essential. 
Eaton’s Stalwart Bond—suitable for many uses requiring large 
volume, at a minimum cost. 


Manuscript Covers + Air Mail Specialties + Envelopes 





Sy 






BERKSHIRE TYPEWRITER PAPERS 


EATON PAPER 
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Barnes-Hopkins, Ltd., Saint John, the opening chairman. 
Following an invocation by Rev. J. Allison Fraser of Saint 
John, Dr. Gilbert B. Peat, mayor of the city, gave the address 
of welcome 

Guild President Hugh Kennedy, L. E. Waterman Com- 
pany, Ltd., took over as chairman and presented his annual 


report. He said, in part, “Your Guild has grown and grown. 
1954-55 was just as successful a year for the Guild as it 
was for your own business. Membership has increased, ac- 


tivities have increased. Benefits, both direct and indirect, 


available through the Guild Office have increased. New dis- 
trict Guild associations have been created, making it pos- 
sible for members to consult with one another and gain 


knowledge from their neighbors. During the past few years the 
Western Ontario group has led the way in this regard, and 
last year Eastern Ontario organized with meetings in Ottawa. 
Through the efforts of the chairman of our Field Division, 
Gordon Lowe, and his committee, educational sessions were 


conducted in Guelph, Ontario, for stationery sales people 
of the district. Brand lines were not featured in these meet- 
ings. The talks were by manufacturers’ and suppliers’ rep- 


resentatives and dealt with sales techniques and general lines 


of products.” 
Smart Gives Report 
[The president’s review was followed by the annual report 
of Secretary-Manager Fred Smart. Concerning activities of 
the Guild Mr. Smart said that membership had increased, the 
group insurance plan is working well and beneficially, study 
of the retail cost of doing business is bearing fruit, and the 
Field Division is making genuine progress. On April 4 James 
P. Holmes added to the Guild staff in order to afford 
more time for the secretary-manager to devote to administer- 


Was 


ing the general affairs of the organization. Mr. Smart con- 
cluded his report with some comments on the future, both 
as the industry and the Guild. He is convinced that business 


prospects are bright. Concerning the Guild he said, “I honest- 
ly believe its biggest and best effort is under way — that its 
effectiveness will increase just to the extent that you, its 
members, will determine to use it and support it.” 

As chairman of the Field Division of the Guild, Gord 
Lowe, Luckett Leaf, Ltd., reported a membership of 
88 out of an estimated potential of 175. 

Eugene Charters, Charters & Charters, Ltd., Montreal, chair- 
man of the education committee, recommended the develop- 
ment of a correspondence course for employees of retailers. 

By vote of the members present, the by-laws of the Guild 
were changed, increasing the board of directors from “not 
more than 20 members” to “not more than 23 members.” This 
allows for one director from each of the Prairie Provinces 
and two from the Maritimes. 

At the luncheon on Monday, Rev. A. E. Kerr, president of 
the Dalhousie University, Halifax, N. S., spoke on the subject, 
“Education for Modern Business.” Asserting that the basic 
purpose of and universities is to teach men and 
women to think and to appreciate, Dr. Kerr said that educa- 
tors have realized that business has become a highly intellectu- 
alized requiring training in sociological subjects as 
well as various phases of economics. 

Monday afternoon was devoted to divisional meetings, the 
retailers under S. Tackaberry, Windsor Office Supply, Ltd., 
Windsor, Ont.; the suppliers under J. R. Chipman, Brown 
Brothers, Ltd., Toronto, Ont.; the field members under Gord 
Lowe, Luckett Leaf, Ltd., Toronto. 


Loose 


colleges 


vocation 


Loose 
Hear Paul Steever 


The Tuesday morning meeting, under the chairmanship of 


L. T. Allen, J. & A. McMillan, Ltd., Saint John, N. B., was 
especially interesting. The entire period was profitably spent 
listening to an address, “The Buyer’s Market Place,” by Paul 
Steever, Office Equipment Company, Harrisburg, Pa., and a 
question and answer session. In terms of principles, Mr. 
Steever described an ideal store, one developed to meet the 


demand of modern merchandising, the growing acceptance of 
self-service 

Mr. Steever made an interesting and logical distinction be- 
tween self-service and self-selection stores. Self-service in- 
volves a stock of merchandise displayed so that the customer 
picks up the items he wants and takes them to a check-out 


stores 
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Going self-selection? 
BE SURE YOU GET BULMAN’S 


EQUIPMENT FEATUR 


MOST VERSATILE — standard equipment utilizes 
peg board, straight or sloped shelves, insert 
cases with glass doors, many other 
accessories. 


MOST CAPACITY — displays more merchandise 








in less floor space. 


EASIEST ADJUSTABILITY — no bolts, brackets or 
screws required. (just pull out... push in.) 


lus “ON LOCATION” 
MERCHANDISING SERVICE 





An expert Bulman Store Engineer works 
with you in planning and merchandising 
your new store—designs a tailor-made plan 
to fit your pd market conditions — no 
standardized plans 


nsults Proved... 


- « » IN 20,000 STORES 


Your Bulman engineer not only plans and 
equips your store but shows you how to 
use your equipment to get maximum re- 
sults. Over 20,000 successful Bulman- 
equipped stores prove that Bulman can 
produce large sales increases at less cost 
for you. 


Bulman is THE specialist in 
self-service. For consultation 
or new catalog, write g 


Dept.OA8S5 § GRAND RAPIDS, MICHIGAN 
THE GREATEST NAME IN SELF-SERVICE 
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... the "write" way 
toGREATER 
Christmas 


PROFITS 





HP-6—B 
Lustrous Black 


HP-6—C 
Metallic Copper 


HP-6—GY 
Metallic Gray 

















H-600 
Lustrous Black 


Deluxe HANDI-PEN 
SETS 





H-601 f 
Metallic Copper 4 
H-602 

Metallic Gray 











HP-702 

Genuine Walnut Base, 
Metallic Plastic 
Copper Trim 


HP-703 

Genuine Walnut Base, 
Metallic Plastic 

Gray Trim 


LASTING INK SUPPLY...GIFT VALUE 


Yes, check the above “sure thing” Handi-Pens for 
even greater Christmas sales — bigger profits. 
HANDI-PEN DESK SETS are a lasting gift — a 
continual reminder — and that’s why they’re so easy 
to sell. Colorful styling, and the exclusive “Capillary 
Action” that keeps ink fresh and prevents flooding or 
clogging, are sale clinchers. A wide choice of colors 
and models for every desk and pocketbook. These 
smart looking, efficient desk sets— properly displayed* 
—will mean more sales, more profits and happier cus- 
tomers. Better check your inventory and order today! 





*FREE imprinted circulars, blotters and colorful display 
cards to put punch in your Desk Pen sales. 


CARVING BOARD and CHOPPING BLOCK 


The ideal business gift that pleases the 
whole family. Made of selected northern 
hard-rock maple, the Namekagon deep-well 
carving boa is keyed to modern casual 
living. Generous 123,” x 18” size, a rugged 
134” thick and weighs 914 pounds. Truly 
a lifetime gift! 





Send $6.25 for sample 
and proposition. 


385 Sengbusch Bldg. 
Milwaukee 3, Wisconsin 
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counter. Self-selection consists of a display of all types, sizes 
and grades of an item from which the customer selects the 
one he wishes to buy and then asks a clerk to obtain one 
from stock. 

As a conclusion for his illuminating address, Mr. Steever 
showed a set of colored slides of the model store that was set 
up at the annual convention of the National Stationery & 
Office Equipment Association in Chicago last fall. 

Interest in the subject of store arrangement and operation 
was great enough to keep a lively question and answer session 
going for nearly an hour after the address. 

Despite inclement weather most delegates took a bus tour of 
Saint John on Tuesday afternoon, ending the journey at the 
Riverside Golf & Country Club. A few hardy golfers braved 
the rain to play golf, but most of the men stayed in the club 
house with the ladies and played bingo. 


Choir Presents Concert 

The Tuesday evening program was a genuine treat. The 
Carriden Choir of Saint John presented a vocal concert of 
great beauty and wide variety. 

Speaking on the subject, “Co-existence — a _ Business 
Necessity,” Robert A. Willson, General Foods, Ltd., Toronto, 
was first on the program at the Wednesday morning general 
conference session. On the premise that good relation between 
employees and employers is a profitable thing, Mr. Willson 
said that it cannot often be a matter of partnership, but it 
can be co-existence, each respecting the work and responsibili- 
ties of the other. If the employee is given a specific definition 
of the scope of his job and his responsibilities, he is likely 
to score well in matters of job competence, pride in the 
company, loyalty, and flexibility in job changes, seniority, 
and so forth. 

Following Mr. Willson’s address, reports from the divisional 
meetings were given, mostly in the form of resolutions. Fol- 
lowing are the essential features of the more important resolu- 
tions passed by the members assembled: 

1. Formation of a committee was requested for the pur 
pose of bringing about affiliation of all stationers associations 
in Canada with the Stationers Guild of Canada to foster closer 
co-operation and contribute to the advance of the industry. 

2. Manufacturers and wholesalers were requested to ship 
all orders without delay, if possible. When back order ship- 
ments are necessary, the total shipping cost should be no 
more than the cost would have been if the complete order 
had been shipped at one time. 

3. Manufacturers and wholesalers issuing illustrated cata 
logs with net prices were requested to issue suggested resale 
prices or a long list subject to trade discounts. A_ further 
request was for regional price lists 

4. Manufacturers were requested to furnish newspaper mats 
for advertising new products. 

5. Retailers were requested to refrain from asking manv- 
facturers, jobbers and other suppliers to participate in a¢ 
vertising in connection with the celebration of opening new 
stores, anniversaries, or similar events. 

6. Retailers were requested to refrain from sending order 
of less than $5.00 to suppliers. 

7. Manufacturers were asked to provide inventory sheets 
with standard punchings. 


Tells of Promotion 

Speaking at the Wednesday luncheon, Martin Livingston o 
the Halifax Herald, Halifax, N. S., dealt with the subject 
“Build Your Business Through Advertising and Better Mer 
chandise Promotion.” Mr. Livingston outlined some of th 
fundamentals of effective sales promotion and then touched 
on some of the essentials of a retail advertising program 
He recommended a budget of about five % of current sale 
and urged that advertising announcements be consistent and 
persistent. 

The new Guild board of directors met Wednesday after 
noon and all registrants gathered for the annual banquet # 
the evening. Hon. Donald D. Patterson, secretary-treasurer 
the province of New Brunswick spoke on the subject, “Tht 
New Brunswick Outlook.” Ballroom dancing concluded th 
22nd annual meeting of the Stationers Guild of Canada. 
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YOU CAN COUNT ON ROYAL KEGISTER 


FoR Rapid Delivery 


. As a Royal Register dealer (we have NO direct salesmen!) you can coun ¥ 































sel your customers the fastest delivery in the register form business—two we@fs for most orders 
hip You'll find that Royal’s “rapid delivery” does wonders in helping you ice your 
Lip 
bh accounts with continuous forms for almost every make of autograpiic register. And, 
Royal Register forms are a high profit item which you don’t have to carry your inven- 
ala 
7 tory .. . with markups of 33% to 42%, plus additional discoy s for volume. 
tal One look at the simplified Royal Register catalog will show you how easy it i Mor you and 
nu your salesmen to sell the Royal Register line of register forms 2 equipment. Send 
net for your copy of our latest catalog today . . . and find out for yourself what 2 profitable 
¥ 

der addition to your present lines the Royal Register line will be. * 
7 4 

ROYAL IS RIGHT . . . IN QUALITY, IN ra. FASTER SERVICE 
Fon 7 
ject Pe Ee eS SO a we eae 
, ROYAL REGISTER COMPANY, 
he Nashua 1, N. H. 
‘all ! 
ales | Please send me your latest catalog of Register Forms and equipment. 
an oe ae l 
» ROYAL R Seren co. (| oni. eee 
rr NASHUA, © MAMPSHIRE. | 
ré ADDRESS .......-sssesssnesccceernnnsesseesseneneeessenanssnnnsonnnnnnsanononnantece 
Th . 
th 0 GEOU vccaccicetetcenitccesscktnbapetiniedstienstinenecking SEINE sicisectneesieunenait 
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world’s finest Apu 


WRITE TODAY FOR 
COMPLETE INFORMATION 





Insert wooden pencil at the natural 










writing angle . . . the Electro-Pointer 
instantly gives you a perfect point, 
automatically. Sharpens any size pencil, 
does not chew up pencil, but sharpens just 
enough. Proven through 14 years of 


satisfactory service. Display it, it sells itself! 


STILE-CRAFT 


1825 MACKLIND AVE. e ST. LOUIS 10, MO. 
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Passed Away 





Eugene J. (Gene) Mitchell, 

62, a manufacturers’ representative in 
the stationery and office furniture busi- 
ness for nearly 28 years, died early Sun- 
day morning, July 3, at his home in 
St. Louis, Mo. He had been in failing 
health for the past two months and his 
end was hastened by a fall he suffered 
on April 6 

[his long-time Traveler and friend of 
dealers throughout the Middle West, was 
born in Louisiana, Mo. His will to seil 
persevered and he was still working his 
territory in spite of serious illness suffered in 1950 which left 
him partially paralized. Previous to that time he had averaged 
about 50,000 miles of traveling a year through zero weather 
and shriveling heat, through flood basin and dust bowl. 

In recent years, “Gene” had carried on with the devoted 
help of Mrs. Mitchell, who was his chauffeur, secretary and 
business partner. 

The decedent was past president of the Midwest Travelers 
Club and the Northwest Travelers Club. He also was a life 
member of the Optimists International and belonged to the 
Stationers Association of Greater St. Louis and the Office 
Furniture Association of St. Louis. For many years he was a 
regional correspondent of Office Appliances. 

Surviving are the widow, Ruth; a daughter, Mrs. Benjamin 
Bush, and a son, Barrett. 


++ + + + 


Charles R. Layton, 

branch store manager of Ivan Allen 
Co. of Atlanta, was fatally injured in 
an automobile accident May 29 at Smith- 
field, N.C. The accident also claimed 
the life of his wife, the former Frances 
Simmons of Annapolis, Md. 

Mr. Layton, 35, a native of Goldsboro, 
N.C., received his education at Strayer 
College, Washington, D.C., and Wake 
Forest College, N.C. He served with the 
U.S. Army in World War II. 

He was a member of the board of 
directors of Ivan Allen Co. and had been associated with that 
firm since 1946, most recently in charge of branch stores op- 
erations. 

Mr. and Mrs. Layton were on vacation and had been visit- 
ing his mother, Mrs. Millie Layton of Goldsboro, N.C. They 
were on their way to visit an aunt in Raleigh when the fatal 
accident occurred. They are survived by two children, Charles 
III, age 4, and Stephen James, age 3 months, who had re- 
mained with Mr. Layton’s mother in Goldsboro. 


++ + + + 





Lovis Wachtel, 
61, New York City representative for American Lead Pencil 
Company, Hoboken, N. J., died June 11. Mr. Wachtel started 
with American in 1910 as an office boy, moving into selling 
in 1916. He was with the company for 46 years. 

He was a life member of the Bronx New York Elks, and 
a member of the Stationers 12:30 Club and Stationers Square 
Club of Greater New York. 

He served in World War 1 and received the Purple Heart. 
Surviving are his widow Rose, and a brother Charles. 


+++ + + 


Owen H. Spencer, 

governor of the Third District, NSOEA, in 1931-32, passed 
away in his sleep last May 10. Mr. Spencer, one of the real 
veterans of the industry, had failed considerably during the 
last few months prior to his death. 
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The Gift every Businessman 
Can use All Year Round 





Heavy gauge all vinyl 
plastic zipper portfolio 
2 Popular Sizes 


Zippalopes are made of Monsanto Ultron Vinyl 
Film . .. all virgin vinyl . . . peel-proof, stick- 
proof, long flex-life. 


Zippalopes cre made to withstand constant 
vse and keep their smart oppecrance. A 
product to give with pride. 


Zippaiopes cre available in four colors — 
Black, Charcoal Grey, Navy Bive, Walnut Brown. 


Zippalopes are an ideal premium for quantity 
users with Firm Name imprinted. 


Write for Complete Details Today 


Jobber and Dealer Inquiries Invited 
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on 
page 
2794994 


IS your 
READY-TO-USE 
Plan 


for extra 


Christmas 


sales 


‘“‘BUSINESS GIFTS 
FOR BUSINESSMEN”’ 
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CANADIAN NEWS 


Our Industry Across the Border 
by Special Correspondence 
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George Knox, Adrien “Gauthier and James McArdle. Toront 
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psa H. Simpson has been appointed vice-president and general 

sna +. M. Simpson Ltd., office appliance dealers and 

stioners in Charlottetown, P.E.l. Mr. Simpson was elected a 
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YOUR LIFETIME OPPORTUNITY °* The most valuable busi- 


ness asset in this industry—the Shaw-Walker franchise—is avail- 
able in a few cities. Perhaps you qualify for it. Inquire! Shaw- 


Walker, Muskegon, Michigan. This may lead you to the greatest 
profit move you ever made. 
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LEGAL SIZE Available with your custome 
a real No. 71 three line imprint 
ew . 


man-sized brief case (16%' x12’) 


The Ideal BUSINESS GIFT ... the luxury look and feel of 
fine leather with the strength and durability of modern plastic. 





Smooth, slick, trouble free FLEXI-GRIP plastic zipper, super strong welded 
seams that simulate fine saddle stitching in seal brown, jet black and pig- 
skin tan leather grain assortments. 


ALSO AVAILABLE IN LETTERHEAD SIZE NO. 70 (14 by 11”). 
THE PERFECT ANSWER TO EVERYONES GIFT PROBLEM 


Tailor made for: correspondence, sheet music, pho- Ideal for: students, messengers, salesmen, teachers, 
tographs, maps, blueprints, sales kits engineers, busy executives 


MR. DEALER: Send for sample a: IMPRINTING: We suggest a three LIST PRICES 
sortment today. See for yourself how line imprint in gold, centered im- No. 71 legal size 
this terrific new item can bring more mediately beneath the zipper clos- $1.60 each list 
sales and greater profits into your ing. A minimum charge of $3.88 cov- No. 70 letterhead 
store. Write today 2>rs the cost for imprinting one gross size 


ting of larger quan- $1.00 each list 
Quantity dis- 
counts available. 


Send for samples 
today. 





write for information 4 PRODUCTS COMPANY °¢ FLUSHING 58, N. Y. 
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Now directing the companys sales pr 
yram for Quebec Province Yves Saint- 
Jacques who has been appointed sale 
pervisor for Montreal by VISIrecord 
Canada, Ltd., Toronto. He brings to his new 

st an extensive backaround in accounting 
snd systems work as well as ales experie 


with the mpany products. 
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SAINT-JACQUES 
fice supplies and furniture was displayed 
mers when Lewis Stationery Co., Ltd 
Regina, Sask., branch in mid-June. President 
James Lewis wh tarted his career in the sta 
He pened ft Calgary firm in 1933 
Gordon A. Hawthorne, a native 
ed the trade in 1943, and joined Lewis Sta 
Another trade personality bringing strength 
Regina is Mrs. Tweedie MacRae who ha 
the office supply business. She was 
Willson Stationery Co. in Regina, and 
~algary. She » native of Lumsden, Sask 
* £ & & & 
Toronto, | 
L. ¥. Wynn div sl manager 
R. M. Kent 
Mr, Wynn's new § 
tstanding 3 
at M 
Dase t +] 
L. Y¥. WYNN 
Clarence M. Coo, 63, vice-president of the United Stationery C 
td., T past two year nd 40 years previou 
nt died recently in Toront tollowinag 
that city, he was a resident of suburbar 


mmunity and ub attair 


*¢ &£ & & & 
Cc Ltd. Quebe City, ha 


ir Careau as manager. A 
the Stationers’ Guild 
nd largely responsible f 
Que bec Stationer: A 
reau has been the 
1941. He joined the firn 
1923. later transterring + 
vision. His latest apr 
ed by the firm president 





ARTHUR CAREAU *%* & & & & 


Watermar rer 
sda Norman G. 

Kilpatrick. presents the firn 
f t bd wa y 
M if er Ltd. n western 

ales repr 

T pany N tr 

A Peace River district 
George Watson Vaterman sales n jer 

M k 3 k 





x» * * * & £='N. KILPATRICK 


John W. Share Jent, Moyer Sct Supplies Ltd., Toront 
pointment of Ernest F. Flegg, Toronto, a 
neral manaaer t the company. Al Nn 

ntment of William G. Bacon, Winnipeg, 

Winnipeg. Now super 

Jeff |. Mark. H: 

M ntrea re wa { rmerly manager 


headquarter 
the mpany 
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Instons D. 


10 cesses 







Width 10V2''—Depth 13/2" 


“With this 
Display, our 
Flo-masters 
practically walk 
off the counter” 


— a typical remark from a stationer 





e We expected this effective new Flo-master display 

to do a job but we were not prepared for the demand for 
“more displays” from all parts of the country. We now have 
a new batch on hand. Why not put one on your 

counter — and another in your window! 


You'll find it one of the best “silent salesmen” 
you've ever used. “Attractive” is no word for 

this display. It holds six Flo-masters, each with 
a gayly colored cap (red, green, blue, silver, 

gold and black). 


Here is one of your most effective ways of tying 

in with Flo-master’s national advertising — 

more than 25,000,000 individual messages 
reaching “prospects” in homes, schools, 

art studios, commercial offices and industrial plants. 


“fountain pen with the felt tip’— the instrument 
that writes on any surface. Stock and sell both 
sizes — POCKET SIZE for general use; i 
KING SIZE for big, BOLD, heavy-duty marking. | § 1) 
Used with Flo-master Inks—Transparent and 
Semi-Opaque — instant-drying, waterproof, 
non-smudging. 


Boost your profits with Flo-master — the 
| 














Cushman & Denison Mfg. Co. 


Dept. H-41 
153 West 23rd St. New York 11, N. Y. 





Flo-master 


FELT-TIP PEN 
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A Profitable 
Opportunity ! 







With the 
automatic, 
electric 


6 CO TIE VETTER OP Eng, 


=— 


Patents 
Applied For 





| F.O.B. Factory 


plus excise tax. 
Stacker optional at 
nominal price. (Prices 
subject to change 


opens 200 to \ ir,“ 
300 Letters : hp ( 
per minute : without notice.) 


built right — priced right 


for thousands of small! and 
medium-sized businesses 


NOTHING ELSE LIKE IT! Opens letters 30 times faster 
than by hand! Gets the whole office staff into high 
gear—fast. Designed to handle from 200 up to 
2000 letters per day. Small, compact—readily used 
on any desk or table. ‘Scottie’ weighs only 9 
pounds, —it's easy to carry from desk to desk, can 
be put in any convenient corner when not in use. 
Opens all sizes of envelopes,—no clipped corners 
or damaged mail. Takes a clean slice off tops of 
envelopes, with adjustment from 0 to '/” for 
width of trim. 


OPENS A HUGE NEW MARKET — The Scottie Letter 
Opener does a lot more than open mail — it 
opens the huge market of middle-sized offices 
where the time it saves makes it very profitable. It 
is needed by banks, stores, wholesale houses, in- 
surance offices, mail order businesses, factories and / 
dozens of other lines. : 
OPENS A RARE SALES OPPORTUNITY — Reports from 
established Scottie sales representatives are excel- 
lent. Thousands of smaller businesses offer a prac- 
tically untouched market for this speedy, low cost 
machine. If you are experienced on specialty 
equipment sales—look into the Scottie for steady, 
future profits. 


ARNOLD MAC KENZIE, Inc. 


3133 OVERLOOK DRIVE, MINNEAPOLIS 20, MINN. 











= \ | Aa 

SEND ME THE DOPE ON SCOTTIE ae. wa 
ARNOLD MackENZIE, INC _4 B 

3133 Overlook Drive, Minneapolis 20, Minn 

I am experienced in sales of specialty office equipment. Send full 


information on Scottie Letter Opener. My territory 





Name 
Street Address 
ae State 


by John K, Stephenson 


f Toronte branch and is succeeded 


wh nas served a yssistant manager ] T | siderable 
1. 
* + &€ €& & 
Board of directors of Remington Rand Ltd., 1 nt has an 
nced th é n of R. L. Stevenson as pre nt of the Cana 
n He succeeds James & Reynolds red as 
esiaenrf fT Dé ne nairman T TNé 


* &£+ &£ & & 
nager of Can- 


W. Charles Harrison has been apr ted sales ma 
ada Envelope Montreal, it was announced by Graeme E, 
Thomson, yeneral manager. Mr. Har n ha nad wide experi 
or n » $8 and advertising tield and tor the past two years 
3s been active in management consulting work. He ns Canada 
Envelope in its 55th year of development and w be responsible 
Jirect + ales ¢t existir } a int na 7 The expan ion 
the mpany business in line with the growtt Canadian 


+ 


was stated. 
* + &€ & & 


P. J. Robson of Howard Smith Paper M Ltd., Montreal, has 
been elected president of Montreal Chapter, National Office 
Management A ciation for the fortt ning sea 


* + & & & 
Manaaer xford Paper * Rumtord, Maine, tor the past 
ir years, W. W. Holland has been appointed »- president 

f British Columbia Forest Products Ltd., Vancou . toe 
was announced by H. G. Munro, president. Mr. Holland has had 


30 years experience in the industry B T | Ont he 
was elected a member of the technical section executive counc 

he Canadian Pulp and Paper A stion in 1949. He served 
; vice-chairmar t this Jroup r 7§ na a nairmar the 
executive i n 1951. 





Until mid-May, E. F. Holt presented 
the L. E. Wa yr en C 1., Montrea 
Albe 1 a West Dask hewan. Now 
he ha t ‘el: 1 + ent the 
ompany . t Toront 
and the N 5] 
* *£ & €& & 
E. F. HOLT 
Arthur J. Dawes has been announced as general manager 
Enterprise Sales & Distributors, Ltd., nt wh n behalf 
a numkt f leading U. S. supy n Canada Harry S. Pearl, 
president sid Mr. Dawes background included both ales and 
i ce in Canada and the United State At one 
time he w nnected with a specialty reta Minneap 
war he served with the Roya snadian A 
Force as a pilot instructor. 
* &£ & €& F 
Charles SG. pete: has been elected president of the Eagle 
Per % f Canada, Ltd. Toront tT wa announced mid-June 
by the ftirn Jirectorate. Mr. Eastor 3 Canadiar neq tne 
cagie rganizat n in New York r 7235 Eagle Canadian : 
pany wa aK hed in 1930, witt 1d Trice T nt and 
tactory at Urummonaville, Que. M castor ervea as vice-pres 
and general manager since it n 
* &£ &€ €& F 
Thomas E. Moore has organized a chain of dealerships in Cana- 
tor Diet J Ir Canton, OF manutacturer f sate-keeping 
uipment, and ofttice systems. He w Jirect the organization 
nh headquarters where he represents the line direct 
tedera yovernment and mmer ) sccount Canadian 
apit 
* * & & F 
Oth sppointments of Can adiar terest: James Somerville, 
istant manager of Mid-We Pape Ltd.. Regina, as manager 
Philli F r C Winnipe 3: John R. Swann as secretary- 
a t (Can nada) Ltd., Toront A. P. Morrow a 
| director n har + weste ale + Er 
H. Hard J., Toronto; C. A. Bradt k al sale 
ana S. H. W d&C L T to. H ys to his 
w ac ; pecialized k Ww } anaising 
nd package desiaqn, and a wide experience of the Canadian 
wholesale and retail trade 


William Edward Dolan, 48 yea with Office Specialty Mfg 


Ltd.. Newmarket. Ont. head office, died He had 
ed ir 748 after a considerable period as manager the 
. fice. He wa 7, har ary membe f the, Sta- 
J of Canada, Ir ’ ember of T nto Board of 
rade, and other groups. 
































The Quality Name in 
Stencil Duplicating 


Authorized Dealers are proud of Tempo Quality 


which means satisfied customers and repeat sales. 


There is a Tempo Stencil, Ink and 
Duplicator ideally suited to every or- 
ganization, business, service, church or 


school. 


Modern stencil duplicating is a rapidly 
expanding market, and TEMPO offers the 
most complete line of modern stencil dupli- 
cating equipment and supplies. Five great 
duplicator models — a stencil for every use 
an ink for every installation. Plus spe- 
| cial services to help your customers get 


the most use from their equipment. 


Tempo quality guarantees satisfied customers 


Write for illustrated catalog and Tempo Dealer Plan. 


4ULM 


«DEA Mitel): iliceaelvlaalily 


Since 1004 
500 S. Monterey Pass Rd., Monterey Pa: 


SAN FRANCISCO — PITTSBURGH — CLEVELAND — DALLAS 
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speaking of Business Gifts ... these 





BOOK TROUGHS . 
and DICTIONARY STANDS ‘ 


| 
deserve your Gilt Spotlight ° ; 


A place for everything and everything in its 
place. That's the reason there is such a growing 
need for STATIONERS outstanding line of book L 
troughs and dictionary stands. Here is finger-tip 
accessibility for catalogs, reference files, tele- 
phone books, record albums, library books and 
dictionaries. Smartly designed and sturdily con- 
structed. Made from genuine solid walnut or u 
white oak. For Office, Library and Home. 





DESK BOOK RACK 


A new Stationers design to keep the desk 
in order and books in place. 
Dimensions: Height 8"; Width 19”; Depth 


10”. 

Shipped Knocked Down. 

PE MG AUbS Sp deeweececcees Walnut Rack 
SR ee ee White Oak Rack 








Th 
be 
25 
M 
' ho 
Fi 
TROUGH-TELEPHONE TABLE ct 
An ideal book rack for a law office, n 
affording a place for books which are 
Sinsation taetene "30"> Width 24”; DICTIONARY STAND BOOK TROUGH : 
Se A mighty handy Stationers unit to Designed for both telephone and book om 
Shipped set up have around an office. An attractive use. Convenient, handy and orderly. [ 
. piece of furniture to serve a functional Dimensions: Height 30”; Width inside 
a er EE tage ood ao need. 24”; Trough 8” deep x 14” high. D 
P we 
Shipped Knocked Down. Shipped set up. ; 
Ne. 377.....- Walnut Dictionary Stand Me. 100... ccccccesecs Walnut Trough 
No, 378...White Oak Dictionary Stand Ne. TOP... ccccvcvccvcces White Oak r 
Write for full details ba 
STATIONERS MANUFACTURING CO. INC. | 
1414-20 W. TUCKER STREET, FORT WORTH, TEXAS tu 
C 
OA—8/55 




















SEEN & HEARD IN 
SOUTHERN CALIFORNIA 


by J. EDWARD TUFFT 
2012 Huntington Dr., S. Pasadena, Calif 


C. C. Webbe: prietor of the Webber Typewriter Company 
> Ave Glendale, reports that business is so good 
buy a new Ford station wagon to care tor 
y service. 

M VV estaDlished his wn typewriter busine 
years ag tarted in the office appliance 
1 } t P Brother JB! Angeles 48 years ag if 
August 19 f jer Brothers then had the L. C. Smith agency 
M wv jan | work with them as a collector at the 
$10.00 per week. In 1919 after his discharge 
he established | wn typewriter business in 


Ang 930 pened the Glendale store. In 1950 hi 
R. C. Webber ned him. 
Mr. Wel ports the recent death of Tracy Fewell, one of 
Angeles typewriter men. Mr. Fewell was ass 

and Company as early as 1916. 

* £ &£ & & 
aowntown ati n, 219 W. Sec nd St. 
A Miller Desk and Safe Company now is estab 


A fs, ne 


st 1248 S. Fiqueroa St. The business is 

1 rr Leo Miller, a »n of the founder, and 

Herman J. Klein, n-in-law. In celebration of the move, a 30 
ia f j was conducted. 

mpletely remodeled both inside and 


nt. A new budget department called A 





The new and striking Los Angeles home of the company. 


et up. Under the plan 3 iter may 


ang picked up Dy the customer, thu aT 


nine mpletely furnished ffices varying 
jar yement. A yeneral offices, main show 
sted in the one building. Millers ha 

ew location beside those at the tw ther 


M e-inter i nowroom, 

Head j snd decorating department is Robert Bert- 
holf. 7 H. Miller, the warehouse manager is Jack 
Fields Don Rosen. Paul Gregory, is in 
harge ent, and Linda Shulty 


manaaer 
tinishing departr 


* + &€ & 
Wallace C. Button, manager of the Chipron Stamp and Sta 











S. Hill St.. has retired after spending 55 
eld. Mr. B began his career St 
1 7 L An and in 1942 he was ac 
hipron's. a mpany established over 70 
wh 3 | has been at Chipron's for a 
etary the Berryhill Co. # Phoenix 
f t Mr. Butt 1920 
Carroll L. Hall was a ated with the former Schwa 
ba f Ange during the past 20 year 
sed of Chipron 
* £ &£ & & 
A Supply, 112 W. Main St., Alhambra, re 
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building at | 


snd warehouse 


20 W. Main St. for an office 
The building at 112 will be 











EASE OF USE, 
CLEAN, SHARP 


NEW DRI-RITE 100 


@ NO offset, smudge, slip- 
sheeting. Dries as it stacks 
on mimeo (and some rag 
stocks.) NEW formula 
and processing give sharp 
BLACKER work. Posi- 
tively will not harden on 
pad in any climate. 


PREMIUM BLACK 


@ Maximum sharpness 
with minimum penetra- 
tion and offset. Premium 
workability without price 
premium. 


332 BLACK 


@ Very black, all-purpose 
ink. Your economy lead- 
er for office bulletins, 
forms, memos, mimeo 
and sulphite stocks. 


GESTETNER TUBE PAKT 
for GESTETNER MACHINES 
@ Gives 15 to 20% more 
copies than any previous 
inks. Tube makes per- 
fect connection with ink 
pump. No drip from silk 
screen. Washes off hands 
with soap and water. 14- 
oz. tubes. BLACK AND 
8 COLORS. 


Ask about the 
Extra Profits For You in Private Label Packing... 


INK SPECIALTIES CO., INC. 





C © 519 N. HALSTED STREET @ CHICAGO 22, ILLINOIS 











all kinds of 
KARDEXES 


so perfectly recon- 
ditioned you can’t 
tell them from new, 
at up to 


ONE 
THIRD 
THE 
CcosT 


@eeeeece 










A REAL MONEY-MAKER! 


15-drawer 4" x 
by Nathan craftsmen, they're unconditionally guaranteed. 


6" complete with pockets. Reconditioned 


Phone or write for our amazingly 
low prices to dealers. 


Nationwide volume permits us to offer all sizes and types 


of visible equipment at similar savings . . . Acme, Globe- 


Wernicke, many other makes. 


chs. s. MAHAN, inc. 


Dept. O-8 546 Broadway, New York 12, N.Y. 












CARD CADDY 


SOW 
and needed 
by everyone 


‘ A profitable 
. “impulse-buy 


[= -\ a home and office is a prospect for J CARD CADDY 


. ends desk drawer clut ter. . files those — 
business cards for easy reference. ‘Precision — of high 
i | impact-strength silver-grey plastic, CARD CADDY is an at 
tractive desk accessory. Handsome silver-grey case blends 
with any decor. Popular gift item — sells on sight. A per 
L/] fect ‘‘door-opener’’ for your salesmen 


RETAIL PRICE $350 Poo ie 
A CHECK THESE FEATURES: 


© Handsome high impact © Hidden rubber legs 
strength silver-grey protect desk surfaces 


plastic case . Outs de Dimensions: 
© Satin-smooth finish with 4.3/4" wide, 3-1/8" 
a rounded corners deep, 9-1/2°’ long 
© Aluminum drawer for © 1000 card capacity! 
easy, smooth action e Individual carton— 
© One-piece plastic follower yacked 12 to a case 
\ block, with quick-set and © Prompt delivery— 
release—holds cards erect satisfaction guaranteed 
= SOLD THROUGH DEALERS ONLY 
LA JOLLA INDUSTRIES, INC. 
4606-16 Santa Fe Street, San Diego 9, California 


o> 
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etained for office supplies. R. W. Davis, the proprietor, tool 
er the business in 1943. 


* &£ &€ & & 
George Wurtzel, manager of Smit na, 3415 W. Sixth St 
Angeles, announces that M. C. Fuller, who has been with the 
Ange branch as field repress tive tor the ast tour 
ears, has bee ned branch manager silas, Tex 

% ' + & 

Ray C. Anderson, proprietor of the Anderson Busin App 
nce Company, 509 S. Spring Street, ha sed out his busine 
and, thougn sen retired, is taking care of me of fh i custom- 
; from his residence at 6206 Fifth Ave. Mr. Anderson, before 
sstablishing | first office machine t ness at 926 S. Hill St. 
ked brother-in-law, E. L. Young, pri » Young 


Equipment Company of Chicag 


C. W. Leekley of Leekley and Booz, 903 N. Main St., report 
the company again carrying Schwat Tes and Tirepr t tiles 
Recently they a began warehousing vincible Metal Furniture 

pany ; 
* &£ & & & 

The National Association of Cost A untants e cture) ha 

ed the t wing officers for 1955-56: president, Jack W. B 


Stanley, district manager of American Appraisal Company; vice 





TOP FIGURES .. . The National Association of Cost Accountants 
recently elected ‘officers for the 1955-56 period. Seated, left 
to right are President Jack W. Stanley, district manager of 
American Appraisal Co.; Vice-President Robert G. Chapman, 
manager of Market Analysis Ducommun Metals & Supply Co.; 
standing, Vice-President Jack D. Gardiner, treasurer of Van 
De Kamp’s Holland Dutch Bakers Inc.; Vice-President Frank 
Lowe, secretary-treasurer Virco Mfg. Co.; Vice-President Ken- 
neth Sime, ass't treasurer Pacific Tube Co. 


dent, Robert G. Chapman, manag: f Market Analysis Du- 


mmun Meta & Supply Company; vice-president, Jack D. 
Gardiner, treasurer of Van De Kamp's Holland Dutch Bakers Inc.; 
ce-president Kenneth M. Sime, assistant treasurer, Pacific Tube 
mpany; treasurer, John B. Farrell, staff a untant, Price Water- 
e & Co.; secretary, Roy E. McRann, chief accountant, Rootes 
Motors Ir vice-president, Frank A, Lowe, secretary-treasurer 
V » Ma ng Company. 
* *&*& &€ & F 
Hecks Inc 2 N. Maryland Ave Slendale, has passed its 
2Ist year in busine M. R. Heck, who established the firm, now 
has as | A stes his sons, Paul M. and Robert B. Paul M. 
work with | tather at the N. Maryland Ave tore and Robert 
B manaae f the second store opened in Van Nuys during 
T W 
* + *& & 
Since the office supply department opened a little over a year 
by the Wilshire Office Equipment Company, 143 S. Western 
Ave s proving to be an important part of the bu the com- 
name 1s been changed to t Wilshire Typewriter and 
Supt mpany. David A. Sealey: the r partner, 
starred the bu é about || year } 
R. Lee Cogdell, who is in charge of the shop, and John C. 
Kearney, wt n charge of sale sre partner th Mr. Hendler, 
h harae f the Hing und | ~ A » active in 
c 3 3 
%* % % * # 
Funeral se es were condu 2 in Forest Lawn Holly 
wood H chapel for Rome se “ Burns, 60, 625 S. Wilton Place. 
M Burr wa active in the printing Justry in | Angele for 
yea snd was founder of Ray Bu Lithographers, Inc. He 
st the esert Hospital in Palm Springs after a nq illness. 
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Burnis! 
one o! 
in Ela 
Nauga 
wide | 
beauti 


OA- 





Moduloire Furniture by Monarch Furniture Co., Inc., High Point, North Carolina, upholstered in Bark texture of Elastic U. S. Naugahyde. 








7 


The finest in vinyl [Bf upholstery 


Designers of distinctive modern select Elastic 
U.S. Naugahyde upholstery as the smartest approach to 
furniture that will keep its beauty in long, hard service. 


e strong, stretchable fabric e wipes clean with soap and 
backing water 
resists splits and tears e permanent, bright colors 
abrasion and scuff resistant and finishes 


comfortable, high-slip finish 


Specify U. S. Naugahyde, the finest in vinyl upholstery, 


ud on all new furniture, or see your local upholsterer. +Paten applied for 
wgahujde wr 


New Breathable* 

U. S. Nauvgahyde A 
combines the soil- ? 
resistant durability of 


vinyl with the Pa 
luxurious comfort ay 
of woven fabric. alfa 


Oriental 






Burnished Antique, 
one of seven patterns 
in Elastic U.S 
Naugahyde; in a 
wide range of 
beautiful colors 
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FOR DEALERS WITH 
A SALES DILEMMA 


Our business objective is to 
produce fine office furniture 
that will help your sales. 
Write for descriptive litera- 
ture 


NAME 





ADDRESS 


CITY 








INDIANA 


DESK COMPANY, JASPER, 


JASPER 
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‘Patents | 





¢ 
Copies of patents can be obtained from the Commis. Clete 


sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) CLUB SNM e) .¢ = RS 


Granted May 31, 1955 






















































109,41 Pads. Whitney K. Munson, Red Bank, N. J 
709,419. A nent for Writing Implements. Andrew L. Apple, St. Louis, Mi 
109,439 eaf Ring Binder Elements. Frank Stanley Schade, Holyoke 
jlank Book Co., Hoiyoke, Mass CAN ATTRACT 
709 44 Binder Construction. Josept Donato, San Francisc Calif 
. "Gatien te Zz. 
709 ,4¢ M f Making Tessie Plate Ring Binder Mechanisms. John a, 
nor to National Biank Book Co., Holyoke, Mass 
09 4 r teve G. Budai, Cincinnati, Ohio, assignor to Balcrank Buyers 
109.4 Arm Chair. Ervin Schlaak, Muncie, Ind., assignor to Durhan TO YOUR STORE 
09 51 T riter ra Evans Tapp. Clarksville. Ind | Tapp " - : . 
Wayne Tapp, and in ile Marie Tapp, a. iy? a ‘ .~ National advertising in Fortune, Gentry, 
ustration Management Methods, Dun’s Review & 
109,511 ye Traversing Mechanism for Calculating Machines. Aller Modern Industry, Interiors and other 
ustration . . Me oe ee . 
> 709 SRF Feeding Mechanism for Autographic Register. Walter E. Oliver publications invites readers to “write for 
} the name of the nearest dealer. 
09,605. Bookkeeping Device. John B. Adams, Chicago, II! J 
Granted June 7, 1955 > 
109.8 ng Caster. John A. Volz, Baltimore, Md 
09,8: 1 Co-operating Brake. William H. Noelting and Johr 
Send today for 
discounts and 
a sf illustrated bro- 
£ i 
== chure 8-OA., 
Leese 
STANLEY Deluxe....$69.50* 
With Tray..................$78.90* 
moe, "Suggested List DREYFUSS Deluxe. $89.50* 
: — f. o. b. factory With Tray $98.90* 
ir v 
> YA 
LAs ARNOLT CORPORATION jx; 
—_ 
UL aire é : | 
ts 0 w 
eoreeee - 
ayia a7 
” . ¥ ‘ 
— . * 7 
« ng wF 
~~ RE ve 
Cg! . a 
~~ 2.708.008 
LTt2e% 
. 2.701.088 
— oe TABSING Spaced for Type- 
09,989 Mechanism for a Writing Instrument Richard J. Man | writer Use 
' nor to W heaffer Pen Co Fort Madisor Once More one Mr. G. % Aigner was first to orig- 
—_ anete inte ts? tid Gite) Mee inate the new 1/3” Strip Tabbing 
10, 0¢ M f Ma rintaining Tape in Taut Condition Between a Feed Roll with inserts to match the spacing on 
Stripper R atford, Conn., assignor to Derby Sealers, | the typewriter. This was back in 
C 
1] N p for Typewriters of the Like. Arthur H. Sharpe, West | October 1953. 
nderwood Corp., New York, N. Y. Illustration NOW! — The game of follow the lead- 
710,139 Key Mechanism for Adding Machine. Oscar W. Swanson, | er has again commenced as 
Underwood Corp., New York, N. Y. Illustration | f friendly c . _— 
10,140. A Sub-Total Control Mechanism. Walter A. Anderson, Trun one oO k our rien y competitors 1s in- 
ferwood Corp., New York, N. Y. Illustration troducing his version of 1/3” Strip 
TRU. Ovident Oiler ee ee ee eT Tabbing to help the user save on typ- 
f ators, Inc. Illustration | ° ° 7 
710,14 ver Mechanism for Counters and Calculating Machines. Gilbert ing time and get neater, cleaner, 
issignor to Electricite de France—Service Nationa straighter titles. 
rches, Par see e. Illustration 2 : 
10,4 é sshioning Means for Calcetating Machines. Ingemar Lund BUT — Lest you forget, it was also 
M alculating Machine Cx Oranae ’ Mr. G. J. Aigner who orig- 
inated the Tubular edge Tabbing 
ooo © 7 Podacing Bins Iran, Walter — which put an end to the splitting, 
i vices. Cart Mucher. Euclid. and Walter James Bruace tearing, chipping and cracking that 
to Addressograph-Multigraph Corp., Wilmington, De occurred with the ordinary tapered ¢ross Section 
Granted June |4, 1955 Tabbing then in use. Of course, as of The Alco 
10.473. 7 ers . hnson City, N. Y., and Carl W. | soon as they could, other Manufactur- be et on 
ssignors to International Business Machines Corp., | ers again followed the leader. Imita- ry by 
- : 
tion is the sweetest form of flattery Aigner 
] é N for Mak le Fol Fitin d t | Luther . : ° : 
ing File Febden, Filing Gate, Ee. Seve: | So When You Think Of Tabbing Or Indexes, Remember The 
110,576. F dandling "Equipment and Printing Mechanism for Cash Registers Leader and Order from Aigner! 
A unt Vi f Werner and Walter G. Sterzer, Dayton, ar | 
rrollton, Ohio, assignors to The National Cash Register 97 Reade St., New York 13, N.Y. 
rr eniteeatians: titan Steen: Meme tee tie | INDEXES 426 $. Clinton St., Chicago 7, Il. 
681. | dicators and Paper Table Extension Means for Typewriters | 











OA—8/55 185 








or Like Machines. Harry L. Lambert, West Hartford f assignor to Royal 
McBee Corp. Illustration 
2,710,719. Calculating Machine. Arthur J. Fettig, Grosse Pointe Farn Mich 
assignor to Burroughs Corp., Detroit, Mich 
2,710,782. Pull Out Typewriter Supports. Marc E. Chaft, Queens Village, N. Y 
2,710,783. Extensible Typewriter Supports. Marc E. Chaft, Queens Village, N. Y | 
2,710,784. Knockdown Skeleton-Frame Cabinets. Louis H. Morin, Bronx, N. Y | 
assignor to Doehler Metal Furniture Co., Inc., New York, N. Y | 
2 710 785 Cabinet Frames. Louis H. Morin, Bronx, N. Y., assignor t ehler 
fetal Furniture Co., Inc., New York, N. Y 


Granted June 21, 1955 


Re a Tablet Arm for a Folding Chair. Bror W. Henrikson, Grand Rapid: 
N signor to An an Seating Co., Grand Rapid ’ 


) 
a) 4 > 711, "357. Combination Cash and Ticket Box. Albert Nelson, Portland, and 
Dealer Hame ’ sé ates . eee Team, Gen 


EXTRA FINE Granted a 28, 1955 


, 2,711,716. Copy Holder. Kurt Ziegler, Bellerose, N. Y 
Quality } 


eaten 741. Circular File. Frank Lloyd Wassell, Westport, Conn., assignor to 
RIBBON 





ne Parkin Wassell, Westport, Conn 
"2, 7 794. Tape Controlled Column by Column Card Punch. loino Ghertman, St 
Mande, France, assignor to International Business Machines Corp., New York N. Y 
2,711,811. Work Sheet Feeding and Positioning Mechanism for Typewriters or 
Like Machines. Harry L. Lambert, West Hartford, Conn., assignor to Royal McBee 
Corp. Illustration 
2,711,855. Automatic Non-Tabulating Mechanism for Accounting Machines. Walter 











YOU'VE GOT OUR MESSAGE— NOW, se oe : . , 
write today for full particulars and with our [The unit is loaded with heavy testing equipment used to 


reply we will send you our NEW COMPLETE demonstrate the unique qualities of the famous Sturgis Fiber 
Catalogue-PRICE-LIST giving you all the Glass Chair Base and other component parts of Sturgis 
FACTS on the finest Inked Ribbons, Carbon 
Pepers and Duplicating Supplies at prices you 
will be interested in! 


”\ , | A. Anderson, Trumbull, Conn., assignor to Underwood Corp., New York, N. Y 
Iilustration. 
E 2 | 2,711,901. Magnetic Recording Tape and Method of Making Same. Robert A 
USIVELY YOURS LM von Behren, St. Paul, Minn., assignor to Minnesota Mining & Mfg. Co t. Paul 
| Minn 
If you have delayed making a change en =e. Stationery Sheet Holder. Lester K. Fleischn m= Chi ago . 
: : ’ | ssembly and Writing Device for Accounting Methods and Systems 
for © quality ribbon, DON'T! . . . LEEDALL | seph Zalkind, New York, N. Y. Illustration. 
offers you a wide selection of RIBBON BOXES 2,712 036. Teletypewriter Keyboard. Otto Moser, Bern, Switzerland. Illustration. 
WITH YOUR NAME PRINTED on the LID. 
AT NO EXTRA CHARGE! Sturgis Testing Laboratory Tours Country 
@e PLASTIC BOXES ® METAL BOXES During the last 18 months a trailer unit has visited most N 
@¢ ROUND CARDBOARD BOXES of the towns and cities of the United States. The Sturgis i 
© FOLDING CARDBOARD BOXES Posture Chair Company calls it “The Sturgis Mobile Testing ly 
Laboratory.” 
- Fase 


LEEDALL PRODUCTS MANUFACTURING CO. 
Main Office & Plants ° Milltown, N. J. 

















= {PRECISION MADE 
TAPLING tae 


Chairs. It also contains displays of the optional finishes avail- 
able and the myriad of upholstery fabrics, vinyls and leathers 
which Sturgis offers. 
In each city Sturgis dealers have received advance notice 
of its arrival date and length of stay. At each stop the first 
visitors have invariably been the members of a dealer’s sales 
organization, followed by their customers and prospects. All 
in all, it is estimated that more than 100,000 purchasing agents, 
| office managers and other company officials influential in 
Model No. 202 the selection of office furniture have visited this mobile lab- 
HEAVY DUTY | oratory. 
OFFICE STAPLER Some of the tests which they observed were: The Com- 
pression Test wherein loads up to 1800 pounds are applied 
) to a fiber glass base demonstrating the tremendous strength 
| engineered into it. Although deflection occurs, the base al- 















Model No. 105 
4-WAY OFFICE STAPLER 









ways recovers its original position and form when the load 
is removed. This flexibility keeps all four casters in contact 
H with an uneven floor and even prevents “teetering” when 
one caster rolls off the chair pad; The Sand Box Treatment 
which permits the visitor to acquire emery dust on the sole 

















Model No. P-22 of a shoe and then attempt to deface a fiber glass base by 
PLIER TYPE [ standing on it and pivoting the foot. After such rough treat- 
HAND STAPLER Model No. T-50 ment the base is wiped with a damp cloth and no evidence 
AUTOMATIC of the punishment remains; Another exhibit is called The 
GUN TACKER Peep Show. An unusual lighting arrangement demonstrates 


the gleaming shotgun barrel finish which is accorded the 
Sturgis spindle bearing by a ball burnishing process. Sturgis 
i: maintains that this special finish prevents wobble in their 
hairs. An Abrasion Tester reveals how metal parts finished 

eRow FASTENER ['0. Jnc. a ee. ween a 
a with Sturlon, an exclusive Sturgis finish, withstand 10 to 20 
ONE JUNIUS SERRE eee: NY | times as much abrasion as ordinary finishes. CH 






SOLD ONLY THRU DEALERS -—~_/ 
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Sete 


DOPP 
eather Govds 


TO BUSINESSES FOR CHRISTMAS GIFTS 





TWN 


AYO EDS. 


Here’s your opportunity to secure large-quantity orders protected by 
Dopp’s thumbs-down policy on selling direct to business houses 





| Cash in on the growing market for business Christmas gifts. 
You can sell right from the new Dopp catalog—and without competition 
from the Dopp plant. Your Christmas profits can be considerably 
upped by promoting Dopp leather goods as gifts from management to 
customers and employees. 


CHARLES DOPPELT & CO., INC.* 2024 S. WABASH AVE., CHICAGO, ILL. 
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NEW DELUXE All Metal —ADJUsTqByE_ 
TYPEWRITING TABLE 








For Schools & 
Business 


Designed to 
Improve Typing 
Efficiency with 
Less Fatigue 








Constructed for manual & electric typewriter 
Typewriting bed cradled in rubber 

Very quiet with minimum vibration & drumming 
Patented Adjustable screw for elevation 
Adjustable legs for leveling to floor 

Shipped K.D, in corrugated carton 5" x 30” x 36” 
Freight allowance 


SEMCO SALES 


PINELLAS INT. AIRPORT ST. PETERSBURG, FLORIDA 











The Business Game goes smoothly 
when moves are signalled by 












PROJECTING 
SIGNAL 

5 “Nertico 
Recor ds 







In regular 100-Pack. And in handy 
20-Pack Display Cartons. 


GEORGE B. GRAFF COMPANY 
54 Washburn Ave., Cambridge 40, Mass. 













Ist District Notes 


TAKEN FROM NET CLUB NEWS 
EDITED BY JOHN J. DUNNE 





L. E. Muran Company, Boston, held grand opening of its com 
pletely redecorated store on June 6. Customers were introduced tc 
new self service display. 

Other store improvements include those Barker's, Quincy, 


Office Supply, 110 Bank St., New London, Conn. 
* + &€ & F 
Linda Anderson, daughter. of Charles P. Anderson (Thomas 
Groom Co.) is spending the Summer in Germany as part of the 
Student Exchange Program .. . Karla Feinzig, daughter of Leonard 
Feinzig (Hammond Stationery, Boston), won the Boston Children’s 
Theatre award as the child who contributed most to acting in the 
city of Boston for the 1954-55 season. 


Mass., and Apex 


*¢ &¢ &£ & & 


Mr. & Mrs. Al Uttal of Lowell Stationery, Lowell, Ma 
n the S.S. Queen Elizabeth for an 


*%* &£ & & & 
Denny Fox, Broadway Stationers, East Boston, is opening up a 
restaurant, Merrill's, a few doors away from his store on Meridien 


St. 


planned 
extended 


to leave July 13 
European trip. 


* &£ & & & 
John McNaught, former manager of E. L. Freeman Store, Paw- 
tucket, R. |., has gone in business for himself under the name of 
Rhode Island Stationery Company, 62 Pine St., Pawtucket. 
+ &£ & & & 
Blake & Rebhan Company, Boston, have purchased the inventory 
and supply business of W. E. Andrews Company, Waltham, Mass. 
The Andrews’ firm will continue to operate printing and turniture 
business in Waltham but all the stationery and supply business will 
be handled through Blake & Rebhan. 





47H District Notes 


R. E. HILBURN, CORRESPONDENT 
P.O. BOX 2835, GREENSBORO, N. C, 








People are still running around opening up new 
tores and revamping old ones. Come w Paul Dickson, 
News Journal, Raeford, N.C., with one of the brand new ones. He 
put up a new building for the newspaper and while he was at it 

rporated a top flight office supply sect 


supply 


wner of 


&¢ &@ &¢ & F 

Another new one in Calhoun, Ga. Jack Holland, formerly with 

Business Service Exchange, Calhoun, and Alton DeFoor, formerly 
Lee's Off 


W Supply Company. Opening was scheduled for 
June 15, 


+ & & & F 

Bill Boyd, S. P. Richard's "western" man, thoroughly believes in 

Joing things the hard way. His newest ‘stunt’ has to do with the 

problem of wangling a new car out of Phil (the boss). The request 

ew moss so Bill just goes to sleep while dr 

bus pick it's own road, which was ‘'cr untry. Result—no in- 
uries but a new car. 


ving and lets the ol 


* £ &£ & & 


Joe Rodgers, owner of Joe Rodger e Supply and Equip 


ment Company, Cleveland, Tenn., had added 25 more feet to his 
tore and the additional display space does a lot for the place. 
is doing a bang up job, especially on air conditioning. He 

ust won himself a week's all-expense trip to Jamaica. 
&¢ + &£ & & 
Here's a pip. Fred Hutton, Greensboro, N.C., is moving out of 
the attic to 209 Commerce St., Fred wi nave ne t the nicest 
tores in Greensboro, every inch being brand new and luding 


r conditionina. 
* £ & & & 
Kinney-Kessee are in the process of a com 
ncluding a new front with the latest ‘angle 


til] in Green b r 
lete remodeling 
ure window, new lighting, paint and 


uw 


* &£ & & 

Paul Bumbarger, Jr., Bumbarger'’s Hickory, N.C., took on a bit 

expansion on his own last June 13. Sara presented him with 
teno no. 2, name of Jean Ward. 

* &£ & & & 


Jimmy Croom, owner of Scott Book & Stationery Co., Asheboro, 
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the world’s finest copyholder and enjoy bigger profits! 


When you stock—and sell—the “best; you 
re building prestige for your firm. 

This is true of Pres-To-Luine, the only 
Copyholder that meets ALL modern busi- 
ness demands...and, with Pres-to-Line, 
every sale brings in the extra profit dollars 
youre looking for. Pres-To-Line is 
nationally advertised and wanted . . . and has 
proved itself “best” through acceptance by 
the nation’s largest commercial users and the 
U.S. Government. 

Available in fingertip or foot-actuated 
spacing mechanism, in 5 widths, 14” thru 
32”, and in colors to match any typewriter. 


OnLy Pres-To- Line can be adjusted up 
or down for eye-level reading, forward and 
back for focal distance, tilted for proper 
light reflection to suit operator's individual 
requirements. Only Pres-To-Line folds 
over typewriter, to store into most typing 
desks. 


OnLy Pres-To- LIne gives instant micro- 
matic one, two, three or four typewriter 
spaces, or intermediate spacing. 





PRES-TO-LINE 
DESK 


q STABILIZER 


Another 
“best” 
with a 

handsome 


discount 
for you! 





Saves unnecessary fatigue, reduces 
typing errors by eliminating wobble and 
vibration, prolongs life expectancy of 
desk and typewriter... has instant finger- 
tip release ...makes typists happier in 
their work, Sturdy, all-metal construction 
..smooth streamlined finish, marproof 
rubber top bumpers and floor base. 
Retails at only $4.95. 











Pres7o-line 


CORP. OF AMERICA 


LOS ANGELES 64, CALIFORNIA 


| Pres-to-Line Corp. of America 
2339 Cotner Avenue, Los Angeles 64, Calif. 
| Please send me catalog of complete line of 
| Pres-to-Line products. 
| Please provide me with a 30-day Free Trial of the 
| Pres-to-Line Copyholder at no obligation. 
Name. Title “ 
| Address 
| 
! City Zone State 





BARGAIN BEAUTIES FOR MASS SEATING! 


Bling Maks 


eral and private offices 


reception rooms, auditoriums, 


schools, clubs and oth 


tions 


ot: CEA 


HIGH POINT BENDING & CHAIR 
SILER CITY, N. C 
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1000 Series if 
Solid walnut . . . sculptured con- 
temporary design . . . rugged con- 
struction at a low price! Outstand- 
ingly popular chairs for use in gen- 


as well as 1017 


er installa- 





1005 





DESIGN 
FEATURES: 


Round tapered posts and 
steam bent back posts .. . 
upholstered chairs padded 


with foam rubber . . . rub- 
ber cushion glides standard 
equipment. 





1029 


Our BIST Year 
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‘The Matton Month-oa- 
4.0 DPrpalucive 





ABOVE IS AN EXCERPT from one of the many unsolicited 
letters of praise received from business leaders who have 
discovered the exceptional value of Nascon Month-At-A-Glance 
books as business gifts. 


Indispensable for work-planning and scheduling in the office 
or for noting social engagements in the home, the original 
Nascon Month-At-A-Glance, with name or trademark in gold 
on the cover, will be gratefully used by customers and pros- 
pects every day and will constantly build sales and good will 


for the donor. 


Send today for your costs and detailed information to help you 


in securing orders for Nascon aclvertising gift items. Write to 


NASCON PRODUCTS 


Division Eaton Paper Corporation 


weeeortretctn=., MASSACHUSETT 


* take a NEW LOOK 
ly FRITZ-CROSS CHAIRS 


vefou Cuitomow {ill ! 


If you want to see some of America's newest, 
smartest ‘chairs, take a look at one of the country s 
oldest lines .. . . FRITZ-CROSS. The pioneer FC 
factory is now pioneering NEW DESIGNS, NEW 
STRUCTURAL FEATURES, NEW deluxe models 
and NEW low-cost leaders. For years and years, 
FRITZ-CROSS CHAIRS have been known and 
noted for efficiency and utility... Now they're even 


better known for a smooth, trim NEW LOOK. 


Take a good look at today's FRITZ-CROSS 
CHAIRS ... ask for full information about them. 
It's a complete line - - STYLED RIGHT, BUILT 
RIGHT, PRICED RIGHT! 





; Che a |THE FRITZ-CROSS COMPANY 
MODEL F-C 861 C 300 E. FOURTH ST. ST. PAUL 1, MINN. 








that great job he turned in of the top 
year. He now jetting all kinds of re 


&# &£ & & & 


ng—Asheville Typewriter Company's new 

Dell Sitton, has been laid at home for several week 
Alice Ford, Blake & Ford, Camden 

but, believe you me, when she took off 

nce with another girl the roof fell in. First 

ke his lea, then tw thers came down with 

water pipe at home went 


thing #+ the 


oo ee eS 


nake this “Johnny Floyd" month. | think he 
emost, he the only cub who consistently 
xt, he is alway n the lookout for new 
he Southern Travelers Club. He jus? sent 
Keep up the fine work, Johnny. 
* &£ & & & 
Fred Benford rd Stationery Company, Lakeland, Fla., ha: 
t of the past several weeks due to a heart 
mproving. Our best wishes are witt 


&¢ &£ & H& & 

Hank Walden tainly has had more than his share of grief 
tly. F r May 30 and the next day, as he and 
Atlanta for the funeral in Kentucky, Mrs. 

Jeepest sympathy go with you both 

*&* &£ & & & 

H by ony Pittman. He wrote to wit: “Phil 
Rhodes , from a ) day fishing trip te Canada where 


wilow ald call that the understatement of 
ibtedly meant wa the tales were flying 
lake 


%&* &@ & @& & 


Mighty Good Chompin T'nite” 
nths aao but due to the fact | nsider 
+ eat, an siving it a rerun. Have at 


d spot for a steak in Greensboro, N.C. 


sn f ds as we Steve Bartis operates the 
Hiah Point Airport and has one + the 
n Tony Ru 








Among Friends’’ 


By E. J. Mitchell, 
329 Belt Ave., St. Lovis 12, Mo. 


** Just 


(Editor's Note—The following notes are the last bit of work that 
E. J. "Gene" Mitchell did before his death on July 3 in St. Louis, 
Mo. Details of the career of this long-time correspondént to Office 
Appliances and friend of the stationery and office equipment 
Travelers appear the obituary section). 


Word that Acme Stationery Company of Sedalia, 
M by Charles Botz, was recently sold to Haller 
wr h firm seems to be making @ ciean 

area and ks to a very bright future 


*# &@ & & @ 


keep popping up in the 8th Region each 

and genial salesman of the S. G. Adan 
Jim Haley, passed away 
us operation. He leaves his widow 


M ' 1 children 


many years 


%& &£ Ht & & 


ned here that Edward A. Holscher had 
A. Holscher Office Furniture Company 

w being known as Holscher-Wernig Office 
beautifully remodeled and redecorated 
sddress, 1106 Pine St., with Dale Wernig 
f > f Skinner & Kennedy Con 


idy ry 
nt 
Stee! in metal furniture and Jack 
ké wide use and distribution f Arnott 
t ade si ry + entirely new witt 
Jern xhting, appropriate f] . ver 
es. Several ¢ at ffice suites are set 
Tk everal offices are set apart by the 
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<=> Thumb Tacks 


V wiety 


Za 2 
L WF UES 


TICKET CO 
New York, N. Y 


PIN 


treet 








DIFFERENT SIZES, STYLES & 
OF BULLETIN BOARDS AND 
CHANGEABLE LETTER BOARDS 


BY DAV-SON 


A Dav-Son board for every job. 
Changeable letter directory and 
announcement boards, black boards, 
menu boards, others. 4 
structed, every Dav-Son board is 
built co last, with quality built-in 
for years of service. 


Dav-Son Changeable Letter Di- 
rectories for Lebby, Office, 
Outdoor Use. 






e Wide Variety of Styles and Sizes 
« Glass Enclosed Front 

e Hardwood or Metal 

e Highest Quality Felt 

e Absolutely Warpproof 

e Also Available with 5’ 5” 


Standards 
Genuine Self-Sealing 
Cork Bulletin Boards 
@ Indoor and Onses Styles 
e Hardwood or 
e With or Without Locking Glass 


Doors 
e World's Largest Selection 
DEALER INQUIRIES INVITED 
if Your = Mf fot Same 


Dev-Son 

Black card with white letters under 
beveled plexiglass shield. Triangular 
wood base in choice of Walnut, Oak. 
Mahogany, Blonde or Steel Grey Gn- 
ish. 10%"x2%". 


A. C. DAVENPORT & SON, INC. 


311 N. DESPLAINES STREET, CHICAGO 6, ILLINOIS, DEPT. OA 
INSIST ON DAV-SON—YOUR BEST BUY! 
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UNDERWRITERS, APPROVED —™ 


complete line for dealers 
































THE 
: L CORREGIDOR 
6 NO. C-3218 
an Fe. Just one 
“ss ee sizes 
a 4 of single 
enaieetic: : and double 
a ¥ door safes 
i i in the 
2 : FORTRESS 
ve eS viile LINE 
é rr of 
; 1. GUARDSMAN 
4 J SAFES 
PRE | WRITE 
| FOR 








S Syeipeae 





a | CATALOG 





— 





ae | Ine 


weeeeL A PORTE © INDIANA 








—_§TYLINE—> 


SERIES 
Worden of Holland 





Select veneers and quality workmanship make 


WORDEN 


3000 Series desks among the finest. Investigate the complete 
line of WORDEN wood office furniture. 


the 
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For porticulars or literature, write .. . 


MICHIGAN 


HOLLAND 








51H District Notes 





PAT PATTERSON, CORRESPONDENT 
3710 GROSVENOR ROAD, CLEVELAND 18, OHIO 





| had 


monthly meeting 


the pleasure attending the 


the Detr« t Stationers 


Club on June |5 at The Lee Plaza. It 
was well attended, with 14 dealers and 
seven Traveler the group. A social 
hour preceded a fine dinner. A brief busi- 
ness meeting, presided over by Larry 
Phelps, of Nest was held, atter which 
Vern Stough, Lir Off Supply Co., 
club secretary yave a report on the 
numerous actfivitie tT the uD 
Gene Grenon, Leonard's Office Supply 
PAT PATTERSON and Equipment C told of the final plans 


r the Detroit golf party on July 20. Then a very pleasant hour 

movies of the 1954 football Detroit Lions was 
presented, There will be no meetings in July or August, the next 
scheduled for September 2!. All Travelers are 
tunctions. 


games f the 


meetin 3 being 


welcome aft these 


* ££ & & & 
has 


and business 


Show Committee Inc.., 


Office Business 


sponsor and operate an office 


The Cincinnati 
inc 


been rporated t 

yuipment show October 25-26 at the Hotel Sheraton-Gibson Roof 
Garden in Cincinnati. 

%*¥ ££ & €& & 

Officers and chairman of key committees f the show are: 

Lynn P. Carlson, L. P. Carlson and A ates; etary, Frank 


DeCanio, Charlies Bruning Co.; treasurer, John P. Howison, Kelsall 


Vorhees Co.: space contracts, Henry A. Smith, Eriksen's, Inc.; at- 
tendance, K. E. Van Antwerp, International Business Machines 
Corp.; publicity, J. A. MeDevitt, Underwood Corporation 


Yuote from Jack Luke: You can't take it with you because 


uot 
yoes before you do. Unquote. 

* £ #& & & 
Supply Co., Inc., Detroit, has 
manager of 


Nathan Balaban, Service Office 


nnounced that Ira Schlesinger has been appointed 


that firm's wholesale division, Mutual Papers, Inc. Mr. Schlesinger, 
past years with Reliance Pencil C has had training in this 
field at Northwestern University Larry Phelps, Nestor's, 
Detroit, announces the opening of a wholesale division, Com- 
mercial Stationers Supply Co. Both firms are members of the 
Wholesale Stationers Association. 
*¥ &+ & €& & 
The golf party at Kenwood Country Club, Cincinnati, on June 
was a aqreat success, more than 100 dealers and travelers at- 
nded, The day was marred, as usual, by rain, but generally 
d spirits prevailed (and if you think there's a double meaning 
that one. you are right). 
x* + * & 
Carl Avra, Pounsford Stationery C “incinnati. had low score 


the W Winnes Trophy, presented every year by the 
name. Milton S. Pickle, pr 


nd won 


made the presentation of the award, which. in honor of the 
weather, wa mpletely decked ut imbrella and raincoat 
Jim Wallace. manufacturers’ representative, won the » for the 
honest man’ high score: very usual with Jim. Pat Patterson, 
anutacturers representative, won a fitting. prize tor a non- 
mbiber, a cocktail shaker. 
* *&+ & 
Our best wishes to Milton Burns, Burns Offisupy Detroit 
t underwent rgery for removal! r e in June 
Y *& &* & & 
Congratulat to Anchor Office Supply Co., Cleveland, on its 
fth anniversa y 
* + * & & 
Gregory, Maver & Thom, Detroit snnounces the penina ef 
ew store in Birmingham. Mich., formerly the Faulkner Co., at 
67 No. Woodward Ave. Win Faulkner remain with the firm 
the sales department; George Lens tore manager . Frank 
Risbridger, former manaqer of furniture department at Dykema's 
Kalamazoo. has left the industry Neal McDonald formerly 
WITT Rut ice Supply Co. in Detr T now wi th Se rvice Office 
ipply C f that city Macaul ne., Det announces 
plans f a new outlet in the Eastland Shopping Center. Tre- 
endous succe in Detroit's new Northland has influenced this 
4 %¥ & & & F 
Good Luck Jack Luke, manufacturers’ representative, who 
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All you need...to make BIG money on SAFES 


. when the safe is the famous Protectall, give 
it an area of 15 x 19 inches of your display 
floor. It will quickly show you why it’s the 
fastest-selling safe of its type in America. 


1. Its protection features sell themselves. Each 
ars the independent Underwriters’ 
ratories, Inc. “C” Label, certifying it has 


ir severe one-hour fire test. And four 


five of all safes sold, today, are ‘“*C”’ 


2. Its value sells itself. The price tag is un- 


low—for genuine Underwriters’ ap- 

; 

The Challenge The Veep Security Chest The Gibraitar 

7 —_ ; 

z a: ‘2 

| | | ; 

| |e, & 
| t wy 





pal 





A i 


Now! Every Protectall Safe bears the Underwriters’ T-20 Burglary 
Label, giving additional protection and insurance discounts. 


‘) Protectall Safes 
Hamilton, Ohio 


DIVISION OF THE MOSLER SAFE COMPANY 





proved protection with such handsome, modern 
lines. Protectall’s “Veep” model is actually the 
lowest-priced “‘C” label safe you can find in 
America. 

3. Its “Color-Styling” sells itself. Protectal!l is the 
first safe in America to smart, 
distinctive colors matched to the most modern 
shades of all the major lines of office furniture! 


come out in 


Why not deal yourself in for a share of the big 
profits to be made on these handsomely restyled 
Protectall Safes? Just mail the coupon for a 
catalog and prices on the new Protectall line. 
We'll send you full details on how to cash in! 




















Code Outside Dimensions ' Di 
High Wide High Wide Deep 
Director : 58” : | ie ee | i. 
Commercial _ 3 ’ 48” a OR 3 3° 20° 2 
Accountant a BE A 32° 2 Wh 4 
eo a Bh _ a et A A 
Challenger 31” ee 22” is’ i7* 
Treasurer a | ww 19° a | w | 
aos ae Ae F mnionl 
Executive * aT “os eo ee 
Custodian WallSate os a i << 22 & eB TR Le 
DetenderChest = EG MRR A 2 ee 5” 
SecurityChest _ Pht * ; aS ofl a 10° e . 
New “Veep” Safe Ei <a - i” 15” — 13” 10° 10° 





























Protectall Safes, Dept. 926H 
Hamilton, Ohio 


Please send me a catalog and full details about the money-making 


opportunity with new “Color-Styled”’ Protectall Safes. 
FIRM NAME 
YOUR NAME POSITION 
ADDRESS 

ZONE 


CITY STATE 






































































For the Office Equipment Industry he 
Ste 
spi 
U 
aw 
Long life and service are assured you because — at 
$ Cc 
1. All component parts are machined from steel bars. ih 
2. Each component part is properly heat treated. has 
3. Every Kilian Bearing is designed for a specific application. | 
Neoprene and Nylon tired outer races are avail- ar 
able where quiet operation is desired. , 
Got 
Distributors in All Principal Cities Catalog on Request Cle 
yea 
wid 
S 
OF 
SYRACUSE, NEW YORK, U.S.A. nA 
ASSOCIATED Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation Oh 
COMPANIES: (Canada), Ltd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. to | 
¢ 240 Fleet St. East, Toronto 2B, Ont. thei 
EEE ates 
— — —— ——!) aut 
TI 
A 
aie 
Frey 
Buff 
Zieg 
p 
IN BEAUTY... oe 
QUALITY... Man 
RED ¢tl'D Th 
1 ; and 
part 
us é 
sales 
Mfg 
Jéaq 
Ja 
by ¢ 
No. 0701 3-Piece Sectional nua 
Foam Rubber Seat and Back wa 
Wall Saver Back Legs “pn 
0701 END—wWidth 25” Club 
0702 ARMLESS CENTER—Width 23” T : 
0701 END—wWidth 25” 
s es SE ALL PIECES 
UPHOLSTERED FURNITURE FOR OFFICES, HOTELS Height. 30” AND INSTITUTIONS a 
Viet i ' Seat Depth 21” Cc . 
st Pre a Available in dee 
ba *: a rite for Neu Oa Catalog ee ee " 
‘= Purvis 
®@ Elastic Naugahyde b 
ia y WwW 
q . _ + @ Decorator Fabrics 
aye < \K ) a WA" INC. @ Textured Plastics TR, 
666 Lake Shore Drive + Chicago 11. Illinois Factories in Chicago and Grand Rapids ton | 
Earl | 
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Joseph Leroux 


Lloyd Landenberger, Richard Best Pencil Co., te 


nn 


Gottschalk 


Frey 
Buffo 
Ziegler 


Ed Klebba 


Purvis 


Ear! Hanson 
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vered old-timer in 
Henry H. Sears at Franklin Printing & Engray 
Norman E. Pagel, well-known former buye 
etroit wants his many friends to know. that 
never felt better. Norm, now with Chope 
troit, has made a miraculous recovery trom 
Bruce McCaleb has resigned from Poun 
nnati. Mr. McCaleb, who has the repu 
ll-informed men in our indu 
ting, revealed whether he has made a new 


we 


is rapidly recovering trom recent 


ng nicely at home. . . . Betty D. Loffredo, 
Dietz of Auburn, Ind., who recently passed 
tationery and oftice equipment store 
n that ty. Wilking Office Supply 
3s moved to 121 North Superior St. in that 
e Supply C Grand Rapids, Michigan 
1 larger quarters at 16 Campau St., N.W 
+¢ &£ & & & 

: Production of the new Lincoln C 
to 3,000 units. Price taq $12,000. Get your 
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y the unexpected death of William (Beas 
his duties at F, W. Roberts C in 
sik, very popular in The trade for many 
attack at 66 year f age. He leav 
1 children. Deatt urred on June 
* ££ & & & 

1: Scott Summerville, Summerville's O 
ff 1 a stari to Alaska. He and 
plorer Scout Troop of Copley 
a five-week trip up the Alcan Highway 
special equipment has been designed for 
vel in three station wagons and a trailer 


} 


es 
27. 


r 


r use by Fruehauf, and almost completely 


bivouac for the entire trip. Scott's young 
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Affat B Winnes, retired aeneral manager of Will Winr 


" an extended western road trip, ft 
Paleantology (tf s and stuff). . Art 


slifornia on vacation M. A. (Buff) 
Ft. Lauderdale taking it easy. ... Fred 
30 year n © nat {Ziegler & Same 
Armstrona Stationery C Las mcwedl te SI 
} ke ft hear from all and sundry at 
Pete. Fred eeking a manufacturer 
rea. His wealtt t experience and exce 
preclude any difficulty in this direct 


and was a huge success with 110 dealers 
p for the shindig. But, like the Cincinnat 
weeping most of the day. (Everyone w 

The MMM boys rang in a sleeper 
nent was won by Jack Young, nationa 
ionery div r t Minnesota Mining & 
really nice quy red an unbelievable 
ppy urse in a steady raintall 

sffer Pen Co., touched us all very deeply 


snd Chapter, Fifth District Travelers Clut 
Memorial Trophy to be awarded at our a 
ndshio between these tw w ndertu mer 
justry. The winner f this tr phy must be 

’ | anc a member f the Traveler 

McPike, Weis Mfa. won it for this year. 

e a 4 c aver must win three + me 
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sk, Mich., president of The Michigan Sta 
nded u f the golf party at Glen Oak 
t on July 20. He gave an absolute guarar 

i was immediately put under bond. Scott 


ible Co., pulled the coup of the day 
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p.: H. W. Decker with Mittag & Volger; 


representative, handling Perfect Rub 
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“BUSINESS GIFTS 
FOR BUSINESSMEN”’ 
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WHO’S GOING TO TAKE HER PLACE? 


With dependable office workers hard to 
get and harder to keep the only answer is 
more modern equipment. If you want to see 
how far mechanization can go in reducing 
your staff requirements, don’t miss this year’s 


NATIONAL BUSINESS SHOW 


OCT. 24th THRU 28th, 1955 1-10 PM DAILY 


RUDOLPH LANG, Managing Director 
33 West 42nd Street * New York 36, New York 








Build Bigger PROFITS 


af 
Net 
—_— 


with AXTDAYO, So 


SPONGE RUBBER STAMP PADS 











The Only ALL-PURPOSE 
Stamp Pad Line! 


With the fast-selling Speed-Mo line, you can offer your customers 
stamp pads and inks for every purpose — in office, warehouse, 
factory. Speed-Mo is the only complete stamp pad line on the 
market. You need carry only the most common pads. We furnish 

rompt delivery on special purpose pads (up to 20" x 36"). 

All Speed-Mo stamp pads are of specially treated, odorless 
sponge rubber. Clear impressions guaranteed. Re-inking is 
simple — you just brush the ink on Speed-Mo pads. 


LIBERAL DEALER DISCOUNTS = ““te"=,/oiser growin 
RIVET-O MANUFACTURING CO. 


50 FEDERAL ST., ORANGE, MASSACHUSETTS 


in Canada, for complete information write: 
Bossence & Co 399 Main St., West, Hamilton, Ontario 
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ber Seat Cust Eugene Biggs with Koh-l-Noor Per C 
Inc.; Norman Hovey, formerly a dea Ma r want 
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tative. He represents Gingher Mig . Scranton, Pa., and 
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[he Taylor Chair Company, Bedford, 
Ohio, announces that E. Howard Gate- 
wood has been elected vice-president. In 
addition to his duties as an officer of 
the company, he will be in complete 
charge of sales. This new position has 
been created in line with Taylor policy 
of providing its dealers with the best 
professional assistance in representing 
Taylor chairs to the buying public. 

E. Howard Gatewood brings a wealth 
of experience, 12 years in sales, sales 
training and sales management with International Business 
Machines Corporation. Since 1947 he has been with Wood 
Office Furniture Institute as executive director, where he 
fathered the Certified Office Planning Service as well as 
directing the Institute’s production of other dealer sales aids, 
and working directly with dealers in connection with the sale 
of wood office furniture. Many know him as an accomplished 
speaker for he has appeared at national and regional conven- 
tions of National Office Furniture Association and National 
Stationery & Office Equipment Association as well as many 
local dealer meetings. 

With general business conditions at the current high levels 
and looking toward an expanding economy in the near as 
well as long term future, Mrs. Moselle Taylor Meals, presi- 
dent, and John A. Hunter, treasurer, believe Mr. Gatewood’s 
abilities will be felt in every facet of manufacturer-dealer 





E. H. GATEWOOD 


relations. 


Tippa Products Makes Machines Available 

The availability of several foreign-manufactured office ma- 
chines through its exclusive national distributorship is an- 
nounced by Tippa Products Corporation, 7940 W. Third St., 
Los Angeles 48, Calif. 

These machines include the Torpedo Solitaire office type- 
writer, the Torpedo 18B full-size portable and the Addiator 
pocket and desk adding machines. The latter models include 
the Arithma desk-size adding machine suitable for imprinting 
and gift item, the Maximator-S combination desk-pocket add- 
ing machine and the Duplex pocket-size with similar promo- 
tional attributes. 

West German plants are manufacturing these machines. 


oO 
DOC STORK 





Mr. & Mrs. William S. Butterfield of Evansville, Ind., an- 
nounce the birth of a daughter, Elizabeth Anne, on May 25. 
The father is secretary of Smith & Butterfield. 
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Waterman's Che 


the cartridge-filled fountain pen 
that needs NO INK BOTTLE 


Many of your customers will be shopping soon 
for new ideas in customer gifts. And here it is. 
Waterman's C/F* is the first fountain pen 





that fills with a cartridge of real ink. It needs no 
ink bottle. It has tremendous ink capacity. 
There are no inner parts to break or wear out. 


Your customers will be the first in their field 

to offer this beautiful new fountain pen. So 
be sure you have a good supply — for this line 
sells at sight and at good profit. 


For complete information and quantity discounts, write: 
WATERMAN PEN COMPANY, INC. 
SEYMOUR, CONN. 

OA-8/55 
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$15.00 plus tax 
22 Kt. Gold Electroplated 
inlay on Black, Teal 
Bive or Burning Sand 
colors. Packed with 
8 C/F cartridges. 
Sets, $20,00 
(plus tax) 


$12.50 
With the same great 
features as the $15.00 
C/F except that cap 
and trim is in brilliant 
chrome. Sets, beautifully 
styled, $17.50 


$8.75 


Brilliant Chrome cap 

and trim in attractive 
color combinations. 
Sets, $13.75 


$5.95 


Merido metal point, 

satin chrome cap and 
trim. In wide choice 

of colors and smooth 
writing points. 
Sets, $9.95 





Patent applied for 
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How to make a good salesman Great! 


Equip his sie Ne 






“HANG-A-FILE” Ef 


The Ideal Gift for every 
Traveling Salesman 


@ COMPACT in size — PORTABLE in weight 


@ EFFICIENT and VERSATILE for Salesmen and scores of 
business and ‘ofessional men. A gift that will be ap- 
preciated. U in the home as well as the office. 


@ Eye compelling COLORS: Desert Sage — Sea Mist Green 
— Gray — Walnut 

@ Heavy gauge steel — all welded construction 

@ Sliding top with piano type hinge 

@ Rubber feet to prevent rubbing or scratching 

@ Equipment with paracentric lock with 2 keys 

@ Dimensions: 14” Wide — 10” Deep — 10%,” High. 


HANG-A-FILERS and FRAMES for all sizes of 
HANG-A-FILE FOLDERS 
Write for Descriptive Catalog 







COMPLETE with ee a 
15 HANG-A-FILE FOLDERS a 








HANG-A-FILE (i Farber Co Sa 





Most Popular “‘HI-WAY" of filing in America Telephone: WEbster 9-3217 


L 

















EXEMPLIFIED BY 


BRIGHT! 


Styled for perfect harmony. Fash- 
ioned for luxurious wear. Cus- 
tomed for lasting comfort and 






NO. 1025 SOFA 


Width Overall .......5-56- 724" 

Between Arms. ........-+-- 65” i r 

ee et pleasure. Priced for every buyers 
Height of Back from Seat... .. 17” purse. These are the factors which 
Height Overall..........+. 33%" . ° . 
Depth Overall.............. 34” make BRIGHT creations a joy 


and satisfaction to every one who 
buys. In a large selection of genu- 
ine leather and Elastic Naugahyde 
and a wide range of styles you will 
find just what you want for every 
customer. 













NO. 90 EXECUTIVE 
POSTURE CHAIR 


NO. 20012 REVOLVING CHAIR 
Width of Seat 

UNG 04% 6% «sd 2212" 
Between Arms... . .201/2” 
Depth of Seat..... 181,” 


Height of Back 
from Seat........ 16” 






WRITE FOR CATALOGS! 









133 BLEECKER ST. NEW YORK 12, N. Y. 
Ey) Sn re 


NO. 200 ARM CHAIR MANUFACTURERS OF Wsholidered Laalter- Sumilre 
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StH District Nortes 


C. O. SCHLAVER, CORRESPONDENT 
OFFICE APPLIANCES, 600 W. JACKSON BLVD., CHICAGO, ILL. 








Seen at GLTC Golfless Outing... 


1. At the Head Table: SEATED—Rus Ragan, American Pad & Paper Co., 
co-chairman; Harry Pinch, University of Chicago Book Store, honored 
guest; Robert Reynell, Oxford Filing Supply Co., GLIC president; 
Jerry Henningson, Strathmore Co., chairman; STANDING—frank 
Cognata, Howard Hunt Pen Co.; Ray J. Eichenlaub, Service Steel 
Products Co 

2. Larry Struckmeyer, Mclennon Pen Co., 
umbrella to watch for ‘‘closest to the hole”’ 
Jerry Henningson, chairman. 

3. Harry Pinch (left) receives a pair of cuff links from President 

i Reynell in token of GLTC devotion by this retiring member of the 
/ University of Chicago Bookstore staff. 


wes all equipped with an 
shots on this rainy day; 


ub member and their visitors never 
without playing f—as they did at Rolling 
June 9 Weer na kies for days bet re 


prohibited any ap 


ng scheduled date 


attendance of 109 
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ut fate. With an array 
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uch 4 rained 
and many spe ial events 


r ut the loot 


jrar 
a drawing basis. Thus 
ewest putts, and so forth, didn't g 
Tom Gi ice Barnes C wa busy with the GLTC 
B fund drawing and the profit was shared by Bill 
eon Ray J. Eichenlaub and Larry Struckmeyer. 
Harry Pinch nored declared that the raindrop 
t his departure from the staff of the Un 
kstore retiring after 35 years of service. A 


must 


jyuest 


ese golf outings for about a quarter 
that never once had rain prevented g 
| toaet h was presented with a pair of cuff links 
words by President Robert bs wr 
%&* &£ & & 
| f golf in the Great as Travelers Clut 
ie fin oacteate Se Oral 


Maynard Westring’s annual g uting at Rockford 
Shore Country Club, Milwaukee, this ¢ 
gether the evenina before at the Miller 

and cards. 
| ee # & 
trict A ernor, Hugh Reeves, Jacquin Company, 
| + Rolling Green Country Club and announced 


jing buffet supper 
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CHRISTMAS GIFTS 
FOR EVERYBODY 





JJARKWEL 


FAS Te STEN, ir 


= 
Rack . 


BETTER STAPLERS nes 
FoR MORE PEOPLE... AT LOWER COST 
SINCE ING igh? 
eS KSAT 


IN MANY LOCALITIES 2 OUT OF EVERY 3 
STAPLERS IN USE ARE MARKWELLS 


MARKWELL CO. 


200 Hudson St 








S < 
—s 





ee eels ae on, oe 


WRITE FOR 
CHRISTMAS GIFT 
PROMOTION MATERIAL 








A proven way 
$ to accumulate 























as S<rroNG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change Trays 
Teller’s Moisteners * Currency Racks * eneel Cole 
Counters * Packaging Trays * Linen Shippine Tags 
Steel-Strong Coin Trays & Lift Pans 


COIN WRAPPERS 


Old Style * Rainbow * Automatic + 
Kwertet * Tubular * Gunshell 


Duzitall 


BILL STRAPS 
Federal * Colored «+ 


= 
Write for information! 


Banding 


THE C. L. DOWNEY CO. HANNIBAL, MO 
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The DESK 
eo 


DISTINCTION 
Magni-Cal Rule 


Made to Jewelers’ Standards 


A lasting gift of value and use. Ex- 
clusive and patented. Combines 
1414," metal desk ruler with handy 
12 month calendar. Current month 
magnified by patented, crystal 
clear, lucite lens. Four years of 
self contained interchangeable 
calendar strips including current 
year furnished. Permanent Gold 
or Silver color — will not tarnish. 
An ideal gift for Christmas, busi- 
ness anniversaries, special events 
and other occasions. Can be in- 
dividually personalized at small 
additional charge. Beautifully 
packaged in gift box — mailing 
cartons available. Priced at $4.50 
ea. including imprint (minimum 


order 50) 
Quantity price on application. 


MYER ROSENBERG 
Premiums 
210 S. Clinton St. Chicago, Ill. 


Members — Chicago Association 
of Commerce & Industry 





> 











ACTUAL 
LENGTH 
14/4" 














The gift a businessman 
will appreciate 


So easy to read — and so beau- 
tiful! In seven bathroom colors 
to harmonize with any decora- 
tors plan. Precision built, and 
triple tested for accuracy. 


















HANSON 

SCALE CO. 
(Est. 1888) 

Northbrook 


YOUR PERSONAL SCALE Illinois 
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1956 c vention would be held May 3, 4 and § 


Marquette Hote n Peoria. 
c ssipie ) pe Train tror Ci 1g T Pec > Ww be 
yed and Gordon Kickels, Smead Manufacturing mpany 
has already be ed engineer. 
Harry Hoffman has been rece 
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Jerry Henningson t Joseph Dixon C ble Company 
tha Strathnr re + n the ndustry Ar ther pe . man 
as a ney s Ira Schlesinger, now with Mutual Paper 
Vetroit, Mict n the capacity of manager. He wa 
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R and Canada and the United State 
The September meeting will be held in Manitow inder the 
nansnit f Ed Napp, president of Napp Office & Sct 
¥ mpa Manitowoc 
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Firm Launches Sales Aid Program 

A new and unique catalog merchandising plan in the sta- 
tionery field has been launched by Office Industries, 321-325 
W. Monroe St., Chicago 6, Ill. The company states that a 
dealer will have the opportunity of participating in a com- 
pletely integrated marketing program aimed to promote both 
buying and selling of store merchandise. The plan is particu- 
larly recommended for the dealer who hasn't the resources 
with which to carry out an aggressive selling program in his 
community. 


Gala Opening for Northwest Stationers 
Northwest Stationers, Inc. staged a grand opening May 


26-27 on their entry into new and modern quarters at 212 
W. Ist St., Duluth, Minn. The event was ushered in with 
door prizes, free flowers to the fair sex, gifts to all visitors 
and a grand prize of a portable addressor. The affair was 
staged during the NSOEA regional convention and many of 
those present availed themselves of the opportunity to visit 
the live-wire organization and its smart looking store. 
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SEAL-O-MATIC § 
SENIOR 3° 






Model ‘55’ 
>» s For Reinforced 


Tape $49.98 
Finest ma eavy duty shipping. Tape widths 
1%” to 3 atures a lifetime stainless steel 
blade f tle brush wetting. Visual mea- 


suring scale elf adjusting moistening element. 
Automatically measures, wets, cuts, ejects tape 
lengths adjustable 242” to 36”—each pull. Side 
bottle maintains water level in large tank. Fully 


UTILITY BUSINESS GIFTS 
Imprinted With Names 


IN OFFICE, STORE AND FACTORY 


* Featuring “advanced-styling” in a complete line of automatic and pull type tape dispensers, 
“lowest in price—highest in quality” . 
Stewart-Warner engineers. 


SEAL-O-MATIC 
“WALTERS 60° 


AUTOMATIC 
Chrome 
Top Model 


New 3%” to 14%” tape sealer with front press down 
handle. An unbeatable leader in style and mechan- 
ica! efficiency. Nothing like it before!! .. . And at 
a price so low. Precision formed. Rustproof. Un- 
breakable body. Lifetime biade, automatically 
ejects strips in lengths adjustable 2” up to 7%”. 
Available in hammertone gray—$16.95 retail. 


. designed with the cooperation of 








SEAL-O-MATIC 
“CELLO” 
DISPENSER 


For Cellophone 
or Pressure 
Sensitive Ta 
Fantastically low 
price... 
Compare it with 
all competition!! 
Feed stop mechanism measures and ejects lengths 
adjustable up to 4” each press. Tape siitter at- 
tachment splits tape in half lengthwise, ejects two 
pieces—each press. Tape slitter attachment $1.00 
additional. 


















encased body 
SEAL-O-MATIC 
“SURWAY”’ Bright Chrome Finish 
SEAL-O-MATIC For = & 
“FLASH” BRUSH on 
Ww . .~- , Envelope and 
wen emovenr Label Moistener 
Water Box i mall New Low Price 
% gS LEWIS TRIGGER-ACTION 
° .98 SAFETY KNIFE $1 50 
The best t t machine for tape width A REAL PROFIT-MAKER ‘ 
© ype 
up to 1! Feat ontro! guides to provent = ee stamps, envelopes, etc. Moistens gum- —Without competition 
ravelling t n-clogging top, end-to-end med surfaces for quick, permanent adhesion. Rub- 
moistening at fer eats Sool. One piece ber feet. Heavy galvanized non-tipping metal base. en, pee ot-oueese, tase the hazards 
body Chrome plated brass top. A must for every office! Spring y & 
Als ilable, “JEWEL” 3” b of exposed cutting edges. Nothing to adjust. Alw 
Gthar endete eueltont peptone EL” 3” brush model, ready to cut. Rustproof. Unbreakable. Appea als 
ca geese : $3.98 retail. all users. Priced no higher than other knives 4 
IGHTNIN RUSH SEALER $9.85 retail Lipton Dispensers and Sealers Sold Exclusively out safety features. Also available: Exclusive 
UTILITY H SEALER $7.98 retail Through Dealers and Wholesalers. Carton Opener only $1.75 retail. 
LIGHTNIN ER SEALER . .$8.85 retail Regular Trade Discounts. 
Our lst Year 
Send order Now .. . 
*All model end-to-end moistening and ee MANUFACTURING co., Dept. OP-1 
have removable ast aluminum water boxes. . ' 
in hammer-tone some models have op- or write for literature and 52. W. Houston Street © New York 12, New York 
tional colors complete details to: World’s Largest Manufacturers of Low Priced Quality Automatic Tape Di 








It's Smart to carry a 
HAZEL VINYL 


“Student L ” 


Class of all Portfolios! 


Biggest value in the brief case 
field. A man’s size brief case (15” 
x 101") at a student's size price. 
Quality throughout — Texture, 
Appearance, Workmanship. Plas- 
tic zipper rugged and smooth in 
operation. 
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THE ‘‘STUDENT LUGGER”’ available in 10 eye-filling colors 
and many smart finishes: © CARVED LEATHER © PIGSKIN 
BROWN MOROCCO ¢ SMOOTH BROWN ®* LIZAGATOR « 
WHITE TWEED © WOODTEX ¢ RED AND BLACK CRYSTAL 


¢ RED AND BLACK PLAID. 


Millions of school children will want this convenient ‘Student Lugger."’ 


Put it on store display NOW. 
WRITE for FREE SAMPLE 





merely mention this 


ad when writing 


HAZEL VINYL PRODUCTS 1603 Delmar Bivd., St. Louis 3, Mo. 
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Certified 
Oifice 
Planning 
Service 





TRADITIONAL QUALITY 


Traditional in styling but new as 
tomorrow in comfort and con- 
struction, this handsome chair is 
an asset in the finest office. The 
kind of chair you take pride in 
selling. 















Emblem of 
CHAIR NO. 882 Budiness Character 


RICE LEADERS 


THE RIGHT CHAIR “Seran WORLD 
AT THE RIGHT PRICE = *ysentrish Sayin 


—vJasper Chair’ 
Company 


Spel INDIANA 





se co 
st 4, 








4, 
REPRESENTATIVES: GEO. A. LITCHFIELD, SALES MGR. 
GEORGE DEUTSCH (SOUTHWEST) R. A. BROWNE (WEST) R. J. FREEMAN AND JOHN R. FREEMAN 
FIRST STATE BANK BUILDING 1527 E. 14th ST. (EASTERN) .385 MADISON AVE. 
DENTON, TEXAS SAN LEANDRO, CALIF. NEW YORK, N. Y. 
¢ * 3 AN (NORTHWEST) Lester W. Brown (Chicago-Midwest) 
4s * JAMES S. FOWLS, (SOUTHERN) JACK S$. DORAN ( go 
Pen-imor® 327 SUNSET DRIVE, NORTH 1527 E. 14th ST. ‘ 666 LAKE SHORE DR. 
A ST. PETERSBURG, FLORIDA SAN LEANDRO, CALIF. CHICAGO, ILL. SPACE 844 











UR ABLE is first for GOOD QUALITYat LOWEST PRICES! 


Prime Steel ® Electrically Welded © Non-Suspension © Ball Bearing ® Compressor Follow Blocks 
| Aluminum Pulls @ Finished in Standard Grey or Green Permanized Baked Enamel 


IT’S NEW! 
Low Priced 


EXECUTIVE STEEL DESKS - MODERN 
& SECTIONAL DESKS EXECUTIVE 
FILING CABINETS DESK 
BOOKCASES 
SECTIONAL BOOKCASES 
STORAGE CABINETS pa j< @ STEEL TOP, 
ROLLER FILES | ALUMINUM EDOING 


TELEPHONE CABINETS \ | @ Heavy gauge furniture 


7 steel 

SPECIALTY CABINETS — F @ Smooth sliding drawers 
with roller bearings 

@ Satin finished 
aluminum hardware 

@ Adjustable height 


* FOR DURABILITY, @ Modern recessed back 


@ Standard grey or 


MODERN EFFICIENCY, attractive desert ton. 
WORKING COMFORT © Desk Top— 53x25" 


Full Body Depth—24” 


WRITE FOR ILLUSTRATED CATALOG #18AND DEALER PRICE LIST. 








Carefully Packed —_ 


JURABLE METAL PRODUCTS co. Riis 


PRO 
oo ST. MARKS AVE. . pxiyn 33, N.Y. - HYacinth 8-188 MPT SHIPMENT 
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Chet Sheets Victor Safe wite went in 


7TH District Notes 


BRUCE A. BLACKBOURN, CORRESPONDENT 
5526 VERMONT ST., MINNEAPOLIS 16, MINN. 


Neil Short party of five lett after the convention 

tt i Canada to do a little fishing. He 

400 walleyes. How true it is, n ne 

* &£ & & * 

the hospital a short 
nq fine. 

* &£ & & 


nd now home and d 


Bertelson Bros Minneap have just completed remodeling 

4 putting in all new f ring. They now have 
tore tront n TOW 

+ &@ & & & 

Gus Martin M. & S. Sales Company, Fort Dodge, lowa 

had t removed from that leg he broke, and a 


e a crutch he hoping to be rid of 


&+ & & & & 


Ed Erickson new governor, was in Minneapolis a few day: 
yo and | Wally Hubbs, our vice-governor, have set the 
+t 7th Regional Convention at the Hotel Lowry 
4th and 5th, 1956. | did hear that the real 
Minneapolis was to get some ideas for that 

n Hibbing. 
+ &£ & & & 
Ahern-Perishing ve purchased tw printing plants in De 
A é 1 are w in the proce of combining them 


* &£ & & & 

Lake, N. D. has been purchased by W. R. 
Seig. 

* &£ & & & 

Bill Goff wner of Bill Goff Office Supply Company 

Mad r A : yreetinas to all in the 7th by way of Earl 

Collins, Colorado Springs, Colo. Earl reports that 

both B ely wife are in the best. of health and are 


Mr. & Mrs. Sterley Jerue of Mc( 


Woodmansee 


*# &# & & & 


e & Hedman Company 
f June in Calif 


+ &@ & & & 


RIES OF TWENTY YEARS AGO 


irtesy of Fred Schaefer 
Koch B ‘ Moines, lowa. have done a complete re 
nansee Company Bismarck, N. D., ha 
Woodmansee Stationery Company. Harry 


and buyer. 
Dubuque, lowa 


1 
where they Ww 


are making a trip south 


Mr. & Mrs. Cody 
Jw N attend the Mardi Gra 








Brown 





StH District Notes 


IZZY VODA, CORRESPONDENT 
200! S. HANLEY RD., ST. LOUIS 17, MO. 


J pathy goes to Sally Pickering in the loss of her 
William "Bill" Pickering. Bill passed away Saturday, 
t Okla. He 


had been ill 


June 


only y short time 


friends at the Eberhard 
employed for many years 


be felt by a 


where he wa 


the stationery industry in the Eighth Regior 
. He was loved by all. 

have known B he was my true friend. He 
who came out into the territory green and 
wing and taught him the do's and*don't 

eak a young Traveler 
many ntributions are being made to the 

c ' Jation in: Bill’s memory. 

he was visited whenever possible by Louis 
e-president and sales man 


1 John Horne, 


held Monday, June 6, at Davis, Okla. 


OA—8/55 











A MESSAGE FOR YOU 





Just clip this ad to your letterhead and we'll mail you an 
interesting and profitable document our Dealers’ 
Wholesale Price List! 


Learn why “U.S.” carbons and ribbons are featured by 
dealers throughout the world! 


Established 1895 


CARBON & RIBBON MFG. CO. Inc. 
621-623 Cherry Street 
Philadelphia 6, Penna. 

























THE NEW imPROVED 


COPY-RIGHT Copyholder 


for over 30 
years the 
“*mostwanted™ 
copyhoider ... 
now manufac- 
tured by Curtis- 
Young Corpo- 
ration. 
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SPECIAL DISCOUNT ON 


. « « Summer Introductory Floor Stock Plan. 
Write for facts on this new summer profit 
sales plan—no obligation. 


DEPENDABLE MANUFACTURING COMPANY 


New Factory at Bellevue, Nebraska 











Instantly converts every ring book 
into a label holder binder. Smooth 
finished, durable metal construc- 
tion. Celluloid window protects 
and keeps label clean. Neat uni- 
form appearance .. . lasts in- 
definitely. This Slip-On label is 
made in sizes to fit any make or 
size ring binder. 
No. SO-1 For 1” 
— 25c¢ ea. List Price 
No. $O-1'/ For 11/2” Ring Books 
— 30c ea. List Price 
No. $O-2 For 2” 
— 35¢ ea. List Price 
Vinyl plastic label holder for every type of open back binder. 
Will not warp or curl — made to slip on any size post 
PBS—1/," x 2Y_"am 
20c ea. List Price 
PBM—1” x 21/,"— 
25¢ ea. List Price 
PBL—2” x 2'1/."— 
30c ea. List Price 


write for information 


Also available .. . 
SLIP-ON POST BINDER 
LABEL HOLDERS 


Ring Books 


Ring Books 









27, MICHIGAN 





9920 FREELAND AVE., DETROIT 














—— 
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9OrH Districr Notes 


ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX. 








Summert me seer T be SiOWwINgG Up 4 Tivitie Tor many T aveiers, 
but as tar as news is concerned, it immertime a the year 
nd. This imn depends on the interest shown by Traveler 
3nd dealers sending in news items to keep it alive and interesting. 
lf no items are received, then there lumn. 
+ F&F & HH F 
e Supply Company of Mississippi has added another store, 
purchased the Commercial Dispatch at Columbus, Miss. 
Hank McGarrity will be manager of the store. The operation will 
nclude the job printing plant and the name has been changed to 


Supr y Come any of Columbus. 


Albert Trotter has completely remodelled | Hut Of 
ipply St t Hattiesburg, Miss. . . . Clarke & Court f Dallas 
1s bought the Mitchell air-conditioned building on Expressway 
ind plans to move after the building has been mpletely re 
modelled. Apex Stationery Company now at 2115 Grittin St. in 
Dallas, will take over the present Clarke & Courts location at 
506 Young St., when vacated. The News Observer at Crossett 
Ark., has moved into a new building on Pine St., and added an 


supply department, 

&¢ &£ & & & 

Journal Printing Company, Inc., 621 Market, Shreveport, La. 
just ned a large office d equipme 


aS just Ope ; y or nt depart- 
ent with C. O. Long, sales manager. Sam Harper 


president 


the company. Bobbie Long formerly with Castle Printing 
Company at Shreveport and would like to have manufacturers 
ward cata! 

+ &+ & & & 
Carma ® re } re ently opened it their tati nery jivision 
t 1417 Jackson in Houston, Tex. The Jing is air-conditioned 
with 3,500 feet of floor space and managed by Clarence King. 
E. Sza & Son plans on moving to their new building at 

MA a f. 


Beaumont, Tex., ak f Auaust. The 


COSTELLO GLOBES 


The USEFUL ' 
Christmas Gifts © 
Dignity and oy 

for a LIFETIME: 


~/ 









There's a Weber 
Costello globe for 
every purse. Every 
model is of recog- 
nized highest quality, 
beauty and authen- 
ticity. A_ practical 
gift for business as- 
sociates or friends. 











it will pay to display 
Weber Costello globes. 
Send for free, helpful 
30-page book MG-32 
“How To Sell Maps and 
Globes." Will help you 
to cash in on Christmas 


business. Send for illustrated 


Catalog $G-55—play it 
safe—order early. 


WEBER COSTELLO COMPANY 


HEIGH Pee ILtteeis 


MANUFACTURERS OF: CHALKBOARD CHALK ERASERS 
ART MATERIAL + MAPS + GLOBES 





CHICAGO 
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Ways 


J 


STARK C. 
—s i 











pads, available in al! sizes, are lithographed on high- 
grade bond paper OF UNMATCHED WHITENESS with 
the date in red and the monthly calendar in black. Fast, 
2-color lithograph printing enables us to give you the best in 
juality and prompt service. 
write or pltone for complete details 
IN CALENDARS THE QUALITY MARK IS STARK" 


STARK CALENDARS cxcorporated 


100-112 BISSELL ST. * PHONE 3° + JOLIET, ILL. 








on page 
271 ¢ 
is your 


Ready-To-Use Plan 


for extra 


Christmas 
sales 


‘‘BUSINESS GIFTS FOR BUSINESSMEN’’ 
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don t BOTHER TO READ 


THIS AD UNLESS... YOU'RE REALLY 
INTERESTED IN BOOSTING YOUR 
SALES! 


y V eC offer a new concept in 


merchandising office equipment and 
supplies . . . a sales-producing, 
profit-making “CATALOG PLAN” 
which aids both buying and selling. 


Write for complete information — NO OBLIGATIONS 


Call 
ST-2-3463 








321 to 325 WEST MONROE STREET, CHICAGO 6, ILL. 























Every Office needs them 
Alert Dealers SELL them 
ERROR-NO | 


Copyholder 
40 MT. HOPE AVE. 


SPEEDRITE 
Checkwriter 











CHEXSIGNO 
Check Signer 











Leaders for over 40 years 


1h Wekioy 

















ET - —_ ad Sue *- ag or 


} Your ASSOCIATED Pink List Net Pricer | 
7 








is full of excellent “‘Business Gifts for Business People” 4} 





Whether or not you have a Gift 
Department as such, you are in 
the gift business if you have ; 


our gift catalog and pricer . 


useful and attractive gifts for F 
2 
the home as well as the ofhce. | E 
L 
Write us for a FREE copy of our latest Gift V 
) Catalog and special gift assortment price list 2 
4 
NV 
ASSOCIATED STATIONERS SUPPLY COMPANY ' : 
229 South Jefferson Street, Chicago 6, Illinois * . s Telephones: FRanklin 2-6760 O1 





> > , % ne, — me. — — 
——_ _— eet A 7 


EVERYONE 1S YOUR PROSPECT , : 
with ALUMINUM SAND URNS Don't Waste Time 
h 


tice | 
Aeplances : 

















LOOK IT UP; 
Here I 7 BUYERS 


INDEX 
ISSUE 















| ii 


jz 


This is your ANSWER BOOK 
to all your Buying Needs 


Easy-to-Use BUYING IN INFORMATION | 


PRODUCT INDEX—over 1,500 products classified 
. DIRECTORY OF MANUFACTURERS—over 3,000 with names 


No. 56-S Regal di * 
SAND URN We and addresses. ( 


AR aah hy 3. TRADE NAME—TRADE MARK INDEX—Over 6,000 with 
ornately reaching 19” in s bil h df names of manufacturers 

height. Removable top tray ee 4. MANUFACTURERS’ ADVERTISING—many use catalog-type 
circles 13” in diam. 3” deep. 20” in height... 10” diam. advertising giving complete product information 


. ‘ , Removable top tray permits 5. TRADE ASSOCIATIONS—City, State and Nationcol— 
Write for details and prices on the . " Y. onal—names 
complete line of Valco Accessories. ©Xt'a sand storage. and address of officers and meetings dates. 


VAIL Ed or, Keep your copy handy-use if offen 
CO. ST. LOUIS 4, MO. 


206 OA-8/55 

















OA 











ries and will give the company ample room. 
& &@ & & F 
years experience in our industry, Joe Harris 
f Joe Harris & Company at 7239 Harrisburg 
Blvd., H Tey . . Lamb Print & Stationery Company 
; r 4 in their modern and complete printing 
tablishment. They celebrated their 59th anni 
St., in Beaumont, Texas. 
&* &# H& & & 
Births, Marriages and other changes: 
Bob Cox Office Supply Dallas to take over the 
1ye Company in Houston. . . . Norman Clifton 
tH nager at Bone-Crow Company in Waco. 
Mrs. E. Ballard the new store manager at the Conroe Courier 


Bill Smith is manager of the Office Supply 
Miss. . . . Clarence Fleck has reported for 

juty George Tarrant of Carter's Ink Company. 
C. R. (Chuck) Shettlesworth has resigned from his We 
The Dorsey Company 
' at Midland, Tex. . 
Ben Garlinghouse t 


+ Texa 
and become as crated 
. . Pat Patton lined ur 


put over the Globe Wernicke line after 

with Stewart Office Supply. 
%& &£ & & 
Bob Putnam back with Stationers Distributing Company at 
t W with Nick Carter and covering the Dallas 
ynd Fort V trade territory. . . Joe Milam is celebrating his 
27th y V e K. Miller Company in Dallas. Otto 
Eisenlehr rsey Company was missing from his desk re 
t r ff to Cleveland, Oh for the Kiwanis Con 


t+ &£ & & & 


Leslie Young transferred from Carpenter Paper Company 


he Dorsey Company of Dallas and will ver 

Gene Collins had an auto accident recently. 

nashed. Gene suffered a broken rib and Mrs. 

* &£ & & & 

Art Pfister I Cc rad estate at Aspen in his plane 
Ma Ponca City, Okla t pick up Winfield White, 
+ Ykla., to add Julius Banta to the plane load 


Houston 


and Julius mi 


Tex., arriving at 6:00 P. M., in 


yht | k 


over the new remodeled 





Dorigued withthe ginds 


Ul mind Ses : 


Lylaisde 
KLENZO 7 


PAPER-WRAPPED 


ERASER 


























C-THRU clear plastic rulers and 
drawing devices give you a com- 
plete line to feature for back-to- 
school. Their high quality and mul- 
tiple utility have won world wide 








renown. They’‘re priced for profits— 
designed for eye appeal— 
a real “Golden Rule” line, 





Send for Catalog. 


RULERS @ TRIANGLES @ NAVIGATIONAL INSTRUMENTS @ STENCILS @ PROTRACTORS © OTHER DEVICES 


C-Tih 


HARTFORD 


A Zales Omneny 


Cc ON N 
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“I should have ordered double quantity on Sphinx! 


Nationally famous Sphinx 
Papers are so popular with my 
customers I can’t seem to order 
enough. The Sphinx line has 
a paper for every office use 

and everyone knows it too, 
judging by my sales. If you 
want an item with fast 
turnover, try Sphinx — 
it’s the stationers favorite!” 
















AXON PAPER CORPORATION 


TREET + NEW YOR} 


¥ 


r 
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COMPLETELY AUTOMATIC — the Newest Most 
Versatile Seller Yet Introduced! 

No pencil combines so many eye-catching 

sure-fire selling features in one unit! Fully 

retractable, changes colors with the flick of a 

finger, has beautiful jewelry engraved lifetime 

chrome finish. Gift boxed or carded and priced 


to move fast. $ 95 
Display and You'll Sell the 2 
new SUPRA 4-COLOR PENCIL 








MICLENNON PEN (0. 


220 §, STATE ST., CHICAGO 4, ILL, 











TYPEWRITERS 
ALL MAKES 


THE UTMOST IN QUALITY 


’ gacee z 


IT Pee 
~ TT eae 
ey 
Aes 


—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST—BEST FOR LESS 


ate TYPEWRITER COMPANY, INC. 


200 HUDSON ST NEW YORK 13, N. Y. 
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t Wilson Stationery & Printing Comtr 


modern. 
eee & # 
Back agair what the Doyle Mays ar e with a boy wi 
rived n May 25, eight pounds, thirtee f Cecil 
Adams, buyer f Stewart Office Supply at sllas was ed 
n May 28 in Greenville, Miss., to Marie Heird of Pine Bluff, Ark 
Tom Flaherty, Dixon Ticonderoga ambassad vas wed 2 
Delores Schnepf n Remsen, lowa. 
% & 4 * 
Roy Shelby of Shelby Office Sup ply ss has announced 
the additior tT tw é alesm Ted fl tormerly ot Wa 
1 a bomber fr t in the Ki rear de yker ve e ter 
f Horace Allen, resigned Miss ~ teh Anna Towers ha 
saqgdy ade } } | a ft p worker T } nL: K ne 
rked with Maverick-Clarke i t an Ant 





‘““ROAMIN' THE ROCKIES” 
JIM ELLERTSON, CORRESPONDENT 
2994 S. BELLAIRE, DENVER, 22, COLO. 


— : a real conventior the Land : oa ar 
Santa Fe Veaier and traveler } Ww 1¢ te 
Goverr and Mrs. Carl Duker. Lt. Gove Don 
Stanfield, C nference Chairman Bill Mason III ind to « yone 
rke 20 T ry aK + the succe sitwa 
atulations t ur new governor, Don Stanfield, V 
vriter & Equipn Company, Cheyer J ou 
Hervey Howrath, Weber Office Sup: 1der 
Jquarter the Gladstone Hot St 
jratulat s fT ur new Traveler t jent 
Sees Feeley, De n; Ist v-p.,Gardner Grif ‘ith, Parker Per 
i v-p, Jim Conwell, Eagle Pe it-a Forrest 
Booth, Ass sted: treasurer , Glen Spies. Kistler ind etar 
Rudy King, Diebold Denver. 
lt Happened Last Month: W. H. I 
f hased Ware B rne cal Ww 
ip new rqanizat K. & W wr ‘ 
enver, as subsidiary Al A an yet “g* will for K. & 
Gus Lipp for Kistler W. H. Kistler Stationery Con 
pany elected Ju ? are 'E O. Kistler, hairman; W. H. Kistler, 





This 
STORAGE 
CABINET 


WITH RADIUS CORNERS 
is a real 
“BUY” 


Our No. 3678 Cabinet 
will answer your stor- 
age problems in every 
way. It is finished in 
baked-on olive green 
or office gray enamels, 
and has adjustable 
shelves. Spot welded 
assembly with lock in handle and insulated doors. Set 
up only. Shipped one per carton. Size 36’’ wide by 18” 
deep by 78” high; weight 175 pounds. 





A Few Cholce Territories List price 850.00 each 
et apni LESS DEALER'S DISCOUNT 
— a F. 0. B. $T. LOUIS, MO. 





METAL MANUFACTURING CO. 
MIDWEST 1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 
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A PROVEN BEST-SELLER 
BUSINESS GIFT!... 


~4 WHIKLO MATIC 


Pat. No. 2659513 





WHIRLS AWAY cigarette ashes 
and butts! 

KEEPS ASHES and unpleasant 
odors locked in! 

CLEANS ITSELF at the touch of 
a finger! 


PINS itself clean! 





 — 
. t f 











—— 











No. 5114. New, per- 
sonalized, mono- , 
gramed, genuine | 
leather bound desk ' 
model. Satin brass i 
trim Leather in ma- i 
roon, green or chest- 5107—Brass 
nut or Satin 5105— 
Finish and Rocker 
black tilt) type 
in4 ¥ 
finishes. No. 5101 
Send for Brochure of Complete Line Pad omg 
] 
WHIRL-O-MATIC INC. © 350 FIFTH AVE., N.Y., N.Y. “S fnishes 


PENGUIN custom-built 
si Relrigerated Furniture 





Newest bar sensation in cabinets 
to fit modern, traditional and contemporary 
decor. One side contains a specially 
designed refrigerated unit, the other 
serves as a liquor and glassware 

storage compartment. 


Illustrated brochure 
mailed upon request. 





tories Still Available. 


Springer Industries inc. 


48-01 28th Ave., L. |. City 3, N. Y. 
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MAYLINE 


MAYLINE 












For the BEST in 


5 DRAWER UNIT 


Channel reinforced cov- 
ers, enclosed heavy 
gauge reinforced § cor- 
ners, gussets on flush 
base, folding dust covers 








— all are exclusive fea- 
tures with Mayline. 


Ped adel 


INNAVW 


5 DRAWER UNITS STACKED 


ha 


MAVIINE 


Mayline Company 


625 No. Commerce St. 





Sheboygan, Wisconsin 
PLAN FILE WITH HINGED DUST COVER 


MAYLINE 

















An d ‘‘MINI-SPACE”’ 

FOLDING TABLES 
Sturdy, dependable, finest materials. Self-locking steel 
legs in aluminum-like finish, stainless steel mouldings, 2" 


wood rim for added strength. Fold to 3" height for 
stacking. 


AS LITTLE AS $39.90 FOR A 96” x 30” TABLE! 
No. 830F (illust.) 96” long, 30” wide, 30” high. Genuine Formica 


Com, Bed, Gailde sooo 00056650 o09sbe02eees Shcdnesceeges $95.50 
No. 830M. Same as above, with Masonite Presdwood top. 

Meh, GUD scccccecccccté teen sueuusus et scébbentenieeka $39.90 
No. 836F. 96” iong, 36” wide, 30” high, genvine Formica top. 

<< SSerPrrerrevirer ee rrr sy er ere $107.70 
No. 836M. Same, Masonite Presdwood top. List. .........565. $44.90 


Write for prices on other stock sizes——special sizes to order. 
SEND FOR OUR NEW CATALOG NO. 16-—JUST OUT 
WE SELL THROUGH DEALERS ONLY 


Tables, Chairs, Lecterns, Lounges, Costumers 
and other Profit-Makers for Dealers. 


4 
Bag 4 ME en 


13 VINE STREET ° 





EVANSVILLE, IND. 
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CAN YOU SELL 10 
THESE BUYERS ?... 


Secretaries, office managers, 
sales managers, advertising 
men, purchasing agents, in- 
dustrialists, bankers and gen- 
eral business men are reading 
about ACCO products. Acco’s 
largest national advertising 
campaign is conditioning your 
prospects for your Acco recom- 
mendations. Feature the ACCO 
line this year and watch sales 
jump. 


ACCO PRODUCTS, INC. 


OGDENSBURG, N. Y. 
In Canada: Acco Canadian Co., Ltd., Toronto 














The ‘‘Precise’’ TRIMMING BOARD Has 
All These Wanted Selling Features 


@ Patented Finger Tip Controlled Paper Guide 
@ Finest Steel Blades, Carefully Ground 

® Two White Scales on Black Background 

@ Only Finest Seasoned Hardwood Used 

® Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black 


background speed accuracy and 
vasurine time. Models 5 6 & | _2 POPULAR SIZES 
measuring time. Models 5, 6 | No. 3—101%"—Blade 
have special safety spring. No. 4—121/."—Blade 
The “Precise” is a steady seller No. 5—15'/2"—Blade 


: rt Vy, "—B 
wherever displayed. ~~ 7 94h"—Blede 
| 


Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
Dept. A, 28 N. Loomis Street, Chicago 7, Ill. 











HANDY “GLIDEX” 


TRADEMARK® 571978 


TELEPHONE BRACKET 


A Stable Seller the Year 'Round 






Saves desk space—swings in any direction— 
Keeps phone in easy reach yet out of way— 
The only bracket made to hold present models. 


Made of strong, durable steel, Extends to 30 rigid 
inches. Closes only 9 inches. Various types of mount- 
ings available for attaching to wall, desks, table 
edges, side of tables, etc. Nothing to get out of 
order. Eliminates nuisance of phone cord mussing 
desk papers. 

WRITE FOR ILLUSTRATED LITERATURE AND DEALER'S PRICES 


IAI As 
DR | RX 


GLIDEX CORP. ones = 


4538 W. ROOSEVELT ROAD, CHICAGO 24, ILL. 





.mr. stationer... 











Apsco's 


ro} ol -Jaliale| 





"ZeolUl meleoleo). 


to more profits with 
their revolutionary new 








“complete” cutter head assemblies 


Revitalize your customers’ Apsco Pencil Sharpen- 
ers in seconds. When cutters become dull, it’s now 
a simple job to remove the old and replace with 
the new in one easy 
operation. 

Ask your Apsco repre- 
sentative about them 
today—they’re quick- 
profits for you. 


Apsco products inc 
P. O. Box 840 * Beverly Hills, Calif. 
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Factories. Rockford, Ill. * Toronto, Canada 
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W. F. Spaulding, « ecutive vice-president; G. | 


os bn ay Se OS ee ee Introducing the te Revolutionary 


%&* &£ & & & ® 
Carl Duker w manaaer f Southwestern Stationer Santa | MARK Vi COLOR-MATIC 
' e Supply, Ogder back in business after a 


| jined + k and nterior three days betore a 
Sid Buka, Mutual Furniture, Denver, back from tw 
al n which included dianapolis race . Earl Ica 
Zuhlke end week in Framingham, Mass . . Here’s a Six Color mechanical pencil that's ex- 
J + ‘Sele (Binney & Smith} Sawyer and Glen quisite in appearance and functional in design. 
Barclay from recent illnesses . . . congrats to Kay You can get any of six colors by simply turning 
i John (mfrs aan Stewart: it was a boy on June 3 and they an automatic color selector. This Swiss-made 
Robert Scott . . . Tom Howell is the new manager at | mechanical pencil features quality in both mod- 
; Hosworth Blackmer wi anage ern design and construction. 
nery branch n the Den r Cl ub B., NG ; 
a ho sentaenl teal 7 tankers aadt 9 @ No gadgets or bulky finger releases to adjust. 
id full schedule which included oat n at @ Extremely light weight and balanced to com- 
fortably fit your hand. 
+ & & & # @ Equipped with smart spring-type clip. 
oO TO ; Nast OFF] Salt . . 
HATS OFF TO: George Weidner, Mid-West Office Supply, Sa Instant lead adjustment to any desired length. 
k Joe Gibas, Utility Office Supply, Denver : 
tallation which rated the feature spot ir Holds any standard color or graphite refill 
May snd Joe sold Globe Wernick leads. 
-/W featured in thei ads lest mont Sturdy construction; guaranteed for workman- 
* &£ & & ship and parts; complete with instructions. 
SO THE RAINS FINALLY CAME: the southern Colorado f Your choice of two beautiful colors: Gold- 
George Feeley detour 400 mil: and Chuck (mfrs. meg Tone or Silver-Tone. 
Charles kidded off a M sri highway and ban 
Jidn't get scratched. A most useful Multicolor Pencil for all phases 
canal all ~s 77? of writing and drawing . . . for years of 
WTS | | - | thor wonde it , +4! Orphar 
_ THOUGHTS WHILE D ! ING: | often wond rif Little Orphar ccntiiicied inate 
Samples sent for examination to - 95 
et &£ & & & accredited dealers at full dis- 
TRAVELERS end all data to Rudy King, Diebold, 1650 counts. EACH 
l ; ORDER TODAY... 
* ££ & & F&F FOR EARLY PROMOTION AND IMMEDIATE DELIVERY 


DON'T FORGET: 1955 Rocky Mountain Business Show at D 


tember 13, 14, I§ L. T. McDermott, » Bur. ALVIN & co. 


eee & WINDSOR, CONNECTICUT 


Mer Sr Albany Hote Denver. 








° | PROTECTED PROFITS FOR YOU 


H ADVAN( 


SELLING THRU DEALERS EXCLUSIVELY 





























Index cards with guaranteed accuracy of ruling : ‘ ; 
and uniformity are now available. Produced by > a 
revolutionary new machine with spectacular 
speed, greater economy and precision ruling, they > 
are completely free of lint. — 12a ————~ | 
Superdex index cards are now available in manera. - = = 
sizes x 5”, 4” x 6”, and 5” x 8”. Colors _—— 3 LZ =i tt 
| include white, buff, blue, salmon, cherry, etc. ea a 
They are competitively priced for consumer econ- ZS “wt = = 
omy and ail ye saa 7 — 
For free samples, write to Dept. 0A, Warshaw 
Manufacturing Co., 1 Main Street, Brooklyn 1, _ Write for General Catalog and Price List 


N. Y., America’s largest manufacturers of index 


ADVANCO PRODUCTS Inc 


card ] allied products. 


MANUFACTURERS 


148 WEST 24th STREET NEW YORK 
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Needed by Every Folding 
Chair and Table User 









CADDY sales are easy 
sales because caddies 
double the convenience of 
folding furniture. Caddies 
quickly pay for themselves by en- 
abling fast, safe, quiet handling and convenient storage 
of virtually any type of folding chair or table. 


SOLVE EVERY HANDLING AND STORAGE PROBLEM 
Caddy models are available to solve any problem of folding 
furniture handling and storage—standard upright models, 
understage caddies, adjustable models to handle partial 
loads, and a table caddy ‘‘on edge”’ to maneuver through 
narrow openings. 


Look to Midwest for Consistent Quality 
Prompt Service + Exclusive Selling Features 


Write today for complete Information! 


Midwest FOLDING PRODUCTS cepr. 552, rosette, a. 





Vinyl Plastic 
ZIPPER RING BINDER 


No. 3-11 
11 x 8'%"-3 ring 


No. 3-10 
10% x 8”-2 ring 


No. 3-09 
9%. x 6"-3 ring 


COLORS 


Maroon 

Dk. Blue 
Green 

Lt. Blue 
White 
Brown 

it. Grey 
Red Plaid 
Yellow Plaid 


TO RETAIL FOR 


$3.00 


Liberal Dealer 


Complete & Jobber Discounts 


with identity tag s 
Write for new catalogue 


Smooth Viny! Covers with Vinyl! plastic linings, pockets and bind- 
ings. Gusset is in Vinyl coated cloth with a heavy duty No. 5 Zip- 
per. Metal is a double booster 1'/," with opening and closing 


feature. 
MAJESTIC STATIONERY COMPANY 


260 NORTH THIRD STREET e PHILADELPHIA 6, PA. 
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12TH DISTRICT NOTES 
JAMES F. BRINKLEY, JR., CORRESPONDENT 
244 CALIFORNIA ST., SAN FRANCISCO, CALIF. 


We here it the beginning of ar 
vities of the members around District 12. Your ribe w 
ndertake t¢ keep u 3 up-Tc date n whatever T : 
within his ken, but asks that all feel free to drop him a é 
mt Paper Company, 244 California St., San Frar Calif 
enever it is felt an item will be of interest ¢ ur reader 
We : 3 resent friends and extend a greeting hand 
tt who are new. It is to be hoped tt mall contribut 
nina months will be of interest t ur ider 
%* * ¢ e 
Notes from here and there — Joe Holsinger, recently of Car 
peddling furniture. Saw him in Fres: and am glad t 
he r w ha ; 1 J girl on the phone + the i 4 1e+ 


Bob Beatty, { y with Jack Shelburn in Fresno, is now branct 
r yer tor ms S ker s tine store r < iltor St n , . f , In 
Jentally, don't hink Jack Shelburn's new offices are fine? 
t has been brought to our attent that Wally Jones has a 
far y new ur. It he passes you rast n TT >acra 
ad one of these days, you may t assured | 
e Harry Orman n the job. Hi w Cadillac st 1 make 
TT e Trips seem ke notnind. 
Harry Shook of Sanford Ink, one the newer membi f the 
49ers, attended the Monday luncheon. H s fine addition to the 


JS area as all who have heard him car 
Glad to see the smiling face of Dick Sharpe, another good 


b with Mr. Cowie and Ken Anderson 


talent 


man | 


hwabache r Frey. 


Clary Names New York Uptown Manager 

John J. Walsh has been appointed manager of the New York 
Uptown branch, at 12 E. 44th St., of Clary Corporation. Dur- 
ing the past year he has directed branch wholesale operations 
at Clary’s Philadelphia branch. 
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AMFILE ALBUMS 
For Every Purpose 


A complete line—just about the best assortment you'll find 


anywhere—and at prices to please customers and allow you 


— 


good profit. All come individually boxed and make fine gifts. 
®@ Willoweave with that homespun look 

@ Genuine Leather in rich redwood finish 

@ Embossed Duraleather 

@ Flexible cover Scrapbooks and Snapshot Albums 

@ Bride and Baby Books 


Write for Catalog of complete line 









AMBERG FILE & INDEX CO. 
qi) 4:1 4-1 
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A ( Book for OFFICE, HOME and UTILITY USE— 
~~ 
7 X-acto Knives 
Geen [| 8. ocd eee 
<= Back 
Screw 7 
Post | 
tT " 
Style | : 
| ' 
Complete with 40 Leaves of Jet- , ; in. 
Black Paper Binders Made To 
BINDING—|! black two-tone : l ; 
simi ] wher over mi Your ; LL _S= = : / 
well seas d boards, round Specifications | $£106 X-ecte Knife Display Decl — | #3 X-acto Pen, : 
wane ; Free Display — List $41.10 1 Knife— $1.00 | 
CONSTRUCTION Iwo piece style, OB I 
id cae ae Gold Stamping 
tongues v one-inch binding and Embossing Stationery dealers displaying X-acto knives and 
ute. = done on premises blades show increased sales. Surgically-keen refill 
: box, Sia fille in by e blades mean repeat business and consumer satisfac- 
Addit st sections available Any item bound in tion. Use smart, space saving X-acto merchandisers 
on S a: genuine leather, to sell for you. Write for complete free catalog. 
imitation leather 
for Quality or canvas ™ 
ne ; We make it 
Service 
48-4 , ity 1, New York 
ACE LOOSE LEAF CORPORATION 16 Van Dem St. Long island City 1, New 
27 BLEECKER STREET, NEW YORK 12, N. Y. GR 3- 8500-1-2 











on page 
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Sure to be one of your best items... 


iS your 

Ready-To-Use Plan our best i | 
1001 uses to save time and improve filing 

—for supplemental indexing; for movable 


for extra indexing; for special filing systems. 





Christmas Available in | and 2 inch widths with clear or 
colored windows; packed 25 to box with 
labels in strip form for easy f._—————> 
typing; also A-Z labels. 
Get Profit-Making Information 
On Opnwindo Guides and other 
Smith Signals by writing 


CHARLES C. SMITH, INC. 


EXETER, NEBRASKA 


sales 





‘‘BUSINESS GIFTS FOR BUSINESSMEN’’ 











A” 
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PHONING WITH EARRINGS ON 
' MADE 


EASY 
for 
WOMEN 


A necessity 
for’ Every 
Woman Who 
Wears Ear- 
rings Both in 
the Office and 
At Home. 
TELAEZE 
Priced at 
80 cents 


Ask any woman why she takes off an earring while answering the 
phone and she'll tell you an earring hampers clear reception 
and causes annoyance when pressed against the receiver. 
TelaEze snaps on, is adjustable and easily removed for clean- 
ing, making it a sanitary feature as well. It is made of durable 
plastic in red, blue, green, ivory and black. TelaEze is not a 
pad, but actually a device that improves the hearing because 
it creates its own sound box. 


For free sample and information Write to: 


EZE COMPANY, Dept. OA-8 


17640 Fonthill Torrance, Calif. 
Please state whether Dealer or Jobber. 


14th DISTRICT NOTES 


Jack Ellis, Correspondent 
Box 722, Manhattan Beach, Calif. 


























A CHAIN IS AS STRONG AS ITS WEAKEST LINK! 









.-. a CLIP BOARD 
is as strong as its Clip! 











Here is QUALITY in CLIPBOARDS! 


3 SIZES NO. 10 NOTE — NO. 20 LETTER — NO. 30 LEGAL 
CLIP — extra heavy gauge steel — more than ade- 





quately rustproofed. Plated springs. Special riv- 


ets for rugged constructior 
BOARD — Made of Hardboard fabricated from Red- 
wood — the “wood eternal 
Factory centrally located for Prompt Deliveries 
WRITE FOR COMPLETE DETAILS 





We have a Promotional Plan for increasing 
dealer volume in Clip Board sales. Yours for the asking. 


HEALTH ITEMS COMPANY 


Stationery Division _—_ HUDSON, OHIO 


Oe errr rrr rrr rer ee 
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Your correspondent is temporarily living on Balboa Island in the 
Pacific while my new home is under construction, Much to my sur- 
prise there are about eight dealers whom own homes here that 
| have encountered 

The Peter Mastersons are vacationing here. Last Saturday | was 
walking down the main drag with Peter and bumped into Lional 
Ball (Frys Stationer) and we were invited to bring our wives for 


a ride in Ball's beautiful new Chris-Craft. 
* *£ & & & 


Traveler Harold Bass really gets around. Spotted him in Ciro's 
at George Gobel's table, and George was enjoying one of 
Har Id's stories. 

* &£ & & & 

The American Pencil Company, made a wise choice in selecting 
E. bc > manne tc ver the western states as sales manager. Ernie 

Il known to the. trade in these parts and can be classed as a 


* *£ & & 

It looks like Russ Davis will never stop ———— “Russ now 

has purchased two adjoining stores which will enlarge the Alham- 
bra Office Supply floor space considerably 


* &£ & & & 


Our good buddy, Wilson "Curly" Turner, Sr. is feeling much 


better, and after man y years of fruitle effort to grow hair on 
top has settled for a mustache. Charlie Evans, Ben Vorwick, Joe 
Davis and myself presented “Curly with a check to purchase a 
boat, a life time ambition and this was made possible through 
donations by both dealers and Travelers. George "Silent" Morgan 
is recuperating from a serious ear operation 


* *£+ &€ & & 
"Down here where the handgrip is a bone crusher" 
GO —C owe SS) 
the 
glamor 
gilt 
with 
filing 
function! 


OOOO 


‘ 
{/} 











Model No. 450 illustrated Ww 


FRANKLIN 


personal files 
Ideal for GIFT and PROMOTION sale 
— also PREMIUM USE 


Here’s a product with universal use — in home, 
office or store. Designed for maximum eye-appeal 
and buy-appeal. Available in large variety of solid 
colors and a rainbow selection of two-tone color 
combinations. Built to rigid specifications. Offers 
all the ‘“‘wanted” features that make a product sell 
plus one piece deep draw lid. No spot welding, 
front or sides. All Franklin personal file boxes 
come complete with folders ready for use. 

Price for volume selling. Write for complete details. 

Individually boxed in a Display Carton 


? FRANKLIN FILE BOX MFG. CO. INC. 


Affiliate FRANKLIN METAL PRODUCTS CO. 
16 WEST KINZIE STREET, CHICAGO 10, ILLINOIS 
SOOO ORO ODO OQ—MKOmN ge 
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y LODO OOOOOOOK 
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Steel Card Files 


‘=x 5” — Gray or Green 
#35 Deluxe Model — $1.00 List 
#035 Economy Model — 50c List 


Also 
available 
in 
4” x 6” 
and 
- = 
sizes 
Prices on 
Request 
Write for Catalog of Complete Line 
of Office Specialties & Equipment 


o 
THE 315 N. DESPLAINES ST. 
Mayfarr COMPANY €§ CHICAGO 6, ILL. 











CONVERTERS OF OFFICE PAPERS 
FOR THE STATIONERY INDUSTRY 


@ OUR PLANT is located in the heart of the Wisconsin 
paper producing area. 


@® POOL and GROUP CARS are available to most 
cities with marked savings in freight to you. 


@ Send us your inquiries and specifications. 
J. Edward Conlon, Sales a 


THE PAPER MILLS COMPANY 


223 W. Monroe St., Chicago 





“Wlemo-Pal” . . . the 
Permanent-Personalized 
BUSINESSMAN’S GIFT 
Will Increase 









U.S. Patent 
Nos. 2,223, 
225 — 2,502,- 


@ Mr. Dealer: Your Businessmen customers will ee 
recognize the permanent reminder valve of the per 
“Memo-Pal” .. . . with its streamlined design, lifetime con- 
struction, more than 8,000 square inches of writing area on one 
refill, choice of colors in crackle finish, and other exclusive 
features. 

@ “Memo-Pai” can be personalized with Prevue DECALS, Silk- 
Screened IMPRINTS, Engraved MONOGRAMS etc. Your cus- 
tomer's identification is always seen . . . permanently 
unobtrusively. 


@ With our special Dealer Display Kit. “Memo-Pal” sells on 
sight and our liberal trade discounts offer you unusually long 
profits. 


For complete information write to 


PREVUE-RADSELL CO. izevs Scan" "™* 


Chicago 6, Il. 
ANdover 3, 5282 




















MULTI-RITE® -—— THE FINEST, MOST COMPLETE LINE 
OF STOCK PEGBOARDS AND SYSTEMS OBTAINABLE!!! 


Payroll . . . Accounts Receivable and Payable Systems 
. Special Applications 


epeweny resammuaiel for: 


SPEED —- multiple records created at one writing. 
* ACCURACY — transcribing errors are eliminated. 
* ECONOMY — you buy just the inexpensive board and forms 


which are available from stock. Systems especially designed 
for your own particular requirements cost only a little more. 


THERE'S A SCIENTIFICALLY DESIGNED MULTI-RITE PEGBOARD 
TO MEET YOUR EVERY ACCOUNTING NEED 


For further information write for free catalog A today: 
THE C. E. SHEPPARD COMPANY 
44-07 TWENTY-FIRST STREET, LONG ISLAND CITY 1, N. Y. 











WHAT'S [}13\\7 AT ART STEEL? 


“Vagttier’ 


LETTER TRAY 





SYSTEM 





SINGLE 





DOUBLE TRIPLE 


art steel co., inc. new york 63, n.y. 
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PAPER PUNCH 


Simplest, surest paper punch made. Punches all 

3 holes for 3-ring binder sheets at a single squeeze. 
j No adjustments to make, no gauges to set, no 
places to mark. Just insert sheets and squeeze! 
Accurate and trouble-free. Weighs less than 16 
ounces; fits brief case or desk drawer. $3.75 list. 













Order from your Wholesaler 


MODEL 3... Punches 3 holes 
4" dia., spaced 44" on centers, 
\%" from back binding edge — 
standard spacing 11" x84" sheets. 














‘CO 
NEW ENGLAND PAPER PUNCH CO. Fr PAPER PUNCH 
NATICK, MASSACHUSETTS 


WESTERN REPRESENTATIVE-HARRY HENKEL ASSOCIATES 
Western Merchandise Mart, 1355 Market St. San Francisco 
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TAPE PRINTERS FOR THE TRADE SINCE 1937 


TRIPLE Your VOLUME and PROFITS! 


Capture the Home and 
pee «= C Small Business Market 
with 


Scoter TAPES SENTRY 


- « » from 6 rolls up world’s fastest-selling, lowest- 


SPEEDY TRU-TEST; KRAFT SMALL RUNS priced personal safe — quality- 
SERVICE GUMMED TAPE! 'NV!TED — built by the only exclusive 


i 
. +. from 10 rolls up v TuleiiortehicMslliltiiclaitia a 




















Supplying Jobbers from week service. OPEN NEW hi Write today for full details. 
coast to coast since 1937. ACCOUNTS BY SELIL- Suggested 95 
Specialise in short runs, 2 ING PRINTED TAPE. ts 69 ry D. BRUSH & CO., INC. 
Sample folder and price lists on request. 40% discount alies formerly immiedunnelt Co 
advertising allowance 545 West Ave., Rochester 11, N. Y. 


el-Bindor 1832 WESTWOOD AVE. 
CINCINNATI 14, OHIO 











ae he 





Ne only for a high- 


quality line... but also 







JUST ASK US 4 
a 


for Display Cards which fit into 
the back of any box of 


BEACH’S 
‘Common Sense’’ 
EXPENSE BOOKS 


for your OPEN DISPLAY racks or 
shelves. 






re for those little extras and 


ne BS tenn Oe FYE 


“breaks” that mean extra 


profit... stock WRITE. 


CARBON PAPER 
TYPEWRITER RIBBONS 


TYP-ROL Type Cleaner 
and Roll Finisher 


% 
* 
+ 
% 


Show ‘em and you'll sell ‘em! —= 


Beach Publishing i? 


7338 WOODWARD AVE. DETROIT 2, MICH. 





incorporated 420 Lexington Avenue, New York 17, N. Y. 











Factory: Bridgeport, Conn. 




















preferred by DRAFTSMEN, ACCOUNTANTS, ARTISTS 


Here’s the fast, clean way to get perfect 

4) lead points every time, points up to lA” 
long, without breaking! Simply insert 
wood or mechanical lead holder and use 
to rotate lid. Sturdy, lifetime construction, 
non-skid base. 


___ a ee a NEW, IMPROVED (= 


Tra- Point Lead Holders FULLY Ty Con OF ohite 


A ! 
WRITE FOR LITERATURE . light, balanced. Press-top, GUARANTEED DESK MODEL FOLDING MACHINE 


AND DEALER PRICES single- and double-end models. Write for complete Catalog of Duplicating Equipment and Supplies 


ELWARD MANUFACTURING CO. cotowx*wicn. escivsvely by PRINT-O-MATIC CO., INC. 77° “n.°.50"0" 








/L0 
pe PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any size; 
menu covers; factory record protectors: tag holders: 
bill-fold envelopes: stamp containers, etc. Made of 
acetate (flame resistant) transparent cellulose. We 
build to fit your particular need. Write us details. 


Markilo 
902p S, Wabash Ave. Chicago 5, Ill. [ 






e 
\) 


“Ea 


DAYTON STENCIL 
WORKS CO. *oric™ 
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Originators and Designers of 


4 QUISTANDING STATIONERY SPECIALTIES 


Write for FREE 







“g ip Desk 
Trays 
it's different Hand-bound 


with Leatherlex (uU. Ss. 
Rubber Product 









“Bonny Maid’ Viny! Plastic 
—net just another lincleum 
desk pod. 








——— Wallets 
| ——_- Note "N 
a REDI-RECORD 
ie PTT PRODUCTS CO. 
A hondy 


98 d 
desk utility for heme . Sroateey Home Budget, Cancelled Checks, 


end office. Mode in four sizes. Gee aee ee ond Valuable Documents. 


















World’s foremost 
maker 
of 


* CARBONS 
* RIBBONS 
* DUPLICATORS y 
*xDUPLICATING SUPPLIES (” 


345 Madison Avenue, New York 17, N. Y. + \ 


CLIPBOARDS 


Made of Masonite Tempered 


HARDBOARD 
CLIPBOARDS 


Carefully finished, 


unaffected by mois- Duolux, glass-smooth on 


ture and guaranteed both sides. Light in weight 


not fo warp, crack with wearing qualities of 
or splinter under 
P metal Clips are heavy gauge 
normal use. 

rust-proof steel 











You can send along a salesman 
... with every business machine you sell! 


Keep Klean typewriter and business machine covers — black 
rubber, gray rubber, gray plastic. Keep your customers Dealer- 
Conscious” with your trade-mark and message on every cover, 


Write for prices, discounts, etc. now! 


KEEP KLEAN PRODUCTS CO., INC. 4077 PARK AVE., N.Y. 57, N.Y. 














INDEX 
CARDS 


Ruled and Plain 
White and Colors 


C. L. BARKLEY & CO. 


MANUFACTURERS OF FILING SUPPLIES 
1220 W. Van Buren St. Chicago 7, Illinois 














DON'T 





PASS UP THOSE 
EXTRA 
COMMISSIONS 









You can earn geod 
commissions selling our 
complete line of passbooks, 
pocket check covers, coin 
" gavers, and other forms to 
{nancial institutions, 





Profits for you 


in ATLAS 


Complete Vertical 
Filing Systems for 


NEGATIVES 
OFFSET PLATES 
STENCILS 
X-RAYS 

ART WORK 

° SWATCHES 
Atlas Stencil Files Corp. 


16716 Westfield Avenue 
Cleveland 10, Ohic 








| NEGA-PLATE HANGER 
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a. oe Pay 

& af ae ° } 
FOR-AL 
REFILLS BY FISHER 


“.~ 2 aa | 
e “ + | 


"'We believe that the smaller Indepen- 
dent Merchant needs and deservesa 


better margin of profit and we (at the 


Fisher Pen Co.) are determined to do 
what we can to help him get it."’ 
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TWO GREAT NEW 
GIFTS TO PLEASE 
BUSINESS MEN 
—YEAR 'ROUND 








Executive Check Writer 


Mosda 

Paper Fastener 
It’s never empty 

LANSDALE| ---- 
PRODUCTS saad | te 


CORPORATION; ‘°’"* 


BOX 568, LANSDALE, PA. 





















er 









CLEANS TYPE CLE ANER 






Handy dauber eliminates dirt like 
magic! No carbon-tetrachloride; 
non-flammable; striking displays, 
free advertising aids! 
ree, Order direct or from 







CLAR-O-TYPE 





your own jobber. 


THE CLAROTYPE CO., 








261 BROADWAY, NEW YORK 7, WN. Y. 
FACTORY Ch eston, §.€ 








it’s ROLL- —" WHEREVER YOU GO! 


The Roll-A-Matic Automatic 
Printing wheel uses Base 
Lock In marl + Rub- 
ber Type and Logos for 
imprinti on cartons, 


etc. Special inks can be 
provided. The unit is 2'/." 

wide by 10%” around. 
Ruggedly built of stamped 
steel with gun metal finish, 
white Spanish Moss ink 
felts will give thousands of 
impressions. Write for in- 
lormation on demonstrator. 


FORCE WESTERN I... 





216 W. Jackson Bivd. 
Chicago 6, Ill. 
RAndolph 6-6937 


WAU yiiiel 


_, SINGLE Aun 


MONTCLAIR. NEW JERSE 


y 








THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 





ATLANTA DETROIT 

156 Alexander, N.W. 6527 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 


19132 Commerce St. 545 Mission St. 


SERVING THE OFFICE MACHINE DEALER FOR 51 YEARS 











i i i i! ee i ee ee 


OFFICE SUPPLY PRINTING SALESMAN 
METROPOLITAN NEW YORK AREA 


} 

j 

, Do you find it necessary to spend a good portion of 
, your time on non-productive details? If so — our or- 
+ ganization will enable you to devote your entire time 
} to produce earnings. 

: We operate our own plant, art studio, and warehouse 
} — top facilities to serve your customers. Salary or 
, commission. 

, 
j 
j 


Our people know of this ad. Write in confidence to 


BOX HH-102 Office Appliances, Chicago 6. 





_—_ -_ OO OOOO Oe OOOO eee eLC 
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SELL MASTER SPEED KEYS 
THE 


for old and new typewriters, 
bookkeeping and billing machines. 


| Don’t Delay 
ORDER TODAY! 
} ADD THAT EXTRA PROFIT 


| SPEED KEY CORPORATION 23,30 vet 





Machines, Addressing Plates, 
Marking Devices and many 
others 


« Basy fo Use + No Mess 


No Liquids to Spill ft 
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ROLLING STORE LADDERS} 


ROLLING LADDERS— Made from 


— Oak or Birch 
. SIDE and CEILING TYPES—with 
| steel track for mounting on shelving, 
| filong cabinets or ceiling 
1) A” and LIBRARY TYPES—require 
SS) a, Se no track and are mounted on wheels 
> | with Automatic Safety Brakes 
} Send for Circular 42-OA and dealer 
}——| ret J discount 
WELDED STEEL SAFETY LAD- 
4 panes! - DERS— Made from 1” diameter round 
furniture tubing, with expanded metal 
| steps) Mounted on Swivel Brake Cast- 
1 ers. Ladder can be rolled freely when 





no one is on it. When you step on the 
ladder the rubber tipped legs rest on 
the floor and prevent rolling. Made in 
to 8 step heights, and 3 widths 
Send for Circular 53-OA and dealer 


discount. 





Manufactured by 


I. D. COTTERMA 4535 N. Ravenswoood Ave. 


CHICAGO 40 


' 
| 
| 
| 
| 
| 
| 
| 
|| 
| Lies 
| 
| 
| 
| 
| 
| 
| 
| 


EXTRA PROFITS customers 


FROM CHAIR SALES 10 SCHOOLS © CHURCHES © CLUBS etc. 
WE DROP SHIP DIRECT TO YOUR CUSTOMERS 
NO HANDLING ON YOUR PART 


FOLDING TABLES / | 
CHAIRS — 138 STYLES 75 


STEEL OR WOOD 

FOLDING 

NON-FOLDING 

TABLET ARMCHAIRS 
AUDITORIUM UNITS 

6 Ft. and 8 Ft. TABLES 

SCHOOL DESKS 

SPECIFY REQUIREMENTS (Quantity, Steel or wood) 


Adirondack Chair Co. 


Dept. 22 — 1140 B'way, N.Y. 1, N.Y. MU 3-4834 











SECURITY BRAND 


Complete Line of 
DELUXE ALL LEATHER 
or CANVAS & LEATHER 


Mail Bags For Your 
Select Clientele 


WRITE FOR CIRCULAR: 








(CAN-PROG,-. 


33 & McWILLIAMS $1. 


FOND OV LAC, wis. 
p> _“k 7 
et eect 








INTRODUCING. two keytops that will 


fit all typewriters listed. You profit, by cutting your 
inventory and save more on the low prices. 


‘UNIVERSAL” (left) for — Remington 17, KMC, 
Superwriter, Noiseless; Underwood Noiseless; 

L. C. Smith 2A, 6A, 7A, 8A; Royal KMM, KMG, HH; 
Underwood SS, 150; R. C. Allen and 1.B.M. In green only. 


The new 


The “KEY COVER” (right) for — Remington 10, 12, 16; 
L. C. Smith 8 to 1A; Royal X, SX, K, KHM, KMM; 
Underwood 5, 6, 11, M, S; Woodstock. In grey and green only. 


PEARL ENGRAVING CORP., 29 East 19th St., New York 3 
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LETTER FILES 


More Filing Capacity 
; For Less 
3” and 5” 
Inside Width 
* Card index 
files 
* Transfer 
cases 
* Vertical and 
Document 
files 
* Special filing 
boxes 
Literature and Price 
list on request 


ACME LETTER FILE CORP. 


168-170 Park Row, New York 38, N. Y. WOrth 2-2987 


‘*‘ACME’’ FOR BOX 


Entering 
Our 46TH Year 






The “MIDGET” File 








( KUFF PROTECTORS ) 


“KOOL KUFFS”’ 


OVER 1,100 TINY AIR HOLES 





“PLAIN KUFFS”’ 


WRIST AIR VENTS 


; 
Kuffs for Cleanliness ‘Kool Kuffs’’ that Breathe 
MADE IN SNAPS-ZIPPER-ELASTIC STYLES 


Write for New Catalog A-1955 


BUDLEW PRODUCTS COMPANY 














3535 West Cortland Street Chicago 47, Ilinois 


\ J 








USE 


rHEse _ It costs less to draw from our huge 


SHOW stock of desks, chairs, steel furniture, 
ROOMS _|eather furniture and accessories. 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 


NEW YORK 4. N.Y ase) ii 
74 BROAD ST 5S W FLAGLER ST 


MIAM IGELE A 





BOwling Green 9-823) 











KING 


POSTURE CHAIRS 
AMERICA’S MOST COMPLETE 
OFFICE SEATING LINE 


King offers a wide range of models 
to meet every office seating need 

. from plush, comfortable execu- 
tive chairs to the most economical 
and easiest adjusting posture chairs. 
The line includes such big 
extras as engineering drawing 
stools, filing stools and even organ 
stools. King’s reputation for finest 
quality and design ot a dest cost 
insures dollar savings for your of- 
fice seating furnishing. 

WRITE TODAY FOR KING 

LITERATURE AND PRICE LIST 


monet 120-5 KING POSTURE CHAIR CO. 
953 S. RAYMOND AVE., PASADENA 2, CALIF. 
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“FACIT, ODHNER and HALDA 


ARE KNOWN THE WORLD OVER. THEY WILL BE 
SOLD IN THE U.S. UNDER NO OTHER NAME. j So 
L 


ae 


THERE WILL BE NO SUBSTITUTES FOR THEM...” .... 








» ; 
Ka q* Inc. 104 Fourth Hvenue, New York 16, MUrray Hill 4-5842 





POLICY STATEMENT 


Dear Dealers 


What follows is a general description of 
our business policies of the present and our ais 
for the future, 


From the very beginning at Atvidaberg, 
Sweden early in the 15th century, to the present day 


industrial giant -- product dependability and sound 
business ethice have spelled success in over 100 
countries, 


With this solid background, Facit Inc, 
has grown rapidly in the United States, Besides 
the famous FACIT calculating machine, our concern 
manufactures the ODHNER adding machine and the HALDA 
typewriter, They are distributed exclusively by us, 
and the complete line is sold and serviced nationaily 
by dealers, These three business machines are know 
in the U.S, only as FACIT, as ODHNER and as HALDA - 
there will be no substitutes for then, 





There has been and will continue to be an : 
ever-increasing sales and advertising effort to promote Erik A. Ohlsson 
our products, resulting in greater profite for our President 


dealers, FACIT, ODHNER, and HALDA machines will be 
marketed under NO other name, and they will continue 
to serve efficiently the nation's business, 


Sincerely, 


FACI?T INC, 


| Dike 
ee. ' 
Erik A. Ohlsson 
President 


P.S, YOU, THE DEALER, have been responsible for the 
overwhelming sales success of our products. We at 
FACIT INC. thank you. 


FACIT Calculators ODHNER Adding Machines HALDA Typewriters 


and Calculators 














Ernst Harboe 





Carl Gronhagen 
Vice President General Sales Manager Southwest Midwest 


= 
Karl Siewert Sender Jaari 








= 
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CATALOG—(Cole Steel Equipment Co., Inc.)—A catalog of 





eedi number. if 
SALES ceeding page carries a you are interested 
STIMULATORS number on the card and drop it into the mail. No 


“OPERATION CARD" 
Every Sales Stimulator carried on this and the suc- 


in any particular item, simply circle the corresponding 
postage is required. 








CHAIRS—(The B. L. Marble Chair Co.)—The company has just 
released a richly illustrated four page pamphiet in color on its new 























distinction and with an eye-arresting coverspiece is the company’s : s “rag : ti tenon 
presentation of their latest line. The 48 page issue in color pre- ne 6 Se ae pesrsge in —— ro 
sents their products in an attractive format and with complete Soeeak Gal th wend ti be effected with loyment 
descriptive matter, including prices and dimensions of all products rm — — se ‘he on th S te = - 
ranging through filing cabinets, combination units, steel desks, of- oY haar = er Oo a a sty m soneee Sad tah 
fice che storage cabinets and blueprint cabinets. Accompany- and lasting comfort affor y the Convert ine. ( 131.) 
ing the 1955 catalog is an index sheet to act as a handy guide ADD-A-TOP—(D & L Office Furniture Co.)—Designed and 
for the dealer. (Card No. 125.) sketched in color to aid | ney and p tive customers grasp 
th ny modifications offe the D it i 
PENCILS—(Joseph Dixon Crucible Co.)—Designed particularly cca gern es ve pi Bi 4 mphedeed, ee 
to appeal to the artist, designer, architect and engineer is the is the quick and easy mobility afforded by the various products 
company's promotion aid to spur sales of the golden Eldorado manufactured by the company and their importance in making a 
pencil line. Dressed in a sparkling jewel box, the display attracts smaller space serve a greater number of employees. (Card 137.) 
instant attention and, as Dixon states, has resulted in increased ee 
sales for tt jealer. (Card No. 134.) OFFICE FURNITURE—(AIl-Stee! Equipment Inc.) —Rich in @ap- 
pearance and combining efficiency, dignity and beauty are the 
STEEL PRODUCTS—(Star Steel Equipment Co., Inc.)—The models presented by the company in its latest catalog. The ASE 
company | ust released an illustrated pamphlet on its line of units, the company states, offer comfort, lustrous depth of finish 
steel kers, bookcases, cabinets, shelving and parts bins. A total and with quality built into every desk. Two pages of the issue are 
f 20 products are pictured and Ster Steel announces that free devoted to files and attention drawn to their ease of operation, 
mats are available for sales promotion purposes. (Card No. 133.) construction, strength, capacity and workmanship, (Card No. 129.) 
TAPE DISPLAY—(Permacel Tape Corp.) ee ee 
—A new point-of-purchase tape display P 
called the P 74 F now is being marketed. ! bu 
The item carries 12 three roll packs of SEVTVICE TeAU OFFICE APPLIANCES 
malas freezer tape, j ini , 
oie pod peg yer "ye _—e Please ask the manufacturers, indicated by the key numbers i have circled, to 
inch wide and 25 feet long. A tape cutter | send further information without delay. 
is included with each pack. The colored 
freezer + which stick tightly at low 
ieee nake possible color coding NEW EQUIPMENT & SUPPLIES SALES STIMULATORS 
% anna Sean, = 200 ene 1 6 11 16 21 26 31 36 41 46 51 56 61 66 71 | 101 106 111 116 121 126 131 196 141 
aie des al Bc (Card No. 108.) 2 7 12 17 22 27 32 37 42 47 52 S57 62 67 72 102 107 112 117 122 127 132 137 142 
. = “ 3 8 18 18 23 28 33 38 43 48 53 58 63 68 73 103 106 113 118 123 128 133 138 143 
4 9 14 19 24 29 34 39 44 49 54 59 64 69 74 104 109 114 119 124 129 134 139 144 
FANS—(Air Controls, Inc.) —The com | 5 10 15 20 25 30 35 40 45 50 55 60 65 70 75 | 105 110 118 120 125 190 135 140 148 
lete line of Rex-Airate ventilating fans tor 
loss io chown tn 6 te ee ae August 1955 issue of OFFICE APPLIANCES. Card void after October 1, 1955. 
in three colors. The issue shows seven dif- | 
ferent models for domestic, commercial, 
and industrial use, both belt-driven and , 
direct-drive. It contains complete specifice- 1 NAME POSITION 
tions and also includes tables for — . 
ing number and size of fans needed for 
given space as well as time required for . Fit NAME 
complete change of air in various types 
of installations. (Card No. 103.) ; ADORESS ary Ton STATE 


WIRING—(Feedrail Corp.)—A flexible sys- 
tem of supplying electric power necessitated 
by rearrangement of business machines due 
to volume and type of work changes has 
been devised by the company. Feedrail has 
issued a bulletin (No. 47) which describes 
in pictures and words their "60" ampere 


overhead trolley busway electrification sys- 
tem which eliminates new and costly re- 
wiring when machine relocation becomes 


necessary. (Card No, 102.) 


DATA PRINTERS— [Electronic Division, 
Clary Corp.)—Two new folders describe in 
detail specifications and applications of 
two Clary numerical data printers for 
business, industry and laboratory. The fold- 
ers list six models of parallel entry and 
four models of serial entry printers. The 
descriptive matter is both concise and easy 


to read and digest. (Card No. 104.) 


ee ee ee ee ee ee ee ee owe 
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Postage will be paid by 
OFFICE APPLIANCES 


600 West Jackson Bivd. 
Chicago 6, Illinois ——n 
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RS—(The Fritz-Cross Co.)—Of striking color and pro- 
on a rich grain of paper is the company’s latest catalog 
to dealers. The pages appear in color with the illustra- 
and descriptive matter given sufficient space to allow for full 
ation. A separate price list index is tucked just inside the 
cover of the catalog. (Card No. !28.) 


TALOG 55—(U. S. Luggage & Leather Products Co.)— 
finished with the cover and inside pages done in color is 
ny's recently released catalog. A wealth of goods rang- 
luggage through colorful western garb for boys and girls, 
of the luxury type for her, for him, zippered cases, home 
sets and exquisite hand bags for milady make up its contents. 
issue, with its attractive format, is a treasure trove of gifts to 
remember a loved one with at Christmas. (Card No. 122.) 


LEATHER SPECIALTIES—(Samue! Ward Mfg. Co.)—The com- 
pany recently has released its new and rich looking 1955-56 catalog 
embracing its line of quality stationery and leather specialties. The 
issue, dressed in an attractive periwinkle shade, carries more and 
sharper illustrations than its predecessors, and is a standard 8'/2 x 
11 inch size with all items priced at list with e 50% dealer dis- 
count. The catalog is literally jammed with articles to make some- 
one’s Yuletide a joyous one. (Card No. !2!.) 
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MAIL ROOM EQUIPMENT—(The Federal Equipment Co.)— 
A new catalog in color on efficient equipment for mail and small 
materials handling has been released by the company. Photo- 
graphs, dimensions and construction materials used are included 
with other data needed to insure the purchase of the best adapted 
equipment for every mail-handling purpose. The issue includes in- 
formation concerning the Federal engineering and layout services 
which are available to post offices, schools, institutions, firms and 
architects. (Card No, 130.) 


PENCILS—(American Lead Pencil Co.)—A new Roto-View 
counter merchandiser for point-of-purchase display has been in- 
troduced by the company. The counter selling aid is a full view 
revolving crystal clear cylinder that displays Venus drawing pencils 
in the most wanted degrees. The revolving acetate cylinder makes 
it easy for the customer to select the model of his choice. The dis- 
play is topped by a huge crackle-finish Venus pencil that attracts 
unusual attention. (Card No, 132.) 


DISPLAY CARTON—(Tuttle Press Co.)—Deslers are informed 
that the company now has available a new tissue display carton 
for promotion of white and pastel color gift wrapping tissue pa- 
pers. Attractively print-decorated and of sturdy material, the car- 
ton protects the tissue while confined to the stockroom and can 
be quickly set up as a selling unit counter aid. The container holds 
50 folds of tissues in pastel colors of pink, yellow, blue and green 
or a similar amount of all white. (Card No. 124.) 


CATALOG—([Angle Steel Inc.)—The company's green streak 
edition of 32 pages and covering a world of products from bar 
racks through work benches has recently come off the press. Num- 
bered catalog 550, it presents Angle Steel's line in picture and 
story with a painstaking attention to detail. The double page 
spread in the center of the issue is devoted to service carts and 
trucks and presents its subject in detail. An index is contained on 


the back cover. (Card No. 126.) 


DATE BOOKS—(Ready Reference Publishing Co.)—The com- 
pany's 1956 ready reference catalog is off the press and offers 
dealers a comprehensive line of articles that should fine eager 
acceptance as the Yuletime nears. A detailed page index by 
item number on the front cover lends itself to a quick appraisal 
of its contents with items amply illustrated and described. A handy 
budget guide for selecting gifts occupies a prominent niche on 
the last cover. (Card No. 123.) 


sti ha > i ana ecammamaa {  _ BAGS, BINDERS—(Eastern Bag Mfg. 


1!  C€o.)—The 1955 Prep catalog featuring one 








of the largest selections of promotionally 
CLASS priced school bags, brief bags, zip bags, 


FIRST 
Permit Ne. 9273 portfolios and ring binders was announced 
Sec. 34.9 P.LAR. for distribution recently. The unique format 
CHICAGO, ILL. of the four color catalog has been designed 


to facilitate filing with thumb index and 











BUSINESS REPLY CARD 
Ne Postage Stamp Necessary !f Mailed In United States 








loose leaf pages for quick reference. Inno- 
vations in bag styles are highlighted 
throughout and all information necessary 
for ordering is included. A feature played 
up throughout is Prep’s one-piece con- 
struction which assures longer wear. (Card 





No. 106.) 
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SIGNS—(C. M. Whitney Co.)—The firm 





OFFICE APPLIANCES 





has available for dealers a new free display 





of nameplates and desk signs for home or 





600 West Jackson Bivd. 


business use. The presentation features the 








most popular sizes in black and walnut sur- 





Chicago 6, Illinois 


face bakelite with lifetime white core, Let- 








ters are precision engraved through outer 





surface into white bakelite core. No paint 





is used which means lettering can never 





service bureau OFFICE APPLIANCES 








come off. Special colors and sizes are avail- 
-~---------- able. (Card No. 101.) 


ASH TRAY SETS—(Safex Co.)—A new 
illustrated catalog sheet describing Safex 











Please ask the manufacturers, indicated by the key numbers | have circled, to self-extinguishing ash tray gift sets and 

send further information without delay. bulk trays has been released. The patented 

features of the trays are graphically pic- 

a tured and described. Both the packaging 

NEW EQUIPMENT & SUPPLIES SALES STIMULATORS and the contents of the gift sets also are 

shown. Printed in two colors on fine coated 

1 6 19 16 21 26 31 36 41 46 51 56 61 66 71 101 106 1113 196 121 126 131 136 141 stock, they are punched to fit standard 

2 7 12 17 22 27 32 37 42 47 52 57 62 GF 72 102 107 112 117 122 127 132 137 142 jobber and distributor binders. (Card 105.) 

3 8 13 18 23 28 33 38 43 48 53 58 63 68 73 103 108 113 118 123 128 133 138 143 ’ ; q 
4 9 14 19 24 29 34 39 44 49 54 59 64 OD 74 104 109 114 119 124 129 134 139 144 
8 10 18 20 25 30 35 40 45 50 55 60 65 70 75 105 110 118 120 123 130 135 140 145 

DISPLAY STANDS—(Hanson Scale Co.) 

August 1955 issue of OFFICE APPLIANCES. Card void after October 1, 1955. —The company announces it has available 

to dealers two attractive display stands 

that promote sales interest in the Hanson 

weighmaster bath scale. The firm states the 

aur FOINIGN promotion aids have materially helped 

turnover of the product. (Card No. 107.) 














GOO Copies 


of 4 o' Clock 
Thoughts 


ready to 
Mail by 5 






















New Underwood 
Desk Stabilizer 
puts an end to 
desk wobble! 


Adjusts from 17 to \ simple “with and without” demonstration 
31 inches proves it. Underwood’s new Desk Stabilizer elimi- 
nates desk vibration, turns a wobbly typewriter 


{ locking | itform into a firm, ste idy ty Ing support 
ic sel P . » | = * | | . 


mechanism 


sd Eve strain and vibration errors are reduced; 


higher quality work is assured. 
—_ Use the Underwood Desk Stabilizer to open 

instant fingertip Fe 

n the door to new accounts and as a profitable 

extra item for your present accounts. For full 


Smooth, no-snag, all-metal details, call your Underwood Office, or drop us a line 


construction 


’ on your business letterhead to: 


Positive support --- Underwood Corp., Dept. S-]I, 
no slippage One Park Ave., New York 16, N. Y. 


» Supports over 700 pounds 


UPPLY 


in ony 
“ue UNDERWOOD 


Telescopes '° 
desk drawer 





Dne Park Avenue, New York 16, N. Y. 
bumper 
{ rubber top 
i Mar-proe 


and floor base 











